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How Five Hundred Retailers in Thirty States Vote 


This is not a ‘‘straw’’ vote, and has nothing to do with poli- 
ties. It is simply a straight-from-the-shoulder expression by 
over five hundred retailers, scattered through thirty States, 
as to the subjects they are most vitally interested in, and most 


try. The hundreds of replies thus far received have been 

sifted, classified and analyzed, both by subjects and by States, 

with the results shown in the two tabulations referred to. 
That these data are of very great value to all who have any- 











312 | Credits and Collections 








265 


Cost of Doing Business 








Turnover (capital—stock ) 


| 168 





91 | Remodeling Old Houses 








47 | Window Displays 





95 


Home Owning Campaigns 








114] The Use of Plan Books 








51 


Co-operative Advertising 





171 | The Lica Law 





97 | Planning the Yard and Shed 











87 





Prospects 








———j Community Surveys for Business 





121} Cash Bargain Sales 





63 | Display Rooms 





128 | Meeting Mail Order Competition 








Implement Sheds—How to 
Interest the Farmers 


Cash and Carry Lumber Yards 


Developing New Business Thru | 
the Women and Children 


55 








129 





66 





38 | The Use of House Organs | 








114| Carrying Side Lines 


71 | The Lumber Department Store 





136 | Building and Loan Associations | 











107 | Building a List of Prospects 

















The above tabulation shows the total number of votes given each subject. For analysis by States see page 44 


desirous of having discussed at the approaching State and 
regional retail lumbermen’s annual conventions. 

The tabulation appearing on this page, and the analysis by 
States presented on page 44, are the result of a postal card 
questionnaire which the AMERICAN LUMBERMAN recently sent 
toa large number of representative retailers all over the coun. 


thine to do with planning the programs for the coming meet- 
ings is apparent. The success of a convention may largely be 
gaged by the degree of interest manifested, and the extent to 
which the members participate, in the discussions. Manifestly, 
the subjects likely to bring out the most general discussion are 
those that the majority of dealers are most interested in. 
(Continued on page 44) 
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STARE 
The LAST Kf QUALITY € 
WORD ix SERVICE 
BRAND 
41,000’ 
CYPRESS— 43,000’ 
Lumber, Lath, 83,000’ 
Finish, Siding, 39,000’ 
Moulding 65,000’ 
25,000’ 
27,000’ 
HARDWOODS— ssanee’ 
Band sawn 115,000’ 
Kiln dried 43,000’ 
Rough or Surfaced 15,000’ 
All thicknesses 
VENEERS— 
Door, Panel, 
Piano Rim, 
Cypress Battery 
Stock 





a General Offices: 








How About Your 


MEMPHIS, TENNESSEE 


Cypress Needs?— 


The following CYPRESS items are thoroughly dry 
and ready for immediate loading: 


1” FAS 23,000’ 2” No. 1 Shop 

1144” FAS 25,000’ 1x4” No. 1 Com. 
1144” FAS 138,000’ 1x6” No. 1 Com. 

2” FAS 79,000’ 1x8” No. 1 Com. 

1” ‘Sel. 20,000’ 1x10” No. 1 Com. 
114” Sel. 23,00’ 1x12” No. 1 Com. 
115” Sel 84,000’ 114” R-W No. 1 Com. 
2” Sel. : 41,000’ 114” R-W No. 1 Com. 
1” No. 1 Shop 60,000’ 1x6” No. 2 Com. 
1144” No. 1 Shop 30,000’ 1x8” No. 2 Com. 
114” No. 1 Shop 96,000’ 1x12” No. 2 Com. 


The foregoing can be furnished rough or dressed. Send 
us your inquiries. 


JAMES E. STARK & COMPANY, INC. 


MANUFACTURERS 
Cleveland Offices: 


Chicago Offices: 
1231 UNION TRUST BLDG. 





25 N. DEARBORN ST. 
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_ LUMBER COMPANY 
Morse, Wis. “phillips. Wis. Phillips, Wis. 











ie “vontité ie 
Maple and Birch 
FLOORING 





The Best 
Buys This Week 


Below are a few items that should in- Yj 
terest the buyer who is seeking more 
than ordinary values. This stock is well 
manufactured and up to our usual high 
standards in every respect. 























100,000’ 13/16x2%4” No. | Maple Flooring 
50,000’ 13/16x2'4” Fact. Maple Flooring 
50,000’ 4/4” No. | Com. Kiln Dried Birch 
100,000’ 4/4” No. 1 C. & B. Kiln Dried Birch 
50,000’ 4/4” No. | C. & B. Kiln Dried 
Basswood 
50,000’ 4/4” No. | Com. & Btr. Birch 
20,000’ 8/4” No. | Com. & Btr. Birch 
50,000’ 10/4” No. | Com. & Btr. Birch 
30,000’ 12/4” No. | Com. & Btr. Birch 
100,000’ 1x6” & Wdr. No. | & Btr. H. Maple 
75,000’ 5/4x6” & Wdr. No. t & Btr. H. Mple. 
75,000’ 6/4x6” & Wdr. No. | & Btr. H. Mole. 
100,000’ 5/4” No. | & Btr. Soft Elm 
100,000’ 6/4” No. 2 & Btr. Soft Elm 
150,000’ 6/4” No. 3 Common Soft Elm 








Wire or Write for 
Delivered Prices. 








MILLS AT 








A Special Drive 
to Reduce Stocks 


We are preparing our 
yards for the winter cut of 
lumber and are anxious to 
get quick action on a few 
more orders for 


BONE DRY 


BIRCH 


This stock is offered subject 
to prior sale and our assort- 
ments embrace the following 
grades :— 


F. A. S. 
No. 1 Com. & Selects 


Write now for prices. 





Weidman - Vogelsang 
205 Grand Rapids, Lumber Co. 


Nationol Bank Bldg., 
GRAND RAPIDS, MICH. 
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Trained Inspectors Reduce Number of Claims 


REPORT OF THE INSPECTION department of the Southern 
A Pine Association shows that the uniformity of inspection ob- 
tained by the training of inspectors at the mills of subscribers 
reduces the number of reinspections. Of necessity good sense and 
good judgment are potent factors in the grading of lumber; and 
there must always be a marginal allowance for differences of 
opinion. But as uniformity is indispensable to the success of an 
inspection service it is necessary that graders be lined up at inter- 
vals lest they deviate from the rules in their practical] interpreta- 
tions. 

The experience of the Southern Pine Association referred to indi- 
cates also the benefits conferred by organizations of that kind upon 
their members, upon the industry they serve and ultimately upon 
the public. Everywhere business men are coming to a more full 


realization of the wastefulness of disputes and delays owing to laxi- 
ties in methods. It is hopeless to make grading an exact science; 
but a is prnomenaes bs make the cain ts a ane autharite- 


daveial are to be avaaed even in part. 

In another recent report the Southern Pine Association made 
the announcement that it had sent to its subscribers copies of 
standard grade tally cards prepared by the Central Committee on 
Lumber Standards, to be placed in each shipment, showing the tally 
in order that the buyer may check up on its contents. This is but 
another step in making the American Lumber Standards effective, 
and it deserves the commendation of all who would hasten the day 
when a given size specification will mean the same in all producing 
and consuming regions. 
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Mill Construction Helps Development 


XERCISE OF COMMON SENSE IN AMENDING the build- 
ing code of New Orleans to permit the use of mill construction 
has opened up for development an area of about fifty-five 

blocks. This section is now run down because it is not adapted to 
the only kind of construction that formerly was permitted under the 
city code. Now a period of rebuilding and rejuvenation is expected. 

The change in the code had the support of the local association of 
commerce, real estate organizations, architects, contractors and 
even the fire prevention bureau. This change of attitude, as re- 
ported by the research bureau of the National Lumber Manufac- 
turers’ Association, is being manifested in cities where the people 
understand that under some conditions certain types of lumber 
construction are fully as fire safe as some other types using incom- 
bustible material. A fuller statement of the New Orleans case is 
given on page 47. 

The action taken at New Orleans is really in the public interest, 
as the results are bound to show. What is needed in such situations 
is a well informed public opinion. The lumber industry for a 
time labored under the disadvantage of having no authoritative 
agency for asserting its rights; but as the facts are now developed 
and given publicity by the National Lumber Manufacturers’ Asso- 
ciation, the public is coming to realize that the commonly accepted 
views regarding fireproof construction have been owing largely to 
propagandists of competing materials. Such a central authorita- 
tive agency is needed to stiffen the backbone of the lumber industry 
itself also; for lumbermen are subjected to the same anti-wood prop- 
aganda that is directed to consumers of the product they deal in. 


Remodeling Has Economic Value 


EMODELING HOUSES THAT HAVE become somewhat 
R rundown and out of date confers a double benefit. The 
owner is benefited through having his home made more 
attractive, habitabie and generally satisfactory; and the community 
gains through the renewal of a structure that otherwise would 
gradually fall into decay and become an eyesore to the neighborhood 
in which it stands. 

Such transformations in the appearance of old houses through 
remodeling as are being illustrated in the AMERICAN, LUMBERMAN 
from week to week, add wonderfully to the attractiveness of the 
neighborhoods in which they are located, and tend to enhance the 
value of other residence property in their vicinity. Moreover, re- 
modeling lengthens the period of serviceability of an old house, 
which in itself is a distinct economic gain. 





Paper-Making Helps Reforestation 


[* SOME OF ITS ASPECTS PAPER manufacture is a competitor 
of lumbering; but there are evidences that in the South refor- 
estation is to be made practical and profitable by a combina- 
tion of paper-making and lumber manufacture, supplemented with 
the manufacture of byproducts. Owners of cut-over land in the 
South, therefore, are watching with keen interest developments 
such as that at Monroe, La., where the Brown Paper Mill recently 
has begun the manufacture of kraft paper from pine. At the head 
of the Monroe enterprise is H. Lutcher Brown, of Orange, Tex., 
who comes from a distinguished southern lumber family. 

Reforestation received early attention from manufacturers of 
spruce pulp and paper because they can use the spruce trees at 
practically all stages of growth; but as the manufacture of lumber 
requires trees at least eight or ten inches in diameter the long pe- 
riod of growth has appeared to be an almost insuperable obstacle to 
private reforestation for lumber manufacturing purposes. If, how- 
ever, the small trees that must be thinned out can be used profitably 
for some other purpose and thus produce an income for the land 
owner while the remaining trees are growing to lumber size the 
financial gap in the reforesting problem may be bridged. It is this 
promising development that is indicated in the manufacture of 
paper from southern pine. 

Already several large paper mills are turning out paper products 
that utilize profitably parts of the southern pine-tree that have not 
hitherto been converted into lumber, one at least being operated in 
connection with a big lumber mill and a byproducts plant. These 
may be taken as significant of a vast development in the South that 
is inevitable. In fact, that section has during late years developed 
industrially at a rate not fully realized in other sections. Though 
lumber manufacturing has declined, owing to the cutting out of the 
forests, reforestation is being stimulated by the growth of industry 
in other lines which creates a local demand for products of the 
forests. 

Conditions in the South are distinctly favorable to the growth of 


trees, and the lumber manufacturing industry is sure to be placed 
on a permanent basis by reforestation. With a wealth of mineral 
resources and vast areas of rich agricultural land, both of which 
are being developed rapidly and on sound principles, Dixie has the 
stage all set for a marvelous growth in wealth and population. 
Without detracting at all from the credit that belongs to the enter- 
prising men engaged in other industries, it may be said with truth 
that lumbermen have had a large part in all the movements that 
have contributed to the industrial and social upbuilding of the South. 





Would Perpetuate Standards Committee 


URING THE COOPERATIVE MOVEMENT in behalf of the 
American Lumber Standards and since their adoption the 
question of their enforcement has been raised. This matter is 

not altogether one of compulsion; it is more one of instruction, 
guidance and adjustment. The whole standardization program con- 
stitutes a sincere effort to bring about a needed reform through 
voluntary action on the part of lumbermen themselves; it is, as 
Secretary Hoover termed it, an effort at self-government in indus- 
try. As the standards must be enforced in order to be effective, 
it has been necessary for the industry, as a part of its self-governing 
activities, to devise an agency for putting the standards into opera- 
tion. 

With a view to creating such an agency a special committee was 
appointed to study the problem and make recommendations. The 
report and recommendations of this committee have now been 
submitted to the codperating organizations for their approval. It 
is proposed to perpetuate the Central Committee on Lumber Stand- 
ards and a scheme of financing is outlined. It is desired that 
action be taken on this proposal prior to the general lumber con- 
ference to be called about May 1. Particulars regarding the pro- 
posals of the committee are given on page 41 of this paper. 

In its report the central committee notes the fact that the Na- 
tional Lumber Manufacturers’ Association heretofore has assumed 
responsibility for the financing of the standardization work, and 
suggests the need of distributing this burden equitably among the 
cooperating organizations. The National is understood to be willing 
either to continue codperation in providing facilities or in support- 
ing a separate organization; in the latter event the cost is estimated 
at about 50 percent higher. The committee recommends the con- 
tinuance of existing office arrangements for the central committee 
for the present. 

It is quite evident that, though the American Lumber Standards 
have come to stay, some of the arrangements for making them effec- 
tive are necessarily tentative and subject to amendment as needed. 
A period of adjustment and tolerance must be gone through, and 
it is the committee’s view that the scope of the permanent commit- 
tee’s activities may be adjusted to meet the common needs of the 
codperating organizations as they develop. A sincere desire to carry 
the standardization movement to a successful completion will dictate 
a spirit of tolerance and concession, which will work powerfully to 
that end. 





Lengthening the Building Season 


GREAT DEAL IS BEING SAID just now in the trade journals 
devoted to the building industry, and in other literature and 
public utterances pertaining to construction, in advocacy of 

“all year” building; or at least, of materially lengthening the “build- 
ing season” as generally understood. This widespread discussion 
gives good ground for hope that tangible results may follow. 

After all, it is very largely a matter of education—of overcoming 
long established custom. Of course, the mixing, handling and apply- 
ing of cement and plaster in severe weather involves problems in the 
way of protection and provision of heat at certain stages of the 
work, but none that are not being overcome in actual practice in 
many communities where contractors have discovered through expe- 
rience the increased economy and efficiency that can be realized in 
off season construction, because of the greater supply of labor, en- 
abling them to select the most efficient workmen, and other contrib- 
uting’ causes. 

A Minneapolis (Minn.) lumberman the other day expressed sur- 
prise to learn that the building season in Atlanta, Ga., is about the 
same length as in the twin cities. His remarks on this subject are 
pertinent: 

“Knowing something about the balmy climate down where the 
peaches grow, we wondered why Atlanta should be content with a 
short building season. Here in the twin cities where we average 
about a hundred days a year with the temperature below freezing, 
we have learned to accept a period of inactivity during the colder 
weather. But Georgia! There is no excuse for a short season down 
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there. 


work to carry a double load of overhead. 


Secretary Hoover, who studies up on things that add to the 
cost of living, has hit the nail on the head with the blunt statement 
that it is all a matter of habit, custom, tradition. When a contractor 
lays off his crew during the winter months, he estimates his summer 
It is just as true when a 
carpenter has to lay off; his living expenses go on just the same. 
We are getting away from this ‘tradition’ business in the twin cities 
to some extent, thanks to contractors and building trade members 
who have the gumption and originality to see the facts and act 
accordingly. But we are not doing it enough. 

“Many of our large jobs are carried on right through the cold 
weather and without material loss in efficiency. True, plaster will 
not dry as quickly in cold weather as in warm, but waste wood left 
piled around any new residence will furnish plenty of heat to dry 
the plaster and make inside work a possibility. 


there is.” 


winter months. 


ally well. 


There may be some 


reason why a heating plant can not be put into operation while the 
inside work is being completed, but it does not occur to us now if 


That marked progress is being made along the line of populariz- 
ing late fall and winter building is indicated by the statement re- 
cently made by Franklin D. Roosevelt, president of the American 
Construction Council, quoted on another page, to the effect that— 

“There has not been the marked seasonal decline which in the 
past has appeared so noticeably with the coming of the fall and 
On the contrary, the amount of new work con- 
tracted for and begun has held up, for this time of the year, unusu- 
This shows a very favorable response on the part of 
the public to the general movement to promote the scheduling of 
building operations so as to take advantage of the relative slack 
in materials and labor during the fall and winter months.” 











TAST MINUTE NEWS FOR ALL LUMBERMEN 








Increase Shown in New Business 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Oct. 16.—-According to 
telegraphie reports received today by the Na 
tional Lumber Manufacturers’? Association from 
356 of the larger commercial softwood saw 
mills, the national lumber movement showed a 
decrease in production and shipments for the 
week ended Oct. 11, while new business picked 
up somewhat as compared with the preceding 
week, 

The unfilled orders of 251 Southern Pine As 
and West Lumbermen’s Asso 
ciation mills at the end of lust week amounted 
to 556,046,964 feet, as against 560,699,461 feet 
for 250 mills the previous week. The 129 
Southern Pine Association mills in this com 
bination showed unfilled orders of 222,954,480 
feet at the end of last week, and 219,786,540 
feet for 129 mills the preceding week. For 122 
West Coast Lumbermen’s Association mills the 
unfilled orders were 333,092,484 feet, as against 
540,912,921 feet for 121 mills a week earlier. 

Of the 356 comparable reporting mills, last 
week’s shipments were 96 percent and orders 
92 percent of actual production. For the South- 
ern Pine Association mills by themselves these 
percentages were 104 and 109 respectively, and 
for the West Coast Lumbermen’s Association 
group, 87 and 84 percent. Of the foregoing 
mills, 333 have a determined normal production 
for the week of 216,217,924 feet, according to 
which actual production was 100 percent, ship- 
ments 94 percent, and orders 92 percent of nor- 
mal production. 


sociation Coast 


A comparison for last week, the week before 
und the same week last year follows: Produce 
tion—226,414,746 feet, against 251,670,455 feet 
(revised) the week before, and 256,097,457 feet 
lust year. Shipments—217,635,937 feet, against 
232,125,867 feet the week before, and 229,122, 
152 feet last year. Orders—207,674,250 feet, 
against 203,856,057 feet the week before, and 
225,147,179 feet last year. 

The figures for the corresponding week last 
year were those of 391 of the larger mills. 

The following figures compare the reported 
lumber movement for the first forty-one weeks 
of this year with those for the same period of 
1925:  Production—9,599,703,522 feet, against 
10,060,984,375 feet; 1924 decrease, 461,240,853 
fect.  Shipments—9,503,926,487 feet, against 
10,028,698,361 feet; decrease, 524,771,874 feet. 
9,193,594,109 feet, against 9,545,610, 
952 feet; decrease, 552,016,843 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
not comparable in respect to orders with those 
of other mills, consequently, the former are not 
represented in any of the foregoing figures. Six 
teen of these mills reported a cut of 20,341,009 
feet last week; shipments, 15,516,000 feet, and 
orders, 12,419,000 feet. The reported cut rep- 
resents 43 percent of the total of the California 
pine region, 


Orders 


The West Coast Lumbermen’s Association 
wires that new business for the 122 mills report 
ing was 16 percent below production and 4 
percent below shipments. Of all new business 
taken during the week 42 percent was for future 
water delivery, amounting to 36,792,656 feet, of 
which 26,014,805 feet was for domestie cargo 
delivery, and 10,777,851 feet export. New busi- 
ness by rail amounted to 1,492 cars. Thirty-five 
percent of the week’s lumber shipments moved 
hy water, amounting to 31,544,380 feet, of which 


19,111,667 feet moved coastwise and _ inter- 
coastal, and 12,432,713 feet overseas. Rail 


shipments totaled 1,769 cars, and loeal deliveries 
were 5,464,122 feet. Unfilled domestic cargo 
orders totaled 133,094,305 feet; unfilled export 
orders, 89,208,179 feet; unfilled rail trade or 
ders, 5,693 cars. 

The Southern Pine Association reports that 
for the 129 mills reporting for the week, ship 
ments were 4.42 percent above production; cur 
rent orders 8.82 percent above production, and 
1.22 percent above shipments. Of the 83 mills 
reporting running time, 66 were on full time, 
four were shut down, and the rest operated one 
to five days. 

The Western Pine Manufacturers’ Association 
reports noticeable decreases in production and 
new business, and a slight drop in shipments. 
Compared with the preceding week, identical 
mills show a decrease of 10 percent in new busi- 
ness, no change in shipments, while production 
decreased 6 percent. 

The California Redwood Association, of San 
Irancisco, reports little change in production 
and new business, and a fair gain in shipments. 

The North Carolina Pine Association reports 
a slight gain in production and new business, 
and a fair inerease in shipments. 

The Northern Hemlock & Hardwood Manu 
facturers’ Association (in its softwood produc 
tion) reports a slight decrease in production, 
shipments about the same last week as for the 
preceding week, and a fair gain in new business. 

The Northern Pine Manufacturers’ Associa 
tion reports a slight decrease in all three fae 


tors, 
wesseenanaaas 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 16-—Following are 
f. o. b. mill prices, Oct. 9 to 11, of a 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avadl 
able dates: 


varying 


Sap Flooring Common Boards, S2S 


Kdge grain or S4S 
1x3” B&better ..$76.56 ix. 3” No. 2.. 21.24 
Flat grain ix 8” No. 3.... 16.91 
1x4” B&hetter 59.69 1x12” No. 1 19.50 
1x4” No. 2 com.. 18.44 ixi2” No. 2.... 21.81 
1x6” No. 2 com.. 20.38 ; 
‘ : ee Longleaf Timbers, S4S, 
Dimension, 2x4” 16’ 20’ and Under 
BMGs 2 Wis olds eo scoleaiels 25.74 8” and under . 23.00 
EWEN Bee's mutees 21.6% RA idx Sale eal ares 34.50 


Figures for No. 1 
average for Oct. 5 to 


Louisiana Mill Burned 


[Special telegram to AMERICAN LUMBERMAN] 


St. Lours, Mo., Oct. 16—R. 
general sales manager for the Frost-Johnson 
Lumber Co., received word by wire last night 
that the company’s band and gang sawmill at 
Campti, La., had been destroyed by fire, together 
with a quantity of rough lumber. The mill had 
a capacity of 100,000 feet daily. The telegram 
stated that the planing mill, dry kilns and 
dressed lumber had been saved. The cause of the 
fire was not stated, and no estimate of the loss 
can be made by the St. Louis office. 


sruce Bearden, 


Illinois Sixth District Organized 


SPRINGFIELD, ILL., Oct. 15.—The sixth district 
of the Illinois Lumber Merchants’ Association 
was organized here today, the order of the day 
being a meeting of the association directorate 
in the morning, a noon luncheon of dealers at 
the roof garden of the Elks’ Club, and a district 
organization meeting in the afternoon. 

At the luncheon the Springfield lumbermen 
were hosts to the visiting dealers and their 
ladies, and at 10:30 a. m. provided a novel bit 
of entertainment for their guests by way of an 
auto tour of the city and visit to Lincoln’s home 
and tomb. 

About sixty dealers were present and remained 
for the organization meeting in the afternoon. 
Director John A. Bryden, of Springfield, wel 
comed them and introduced the State officers and 
directors, each of whom made a two-minute re- 
sponse. President A. C. Gauen gave a talk on 
“¢Credits’’ and Director J. W. Mackemer spoke 
on §‘Organization.’’ Secretary J. F. Bryan fol- 
lowed with an address on ‘‘ Home Building and 
IIome Owning,’’ after which the election of dis 
trict officers took place. Harry 8S. Hargrave, of 
Hillsboro, was selected as chairman and W. R. 
Grandy, of Mason City, as secretary. Mr. Har 
grave is well known for his accomplishments in 
connection with the lien Jaw during his term in 
the State legislature. 

During the afternoon the Springfield dealers 
vave the visiting ladies a theater party. There 
was fine interest displayed at the meeting, and 
indications are for some suecessful organization 
work in the sixth district. 


THE DEPARTMENT OF COMMERCE announces 
that, according to data collected at the biennial 
census of manufactures, 1923, establishments 
engaged primarily in the manufacture of lasts 
and related products reported an output valued 
aut $9,899,925, a decrease of 20 percent as com 
pared with 1921. In addition, lasts and similar 
products are manufactured to some 
secondary products by establishments engaged 
primarily in other industries. The value of 
such commodities manufactured outside the in 
dustry as reported in 1921 was $702,461. Cor 
responding figures for 1923 are not yet avail- 
able. 
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Model House Contests 


Can you furnish me with any information con- 
cerning plan used by any individual lumber dealer 
for contest among students of manual training de- 
partments of high schools for building model 
houses? It seems to me that I have read of 
such contests reported in your paper as being con- 
ducted either by individuals or associations. I 
would also be glad to have any information you 
can give relative to contests for making of bird 
houses. Do you know of any contest conducted 
by Jumbermen for girls in domestic science depart- 
ments of schools ?—-INQuiRY No. 1,394. 

{This inquiry comes from a retailer in one 
of the central States. His attention, as well 
as that of any other dealers who may be inter- 
ested, is called to « story appearing on front 
cover of the AMERICAN LUMBERMAN of Oct. 4, 
telling what Rockford (Ill.) lumbermen are do- 
ing to promote model house building contests, 
by offering prizes for best models, which after 
being exhibited locally will be taken to the an- 
nual association meeting in Chicago next Febru- 
ary, to compete for the prizes offered there. 

The Illinois Lumber Merchants’ Association 
is this year conducting another statewide model 
house contest, along the lines that proved so 
successful last year. Under this plan, individua) 
dealers or groups of dealers in any town or city 
offer prizes for the best houses constructed by 
manual training students of that community. 
The prize winning houses in these local contests 
are to be taken to the annual convention ard 


to superintendents and manual training teach- 
ers of all public and private schools and to 
headquarters of the Boy Scouts. Copies of the 
booklet, ‘‘Good Bungalows for Good Birds,’’ 
issued by the Southern Cypress Manufacturers’ 
Association, New Orleans, La., were distributed 
to applicants, each being required to fill out a 
blank giving his name, age, home address and 
school, The applicant also was asked to tell 
whether his parents owned their home and 
whether they knew of anyone who was going to 
build or repair, with names and addresses of 
such persons. More than three hundred boys 
entered this contest. The material for the 
houses was supplied by the lumber company. 
At the conclusion of the contest, the eight prize 
winning bird houses were put on display in the 
windows of a local store and then returned to 
their owners. The judges of the contest were 
the local manual training teacher, a Scout mas- 
ter and the public librarian. 

The AMERICAN LUMBERMAN knows of no con- 
tests that have been conducted by lumbermen for 
girl students in domestic science. If any reader 
knows of such contests, we shall be glad to hear 
of them and pass the information along to the 
inquirer.— EDITOR. | 


Plans for Model Farm Buildings 


Will you please give us information as to where 
we can obtain designs and plans for barns, chicken 
and hog houses ete.? We have decided to start 


Seeks Outlet for Bird’s-eye Maple 


We should be pleased to have you advise us the 
names and addresses of consumers of bird’s-eye 
maple in thicknesses of 4/4 to 10/4.—INQuIRy 
No. 1,398. 

[This inquiry is made by a large producer 
of northern maple, whose name will be supplied 
to interested readers upon request.—EDpITor. | 





Getting Ahead at Eighty-three 


Referring to Inquiry No. 1,343, issue of Aug. 
30, “Cash and Carry Lumber Yards,’’ wish to say 
that I think I made a decided success of a strictly 
cash (in advance or with order) lumber business, 
but had to deliver the most of the stock sold, it 
being largely in carloads, or good-sized wagon or 
truck loads. 

I went broke doing a credit business, then swore 
to get the cash or keep the goods. It worked all 
right, and I got more trade than I could handle. 
When I was 75 I thought I wanted more help, 
personal and financial, took a partner, got a crook, 
with the inevitable result, and now at 83 am 
trying to get on my feet again. But I stick to 
cash, and go it alone. It’s the only safe and 
sure way. 

I believe it is better to make a dollar and keep 
it, than to make three dollars and lose half of it. 
The amount that dealers here have lost this year, 
judging by the liens and judgments filed, must 
be huge. I have noted of late that much more 
material is being “carried” by the buyers than 
formerly.—INQuIRY No. 1,843-A. 








© Ewing Galloway,'N. Y. 





Reclaiming the Everglades for agriculture—The dairy buildings and live stock shown are on Loxahatchee Farm, near Palm Beach, Fla. Diversi- 
fied farming promises solid prosperity on cut-over land suited to the growing of crops 


exhibited there in competition for prizes amount- 
ing to $200, as follows: First, $100; second, 
$50; third, $25; fourth, $15; fifth, $10. At last 
year’s annual convention of the Illinois associa- 
tion, there were seventeen entries of model 
houses built by students of Illinois schools. 

Model house building contests have also been 
earried on successfully by individual retailers 
in other States. One of the most successful of 
these contests was conducted by a Michigan 
retail firm two years ago, which resulted in a 
very attractive display of models. These mod- 
els were exhibited as a feature of a local build- 
ing show promoted by the lumber firm and held 
in its shed, which event attracted several thou- 
sand visitors from town and country. 

A number of lumbermen have conducted con- 
tests for best built bird houses, some of which 
have brought splendid results in the way of 
nunierous entries and widespread interest. One 
of the most interesting of these contests was 
conducted some time ago by a firm situated in 
one of the larger cities of Ohio. This event, 
which was styled a ‘‘bird bungalow’’ contest, 
was held in the early spring, with the idea that 
the season when the birds were building their 
nests was the logical time to interest the young 
folks in providing homes for them. A list of 
cash prizes was offered, and circular letters sent 


an experimental farm and we want to have our 
improvements according to the latest designs.— 
Inquiry No. 1,589. 

[This inquiry is made by an Arkansas lum- 
ber manufacturer. In response the names of 
lumber associations that supply plans of the 
kind requested have been given. The inquirer 
also has been referred to a number of State 
agricultural colleges which have done noteworthy 
work in providing suggestions for farm build- 
ings. The name of the inquirer will be furnished 
to interested readers upon request.—EbITor. | 


Pine for Door and Window Screens 

We desire to obtain some information regard- 
ing the proper grade of northern white pine to be 
used in the manufacture of screens for doors and 
windows. We will appreciate this information as 
well as a list of manufacturers who would produce 
this grade.—INQuiIRY No. 1,395. 

[This inquiry comes from Pennsylvania. An 
investigation made by the AMERICAN LUMBER- 
MAN develops the fact that some of the manu- 
facturers of screens buy 6- and 8-foot clear and 
select 4-inch and wider northern pine. Some 
of them use also Norway pine; others buy stock 
in all of the grades. The name of the inquirer 
will be supplied to interested readers upon re- 
quest.—EDITOR. | 


[This letter comes from a New York dealer 
who has long been a careful reader of the 
AMERICAN LUMBERMAN. Communications from 
time to time over many years show that very 
little in its pages of interest to the wideawake 
lumberman escapes his attention. His enter- 
prise may serve as an example for younger men. 
-—Kprvor. } 


Method of “Fuming”’ Black Walnut 

We are considering the manufacture of walnut 
border lines and would like to know just what pro- 
cedure to follow in fuming walnut.—INQuiRyY NO. 
1,384. 

[This inquiry is made by an eastern lumber 
and millwork concern. A brief investigation 
made by the AMERICAN LuMBERMAN fails to de- 
velop any information regarding the ‘‘fuming’’ 
of walnut. It is thought that possibly the in- 
quirer has in mind the steaming of walnut, a 
process that is used to make the sap and heart 
walnut of one color. Articles describing this 
steaming process were published in the AMER- 
ICAN LUMBERMAN in connection with inquiries 
No. 1,088 and 1,088A. Clippings of the articles 
have been supplied to the inquirer. Readers 
are invited to supply additional information 
for the benefit of this inquirer, whose name will 
be given upon request.—EDITOR. | 
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Southern Pine Shows Strength 


A considerable improvement in demand for 
southern pine during the last ten days is re- 
ported from all producing sections. While the 
volume of orders can hardly be called seasonal, 
it has again forged ahead of produce tion and is 
proving e ntirely satisfactory to most manufae- 


turers. Retail buying is good, for while the 
tendency is strongly toward small orders, the 


frequency of these makes up for their size. 
Stocks in dealers’ hands were well rounded out 
during the summer months, but have sinee 
declined considerably both in size and assort- 
ment. The retailers, however, are very ¢on- 
servative and are doing practically no replen 
ishing of their stocks, buying only as they se- 
cure orders for the material. This policy ap- 
parently will prevail during the rest of the 
year, so wholesale trade from now on will be 
regulated largely by actual consumption—that 
is, by weather conditions. The mills are con 
tent with this prospect, and very few of them 
are willing to accept orders for deferred ship 
ment. Their stocks are poor, and it is reported 
that it is becoming somewhat harder to get the 
immediate shipments that are always de- 
manded. 


A good deal of business has come from 
ceuntry districts recently, notably from 
Kansas, Iowa, Oklahoma and other sections 


of the southern half of the middle West and of 
the Southwest. Texas manufacturers state 
that the market west of the Mississippi has 
developed such activity that prices on almost 
all items have advanced several dollars to the 
highest point this year. Extremely favorable 
weather has kept yard demand from Louisiana 
and Texas very good. Orders from the cotton 
distriets, while consider able in aggregate, are 
much lighte r than was expected, however; but 
it is felt that there will be a big improveme nt 
when the crop harvesting has been completed. 
Rastern trade also appears to have expanded, 
but eall from the big industrial centers, as well 
as the country districts, of the North remains 
restricted, 

The recent expansion in general industrial 
activity is having a beneficial effect on the 
southern pine market, more orders for factory 
lumber being reeeived. Orders and inquiries 
for car material are frequent, and the market 
for stock this deseription is strong. There 


is also a good export demand from South 
American and the West Indies, and an en 
couraging volume of inquiries from Europe. 
Southern pine prices are strong. Common 


boards and shiplap have taken a general, mod 
erate advance during the last fortnight, and 
dimension is also slightly higher in some see 
tions. Several manufacturers report that 
higher grades, especially flooring and ceiling, 
are steadily working into a better position. 
Transit cars are selling more readily, at good 
prices, due to the recent 
their numbers. 


material decrease in 


Southern Hardwoods Active 


Conditions in the southern 
continue to he 


hardwood market 
encouraging. The recent ex 
pansion in general industrial activity is having 
the effect of increasing demand for lumber, so 
far particularly in lower grades for box and 
crating with the manufae 


purposes, 3usiness 


turers in the 


upper Valley territory appears 
rather quiet in comparison with recent weeks, 
but the volume of orders coming into this sec- 


Mem- 


consumers are buy 


tion is sufficient to kee p the market firm. 
phis reports that domestie 


ing only to cover their immediate needs. Ship 
ments, however, are heavy and very little, if 
any, new stock is being placed on sticks. Por- 


-_ demand also appears to be a little less a: 
tive than a short time ago, but orders on the 
hooks of the exporting corporations are still 
heavy and shipments are moving out steadily 
The building trade interests remain the best 
buyers, Business with the furniture industry 


is still spotty. Makers of agricultural imple- 
ments and vehicles are much encouraged regard- 
ing the outlook in their field and are buying on 
a relatively good basis. 

In regard to the demand from the automotive 
industries, Detroit this week reports that 
‘‘there has been a further extension of hard- 
wood releases and orders in automotive plants, 
especially in all factories where much heavier 
production schedules have been made effective. 
Inasmuch as this increased production is in- 
dicative of future requirements for automobile 
plants, it is regarded as the forerunner of a 
more pronounced revival, although probably 
not on any extensive scale until after the Presi- 
dential election and in a number of instances 
until the early part of next year.’’ 

Hardwood manufacturers in Florida state 
that volume of demand is unchanged and satis- 
factory, but that prices are still too low to give 
adequate profit on the business. Buying is well 
distributed, but is hand to mouth. Furniture 
manufacturers are buying at approximately 





Statistics on production, orders and 
shipments appear on page 48 





normal, increased activity having recently been 
noted, especially among the Carolina factories. 


Automobile interests are still buying very mod 
estly. The same statement regarding poor 
profits is contained in this week’s report from 
Jackson, Miss. This report continues that de- 
mand is good for all kinds of hardwoods. Red 
and sap gum, oak for flooring purposes and ex- 
ports are enjoying a brisk demand. The hard 
wood industry in the Appalachian district is in 
good position. Mills are reporting a better de 
mand sinee the beginning of this month, with 
prices on about the same level. 


Northern Hard- and Softwoods 


Business in northern hardwoods is spotty, 


some days being good and others being very 
dull. The market, however, is featured by a 


stock of all 
maintain 
flooring is in very 
the strongest of the 


scarcity of 
serves to 


descriptions which 
firmly. Maple for 
and probably 
woods today. 
grades 
practically 


prices 
good demand 
northern 
vood movement, and 


this 


sirch also has a 
Nos. 2 and 3 of 


wood are 


cleaned up at many mill While prices as a 
rule sre firmly maintained, certain manufac 
turers find it necessary to shade them some 
what in order to meet the growing competition 
from Canadian birch. Automobile body plants 
are a little more active in the market, espe 
cinily for small hardwood dimension. Con 
servatism features manufacturing operations. 
Most northern manufacturers will not, judging 
from present indications, log on the heavy 
scale planned earlier in the fall, in view of 
their uncertainty regarding the prices they 


will be able to realize on their production, 


while costs remain as high as at present, 
Hemlock trade also is spotty, though there 

is a good demand in northern Wisconsin. 

Hemlock production this year has been light 


and stocks are 
facturers 
an unfavorable 


manu 
regarding 


well cleaned up, so the 
have no cause for worry 
market. Farmers in the Wis 
consin potato distriets are doing little build 
ing this year, for while their crops have been 
they have 
prices. 
Lumbermen in the Northwest are now be- 
vinning to get some of the benefits of the im- 
proved agricultural situation in that section. 
Not only are banking and commercial debts 
being paid off, but the farmers have enough 
money over to enable them to give some at 
tention to immediate improvements and re- 
pairs. Northern pine manufacturers report 
that total sales of their product are sub 
stantial. Shipments of mixed cars to retail 
vards are a feature. Retailers have low stocks 


good heen obtaining ‘‘ridiculous’’ 


on hand, but are not yet imbued with enough 
confidence to replenish, wherefore they want 
everything they buy delivered immediately to 
fill some order actually in hand. A fairly 
good business is also being done with markets 
to the south, and in the East. Northern pine 
prices remain firm practically throughout 
the list. 


Trade in North Carolina Pine 
Latest advices from the North Carolina pine 
territory again tell of an improvement in de- 


mand which, though it has not benefited all 
items, has given a semblance of activity to 


the market. These reports state that there is 
a growing demand for the better grades of 
rough lumber and for the box grades, while 
rough and dressed framing has also been a 


little more active. Several manufacturers 
have instructed their salesmen to adhere 
strictly to the last lists, stating that mill 


stocks of most items are far from large. A 
continuance of the present better tendency in 
demand, they say, would soon clean them 
up. There is, however, still a wide variation 
in prices, due not only to competition among 
the millmen themselves, but also to transit 
cars that are being offered by wholesalers at 
coneessions to suit circumstances. 


Douglas Fir Is Weaker 

Latest statistics reveal that after a period 
of steady increase, production of Douglas fir 
during the week ended Oct. 11 took a consider- 
able drop. New orders also showed a sharp de- 
crease, thereby continuing the trend noticeable 
during the preceeding weeks. Orders during the 
week totaled 84 percent of the week’s produc- 
tion, while shipments amounted to 87 percent 
of the same mark. Of the new orders received, 
12 pereent were for water shipment—26,014,805 
feet to domestic destinations and 10,777,851 
feet to foreign ports. From this last figure it 


will be seen that exports held up very well in 
comparison with the other factors. Unfilled 
orders on hand at the one hundred twenty-two 
Douglas fir mills reporting to the West Coast 
Lumbermen’s Association as of Oct. 11 totaled 
330,092 484 feet, or the equivalent of about 
twenty days’ production at the current rate. 
Rail trade has slowed down perceptibly, judg- 
ing from the reports reeeived. A good many 


orders are still being placed both by city and 


country yards throughout the middle West and 
Kast, but the quantities wanted are in praeti- 
cally all cases small, and there is no disposi 


tion on the part of buyers to commit themselves 


ead. The approach of the Pre sidential elee 
tion most likely is the cause of this situation, 
and few manufacturers and distributers look 
for any material improvement until after the 
first of the year. Demand from California 
meanwhile is a little more quiet than it was 
earlier in the fall, but much building construe- 
tion is still going on throughout that State and, 
while there is little likelihood of dealers aban 


doning their policy of sirict conservatism to the 
extent of replenishing then xtensively, 
the outlook in that market is judged to be very 


sto ks e 


wood, suilding operations in the Pacifie North- 
west also are well maintained, ereating a good 
local market Conditions alone the Atiant 


senboaurd meanwhile have shown no gr 
Comparatively little 


at change. 


being con 


] } . * 
umber is how 


signed to that market, and a good deal otf 
progress is being made in clearing up the great 
surplus: s of stocks that have accumulated there 
during the last several months, giving hop 
that the situation there will show steady 


though slow, improvement. 

Mill stocks meanwhile remain ow and 
broken in assortment, and eir condition 
doubtedly will 
in maintaining 
level of demand. 
unavoidable 
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Hi example of remodeling here shown 
should be of especial interest to lumber 
men, because it demonstrates what can be 

done with moderate expenditure to entirely 
transform the appearance and greatly inerease 
the comfort and convenience of a small, old 
house, of a type numerous in almost every com 
munity. 

Originally this was simply an ordinary 5-room 
cottage, built to rent, without any regard to 
architectural style. The house is situated in 
Valparaiso, Ind., and was remodeled under the 
supervision of the Foster Lumber & Coal Co., of 
that city, which concern took the job on a time 
and material basis. The lumber company sub 
mitted to the lady owning the property its ideas 
as to what should be done 
to make an attractive and 
uptodate dwelling of the 
house, and was authorized 
to go ahead. It should be 
mentioned here that the 
Foster company, while do 
ing an ordinary retail 
lumber and coal business, 
also does contracting in 
all lines of building con 
struction, remodeling and 
repair work. 


In remodeling, the por- 




















Cut out, in outline, this picture, which shows the 


part that was added in remodeling; lay it on the 


large picture, and move it about untii in position. 


; 





tions shown in the cut appearing below were — tire house was roofed new, with wood shingles 
added, including the construction of a fireplace — stained green, The whole house was painted 
with an outside chimney built of common. brick White and further ‘dolled up?’ with green 
and painted white, with green cap. A cireular — trellisses, shutters and porch boxes, which with 
top window was put in on each side of the addi the green roof make a very attractive color 
tion, making a very cozy end of the living room, scheme. New floors were laid, a new furnace 
The windows throughout the house were divided installed, and the interior walls decorated. The 
up and changed to 16-light windows. The en entire job of remodeling and renovating, in 


cluding painting both ex 
terior and interior, was 
about $2,000, 

It is interesting to note 
in this connection that 
Frank M. Clifford, secre 
tury and treasurer of the 
Foster Lumber & Coal Co., 
lived in the house three 
vears before the present 
owner purchased it, ani 
therefore naturally felt 4 
special interest in the job. 
The changes made trans 
formed this house from 4 
very ordinary dwelling to 
a house that is attractive 
and in good style archi 
tecturally, and greatly im 
proved in livability, the 
results being very satis 


factory to the owner. 
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Reconstruction Work Under Way 


CONROE, TEX., Oct. 14-—The reconstruction 
work at the plant of the Delta Land & Timber 
Co. here, partly destroyed by fire the latter 
part of last week at a loss of approximately 
$500,000, is well under way. 

Frank Schopflin, of the Central Coal & Coke 
Co., of Kansas City, and vice president of the 
Delta Land & Timber Co., early in the week 
took personal charge of the rebuilding work 
in order that Manager A. E. Hickerson might 
continue to give his full time to directing oper 
ations of the plant. 

The fire, Mr. Hickerson said, will make no 
great difference in the company’s business, for 
the planing mill was not burned and the ship- 
ping sheds have plenty of material on hand and 
are filling orders. The fire started from spon 
taneous combustion just as the last lumber, was 
being taken from the kilns and put into the 
sheds, according to Manager Hickerson. 

Mr. Hickerson declared that none of the mill 
managers will be out of employment as the 
result of the fire. New equipment was ordered 
immediately to take the place of that destroyed, 
and it is expected that the reconstruction work 
will have been completed about Noy. 1. 

The Delta Land & Timber Co. is a subsidiary 
of the Central Coal & Coke Co. 


Barn Made Into High Class Residence 


Not only are old houses susceptible to im 
provement and modernization by remodeling, but 
here is an interesting example of how an old 
barn was transformed into a very attractive and 
uptodate residence. This barn is situated on 
what is known us the old Renwick estate at 
Milburn, N. J., now owned by W. 8S. Cockran. 
When Mr. Cockran purchased the estate last 
year, and erected thereon three new buildings, 
he was struck by the good lines and excellent 
construction of the barn, and proceeded to trans 
form it as illustrated by the two photographs 
appearing below, which show the building be 
fore and after remodeling. 

It is interesting to note how all the good 
points of the original structure have been re- 
tained, and at the same time the necessary 
changes made thoroughly to modernize the build 
ing. It will be observed also that the original 
shrubbery has been preserved to beautify the 
completed house. The arched driveway, former 
ly used for teams bringing in the crops, has 
heen converted into a modern porte-cochere or 
automobile entrance. The cupola, it will be 
noted, has been removed, to eliminate any barn 
like appearance, An ingenious bit of building 
craft was the transformation of the old main 
entrance of the barn to a reception hall. Hard 
wood floors have been laid in all of the rooms, 
and the best of interior trim used throughout. 

The main floor of the rebuilt house contains 
living room, dining room, study, kitchen and 
servants’ rooms. On the upper floor are a large 


master’s bed room and dressing room, three 

















Better Homes From 


Old Houses 


Contrast the picturesque and conven- 
ient homes that are being built today 
with the unattractive, ill-designed houses 
erected by the thousands between 1870 
and 1910. 


No one wants to live in an out-of-date 
house, yet these old houses are almost 
always solidly constructed, representing 
honest workmanship from cellar to gar- 
ret. To pull them down and re-build 
from the ground up would mean an 
enormous economic waste. Also, these 
old homes are usually surrounded by 
beautiful grounds and trees, represent- 
ing a quiet and peacefulness, impossible 
to obtain in modern developments. 


It is possible, at a minimum of ex- 
pense, to remodel these old homes to a 
modern state of comfort. A few changes 
here and there, by your architect and 
builder, often bring about an entirely 
new and up-to-date appearance. 


Tad Tad 


Heidritter Lumber Co. 


GENERAL OFFICE, YARD AND MILLS 
South Front Street, Elizabeth, N. J. 


FRANK R. WALLACE, Vice-Pres. 
and Gen. Mer. 
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New Jersey lumbermen are thoroughly alive to 
the great opportunities for creating business 
through the remodeling of old houses. This 
subject was to the fore at the recent annual 
mee ting of the 





New Jersey association, the 
dealers present being urged to seek business 
through the ve modeling of the thousands of 
old residences throughout the State. The ad 
vertisement above shows how one New Jersey 
retailer is going after this business. ,The 
original advertisement occupied nearly a half 
page of included the 
cuts of an old house ** before and after?’ ve 
modeling which appeared on 


the AMERICAN LUMBERMA? 
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front cover of 


aft Sept, AD) 





other bed rooms, two baths, besides closet room 
und garret. The building is occupied by the 
owner, who is very proud of his new home, as 
he personally conceived the idea of remodeling 
the structure and had the plans all mapped out 
before he Jet the contract for the improvements. 


Operates on Conservation Plan 


MIssouLa, Monvt., Oct. 11.—The Polleys Lum- 
ber Co., of this city, is operating full shift. E. 
H. Polleys, formerly president of the Western 
Pine Manufacturers’ Association for two or 
three terms, is president of the company; E. G. 
Polleys, son of E. H. Polleys, is secretary-treas- 
urer, and J. P. Lansing is a director and sales 
manager. David Mason, of Portland, Ore., is 
vice-president of the company. KE. G. Polleys 
recently succeeded his uncle as an officer of the 
company. 

The plant has a capacity of over 100,000 feet 
in eighteen hours and runs throughout the en- 
tire year. It is equipped with a 7-foot band 
mill and is operated on a progressive plan of 
conservation, whereby the company saves all 
edgings possible and makes molding strips from 
them; also saves short cuts from slabs for the 
box factory, and carries out the scheme of con- 
servation to a much greater extent than a large 
majority of mills of the West today. 

The large plant of the Anaconda Copper Min- 
ing Co., at Bonner, Mont., is running days only. 
This company has about 75,000,000 feet of lum 
ber in pile, which is slightly in excess of its 
normal stock. The big plant of this company 
here is equipped with three double-cut band 
mills, and is a new and modern plant in every 
detail, having been built in 1919 to replace the 
one destroyed by fire that year. Kenneth Ross 
is manager of the lumber department of the 
Anaconda Copper Mining and W. C. 


Lubrecht is assistant manager in charge of sales. 


Co., 


Studies Japan’s Forest Policy 


PORTLAND, ORE., Oct. 11.—Norman F. Cole 
man, president of the Loyal Legion of Loggers 
& Lumbermen, has returned from an extended 
trip to Japan as cicerone for a number of Amer- 
ican students. He made many extremely inter- 
esting observations and among them particularly 
as pertains to Japan’s system of husbanding the 
nation’s forest resourees. The most important 
uspect of Japan’s timber industry is that it 
is on a continuous basis. The Japanese plant 
regularly more trees than they cut down. In one 
province he found that 1,500,000 trees had been 
planted annually for ten years. The provincial 
government was aiding in the work started by 
private owners under the agreement that half 
of the crop should go to the owner of the land 
and half to the provincial government. Planting 
of these trees, many of them now getting along 
well for size, had in many instances been done 
with great difficulty because of the ruggedness 
und contour of the land. Japan is planting 
scientifically, cedar where cedar will grow and 
other species where the land is especially suited 
for them. The largest holdings of timber in 
Japan are under the Imperial household. There 
are five imperial forests and for each of these 
there is a branch of the imperial forest bureau, 
with trained men supervising the planting, 
growth and harvesting of the trees. 
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Purchasing Power of Farmer Shows Notable Increase 


The return of the farmer to prosperity as 
a result of the sharp upturn in the prices of 
wheat and hogs last July and the subsequent 
advance in the prices of nearly all other farm 
products is an event of great importance to 
both the farmer and the business man. For 
most sections of the country it marks the end 
of the great agricultural depression of 1921 
and promises smoother sailing for the farmer. 
It has increased his cush income at a time when 
au decline was expected; has reduced the dis 
parity between the prices of farm products 
and the general price level; and, what is ex 
tremely important, has put the discontented 
furmer in a better frame of mind. Coming 
at a time of dullness in the major industries 
of the country, it has put the farmer in an 
advantageous position. In some cases the 
commodities he must buy, and Jumber is one 
of these, have declined in price while the prices 
of grain and livestock have been mounting 
more or Jess regularly. It is certain that a 
bushel of corn or wheat will purchase con 
siderably more lumber than it would late last 
spring; and the amount is even greater than 
a comparison of the prices of agricultural 
commodities then and now would indicate. 


Questionnaire Sent Out to Retailers 


In order to discover how much the purehias 
ing power of the farmer had increased during 
the last five months and the price status of 
the retail lumber business over the same period, 
the AMERICAN LUMBERMAN under date of Oct. 
a questionnaire to representative 
retail lumber dealers, well distributed geo 
graphically over the ten leading agricultural 
States of the middle West, requesting prices 
on tine standard items of lumber for May 1] 
and Oct. 1, and local market quotations on 
corn and wheat for the same dates. The lum 
ber items, carefully selected with a view of ob 
taining those most commonly used by the 
farmer, included dimension, boards, siding, 
flooring, ceiling, finish, shingles, lath and 
fencing. The States covered in the = survey 
were North Dakota, South Dakota, Nebraska, 
Kansas, Missouri, Iowa, Minnesota, Illinois, 
Indiana and Ohio. From the large number of 
replies received the AMERICAN LUMBERMAN is 
able to present a fairly accurate estimate of the 
improved conditions in agriculture and ina 
general way the degree to which the purchasing 
power of the farmer has been increased, 

Migures from the returned questionnaires 
when tabulated and analyzed reveal some ex 
ceptionally interesting facts. The price of 
corn and wheat both showed a gratifying in 
crease for local markets between May 1 and 
Oct. 1. To render the comparison more easy 
the gain for each grain in each community 
was reduced to a percentage basis and an 
average of these results was taken. The 
advance in the price of corn, according 
to the figures sent in by the dealers, 
ranged from 18 percent in Kansas to 60° per- 
eent and above in Indiana and Ohio, but in 
most communities the figure hovered around the 
50 pereent mark. The general average in 
crease was found to be approximately 47 per- 
cent, indicating that the purchasing power of 
a bushel of corn has practically doubled. 

The same healthy increase in price was noted 
in local wheat market quotations. Here the 
gain ranged from 23.8 percent in Ohio to 35 
percent in Indiana. The great wheat pro 
ducing areas like the Dakotas, Kansas, 
Nebraska, and Minnesota, however, reported 
advances bordering very closely on the 30 per- 
cent mark or slightly above. The average of 
all reports indicate the general rise to be ap- 
proximately 31 percent. From these figures 
it is fairly safe to conclude that the purchasing 
power of a bushel of wheat, at the point of pro- 
duction, has increased practically one-third 
in the last five months. 


Lumber Shows Decline Since May 1 


But, while the prices of corn and wheat have 
been mounting more or less steadily since May 
1, what has been the price situation in the 


J] sent out 


lumber industry? As the experience of many 
retail dealers probably attests, the retail price 
of lumber as a commodity has actually de- 
clined over the selected period. Not a single 
instance of an advance in the price of any item 
was found in the quotations received by the 
AMERICAN JUMBERMAN. Either the prices had 
remained stationary or had suffered a slight 


decline. The average drop for the combined 
items of all communities was computed at ap- 
proximately 9 percent. With reference to the 
Jumber industry, therefore, the farmer is in 
a decidedly favorable position. At the Oct. 


| price level a bushel of corn will now purchase 
roughly 56 percent more lumber than it would 
five months ago; likewise a bushel of wheat 
will now purchase 40 percent more lumber 
than it would May 1]. 

It is often claimed that freight rates are 
so high as to offset the effect of a rise in the 
prices of grains at the large marketing centers. 
The above quotations, it will be noted, were 
obtained from local points in the producing 
areas and therefore allowance for freight rates 
was not necessary. It is interesting, however, 
to compare the percentage advance in the 
price of grain at local points with the per- 
centage advance in Chicago prices to see if 
there is any truth in the foregoing contention. 


advanced prices, sufficient to offset decreases 
such as have been noted in potatoes. 


Price Advance Is General 


Rye, which is one of North Dakota’s main 
crops, has advanced at one point in that State 
from 45 cents a bushel on May 1 to $1.06 
a bushel on Oct. 1, according to quotations 
furnished by another retail dealer. <A glance 
at the table of prices appearing with this 
article, which if anything, have been shown 
to be conservative with respect to local markets, 
will dispel any doubts the reader may have that 
the farmer is not receiving higher prices for 
the greater share of his products. Gains be 
tween May 1 and Oct. 1 are recorded for wheat, 
corn, oats, barley, rye and hogs. The cattle 
market has been practically stationary while 
flax and lambs are the only items showing a 
decline. Of the latter two the percentage de- 
crease in sheep is not significant as it is purely 
seasonal. According to the Howard-Moor 
house price and market bulletin, the price of 
wool is now on a par with last year’s price 
following a midsummer slump, and that of eggs 
has been on the upgrade since May 1 and is 
now well above the 1923 level. Even hides are 
doing their best to make the farmer happy, as 





Market Trend of a Few Agricultural Products from May 1 to Oct. 1, 1924 


(Grain figures are cash price at Chicago. Flax price at Minneapolis. Livestock prices at the 


U. S. Yards, Chicago 
verster Co.) 


Product May 1 June 1 July 1 
Wheat—No. 2 Hard... $1.09% $1.07 $1.19 
Corn—No. 2 Mixed... 77% me ie 98% 
Oats-——-No. 2 White... Ag VY, 49% ; 

PORE 6 ous awe we 0% .78 .80 
LA... Si eae eer aR 2.47 2.37% 2.46 
NES, cc Atatanna tenis. See 65% 67 Vi, 82% 

SOD es Sosa cnaicnons 7.50 7.50 Teo 
Hogs ) Average...... 71.35 V25 6.90 
i icc eae 12.00 11.35 11.15 
Cattle {AVerAage...... 9.85 9.50 9.30 
A SHON ee si e.e ee se LOSO 14.50 14.75 
Sheep | Ay'g (Lambs). 15.85 13.75 ene 


As will be noted from the accompanying 
tuble the percentage increase was slightly 
greater at the local elevator than at the terminal 
market. Thus the discrepancy between the 
Chieago market and local market quotations, 
due to shipping charges, does not alter the fact 
that the purchasing power of corn and wheat 
has shown a significant increase. 


Dealer Questions Farmer’s Prosperity 


The point has also been made that the sig 
nificanee of the farmer’s new prosperity hus 
been unduly magnified; that the upward trend 
has been confined to a few items; and that the 
farmer’s actual income has not been appreciably 
increased, This view is hinted at by one North 
Dakota dealer who says: ‘‘When the farmer’s 
market is down we never hear of any such 
comparisons as this (referrmg to the AMER 
ICAN LUMBERMAN’S questionnaire) but just as 
soon as some item goes up you single it out, 
put it before the public and certain dealers use 
it for a selling argument. We can see just 
how the farmer feels and we will say to you, 
“Why don’t you make this estimate now on 
the relative value of lumber and potatoes, while 
the farmer is receiving 40 cents a hundred for 
his potatoes, after they are graded and de 
livered to the dealer, and put in sacks which 
cost him 5 cents a bushel for sacks only?’ ’’ 

There are two answers to the above question. 
In the first place, taking the middle West as a 
whole, the farmer realizes a much larger in- 
come from the sale of his wheat and corn than 
he does from the sale of potatoes. And in the 
second place wheat and corn are not the only 
items that have advanced in price to swell 
the total income which the farmer will receive 
this year. It is true that potatoes are being 
marketed at a price practically 25 percent 
under that of last year, but it is also true that 
nearly all grains, livestock and other produce 
are being marketed, even in North Dakota, at 


Compiled by Agricultural Mxtension Department, International Har 


Percentage 
increase or 
decrease for 5 


Aug. 1 Sept. 1 Oct. 1 months’ period 
$1.34 $1.25% $1.415%4 29.35 Increase 
LAS 1.19% 1.12¥, 44.69 Increase 
538% 49 53% 8.4 Increase 

BY 6 88% 9.9 Increase 
2.54 2.19 2.27 8.09 Decrease 
96% .89% 1,22 86.10 Increase 
9.75 10.35 11.00 46.66 Increase 
8.75 9.70 10.25 39.45 Increase 
11.25 11.50 12.00 ul giereca caravan ot eueteec 
10.00 10.25 9.90 .005 Increase 
13.85 13.75 13.60 19.28 Decrease 
13.50 13.35 13.15 17.03 Decrease 





green salted packers have advanced from 11%, 
cents on May 15 to 16 cents on Sept. 15. 

With reference to the advance in the price 
of corn the statement is often made that corn 
is a cash crop and that the quoted price means 
little to the farmer. There is no contravention 
in this statement, as the Chicago Journal of 
Commerce points out, when the growing im 
portance of corn as a cash crop is becoming 
more evident every day. Furthermore, corn is 
marketed on the hoof and livestock prices, es 
pecially those on hogs, spell prosperity in big 
letters. Hogs are selling at the highest price 
of the year and the Howard-Moorhouse group 
predict that the low prices of last summer will 
not be seen again for two years at least. Thus 
there is every prospect of the farmer receiving 
more money for a smaller number of hogs this 
year than at any time in the past. While the 
foregoing figures can not tell the whole story 
they do indicate that the farmer’s prosperity 
is real and that he is coming back to a more 
idvantageous position. 


Hardest Hit Areas Recover Most 


One of the bright spots in the recovery of 
agriculture has been that those areas suffering 
the most from the depression have shown the 
most marked improvement of late. For th 
last two or three years poor crops, coupled 
with low prices, have been the rule in thos¢ 
States relying on wheat as a major source of 
income. The situation is now altered and the 
wheat States, several of which are dependent 
on this grain for nearly half their cash income, 
have splendid crops on a rising market. In 
North Dakota the yield per acre is about double 
that of 1923. Government crop reports released 
Oct. 9 carried the information that the wheat 
crop of 856,000,000 bushels was the largest 
in three years and close to the average, and 
that the oat crop of 1,509,000,000 bushels was 
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the best since 1918, Although the corn crop 
is certain to be short this year, final produc- 
tion figures will probably be larger than pre- 
liminary estimates, as is usually the case when 
a shortage is anticipated. Coming at a time 
when high prices prevail, these bumper crops 
serve further to enhance the purchasing power 
of the agricultural population as a whole. 


Farmer’s Purchasing Power Above Normal 


Reliable statisticians estimate the farmer 
will receive a* gross sales income this year 
of nearly ten billion dollars as compared with 
seven and one-half billion in 1921-2. An even 
higher estimate was made by former secretary 
of agriculture FE. T. Meredith in a recent ad- 
dress before the Americ¢an Bankers’ Associa- 


Farmers’ Per Capita Purchasing Power, 1867-1924 
1913=100 
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Recommendations on Practical Plan for 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 15.—John W. Blod- 
gett, chairman of the Central Committee on 
Lumber Standards, today sent to members of 
that committee, the Consulting Committee on 
Lumber Standards, the Hardwood Consulting 
Committee, manufacturers, wholesalers, retail- 
ers’ standardization committees and govern- 
ment departments copies of the report and 
recommendations of the special committee ap- 
pointed. to meet in Chicago Sept. 19 to formulate 
a practical plan for a lumber council. 

The committee found that the most effective 
method, at the present time, of constituting a 
lumber council for the guidance of the lumber 
industry and lumber users would be to establish 
permanently the Central Committee on Lumber 
Standards, to secure its sources of financial sup- 
port and to encourage the support and use of 
its services by all eligible associations. 


Recommendations of Special Committee 


Under date of Oct. 11 the special committee, 
headed by William B. Baker, secretary of the 
Association of Wood Using Industries, sub 
mitted its report to the Central Committee, trans 
mitting its recommendations, and urging that 
they be submitted to all interested associations 
for action prior to the general lumber confer 
ence to be called about May 1 next. 


The committee finds, says the report, that the 
financial responsibility for the conduct of the 
Central Committee’s activities has heretofore been 
largely assumed by the limber manufacturers. It 
believes that the moderate burden of financial sup- 
port should be more equitably distributed among 
interested organizations. Heretofore the office of 
the Central Committee has had access to and the 
free use of all the elerical research, administra- 
tive and publicity facilities of the National Lumber 
Manufacturers’ Association. We believe that the 
cost of conducting the Central Committee’s activi- 
ties has been materially less and its efficiency sub 
Stantially greater because of its access to these 
facilities. It is estimated that the permanent of- 
fice of the Central Committee, if run in conjunc- 
tion with the offices of the National Lumber Manu 
facturers’ Association, could be operated for about 
$12,000 a year. Your committee believes that any 
excess collected over and above that amount should 
be used to reimburse the National Lumber Manu 
facturers’ Association for money heretofore loaned 
to the Central Committee. 

We are assured that the National Lumber Manu- 
facturers’ Association is willing to continue such 
cobperation, or, if desired, to support an arrange- 
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ment for entirely separate offices for the Central 
Committee. The additional expense of such sep 
arate conduct of the Central Committee’s offices 
would be approximately $6,000 annually. The com 
mittee recommends the continuance, for the present, 
of existing office arrangements for the Central Com- 
mittee on Lumber Standards. 

Our recommendations represent an 
of widely varying views as to the most simple, 
satisfactory and practical type of organization. 
Our recommendations are presented, therefore, in 
the thought and expectation that if adopted and 
followed by the lumber trade and lumber consumers 
generally, the scope of the committee’s activities 
may be readily adjusted, in the course of natural 
and gradual developments, to meet the common 
needs of the subscribing organizations. The iden- 
tity of the Central Committee on Lumber Stand- 
ards has become well established in the minds of 
the producers, distributers and consumers of lum- 
ber everywhere. The committee believes that these 
cobperative activities should be continued under 
the same name and that the committee’s field of 
action be developed as the accumulating experience 
in cooperation among manufacturers, wholesalers, 
retail dealers and consumers of lumber may deter- 
mine, 

It is suggested, therefore, that the enclosed 
recommendations for permanent organization be 
promptly submitted to all interested associations, 
and we believe them to be deserving of favorable 
action and support. 


adjustment 


Nine Specific Recommendations 

The specific recommendations follow: 

Firsr-—That the existing Central Committee on 
Lumber Standards be continued with powers, or 
ganization and functions as at present, represent 
ing organized producers, distributers and consum 
ers of lumber. 

SECOND—That the existing personnel of the com 
mittee be continued, subject to reéleetion, substi 
tution or recall by the groups which they severally 
represent. 

THIRD member of the Central Com 
mittee, representing each group or division, be 
selected annually by the contributing organiza- 
tions within such group, such selection to be ef- 
fective at the time of the yearly general conference 
on lumber standards in Washington. 

FourrtH—tThat recommendation by any contribut 
ing association for the recall, substitution or re- 
election of its representative should be made prior 
to the annual general conference in Washington, 
through the one or several national organizations 
in its group division. 

Firtu—lIn event of vacancy in the membership 
of the Central Committee between the annual gen- 
eral lumber conferences, the president, or presi- 
dents, of the contributing national associations 


That the 


tion at its annual meeting in Chicago. Figures 
compiled by Howard-Moorhouse show that the 
purchasing power of the farmer’s available 
cash income is now higher than in 1913 or any 
other prewar year. After taxes and income 
have been deducted the purchasing power of 
this income is estimated at 103 percent of 
the 1913 base, which makes allowance for an 
increase of six points in the price index of 
non-agricultural commodities. 

The accompanying chart depicts the purehas- 
ing power of the average person actively en- 
gaged in agriculture, in its ups and downs 
since the Civil War and illustrates very vividly 
the improvement during the last three years. 
The straight line on the chart shows the normal 
or long time trend, indicating that there is 
no normal purchasing power that holds over a 
long period of years. Each year has its own 
normal which is slightly higher than for any 
preceding year. It is particularly gratifying 
to note that not only is the average farmer’s 
purchasing power numerically above the 1913 
base but is also above the ‘‘normal’’ for 1924 
as indicated by the dotted extension of the 
““normal’’ line. 

This gain in income constitutes an inerease 
in the purchasing power of the farmer which 
will sooner or later be felt in the retail lumber 
business. In the meantime the lumber dealer 
may act the part of a friend and a neighbor 
and unselfishly rejoice in the farmer’s new 
found prosperity—a prosperity that has been 
the means of bringing new cheer, high hopes 
and a buoyant optimism to agricultural eom- 
munities. 


Lumber Council 


within the division.in which the vacancy occurs 
should fill the vacaney, or should appoint a rep- 
resentative to serve until the next annual general 
Jjumber conference. 

SrxtH—That a fund annually of approximately 
$15,000 should be provided and that such funds 
be raised as follows: (A) By annual contribu- 
tions from subscribing associations; of not less 
than $100 for national associations, $50 for re- 
gional associations, and $25 for State and local 
associations. (B) Through receipts from subscrib- 
ing national lumber associations of such percent- 
age of their annual receipts from dues (not ex- 
ceeding 3 percent) as may be necessary, in addi- 
tion to revenues from other sources, to supply 
the remainder of the necessary budget. (C) Vol- 
untary contributions from other interested national 
associations. 

SEVENTH—That the subscribing associations 
within each group or division should make suit- 
able arrangements for the fair apportionment of 
the expense incident to the attendance of its mem- 
bers at meetings of the Central Committee. 

EiGnuTtn—tThat each subscribing association 
should have the full right and ample opportunity 
to appeal to the Central Committee for the exer- 
cise of such powers as it may have, to procure 
and maintain the application and observance of 
American Lumber Standards 

Nintu—That any national, regional, State or lo- 
eal associations representing either manufacturers, 
wholesalers, retailers or consumers of lumber should 
be eligible to subscribe to the services of the Cen- 
tral Committee and to have due voice in the de 
termination of its organization and policies. 


Personnel of Special Committee 


In addition to Mr. Baker, the members of 
the committee, which was appointed by Mr. 
Blodgett pursuant to the action of the Central 
Committee at its meeting in Chicago July 1, fol- 
low: Wilson Compton, secretary-manager Na- 
tional Lumber Manufacturers’ Association, rep- 
resenting lumber manufaeturers; Emery Stan 
ford Hall, American Institute of Architects, 
architects, engineers, and contractors; Adolph 
Pfund, secretary-manager National Retail Lum- 
ber Dealers’ Association, lumber retailers; W. 
W. Schupner, secretary-directing manager Na- 
tional-American Wholesale Lumber Association, 
lumber wholesalers; and O. T. Swan, secretary- 
manager Northern Hemlock & Hardwood Man- 
ufacturers’ Association, lumber manufacturers. 

Mr. Schupner was unable to attend the meet- 
ing of the committee, held in Chicago Sept. 19. 
In his absence, Roy A. Johnson, manager of the 


(Continued on page 79) 
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Owatonna Yards Find Confidence of Customers a Valuable Asset— 
Retail Sales Might Be Expanded by Attention to Chicken Raising 


Owatonna, Minn., about whose building 


show we talked last week, lies in the northern 
dairy country, and because of its surround- 
ings the town has trundled along with a com- 
fortable prosperity. This department seems 
to have something to say along this line 
every once In a while. Maybe we are over- 
sold on the idea that the farmer who deals 
in the production of butter fats is usually 
ahead of the game even while his fellow 
farmers who have other specialties are drag- 
ging under the wagon. We don’t have the 
idea that the dairy farmer leads a butterfly 
life. We have had some experience in milk- 
ing cows when the mercury was bumping the 
top of the tube and a swarm of flies was 
jazzing a hard tail to awful efforts, and we 
are ready to say that the dairy farmer who 
does his own milking’ earns his income, no 
matter how large it is. Dairying takes some 
capital as well as knowledge and hard work; 


than in buying. Such an agency as a cream- 
ery collects small units of the product sold 
and markets it in quantity. It handles but 
one, or at most a very few, lines. In buy- 
ing, on the other hand, the dairyman takes 
his cream money and purchases a hundred 
different things; more things in fact than 
one merchant or one buying agent could 
handle with intelligence and knowledge. In 
the creamery business there is no problem 
of credit or of bad accounts. It’s a cash 
proposition and can be operated, I’m told, on 
a close margin. They tell me, too, that the 
idea works better in the sale of cream than 
in the sale, say, of grain. There are codp- 
erative elevators, of course, and these work 
with more or less success. But human na- 
ture gets in its licks here. A farmer sells 
cream daily in small amounts, and he is 
content with the current market price. But 
he sells wheat but once or at most a few 


along pretty well all through the years when 
grain farmers had been slipping. This 
county raises quantities of corn and oats, 
but most of this product is fed on the farms 
and comparatively small quantities of it are 
sold. But while these farmers are not so 
directly interested as are their fellows far- 
ther to the northwest, they have been heart- 
ened by the stiffening of grain prices. This 
means a steadier and more general prosper- 
ity for everybody that is likely to be re- 
flected in what Steele County has to sell. 

“We're all glad to know that the Dakotas 
are having a good crop and are getting a 
good price for their wheat,” Mr. Alexander 
said. ‘‘Those farmers have some prosperity 
coming: to them.” 


“Ask John” Is His Slogan 


John H. Dinsmore is manager of the 
Botsford Lumber Co., and he has a big: sign 








This farm is run by M. S. Alexander, of the M.S. Alexander Lumber Co., Owatonna, Minn., and is one of the show places of his section 


but if it isn’t overdone, and usually there is 
a ready market for milk, the dairy farmer 
has an income. The weekly or monthly 
cream check comes jogging home the year 
around. Dairymen don’t all get rich, but 
not so many of them go broke, either. They 
make a pretty good class of customers for a 
lumber yard, too. We notice that a dairy 
community is usually building something and 
that lumbermen who serve the neighborhood 
are usually pretty prosperous. 


Dairy Men Codperate 


Steele County, in which Owatonna is lo- 
cated, isn’t such a large county as such sub- 
divisions run in Minnesota, but it has 
twenty-three codperative creameries. That’s 
almost two for each of the twelve town- 
ships. The codperative operation of cream- 
eries seems to work well in these parts. 
In fact students of the idea as employed by 
farmers seem of the opinion that codpera- 
tion has worked better in this special field 
than in any other. It has long been known 
that codperation is more practical in selling 


times during the year. If privately oper- 
ated elevators offer him a few cents more 
per bushel he is likely to forget his loyalty 
to his own organization; and that organiza- 
tion can’t work very well without rather 
complete loyalty. Its burden of overhead 
remains about the same, and if its dealings 
are small the percentage of this overhead 
becomes proportionately larger, and _ pres- 
ently it is not bringing its patrons as much 
of a return as private corporations offer 
him. We may not have this story of coép- 
erative elevators precisely right, but there 
seems to be no doubt of the success of 
creameries organized in this way. 

The M. S. Alexander Lumber Co., in ad- 
dition to selling building materials, is en- 
gaged in the dairy business. Rather, Mr. 
Alexander has some show dairy farms; 
though doubtless he operates these farms as 
a distinct business and in no way directly 
connected with his lumber interests. One 
of the younger Alexanders with whom I 
talked in the handsome yard office said that 
Steele county farmers had been getting 


on the front of the shed advising the public 
to “Ask John.” This slogan, “Ask John,” is 
rather central in his publicity, and it is a 
good one. It suggests a friendly competence 
that, we judge, is well founded in experi- 
ence. It is conceivable that an uncertain 
customer, desiring to build some modest im- 
provement like a summer kitchen or an addi- 
tion to the cow barn, might be scared away 
by the imposing and knowing front of an 
“architectural department”; but this simple 
and neighborly phrase indicates a personal 
readiness to consider any and all such prob- 
lems. It appeals to a universal instinct and 
habit. If we take the notion that we want 
an improvement, from planting a couple of 
plum trees to having the wife’s hair bobbed, 
our first thought is to ask some one who has 
had experience where we have nothing but 
curiosity and desire. The wife says, “Ask 
Henry. He planted out some fruit trees 
last year. See where he got them and what 
varieties they are.” And the man says, 
“Ask Carrie. She’s about your size. See 
how she really likes her shingle bob.” In 
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the same way, we imagine, these Steele 
County people say to each other, “Ask John. 
He’ll tell you what size and shape a sum- 
mer kitchen ought to be and how much it’ll 
cost to build it.” 


Chickens Important to Farm 


Mr. Dinsmore spoke of coéperative mar- 
keting and mentioned an item that we didn’t 
include when we mentioned the 
creameries and elevators. This 
is eggs. Probably we don’t give 
the lowly hen her due when we 
think of mid-western farming. 
Few farmers out this way raise 
chickens exclusively. There are 
a few chicken ranches near the 
large markets, of course, but as 
you drive over the seas of prairie 
land out this way you see num- 
berless farms devoted to wheat 
or dairy herds to every one that 
makes chickens its chief end and 
aim. But by the same reckon- 
ing there are few farms that do 
not have their flocks of potential 
Sunday dinners. These flocks 
add their bit to the family in- 
come as well as to the family 
menu. On many farms the 
chickens are rather incidental. 
They don’t have extra good quar- 
ters, and during the summer 
time they are expected to rustle 
their own rations. The old habit of raising 
ahundred or more just to furnish pin money 
for the women folks still persists. But agri- 
cultural colleges have gathered some sur- 
prising figures about the value of this in- 
cidental product, and the experts say truly 
that a little thought and care would increase 
these profits very comfortably. 


Raising Them Requires Lumber 


One way of bringing this about is by im- 
proving the quality. Extension workers go 
out and show farm women how to cull their 
flocks, sending the non-layers to the pot and 
giving the layers the care they need so that 
they'll work harder at their profession. 
Another way is to classify eggs with care 
and to furnish discriminating markets that 
will pay graduated prices for eggs accord- 
ing to quality. We don’t refer solely to the 
matter of freshness. So far as we are con- 
cerned, an egg that is ever so slightly gone 
is a total loss. Candling for freshness is a 
well known practice and one to be com- 
mended by all devotees of ham-and. But up 
here the farmers are marketing their eggs 
coéperatively, and in this market the eggs 
are graded according to size and color. This 
isa direct incentive to the raising of better 
flocks; for if one hen brings in an extra 
margin per dozen for her nesting labors, she 
is the fowl to be fostered. 

It occurs to us to mention again the pos- 
sibility of making some sales by a little ad- 
vertising of chicken houses and runs of the 
sort recommended by the State agricultural 
experts. Every agricultural college has in- 
formation on this subject. A dealer, or bet- 
ter yet, all the dealers of a town, might 
arrange to have these experts come into the 
neighborhood to give demonstrations of flock 
‘ulling and to make some statements about 
the right kind of housing. This followed by 
‘some advertising of plans for these houses 
ought to make some sales this fall or next 
‘pring. A chicken house isn’t as profitable 
4 sale as a barn, but enough of them will 
telp swell the annual sales. 

The day we visited Mr. Dinsmore was 
'ainy. That’s been a common sort of day 


this summer. Some people say it was be- 
cause Mars got saclose to us; but our guess 
is that it was the natural reaction to that 
pest of a song, “It ain’t goin’ to rain no 
more.” If nature got as irritated over that 
song as some human beings I could name, 
the upset in the weather would be a natural 
result. Well, on a day like that a person 
doesn’t expect to be overrun with customers. 


ie 


il vil 





The yard of the Botsford Lumber Co., Owatonna, Minn., displays. 
prominently the slogan, “Ask John,” which the manager, John 
H. Dinsmore, also carries below his name on his business card 


But the telephone rang pretty steadily as 
people obeyed the impulse to “Ask John,” 
and customers came in regularly. One of 
these was a wide awake looking chap who 
brought the agreeable news that he was 
going to put an addition on his house. He 
had his plans pretty well shaped up, and 








Are You Giving the 


Hens a Chance? 


A hen just can’t help wanting to lay 
eggs. Nature made her that way. But 
she can’t lay unless she’s treated right. 





Give her a chance and she'll work for 
you winter and summer. Hens like a 
good, warm, sunny, wind-tight house. 
They can’t lay eggs if it takes all the 
feed you give them to keep them warm. 
And there’s a vast difference in the 
way fertile eggs laid under the right 
conditions, hatch out. With a good 
poultry house you get earlier hatches 
and more winter eggs—the two things 
that make for big poultry profits. 


White Pine and Fir makes the best 
chicken house, because the boards stay 
where you put them without warping 
or twisting or splitting. A White Pine 
chicken house means freedom from con- 
tinual repairs. It’s a real investment. 





We also have plans for other farm build- 
ings. Come in and see them or send 
for us. Our service costs you nothing. 


Fred A. Smith Lumber Co. 


Will F. Buss, Manager 
LENA, ILL. 
Phone: Residence 248, Office 13 
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This advertisement was a big business pull- 
er, says W. F. Buss, manager of the Lena 
(1l.) yard of Fred A, Smith Lumber Co, 


about all he wanted was to tell Mr. Dins- 
more what he was going to do. I noticed 
that he didn’t say anything about prices. 
His chief anxiety was to know if certain 
terms of payment which he named would be 
satisfactory. He was told that they were; 
and Mr. Dinsmore remarked after he had 
gone that the man was much more worried 
about this payment than the yard was. 

“We like to deal with men 
like him,” Mr. Dinsmore said. 
“He has a profitable truck farm 
and is getting along pretty well. 
It’s one of the assets that we 
value highly that such men have 
confidence in our fair dealing. 
There was a time years ago when 
I used to worry a good deal 
about catalog competition; not 
that I had much of it to meet, but 
because the way these companies 
quoted prices made our prices 
look pretty high. It used to 
seem to me that I couldn’t ex- 
plain these things to our cus- 
tomers so they’d understand and 
believe what I said. I never was 
in much doubt, myself, that our 
prices were more favorable, con- 
sidering what we have to give, 
than these outside prices. Prac- 
tically all of the outside mate- 
rial bills omitted items which we 
included and which the owner 
had to have. But it seemed to me that if a 
man got those prices he’d be suspicious of 
our explanation; and I was really afraid that 
at almost any time there might be a run 
of outside buying. 





“Whenever it became necessary I did make 
these explanations, sticking to the matters 
of price and quality and quantity. But as 
the years have gone along we’ve had very 
little of this competition. It has come to me 
that the real reason is the confidence the 
people of the community have in the fair 
dealing of the Owatonna yards. I can think 
of no likelier reason. As time goes on and 
we make more and more sales that are mu- 
tually satisfactory and help people get what 
they want, they seem to get the feeling that 
we are their friends and wouldn’t deceive 
them. I think they like to deal here in town, 
and value the advice and assistance they 
can get from us. At least, there is prac- 
tically no buying from catalogs. And this 
is not due to a lack of knowledge among 
the farmers of these catalog concerns and 
the offers they make. Their stuff is widely 
enough advertised so that every farmer must 
see more or less of their publicity. I some- 
times wonder where these mail order com- 
panies get their business.” 


Good Roads Benefit Small Towns 


In these columns last week we quoted E. 
C. Laughlin, manager of the MHayes- 
Lucas Lumber Co.’s yard, in connection with 
the building show. Mr. Alexander also men- 
tioned the good roads which Minnesota has 
been building. These fine gravel highways 
have been friends in need this wet season. 
We don’t know how we’d have got around 
without them. At it was, we slopped along 
through the rain at a pretty good rate; and, 
while Eloise was splashed with dirty water 
from radiator to spare tire and her wind 
shield was so streaked with sand and water 
that piloting the outfit became a real sport- 
ing event, we jogged off the miles with no 
great discomfort or danger and without the 
need of chains. The side roads looked to be 
quagmires in which wagon wheels sank to 
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the hubs; but these main highways were 
open and passable at all times. 

“We’re proud of our roads here in Minne- 
sota,” Mr. Laughlin said, “and we’re rap- 
idly building more. Some people have 
thought that these roads were of benefit only 
to the large cities and were a detriment to 
the business of smaller cities. That’s fool- 
ish. We get much benefit from them. We 
wouldn’t do without them, and I don’t think 
the men who opposed them hardest would be 
willing to get along without them.” 

Some years ago Owatonna had among her 
citizens an unusual architect; a man whose 
name, I believe. is Jacobson. I don’t know 
him, not even well enough to be sure of his 
name; but I feel that I know something 
about him from seeing a few of the very 
striking buildings which he has designed. 
Our Town has a bank building of his design. 
Owatonna has another. No two of his 


buildings are alike, and yet they have such 
striking and at the same time exquisite lines 
that a person can be quite sure of picking 
out his work at once. One of the important 
corporations having its home office in Owa- 
tonna is the Minnesota Implement Fire In- 
surance Co., and its big office was designed 
by this same architect. They tell me that 
he designs every detail of his buildings, in- 
side and out, and that much if not all the 
decorative work—terra cotta outside, doors 
and windows and grill work inside—must be 
specially made. This makes them a bit ex- 
pensive; but a concern that erects a build- 
ing according to his design is a public bene- 
factor; quite as much as if it presented the 
public a fountain or a park or a statue. 
It’ll be a bona fide work of art if this archi- 
tect designs it. 

Owatonna is also the home of Pillsbury 
Academy, a well known military school. I 


believe the school was founded by one of the 
northern flour kings. It occupies a beautiful 
campus on a high hill. Some repairs were 
going on, and I was pleased to note that one 
of the big buildings had been re-roofed with 
red cedar shingles. This school furnishes 
excellent secondary education and prepares 
its boys to enter all colleges; but I under- 
stand it works in special codperation with 
Carleton, the famous liberal arts college at 
Northfield, Minn. 

A HICKORY POLE 76 feet in length measur- 
ing 18 inches at the butt was cut in Hamilton 
County and hauled through Atlanta, Ind, 
attracting much attention. Wesley Shaffer, saw 
mill man, near Atlanta, cut and delivered the 
pole to the farm of J. N. Spidel, east of 
Atlanta, where the owner has opened up a 
gravel pit and the hickory pole will be used 
as the gin pole in dipping gravel from the pit. 


How Five Hundred Retailers in Thirty States Vote 


(Continued from Front Page) 

What those subjects are need not be a matter of conjecture, 
for here they are, with preferences, and the relative degrees 
of interest felt, clearly indicated by the dealers themselves ; 
at least, by a sufficiently large number to make the showing 
fairly representative. 

It does not necessarily follow, however, that the subjects 
most frequently marked on the questionnaire are those most 
appropriate for roundtable discussions at the coming conven- 





subjects, such as the remodeling of old houses, developing new 
business through the women and children, community surveys 
for business prospects, window displays and display rooms, 
to name only a few taken at random from the list. The degree 
to which the newer subjects may advantageously be mixed with 
those more commonly discussed, is a matter calling for the best 
judgment of those in charge of making up the programs for 
convention discussions. 

A number of retail association secretaries have expressed 


Vote of Five Hundred Retailers Analyzed by States 
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example, credits and collections, cost of doing business, and 
turnover, are such vital factors in any retail business, and 
necessarily so constantly confronting the dealer, that naturally 
they come first to mind and are most frequently checked on the 
questionnaire. The importance of these subjects, as well as 
others that received large votes, such as the use of plan books, 
the lien law, and others, is generally recognized, and these sub- 
jects, in some form, usually and rightly have a place on most 
retail convention programs. The special value of this question- 
naire is that it focuses the attention upon a number of fresh 


AMERICAN LUMBERMAN in “‘digging up’’ this information and 
making it available for the use of program committees. One 
of them writes: ‘‘This will be a wonderful help to our program 
committee in selecting discussion subjects.’’ Another says: “J 
certainly appreciate this ‘dope,’ and feel that it is going to be 
one of my best helps in the program makeup.’’ 

The analysis by States appearing on this page makes it po» 
sible for the secretary of any State or regional association ea 
ily to get a line on the subjects in which the dealers in that te? 
ritory are most interested. 
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News and Business Ideas for Retailers 


Thousands View Lumber Exhibits 


INDIANAPOLIS, IND., Oct. 13.—The O. D. 
Haskett Lumber Co. had an attractive exhibit 
at the recent Industrial Show staged by the 
Indianapolis Chamber of Commerce at the State 
fair ground. The lumber company showed pho- 
tographs of houses constructed this year, and 
miniature models—one of a bungalow and one 
of a two-story house—which attracted much at- 
tention. 

Other exhibitors at the show included the 
William J. Johnson Lumber Co., Indiana Lumber 





The numerous photographs of homes built dur- 
ing the last year, and the miniature models 
seen in the foreground, were striking features 
of this Indiana retailer’s exhibit at recent 
Industrial Show 


& Veneer Co., Central Veneer Co., and a num- 
ber of woodworking, furniture and casket mak- 
ing concerns. 

The display this year far exceeded that of 
1921, when a similar exposition was held. Dur- 
ing the seven days the show was open 275,999 
people inspeeted the exhibits. The show was 
held in a new building erected this year by the 
State and said to be the largest structure used 
for display purposes in the middle West. The 
building is more than 800 feet long, and when 
arranged for display purposes has about two 
miles of aisle space. 

(saa aaaaaeaaes 


Pushing Sales of Implement Sheds 


A cut of a piano standing out in the rain, 
with the caption ‘‘What’s Wrong Here?’’ ap 
pearing on front cover of the AMERICAN LuM- 
BERMAN a few weeks ago, in connection with 
an article headed, ‘‘Sell Farm Implement Sheds 
This Fall,’’? was intended to emphasize the fact 
that people do not leave their pianos out of 
doors, and that there is no more sense in ex 
posing to the weather farm implements that cost 
much more money. Along with the cut ap 
peared a rough draft of an advertisement written 
by George A. Jewett, veteran lumberman and 
star advertiser of Des Moines, Iowa, headed, 
‘Millions of Dollars Wasted Every Year.’’ 

This rather unusual presentation of the case 
in favor of building farm implement sheds at 
tracted the attention of a number of alert re- 
tailers, among them the Crane-Johnson Co., 
Fargo, N. D., which firm requested permission 
to reproduce the cut in a circular letter which 
it planned to send to farm prospects. Permis 
sion of course was readily granted, and the 
AMERICAN LUMBBRMAN is this week in receipt 
of specimen of a circular letter which F. C. 
Potter, secretary of the above named company, 
Writes was sent to the firm’s mailing list of 
4,900 names, on Oct: 1. This circular is headed 
by the piano cut and the original caption, 
beneath which appears the following text: 

Millions of Dollars Wasted Every Year 


Where did you leave your harvester last summer? 
Where is it now? <As I drove through the country 


last week, I saw machinery out of doors which 
would value $100,000 or more. 

Build a machinery shed. It will pay for itself 
in one year. Let us show you machine shed plans 
and quote you prices. 

Along with the circular was enclosed a small 
folder, with cuts and ground plan of three 
types of farm implement sheds. 

‘We presume that considerable credit is due 
Mr. Jewett,’’ writes Mr. Potter, ‘‘for we prae- 
tically incorporated all of his ideas in our let- 
ter, as well as making good use of the cut of 
the piano. It is too early yet to know what 
the results will be, but we are quite hopeful 
that this advertising will prove well worth the 
money spent.’’ 

The N. J. Braun Lumber Co. of Jefferson, 
Wis., is now engaged in a campaign intended to 
promote sales of lumber to farmers for machin- 
ery sheds. One of their recent advertisements 
is captioned ‘‘No, Not a Junk Heap—’’ be- 
neath which is a halftone showing farm machin- 
ery standing in a snow covered field. Below the 
picture the caption is continued: ‘‘—but a 
thousand dollars’ worth of farm tools exposed 
to rain and snow.’’ The moral is obvious. 


Dealer Favors Exhibiting at Fairs 


CANTON, OHIO, Oct. 13.—H. Sehneider, of the 
W. H. Sehneider Lumber Co., one of the most 
enterprising retail lumber concerns in the mid- 
dle West, is firmly of the opinion that it pays 
lumbermen to exhibit at county fairs. 

His firm maintained the exhibit shown in the 
accompanying photograph at the annual Stark 
County fair recently held here. Attendance 
during the five days and nights of the fair 
totaled more than 90,000, which number of 
people had to pass the booth of the Schneider 
company to gain access to the grandstand, as the 
exhibit was on the Midway. 

The company did not confine its exhibit to 
lumber, but stressed new ideas in roofing, as 
is shown at left and right of the picture. In 
the exhibit housed in the tent was shown a 
number of new built-in features essential to 
the home. 

Mr. Schneider and several of his salesmen were 
on hand through the five days of the fair, giving 


who is seeretary of the Stokely corporation and 
who has acted as manager of the loeal yard, 
will return to his former work as field man for 
the concern, traveling among the various branch 
yards. 

[ane aaaaeaeaanann 

Yard Plans Extensive Improvements 

HAN¥orD, Cauir., Oct. 11—When improve- 
ments have been completed according to plans 
announced by the Valley Lumber Co., its Han- 
ford yard will be one of the most extensive 
and modern to be found in the San Joaquin 
Valley. The plans contemplate the installa- 
tion of a modern gravel bunker system for han 
dling sand, gravel and other material direc 
from car to hopper, for loading on _ trucks, 
and a fleet of trucks and a 20-ton motor truck 
scale for handling delivery service. 

The lumber sheds will be moved to the Santa 
Ke right-of-way where the company has its 
own spur track, and the storage capacity will 
be doubled, making it one of the largest lumber 
warehouses in this section of the State. A 
corresponding stock will be earried, including 
lumber, millwork, masonry supplies and all 
structural material for the erection of the larg- 
est buildings. The various improvements and 
investments in equipment will run approximate- 
ly as follows: Gravel pit and equipment, 
$5,000; warehouse, $3,000; seales, $2,500; 
motor trucks, $5,000; making a total of about 
$15,500. The improvements have been decided 
upon to enable the yard to keep pace with its 
expanding business and to be in keeping with 
the general industrial growth of the city. Man 
ager R. E. Groff of the local plant is being 
assisted by H. E. Verble, district manager, in 
working out the construction details and super 
vising the work. 


Retail Lumbermen’s Training Course 

WINNIPEG, MAN., Oct. 13.—The Western Re 
tail Lumbermen’s Association of Canada had 
the honor of publishing the first thorough re 
tail lumbermen’s training course that was ever 
put on the market. Every one of the sixteen 
papers making up this training course was pre- 
pared by practical retail lumbermen who have 








Mi thle ipinpehe xshlp, 





Over ninety thousand visitors to the Stark County (Ohio) fair passed this lumber retailer’s ez- 
hibit, and many of them stopped to look over the display and to ask questions 


information on the features contained in the 
display and telling the cost and the advantages 
of installing them when building a home. 

The Schneider Lumber Co. is one of the old- 
est exhibitors at the Stark county fair, which is 
the second largest in Ohio. 


Retail Yard Changes Hands 


GRINNELL, IowA, Oct. 14.—The Stokely Lune- 
ber Co. has announced the sale of its Grinnell 
yard to the Watland Lumber Co. and the Rich- 
ardson-Phelps Lumber Co., both of this city. 
The Watland Lumber Co. which has been occu- 
pying leased land will take over the plant and 
half the merchandise, and the Richardson-Phelps 
company will purchase the other half of the 
stock. The Stokely company, which has its head 
offices in Des Moines, bought the yard several 
years ago from H. T. Barber. Robert Connor, 


made a thorough success of the retail lumber 
business in various parts of the country. The 
success of this course has been due to the fact 
that all unnecessary frills and theory have been 
eliminated, and right from the first paper until 
the ‘finish of the sixteenth each paper contains 
nothing but real practical meat such as is neces- 
sary for the average young man who today is 
ager to prepare himself efficiently for the 
bigger positions which may be offered later 
on in the retail lumber business. This train- 
ing course has been taken by men in every 
State in the Union, in all parts of Canada, and 
practically in every corner of the North Amer- 
ican continent. F. W. Ritter, secretary of 
the Western Retail Lumbermen’s Association, 
advises that this year already has the largest 
enrollment that it has ever had, which further 
proves that the training course which the as- 
sociation has prepared is looked upon as prob- 
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ably the most practical that has ever been 
introduced by the retail lumber industry. 

In order to assist prospective Jumbermen 
in taking advantage of this special training, 
Mr. Ritter advises that the executives of the 
association have consented to allow for the 
first time a special concession in the price of 
this course and to all those who enroll before 
Dec. 1, the cost will be $10. Heretofore, this 
course has sold for $15, but realizing the need 
for more trained and efficient men in the re 
tailing of lumber, the executives of the West 
ern Retail Lumbermen’s Association feel that 
it is their duty to put the cost of this specia! 
training ut as low a rate as possible and, 
consequently, have decided to make this special! 
offer to all those who enroll by Dee. 1. Further 


particulars pertaining to this training course 
may be had by writing Secretary F. W. Ritter, 
407 Scott Block, Winnipeg, Man. 


Lumber Firm In Fine New Quarters 

TULSA, OKLA., Oct. 13.—The formal opening 
of the new offices and plant of the Hanna Lum 
ber Co., held recently, was an event of great 
local interest. The occasion was featured by 
music rendered by a popular orchestra and a 
male quartet, and attractive souvenirs were 
given all visitors. 

The new office building is of old) English 
architecture, and the offices are arranged and 
equipped in the most modern manner for the 
efficient handling of business. 


All the lumber will be kept under cover, and 
the driveway will be paved. The yard has its 
own switch track, and incoming lumber will be 
unloaded by the gravity roller method, saving 
a vast amount of Jabor and time. 

The operations of the company are depart 
mentized into the following branches: Genera] 
office, financing, architectural and designing, 
contracting materials, builders’ hardware, mill 
and millwork, construction, decorating and ‘‘ fix 
it’? and repair. 

The Hanna Lumber Co. specializes in the 
building of homes, having constructed over 300 
residences in Tulsa, many of which were 
financed through the financing department of the 
firm, The company is headed by H. E. Hanna, 
president, and A. S. Burrows, vice president. 





SHOWING ATTRACTIVE EXTERIOR AND LOBBY OF THE NEW OFFICES OF THE HANNA LUMBER CO., TULSA, OKLA. 


Tips and Topics for the Wide Awake Lumber Merchant 


Culls and the Motor Saw 

What is the first thing you would order if you 
were putting in lumber yvard? Of course it 
would be commendable to order first of all 
things your favorite lumber trade paper, and 
enelose ‘Check No. 1’? in payment. Repro 
ducing check No. 1 is a very good publicity stunt 
for the favorite trade newspaper. 3ut order 
No. 2, or certainly not later than No. 5, should 
be for a combination motor rip saw to use in 
the yard, according to some very firm believers 
in retail yard economics. That a small power 
saw pays for itself every few months is the al 
most unanimous opinion of those who actually 
use them, not merely in taking the heave out 
of heavy carpenter work and cutting stock for 
millwork jobs furnished by the yard, but in 
the salvaging of under grade and damaged 
stock that is always accumulating. 


A yard manager once made a very creditable 
showing in keeping his stock clean of all crooked 
and damaged pieces. Tle did it by culling these 
out and selling them at bargain prices. But 
when inventory time came around his yard 
made a very poor showing in profit on volume 
handled. He had simply sacrificed a large quan 
tity of damaged stock that needed only some 
mechanical attention to make it bring almost 
full price, Most of the work could have been 
done with good hand saws and at times when 
the yard was not overrun with customers, 

A story comes to the AMERICAN LUMBERMAN 
from a small three-yard town in) whieh the 
trade was divided about fifty-fifty between two 
of the yards and a little pick-up business was 
all that went to the third. But the small yard 
of the bunch had a motor saw and the others 
didn’t, and they helped the weak brother along 
and kept him from becoming too ambitious in 
competition by throwing him much of the small 
odd job and petty trade that they did not have 
time to bother with. He spent about half of his 
time at the saw and a work bench, and he would 
buy full cars of shorts and odds from the 
mills. One day one of the big yards sent a 
load of 2x4 cull dimension over to the one-horse 
neighbor to be ripped into 2x2 and cut in 
4-foot lengths for wire fence stays. The lengths 
of stock ran from 12 to 22 feet. It was unloaded 


and the total footage figured up. Then the 
wagon was immediately loaded back with the 
number of stays it would cut, these being al 
ready run, and a bill of several dollars was 
rendered the owners for sawing charges. This 
they readily paid and were pleased to get quick 
return of finished stays in exchange for the 
lumber to make them, as it was immaterial 
us to getting their own stock back so long as the 
grade was QO. K. 

What the motor saw yard did with the 
culled 2x4’s is the interesting part of the story. 
Instead of ripping and cutting into stays nearly 
every piece of it} was surveyed as to defects, 
and straight, sound parts so skilfully cut out 
us to make perfectly good grades in’ shorter 
lengths, many of them even 12 to 16 feet long, 
and few less than 8 feet. Very little of it ran 
into such poor grade as to make nothing but 
4-foot stays, and with less than half a day’s 
work a profit of more than $30 was realized 
on that lot of about 1,500 feet. For hard down 
thrift, and legitimate thrift at that, this in 
stance is hard to beat. One yard did not 
want to bother with a piece of machinery nor 
petty salvaging, while the other took ad 
vantage of every incidental means of conser) 
inv’ stock. 


Selling Lumber to Line Yard Men 

Here is a little tip for the lumber salesman 
on the road, and sales managers for manufactur 
ers. A great deal of lumber is sold through line 
yards, as salesmen all know, but the line yard 
is not always an easy customer, This is partly 
because line yard purchasing is centralized and 
can take advantage of quantity buying. But in 
addition to this, most line yard managers wield 
a wicked little blue pencil in discriminating for 
or against certain mills whose products they be 
come familiar with, and the requisitions that go 
in to the purchasing agent often carry a nota 
tion as to preference of shipper. This means 
that price does not always prevail as the only 
factor in placing orders, as a differential of 
from #1 to $3 a thousand will be made by a 
yard to get stock from a favorite mill. 

Now it happens that the best of manufactur- 
ers may sometimes let a car or a few cars get 


by that are not up to their standard, and if a 
yard gets two or three of these in succession, 
it is almost certain to be ‘‘off?? that mill for 
good. The trouble may be with only a small 
run of logs, or with bad weather conditions or 
in milling defeets that are soon adjusted, or in 
careless grading that sooner or later comes to at 
tention and is corrected; but the point is that 
the particular yard that gets hit does not know 
that it is accidental or unintentional as a pol- 
icy, and though the purchasing agent may be 
satisfied as to the circumstances, he can not 
remove the skepticism and prejudice the ‘‘off’’ 
curs have created among the men at the yards. 

This can only be done through personal con- 
tact with the yard men themselves, and the sales- 
man who takes the time and trouble to get ae¢ 
quainted with the yard managers in his territory 
und gain their confidence will find it is to his 
udvantage and eredit. If he is frank and tact- 
ful and shows that he considers the yard’s 
favor and opinion about as important as that 
of the purchasing office, he will establish rela- 
tions that may prove of inestimable advantage 
in promoting codperation between the yard and 
the purchasing department to the end that his 
company will not be disqualified on account of 
a blacklist. 

The salesman who is «# mixer with the yard 
men and personally stands back of every ship 
ment and every promise to the fullest extent his 
authority and influence will permit, will make 4 
hit that means sales for his company and profit 
able relations with the purchasing departments 
and yards by being able to furnish stock of the 
best value, which they would often turn down 
through an adverse impression created by indif- 
ference to the concern of the men who have to 
deal with the consumer as the final customer. 

SAAB EBEABBEBLBABAAGE 

DirFICULTY is reported by the Boston & Maine 
Railroad in preventing the removal of metal 
markers from railroad ties along its lines. These 
markers indicate the date of placement of the 
tie and are intended to furnish data for a study 
which the railroad has recently undertaken to 
determine the relative durability of different 
tie woods. The offenders seem to be boys whe 
desire the markers for pocket pieces. 
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Notes From the Realm of Building 


Amends Code to Allow Mill Building 

WASHINGTON, D. C., Oct. 13.—New Orleans 
is the latest city to free itself from the error 
of confusing protection from fire with the use 
of non-combustible building materials. Not- 
withstanding the disastrous fires that frequently 
occur in so called fireproof buildings, many 
cities have made the mistake of prohibiting 
slow-burning construction in certain districts, in 
spite of the fact that experience has demon 
strated the fact that the fire loss risk may be 
less with the latter than with certain types 
of structures of incombustible materials. 

On Sept. 28 the Commission Council of New 
Orleans, according to a statement by the Research 
sureau of the National Lumber Manufacturers’ 
\ssociation, unanimously adopted an amendment 
to the present building ordinance which permits 
the erection of standard mill-construction building 
to a height of five stories, or 65 feet, within the 
existing so called fireproof zone; provided such 
buildings are equipped with sprinkler systems. 
This action was recommended by the council’s ad 
visory committee on building code revision made 
up of representatives of the New Orleans Asso 
ciation of Commerce, the Real Estate & Homestead 
League, the General Contractors’ Association, the 
American Institute of Architects, and the Louisiana 
Fire Prevention Bureau. 

The area affected is the equivalent of about fifty 
five major city blocks. Heretofore, the only non 
fireproof buildings permitted within that territory 
have been buildings limited to one story in height 
with a ground area not exceeding 5,000 square feet, 
and 2-story buildings with a ground area of not 
more than 3,500 square feet. The value of most 
of the property in the area affected is too great 
to permit of its utilization for low buildings and 
the types of construction formerly required for the 
higher buildings was for various economic reasons 
undesirable, These regulations have prevailed for 
at least fourteen years. Within this former ‘fire 
proof” region there are many aged buildings which 
are sorely in need of repair, and many which 
should be reconstructed for the accommodation of 
modern industrial operations, but the cost of ren 
ovation or replacement was prohibitive under the 
former regulations, 

Under the amendment, a mill-construetion fac- 
tory building can be erected in this zone at an in 
vestment cost that will make it profitable, and this 
Without in any way jeopardizing the protection ot 
the district from disastrous fires. As a result the 
reclamation of an extensive “run down” district is 


extinguished, whereas under similar conditions a 
slow-burning lumber-construction building will hold 
up until the fire is under control. Moreover, the 
salvage value of such .a building is generally 
greater than that of a burned and wrecked fire- 
proof building. 


Building Taught in Many States 


In an address before the American Construe 
tion Council, Frank Cushman of the trade and 
industrial service division of the Federal Board 
for Vocational Edueation stated that classes 
for teaching the building trades are now in op 
eration in forty-one States. During the last 
year, the work in the field of apprenticeship 
training. for workers in the building trades 
reached approximately 20,000 men and_ boys, 
divided as follows: Apprentices and students in 


day trade schools, 5,000; employed persons, 


journeymen ete., 15,000. 


The tabulation presented herewith, taken from 
Mr. Cushman’s address, shows the scope of the 
work now under wav: 


Students Build Grandstands 


OMAHA, NEsB., Oct. 14—Students of the 
Technical High School are building grand- 
stands on both sides of the school gridiron to 
seat 6,000 persons. A large amount of lumber 
is being used in the construction. The stands 
ure built in six sections, fifteen rows high. More 
than 130 ‘‘Tech’’ boys are doing the work 
under the supervision of their teachers in ear- 
pentry and manual training. 

SaaS 
Building Report Is Encouraging 

The semiannual statement regarding build- 
ing conditions, issued by the American Con 
struction Council, New York, through ‘its presi- 
dent, Franklin D. Roosevelt, under date of Oet. 
15, is encouraging in its tone and reflects rea 
sonably satisfactory conditions in the building 
industry. The report reads in part as follows: 

There has not been the marked seasonal decline 
appearing so noticeably in the past with the coming 

of the fall and winter 


Number Number Enrollment months. On the contrary 
of of Trade Trade the amount of new work 
Classes for States Cities Preparatory Extension ¢ontracted for and begun 
Carpenters and apprentices ay ey 84 005 1,667 has held up for this time 
Mlectricians and apprentices. ..... . 28 113 1,698 3,536 : No wear ually 
Sheet metal workers and apprentices. 23 65 347 1,298 ol ear yee) unusually 
Plumbers and apprentices. .......... 21 2 280 1,924 well. This shows a very 
Bricklayers and apprentices..... 17 40 171 1,092 favorable response on the 
Painters and apprentices... .. 11 12 39 254 part of the publie to the 
Plasterers and apprentices. ec ceese 7 7 eee 154 general movement to pro 
Pape rhangers, decorators and appr... 5 S 12 67 mote the scheduling of 
Tile setters’ apprentices ......... : 1 1 24 


Miscellaneous trade extensions classes : 
blueprint reading ete 


The above tabulation does not include any 
of the enrollment figures for the States of New 
York, Vennsylvanian and Massachusetts, and 
none of the evening trade extension enrollment 
in California. A very conservative estimate of 
the enrollment for these four States would be: 
Trade preparatory, 1,500; trade extension, 
5,000, 

(Sf age aaaaaae 


Successful Building Exposition 


PHILADELPHIA, PA., Oct. 13-—The people in 
Philadelphia who «are interested in the con- 
struction of homes were given a treat at the 
building exposition held last week in the Arena, 
15th and Market streets. 

















This attractive display appeared in the show window of the J. A. Mahlstedt Lumber & Coal Co., 


New Rochelle, N. Y., 


during ‘* Better Homes Week.’’ 


During that weck the company con 


ducted a ‘house builders’ clinic’? at the public library, giving all who called copies of its plan 
book, and answering questions regarding plans, materials and construction costs 


how predicted. Such reclamation has been sim 
larly effected in other progressive cities. 

understood 
mocities that under some conditions certain types 
Of lumber construction are fully as fire-safe as 


It is more and more coming to be 


certain other types of buildings constructed en 
tirely of incombustible material The reason is 
that the principal fire hazards come not from the 
‘ype of construction but from the occupancy or 
fontents, Combustible materials stored in fireproot 
buildings will burn as freely as in slow-burning 
buildings. Structural materials that will them 
‘elves not burn are often so weakened by the fire, 
In the way of warping, disintegration, cracking, 
contraction, and expansion that a building made 
of them will sometimes collapse before the fire is 


There was a most complete exhibit of the 
various kinds of hardwood lumber put on by J. 
Gibson MeIlvain; white pine frames and sash, 


and various makes of doors were exhibited by the 


Pennsylvania Door & Sash Co.; long and short 
leaf southern pine and various Coast woods, as 
well as Celotex, by William M. Lloyd & Co.; 
Arkansas soft pine interior trim and finish by J. 
Randall Willams & Co. and the Arkansas Soft 
Pine Bureau, of Little Rock; cypress boards 
and moldings by the Sterling Lumber Co., and 
Curtis products by the Gillingham Co. These 
exhibits of the lumber industry were grouped, 
taking up one aisle. 


building operations so as 
2,368 to take advantage of the 
relative slack in mate 
rials and labor during the fall and winter months, 
which has been frequently urged by the council, the 
Kederal Depertment of Commerce, the building 
congresses in various communities, and others. 
Undoubtedly the slowing down of speculative build 
ing, which curtailment the couneil has urged both 
as a steadying influence in construction activities 
and as a phase of better building in general, has 
done much to make this possible. 

Even a more significant fact stands out as to 
the present type of building operations. There is 
a larger ratio of commercial and industrial strue 
tures contracted for than has been seen for some 
time, showing a tendeney towards greater con 
fidence on the part of business generally and par 
ticularly as to its willingness to go ahead with 
investment in buildings for its own use Residen 
tial construction is still going forward in large 
volume in some districts but it appears to be of a 
better average type in most sections than has re- 
cently existed. There has been a small reeession 
in costs. Outlying distriets and the smaller com 
munities are sharing more largely in the work now 
under way than they have for some time in the 
past, another indication of the beneficial results 
being secured through the steadying and bettering 
of operations in the industry. 


Car Builders Like Montana Larch 


Lippy, Monr., Oct. 11.—The J. Neils Lumber 
Co., this city, under the management of Walter 
Neils, is operating three plants, one at Cass 
Lake, Minn., one at Libby, Mont., and one at 
Klickitat, Wash. Last year tle three plants 
eut 140,000,000 feet, of which the Libby opera- 
tion cut 67,000,000 feet, and Kliekitat, 33,000, 
00 feet. At the Libby plant the company man 
ufactures about 60 percent soft Montana larch. 
Walter Neils has been striving during the last 
two years to introduce this wood for uses it is 
particularly fitted for, and especially for ear 
material, and he has met with considerable sue 
cess among the ear builders. He has sold Mon 
tana larch to satisfied customers who have used 
it particularly for decking and lining, and 
wherever it has been introduced it has met with 
high favor. 

SEB RBBBBBAAAAS 

DURING THE RECENT tree planting season in 
Pennsylvania, forty-six planters in Indiana 
County set out a total of 617,853 trees, putting 
this county in first place in the State’s reforesta- 
tion program. Clearfield County 
fifty planters setting out a total 
seedlings which, it is estimated, would be enough 

Practically all the trees 


second, 
516,580 





to reforest 500 acres. I) 
used were supplied by the Penfield forest nursery 
in the Clearfield mountains. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Oct. 14.—The 
Softwoods: 

Week ended: 1924, Oct. 4; 1923, Oct. 6— 
southern Pine ASSOCIATION. ......0...050005 000008 
West Coast Lumbermen’s Association...... 
Western Pine Manufacturers’ Association? 
California Redwood Association....... 
North Carolina Pine Association 


Northern Hemlock & Hardwood Manufacturers’ 


Northern Pine Manufacture: Association 

Totals, one week.. ‘ eis here 

Forty weeks: 1924, Dec. 30 to Oct. 4; 1923 
Southern Pine Association. 


Assoc jiation. 





9 31 re Oct. 6— 


following statisties were compiled by 


.3,135,079,959 


the National Lum ber 


S074, 571,285 3,133,495,335 3 


, 





Manufacturers’ 


32,606,493 


Association: 


3,050,560,134 2, 


Production Shipments Orders 

1924 1923 1924 1923 1924 1923 
(és SRA STOR CERES 71,260,417 76,210,066 75,752,295 74,817,054 67,382,940 71,166,927 
5 aise Sirah aiuto ete 105,001 ,683 113,203,158 102,991,668 106,660,661 88,439,917 ¥19,181,963 
corn Rises 29,193,000 31,815,000 25,504,000 26,141,000 24,275,000 27,175,000 
Lenape nee 8,212,000 19,727,000 5,829,000 6,970,000 6,340,000 7,955,000 
Se esta aas sel bs, i 5,306,633 § 653,735 5,710,904 7,591,278 5,016,200 epee 
Associs ition 3,248,000 1,928,000 1,889,000 1,506,000 812,000 1,349,000 
7,892,700 12, 198, 500 10,324,000 9,025, 100 8,357,000 7,687, 000 
230,114,433 254,735,457 228,000,867 ey 711, 093 200,623,057 242, 417, 162 


989,988,158 














West Coast Lumbermen’s Association............++.cceccccceces 3,704,321,176 1, 913,023,501 3,876,605,477 4,219,534,420 3,753,592,655 4,091,490,126 
Western Pine Manufacturers’ Association?...............0000005 1,238'887,000 1,356,211,000 1,145,657,000 1,185,696,000 1,118,050,000 1,106,141,000 
California Redwood ABSOCIATION.......4 0.05 20 esas si scvsrewsces ewewes 342,054,000 356,022,000 274,368,000 353,827,000 271,582,000 345,509,000 
North Carolina Pine Association......... Ste ea ad Byala ls 300,003,741 351,756,232 298,752,238 361,676,096 264,148,070 291,342,589 
Northern Hemlock & Hardwood Manufacturers’ Association... 114,057,000 103,456,000 92,990,000 101,109,000 73,569,000 88,378,000 
Northern Pine Manufacturers’ Association 374,636,900 A36, 950,926 338,763,500 321,019,909 341,508,000 297,893,900 
Totals, forty week bie 1a Sarena nek oe tha .9,209,039,776 —9,692,290,944  9,160,631,550 9,675,468,918  8,873,009,859 = 9, 210,742,773 
*California White & Sugar Pine Mfrs.’ Assn., “40 weeks....... ii 4 | | EUSTON. civisicleisaiaws maceipwieSiieay> 08 ccalaratcaneielecs 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 40 weeks............. 160,679,000 111,463,000 122,984,000 122,581,000 110,914,000 198,821,000 
Revised figures for forty weeks; not ineluded in general totals. Represents about 69 percent of cut in region. + Revised, 
‘ene of Direct Sle - Douglas Fir 
SEATTLE, WASH., Oct. 11.—Direct sales of Douglas fir from Sept. 29 to Oct. 4, inclusive: 
——Sales—— Prices ——————- ——Sales—— : Prices —————— 
V. g. flooring No. Feet No. High Low Spread lyrop siding, 6” No. Feet No. High Low Spread 
Se ee ee ee eee ore 9 69,000 3 $52.00 $50.00 $ 2.00 NO. 2 Be DOCS? adiscsbie dees 79 413,000 6 $34.00 $30.00 $ 4.00 
No. 2 Kiker Oee shed Ges eee 52 280,000 8 50.00 42.00 $.00 RSE a eis arate Faia aa kere 15 126,000 9 30.00 21.50 8.50 
Si eee ae veer ae 219,000 6 34.00 29.00 5.00 Common No. 1 SIS 
Ss. ‘E. flooring eh eh rank acai aterore wie ae See 50 299,000 % 18.50 14.50 4.00 
” No. 2 and better .......+% 17 107,000 5 30.00 25.00 5.00 ns siateue, 3 SOE eT ee Ce Te 14 50,000 3 20.00 15.00 4.00 
ME) SciEs sess ibaws noes aes 13 119,000 6 25.00 19.00 6.00 Dime nsion 
6” No. 2 and better ......... 16 32,000 5 38.00 31.00 7.00 rd ie yy Se nn emer 76 239,000 5 16.50 14.50 2.00 
MOD. cgdanvesedas sdbaeenss ’f 26,000 3 30.00 27.00 3.00 TAN, 2 bettie ceselatea teresa 82 226,900 8 19.50 15.50 4.00 
Stepping— a4 pte eee eeeees ‘ 48 1 ry pod > 4 re ‘ rs r ; ; Po 
J 2 ¢ stter ( OC 6 67.00 59.0¢ 8.00 BAD crayruivaal are) wie ecw w levies w/o Bim aod 33 De, 20. det 4.9 
wae J — DELLE. 002s easds 19 18,000 i) 7.00 99.00 0 aera”. seica* O4 50,000 7 2400 18.50 50) 
wnisn— i Pe oss nzwicleaes 5 6,000 3 25.00 22.00 3.00 
SS rer nea ee: 44,000 5 59.00 55.00 1.00 a : ; 3 ‘ 
Casin® and Dase....sc.ese..05 B 10,000 5 66.00 60.00 6.00 Th aa Rete I Fk Lm fm Oe 7 133,000 9 9.95 2.00 "5 
Ceiling, 5x4”- (RNP atc Shore aha vas oe es pear eiaener es i 231,000 3 aA, 3.50 20 
No.2 ANG. Detter .ccceccsecss 43 262,000 6 28.00 24.00 4.90 Spruce pi ghe Keer uamcrntate orale iis: aoe eer 1 25,000 1 5.00 
DO; Oo 6694ss snes arriSSesaewess 6 28,000 4 21.50 18.50 3.00 PPR R IS oro dec rk en oe ee tee a 105,000 1 3.90 
—_ ee pein eh oats ‘oe SAE te Bis sia ee 
e es 
Oak F looring Stocks | Westen —— Summary California Redwood Data 
The Oak Flooring Manufacturers’ Associa PORTLAND, Orr., Oct. 11.—The Western Pine : SAN F RANCISCO, CALIF., Oct. 11. ig nest 
tion has prepared the following statisties as to | Manufacturers’ Association summarizes as fol Ine information 18 summarized cane an 
stocks on hand Oct. 4: | lows reports for the week ended Oct. 4, from fornia ay Association ’s report for the 
i Per- | thirty-six member mills: week ended Oct. 4: 
Stocks Unfilled cent | Pereentage of » Member mills reported Entire 
on hand orders sold | Pro Ship- Percent industry 
2.8 by ea 4,486,000 1,258,000 28 | Cars Feot duction ments No. of of pro- (estimated) 
}§ Xz 1,067,000 , 218,000 oe | Production re. 295193,000 mills Feet duction Feet 
x24’ 9,454,000 23,210,000 246 | Shipments* 1,020 25,504,000 S7.36 Production ... 15 8,212,000 100 10,700,000 
: anes PITRE TET —— | Ordersi- Shipments 15 5,829,000 71 7,600,000 
Total . 15,007, 000 24,686,000 164 | Received 971 24.275.000 R315 95.18 Orders— i th 
4x1 .... 7,084,000 3,598,000 51 On hand... 3,540 88,500,000 oa Received ... 15 6,340,000 17 902200, 01 f) 
xO" 55 : 5 : ' = ( ANG ..s.00% 4 25,109,000 34,400,000 
ne , -» 9,500,000 2,990,000 _54 | *Of these shipments totals, local sales took 25 nh — tail jf a : “a ie f Week 4,400 
Total 36” : Se ro cars, 629,000 feet. etaile istribution Tor ee 
Potal % 2,584,000 6,588,000 v4 fLocal sales are not ineluded as, in case of re Shipments Order: 
Vx1 1%” "2.158.000 745,000 35 | tail sales from mill yards, order is pract ically Northern California* ...... 2,814,000 2,256,000 
Yax2 2,896,000 2,655,000 92 | synonymous with shipment. Southern California*® ...... 1,406,000 1,790,000 
= icine : ‘ ° ’ ‘ : WOSTOUEN ccccscsodneeces we 25,000 54,000 
Total %4’ 5,049,000 3,400,000 67 Bookings for the week by thirty four identi- erie dicta i sat ae 1,381,000 1.205000 
f;x1” 136,000 20,000 15 | cal mills were 122.89 percent of hookings for PNOMGTEN. ached ceuds ie civeicdiee ae 203,000 1,035,000 
sxe” 2,388,000 4,701,009 197 previous weck, ae ————— 
— BOTANY arog out ctaan ane ence ee os 5,829, 000 6,340,000 
otal 2.524.000 4,721,000 187 California White Wood 
Grand total .. 35,164,000 39,395,000 112 H l k Shipments Order 4 
. ive emioc and Hardwood Northern California* ...... 1,195,000 1,161,000 
Comparative Percentages of Stock Southern California*® ...... 419,000 83,000 
ary —" OsukosH, Wis., Oct. 13.—The following is a | B@Sternt .....seeeee erences 99,000 68,000 
gi tececeeoeuees 164 169 “93 summary, for comparative purposes, of figures A Ca ey ame 1,713,000 1,312,000 
He” be) gins Ureimiuaialg. oar b2 54 70 as to the hardwood and hemlock movement sup White wood production (15 mills) was 1,887,- 
Po cee eres Of hs 13] plied by the Northern Hemlock & Ilardwood | 000 feet; and orders on hand end week (14 mills), 
é 187 210 118 ’ - n Pa ee 2. . : 6 625 000 feet 
: aoe, Manufacturers’ Association by twenty to twenty 9049, . a : : 
“hes . . pec hy ee . ‘North and south of line running through San 
112 117 90 five firms that ordinarily ship about 50 percent 





North Carolina Pine 


NorFouk, VA., Oct. 18.—-The North Carolina 


Pine Association makes the following analysis 
of figures from thirty mills for the week euded 
Oct. 4: 
——Percentage of—— 
Production Ship- 
Production eet Normal* Actual ments 
Actual 5,166,255 61 _ 
Normal 8,382,000 38 pee 
Shipments 5,446,963 65 106 aa 
Orders} ..... 4°770,200 57 93 88 
*“Normal’ is based on the amount of lumber 


the mills would produce in a normal working day. 

y7As compared with last week, there has been a 
decrease in orders of 55 percent; last week there 
were reports from thirty-seven mills 





of the total monthly shipments reported to the 
all members, 


association 
for July, 
figures for 


by 
August 


Firn 
average 


Period— 
Monthly 
July 
AMBUSE 6.2.0.5 
September 
Oct. 4 ; 
Yearly aver ize, 
to date 


irn 
Monthly average 
LL ee 
AMBUBE . s.s0:65 
September 
ie a SS ee 
Yearly average, 
to date 


October 


a 


to date: 


and shows averages 


Luis Obisy 
7¥Nevada, 
tAll other 


» and Bakersfield. 
Arizona, Oregon 


States and Canada, 


and Washington. 





nd September and weekly 





Southern Pine Barometer 


iienoag ee NEW ORLEANS, LA., Oct. 13.—For the week 
1s Cut Shipments Orders ended Oct. Friday, one hundred twenty-nine 
3,195,000 1,991,000 1,649,000 mills report as follows to the Southern Pine 
3,671,000 2,373,000 1,974,000 Association: Pereent Percent 
4,090,000 2,469,000 1,779,000 of pro- of ship- 
3,219,000 2,891,000 1,645,000 — —— duction ments 
rae a Production se “ork pon 71, 891, 159 

2,903,000 2,359,000 1,862,000 | Shipments .. 3,507 75,067,325  1lo442 
"Hardwood Orders? ef ae , 
1S Cut Shipments Orders Received 3,650 18,235,275 LYS “- 

On hand end 2 

2,846,000 2,394,000 1,593,000 | week ..... Rik ccigiads : 
2,791,000 2,958,000 3,735,000 | *Orders on hand showed an incresase of 1.44 
2,398,000 3,351,000 2,306,000 | percent during the week; only one hundred 
,585,000 3,123,000 2,400,000 twenty-four mills contributed to previous week § 


report. 
7 Based 


4,037,000 3,089,000 2,788,000 


on load, 


August average 


21,405 feet 





OCTOBER 
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West Coast Stocks 


SEATTLE, WASH., Oct. 11.—A bulletin of the 
West Coast Lumbermen’s Association on unsold 
stock on hand at 117 mills Oct. 1, with compar- 
ative figures for 122 mills Sept. 1, contains these 
figures: 


Total Reported Stocks Compared 


Oct. 1— Sept. 1— 

117 Mills 122 Mills 

No. 2 v. g. flooring, 1x4”..... 4,687,000 6,994,000 
No. 2 and better s. g. floor- 

i, ESA ewecsarencncunwes 2,717,000 3,684,000 
No. 2 and better drop siding 

CIUG TE | Mecicdcunewsaea ea 2,314,000 2,436,000 

No. 2 and better ceiling, %x4” 5,686,000 5,999,000 
No. 1 com. S1S or shiplap, 

EM osteo arn aiarercda = «ie cae ie 15,014,000 16,607,000 
No. 1 com. SISIE and rough, 

TRE avervéecsesesecancecncecMAGoue 2ho0G. 000 

Clear string, 2 .cccccccwctwes 17,141,000 19,197,000 


Identical Mill Comparison 
Seventy-five mills in the above report for Oct. 
were included in the Sept. 1 report, making 

an identical mill comparison as follows: 


Percent 
Increase 
or 
Oct. 1 Sept. 1 Decrease 
No. 2 v. g. flooring, 
PEA Seow we es 4,358,000 5,175,000 15.79 
No. 2 and better s. 
g. flooring, 1x4”. 2,389,000 2,703,000 11.62 
No. 2 and better 
drop siding, 1x6” 2,021,000 2,243,000 9.90 
No. 2 and better 
ceiling, %x4”.... 6,129,000 5,670,000 *8.10 
No. 1 com. S18 or 
shiplap, 1x8” ...12,883,000 12,499,000 *3.07 
No. 1 com. SISIE 
and rough, 2x4”.22,388,000 23,002,000 2.67 
Clear strips, 1”....14,029,000 15,169,000 7.52 


‘Increase. 


Fifty-four, mills report unsold 1x4-inch No. 
2 vertical grain flooring. The average per mill 
Oct. 1 was 90,135 feet, compared with 134,500 
feet per mill on Sept. 1. 

Fifty-four mills also report unsold stocks of 
lx4-inch No. 2&better slash grain flooring. The 
average per mill Oct. 1 was 52,250 feet, as com- 
pared with 61,400 feet on Sept. 1. 

Forty-one mills report unsold 1x6-inch No. 
2kbetter drop siding. The average per mill Oct. 
l was 56,439 feet, compared with 67,667 feet on 
Sept. I. 

Fifty-five mills report unsold 5/8x4-inch No. 
2&better ceiling. The average per mill Oct. 1 
was 103,382 feet, compared with 103,431 feet 
Sept. J. 

Sixty-nine mills report unsold 1x8-inch No. ] 
common S1S and The 


shiplap. average per 
mill Oct. 1 was 217,594 feet, as compared with 
28,901 feet Sept. 1. 


Sixty-eight mills report unsold 2x4 No. ] 


common SIS1K. The average per mill Oct. 1 
was 379,940 feet, compared with 373,494 feet 
Sept. 1. 

Fifty-five mills report clear strips. The ave) 
age per mill Oct. 1 was 311,655 feet, compared 
with 330,983 feet Sept. 1. 





Oak Flooring Statistics 


The following statistics for September have 
been compiled by the Oak Flooring Manufac 


turers’ Association: 
Statistics for September 
Feet 
PPOQUCHOI (6.002% 25% 36,125,000 
Shipments ....... 38,011,000 
Orders 
BOGKEO 4 cans ndws oe eer ‘ Jckeeses. GoeeeeOee 
SAD DEOINOE NOE hs co's cots ve wialea nis etine o oaant 45,368,000 
PIOCK OF WOME Ot: Binccacccexvcusass 12,564,000 
Consolidated Figures for Nine Months 
Feet 
RIGUMOUOIE (ccc ce wctacese taps weneas) . .301,821,000 
PIMOTIES hccca skew sews oes re 310,807,000 
SPR OR EN aa iat Be a ota Tea ereiatevcte ga wal arner 310,154,000 
The following are statistics for the weeks 


ended as shown, and comparative periods: 


_ 1924— Production Shipments Orders* 

fe LS re 7,489,000 7,816,000 6,335,000 

NEDt. ZOE o.o.0 0 7,382,000 8,222,000 7,249,000 

sept. 1-27 ....27,788,000 29,496,000 26,895,000 
1923- 

Sept. 3-29 ....24,483,000 25,737,000 31,395,000 


Thirty-four mills. tThirty-six mills. 
*Orders booked for the week ended Sept. 27 
were 15 percent under production and shipments 
vere 4 percent over production. 





The West Coast Review 


SEATTLE, .WASHS Oct. 11.—For the week 
ended Oct. 4, 121 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production ...105,001,683 

Shipments ...102,991,668 16% above orders 
GRACES .cccccs 88,439,917 16% below production 
Shipments— 


Water delivery: 


RIQINGGEIC soc cccecd escees sce SCOR IS4 


| ARP eee ae 14,459,201 
EUURE WALGr C4456 } ec Sods cieeece cee 15,165,335 
eR EDGE OUNNo oeic oh os ois WARE RRR aw EE 51,510,000 
Local auto and team deliveries........ 6,316,333 
FRUCAEE CHNCUN Ny 6 oars cwgate dew aes 102,991,668 
Orders— 
Water delivery: 
BRMGEEIS. ocovdsdadsocaeaes 28,958,584 
EME aa cee eew cad 6 cieewaes 11,735,000 
VEOMED WUMUOE (4G CR Recccdasvaceas. cacwvas 4,693,584 
RUE, BsGGe CONS, cckacecddens caxveeiaaedes 41,430,000 
Local auto and team deliveries......... 6,316,333 
"RUCHED SMIMOMES® «6s. sscucucacecaws 88,439,917 
Unfilled orders— 
RMIOSEIO™ COSROK oi sic ctiecedeaad avee daa 125,885,824 
(>) 5) Sa eae eee re ee ee eee 97,517,097 
FUE OURS CMR Go occndcccncesdcaacetcanes 117,510,000 
"TOta! WHEE .oyices. wedcewedctodas vaio 


Totals for the forty weeks of 1924 show the 
following percentage decreases and increases 
compared with corresponding periods of the last 
four years: 


Under Over Over Over 

1923 1922 1921 1920 

Production ......%. 7.69 $2.14 19.71 
Shipments 8.13 81.44 42.58 
CRQGES. 266 caensvenes 8.26 ta.1a 55.48 








Famous Tree to Be Preserved 


SALT LAKE City, UTAH, Oct. 13.—‘‘ Cedar 
Post?’ which stands at the corner of Sixth Kast 
Street and East Broadway, one of the few trees 


j B 
ah Pda!” 





Remains of famous old cedar in Salt Lake City 
City 


in Salt Lake Valley when the 
in 1847, and the only one otf that period re- 
maining, has been given into the the 
Daughters of the Utah Pioneers, who will cause 
a substantial fence to be built around it so that 


pioneers arrived 


care of 


it may be preserved as a relic. It was near 
this tree that Brigham Young, the pioneer 


leader, uttered the historic words on entering 
the valley, ‘‘This Is The Place.’’ The tree 
became famous among western travelers in the 
early days and many informal meetings took 
place in its shade. The old tree has suffered 
severely in vitality in the intervening years. 





National Analysis 


WASHINGTON, D. C., Oct. 13—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Oct. 
4, orders and shipments being shown as _ per- 
centages of production: 


During During 40 
Week Ended Wks. Ended 
Oct. 4 Oct. 4 

No. of Ship- Or-  Ship- Or- 
Associations— mills ments ders” ments ders 
Southern Pine ...... 2 106 95 100 97 
Went COGME cee enas 121 98 S4 105 101 
Western Pines ...... 36 99 83 92 90 
Cane, PINes? cic acc 12 79 51 79 a 
Calif. Redwood ...... 15 71 V7 80 7 
No. Carolina Pine..... 33 108 95 100 Ss 
No. Hemlock & Hdwd.* 15 106 63 79 67 
Northern Pine ...... 9 131 106 90 91 
3652 98 85 99 96 

*Represents 32 percent of cut in region. 


rIneludes hardwoods and softwoods. 
tLast week there were reports from 395 mills. 





' California Pine Sales 


SAN FRANcIScO, CALIF., Oct. 11.—For the 
period Oct. 1 to 10, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales as follows: 


California White Pine Mixed Pines 


Feet Feet 
Nos. 1 & 2 elr..114,0009 Common 
C select ... 251,000 No. 1 wanes, Oe 
D select .......339,000 No. 2...... . 337,000 
No. 3 clear....462,000 No. , eee 761,000 
Inch shop ..... 104,000 No. 4.......-. 677,000 
No. 1 shop..... 145,000 _No. 5, asst... 20,000 
No. 2 shop.....821,000 No. 1 dimen. .6,820,000 
No. 3 shop..... 57,000 No. 2 dimen 92,000 
D&btr. short.. 13,009 Form stock 2,000 
No. 3 elr., stnd. 2,000 Timbers 1,000 
Shop, stnd. 2,000 — esate 
apa ne 2,000 Beveled Siding ’ 
ras : Lin, Feet 
Sugar Pine WAG. wccews. 92,000 
, Pre re . 106,000 
Nos. 1 & 2 elr..184,900 D 


78,000 





C select. .4..2-+8th,00 Oh aes 
ED @eeee oo... 38,000 White Fir : 
No. 3 clear..... 172,000 recs 
Inch shop ..... 77,000 Ce&bti --++, 22,000 
No. 1 shop..... 445,000 No om. and 
No. 2 shop..... 612,000 a veer cw enee ar aa 
’ - @ °F HO No. com., asst.210,000 
ro 3 shop ii aaa No. 1 dimen.. 100,000 
Cedar No. dimen....121,000 
Miseellaneous  .451,000 Douglas Fir 
C&bt E 5.000 
Export Com { 183,000 
Australian 207,000 Con é p.289,000 
Ties & timbers.461.000 
Lath Dimensior 66.000 
Piece Bo) 
No. 1 mix. pine .965,000 o 
No. 2 mix. pine.34%,000 M ! 
mix. pine...300,000 & 6/4 SO, O06 
Study Reforestation Problem 
DuLuTH, MINN., Oct. 14.—In furtherance of 
the campaign to promote the passage of the 
State constitutional amendment to provide for 
the reforestating of cut-over timbe inds, Vir 


ginia, Minn., business men united 1 t] 

Cloquet, Minn., in entertaining siting news 
paper men at the former city last Saturday for 
the purpose of studying the ret ition prol 
lem. ‘The visitors made a vou i inspection 
over the virgin white and Norway pine ong 
the line of the Duluth & Northeastern rail 


way, operated by the interests 
at Cloquet. 
President D. C. MeLeod, of Virginia, oe- 


cupied the chair at the 


banquet. 


Former Senator Fred D. Vibert, of Cloquet, 
explained the purpose of the amendment he was 
active in pushing through ut e jast session 
of the State legislature. 

That measure, he said, would benefit not only 
Cloquet and Virginia, but all of northeastern Min 
nesota. It will enable the legislature to adopt a 
plan for constructive reforestation that will put 
lumbering on a permanent basis instead of allow 
ing it to become a vanishing indu We want 
to keep Minnesota green and growing a ¢rop on 
every idle acre, even those that can not used 
for farming. 

Addresses were also made by Dr. Raphael 
Zon, director of the Lake States Forest Ex- 
periment Station, St. Paul, M State For- 


ester G. M. Conzet and Rudolph Lee 
other speakers. 

A visit to the sawmill plant of Virginia 
& Rainy Lake Co. concluded the day’s pro- 


gram. 


were tne 
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Dedicate New Saw Plant | 
With Elaborate Ceremonies 


SEATTLE, WasuH., Oct. 11.—More than usually 
elaborate ceremonies marked an extremely long 
step in the continued ‘lengthening shadow of 
one man,’’ when the new Pacific coast fac 
tory of Henry Disston 
& Sons (Ine.) was ded 
ieated here Saturday, 
Oct. 4. It not only 
marks an important 
step for the Disston o3 
gunizution, but it is an 


Important addition to 





ALEX A. GARDNER 
Seattle, Wash. ; 
Pacific Coast Manager 
Henry Disston & Sons 
(Ine.) 





the industries of this 
great Pacific coust sen 
port. 

Lumbermen and = log 
gers from many parts 
of the Pacific 
mingled with prominent 
citizens of Seattle en 
gaged in other lines, who came to assist in the 
dedication of this new plant, and congratulate 
the Disston company, including its employees, 
upon this further indication of growth and 
progress, and upon its foresight and judgment 
in establishing a great saw factory in the heart 
of the nation’s last great stand of timber. 


coust 





The office quarters of this beautiful new fac 
tory had more the appearance of a flower store 
than a saw factory office, the large floral dis 
play being the evidence of appreciation from 
many other Seattle business firms and indus 
tries. 

Lloyd Spencer, Seattle’s story-telling news 
paper man, was master of ceremonies. Many 
hundreds of guests were registered, and each 
presented with a souvenir, which ineluded nail 
files for the ladies and ash trays for the men. 
They were then escorted to the second floor of 
the factory where an excellent buffet luncheon 
was served, while a large orchestra and «a male 
quartet gave it the final note of a real ocean 
sion. 

Seattle’s mayor, HK. J. Brown, paid a high 
tribute to the great firm and its continued 
growth and progress. He bade it weleome to 
Seattle, and predicted that although this com 
pany had been compelled to enlarge its Seattle 
quarters for the third time, that it would again 
find it necessary to move to larger quarters 
within the next deeade. The mayor also took 
oceasion to call attention to his pet scheme, 


de 


Log bucking contest at dedication of new Disston Seattle plant 








Seattle’s waterpower de 
velopment and electric 
power plant. 

Upon entering, each 
of the visitors had been 
presented with a little 
brochure, entitled, ‘The 
Lengthened Shadow,’’ 


which very briefly 
sketehed the origin of 
the famous saw firm, 


now bearing the name of its founder, Henry 
Disston. S. Horace Disston, a nephew of the 
founder of the business, and himself vice presi 
dent und the firm’s personal representative on 
this occasion, read a brief message to the people 
of the West from his company, in part as fol 
lows: 


This is a very happy day in the Disston or 
vanization. It gladdens our hearts to see so 
many of our friends gathered with us at this 
time We bid you a hearty welcome and trust 
that you will make yourselves perfectly at home 
and have a very enjoyable time, 

Little did Henry Disston when as a young Ian 
making his first saw in a most humble way reckon 
in the wildest of dreams that the infant industry 
Which he was starting on the road to suceess 
would grow to such proportions that it would be 
necessary to establish ourselyes clsewhere than 
in Philadelphia. Certainly the Pacific Northwest 
could not have been in his mind in 1840, the time 
of his first start. However, such a necessity was 
found to be the ease in 1909 when we opened a 
branch at Main and Occidental Avenue. Our 
vrowth with the rapid development of the country 
soon had us cramped and looking for larger quar 
ters and we moved to Jackson and Occidental 
Avenue in 1912. It was then thought we were 
going to be well taken care of for some time to 
come, in fact it appeared as though we would 
have some Jitthe excess space which could be 
nvailable for renting. It was not long before we 
disabused our minds on this score and found that 
instead of exeess room it Was necessary to cast 
around for a new location, We determined to se 
cure a site and erect a building that would do 
credit. to Seattle and in keeping with her develop. 
ment, one that would more efficiently take care of 
the increasing needs of the Jumber industry and 
demands of the growing country, thereby enabling 
us to render more and better service. The result 
of this decision is before you today—the lengthened 
shadow of a young sawmaker fired with ambition 
and determination to make a better saw. 

We are naturally very proud of our success 
but we are not at all unmindful of the fact tiat 
if is in a great measure due to you, our friends, 
through your fairness, loyalty and keen apprecia 
tion of the service we were trying to render to 
the community. 

We have tried to maintain high standards of 
quality and business ethies backed by service per 
formed, not word of mouth— which can not but spell 
for success. Business of today must be built upon 
a firm foundation if it is to stand for tomorrow. 
Such bas been our aim and our ideal and will 
be our guiding star for the future. 

In closing, I believe it is fitting as a representa 
tive of the firm to make public acknowledgment 
of our appreciation of the part that our former 
Pacific coast manager, D. W. Jenkins, now our 
general sales manager in Philadelphia, played in 
making these things possible; also our deep  re- 








New plant of Henry Disston & Sons (Ine.) at Seattle, Wash. 


yard for the untiring efforts of A. A. Gardner, 
present Pacific coast manager, for his bit, and 
the unfailing loyalty and tireless efforts of our 
sales organization and office force. 

Itrnest Skeel represented the Chamber of 
Commerce and the Seattle Rotary Club, of which 
the present Pacific coast manager of Henry 
Disston & Sons, Alex A. Gardner, is a promi 
nent member; and the company’s general sales 
manager, Dave W, Jenkins, now of Philadelphia, 
but until two vears ago manager of the Pucific 
branch, is also well remembered us an 
earnest und sincere Rotarian. Mr. Skeel, in 
lauding the Disston company and its founders, 
also paid great tribute to its many employees, 
and particularly to its present Seattle manager, 
and its former Seattle manager, Alex Gardnei 
and Dave Jenkins, respectively. My. Skeel also 
quoted extensively from the company’s own 
statement regarding its history. He said there 
could not be very much wrong with a concern 
of this kind, which had among its numerous em 
ployees 304 men who have been making Disston 
saws for over thirty years; SO men with 40-year 
records and 36 men who have had 50 to 62 years 
of continuous service with this company. That 
is a record to be proud of for both men and 
employers. 


coast 


Sees More Rapid Growth for Coast Cities 


Krom Bellingham, Wash., came J. J. Donovan, 
one of the lumber industry ’s foremost figures and 
most eloquent speakers. Mr. Donovan mount- 
ing the impromptu platform, said he had never 
expected to stand on the ‘‘soapbox’’ and ad 
dress su¢h a crowd, but had been prepared for 
almost anything when he found out that he had 
been expected to speak, and according to the 
outline handed him, was sandwiched in between 
two such eminent lumbermen as Mayor KE, J. 
Brown, of Seattle and Col. Roland H. Hartley. 
of Everett, Republican nominee for governor ol 
the State of Washington, and that it looked like 
a political meeting to him. Mr. Donovan pre 
dicted a more rapid growth for all Puget Sound 
cities, including Seattle, and the ever increasing 
recognition of this part of the country by great 
eastern industries such as Henry Disston & Sons. 
Mr. Donovan said that he came to Seattle on 
this occasion at considerable inconvenience t 
himself, and then he related a little story point: 





Flag raising ceremony at dedication of new Disston plant Oct. 4 
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ing out the influence of the great success that 
early came to the famous sawmaker, Henry 
Disston, who came to this country equipped only 
with skill, brains, honesty and industry. Mr. 
Donovan recounted how he remembered well as 
a small boy when his father, who worked hard to 
support a large family, brought home a book 
entitled, ‘‘Great American Industries.’’ This 
book was an important part of the family li- 
brary, and the man who now has the enviable 
position as one of the foremost factors in the 
great Northwest lumber industry then read 
every word of the story of Henry Disston, build- 
ing from the small beginning where he made 
saws With his own hands, until he had reached a 
place of prominence in the great industries of 
this country. 

Mr. Donovan said that he came to this dedica- 
tion ceremony because of the great principles 
on Which that industry had been built, and to do 
honor to the original Henry Disston, to pay his 
respects to his successors, and to show his friend- 
ship for the firm. Mr. Donovan then pointed 
out that some of the people of the United States 


had come to think that the saw is an instrument 
of destruction, and they have been taught by 
people high in authority that lumbermen are 
rapidly destroying the great forests of the coun 
try. It had been predicted ten years ago by a 
man supposed to be the greatest authority on 
the subject in government employ, that our for- 
ests would be denuded in twenty years, and now 
Col. Greeley, United States forester, says that 
at the present rate of cutting, and without tak 
ing into consideration any growth, the timber of 
this country would last for seventy years; and 
of course, with the natural growth and the ever 
increasing use of substitutes for lumber, our 
timber, if properly safeguarded from fire, may 
be made a perpetual resource. 


Log Bucking Contest Features Ceremonies 


After an inspection of the plant while in op- 
eration the many hundreds of visitors were taken 
out upon the lawn in front of the plant, and 
while the audience uneovered the orchestra 
played the national anthem, and United States 
marines hoisted Old Glory to the top of the flag 


pole for the first time on this new plant. The 
ceremonies were fittingly concluded by a log 
bucking contest, entered into by eight husky 
lumberjacks for a handsome purse and the 
Disston eup. The purse was divided; $50 for 
first, $35 for second, and $25 for third prizes. 
A elose-grained 38-inch fir log with as little 
taper as possible was used in the contest, and the 
buckers drew lots for place. Strange to say 
the first place, as well as second and third prizes 
were all won by representatives of one logging 
company, viz., the Wallace Falls Timber Co., 
of Sultan, Wash. The first prize went to Kmil 
Getchman, time 8 minutes, 25 seeonds; second 
prize went to Art Schroeder, and third prize to 
Lee Getechman. It is also significant to note 
that the winner of the third prize was the father 
of the winner of first prize. 

Telegrams of congratulations and regrets 
were received from Frank Disston and D. W. 
Jenkins, of Philadelphia, and from Col. Roland 
H. Hartley of Everett, Wash., who was in the 
eastern part of the State and could not be pres 
ent for the occasion. 


Handling a “Demonstration House” Problem 


We have been very much interested in the arti- 
cles concerning model or demonstration houses 
built by lumbermen, appearing in the AMERICAN 
LUMBERMAN from time to time, but it has occurred 
to us that there is one serious objection to a retail 
lumber dealer having such a house erected, with 
the publicity that would naturally follow, and that 
is, in connection with the placing of the contract 
for the building. If one contractor is given the 
contract for such a house, would not all the other 
local contractors take exception and figure that 
the retailer was showing perference, and that the 
fortunate contractor was getting a lot of free ad- 
vertising, to the detriment of all the others? We 
would appreciate it if you could give us any in 
formation as to how this phase of the matter has 
been handled by lumbermen building these demon 
stration houses.—INQuIRY No. 1,374. 


This inquiry, which comes from a New York 
State retail lumber concern, raises a question 
which is of decided interest to retailers con- 
templating, either individually or in codpera- 
tion with others, erecting a model dwelling for 
the purpose of encouraging home building in 
the community. It may be said in passing, that 
these houses, which usually upon completion 
are attractively furnished by local dealers in 
house furnishings and equipment, who lend 
the required articles for the indirect benefit they 
will receive thereby, have proved a_particu- 
larly effective means of arousing interest in 
home owning in many communities where they 
have been tried. The houses are kept open for 
inspection for a considerable period, frequently 
several weeks, with someone in charge to answer 
questions, secure names of prospects ete. 

sSelieving that the best way to help this in- 
quirer to handle the situation which he describes 
is to give him the actual experience of other 
retailers, the AMERICAN LUMBERMAN asked 
4 number of dealers who have built demonstra- 
tion houses to tell how they handled this con 
tractor problem. Following are excerpts from 
some of the replies received: 


D. J. Pererson LumpBer Co., Toledo, Ohio: 
‘The objection which one of your readers raises 
In regard to the building of a model house is 
a hard one. 

‘‘When we built ‘The Prettiest House in 
Town,’ we tried to overcome this by building 
it ourselves with day labor; thus we would not 
show any partiality to contractors, and no 
one’s feelings would be hurt. On the other 
hand, we found this to be a hard task, and 
contrary to the principles we advocated, namely, 
that the builder should secure the services of 
4 reliable contractor and that he thereby would 
he money ahead, and we encountered a great 
amount of trouble in building this house, which 
hore out our argument in favor of hiring a 
contractor, As a matter of fact, the construc- 
tion was not correct. 

“‘This led us to secure a contractor to build 
ad next demonstration house, named ‘The 
Prettiest’ House in Ottawa Hills,’ which we 
put on exhibition the following year, and we 
‘imply had to take ‘the bull by the horns’ in 


making this selection by attempting to pick the 
best contractor on our books from the stand- 
point of doing good work as well as from the 
standpoint of favoring the Peterson Lumber Co. 
with all of the business, and we simply hired this 
man on a cost plus 10 percent contract. 

“«There were a few murmurs when we started 
this work, but we did not feature the eon 
tractor in our advertising at all, and the faet 
that we singled out one contractor over others 
was very soon forgotten. Furthermore, ‘The 
Prettiest House in Ottawa Hills’ was correctly 
built, and it made such a hit with the public 
at large that we were glad to let it under con 
tract. Were we to do it again, we would pro- 
ceed in the same manner, with this exception, 
that we would take perhaps four or five of our 
very best contractors, who did high class work, 
and who favored us with all of their business, 
not part of it, not contractors who shop for 
prices, and simply get the crowd of them to- 
gether in the writer’s office, submit them the 
plans and specifications, together with the ma- 
terial list of lumber and woodwork with our 
prices attached, tell them to go figure the job 
and to be back in my office at 9 o’clock in the 
morning a week later when the bids would be 
opened in the presence of all and the job go to 
the lowest bidder, and explain to them at the 
start that this was the only equitable way we 
could let this without favoring one man over 
the other. 

“As a matter of fact, we have adopted this 
method when individuals in our firm have built 
homes, and it has worked out quite successfully. 
In this case we always give each contractor that 
figured and lost, a check for $25 to cover the 
loss of time which he expended in figuring 
the bill. 

“‘Tf the matter is handled in this way, we 
believe there will be no_ difficulty  en- 
countered in antagonizing the contractor that 
lost, and, furthermore, by all means the con 
tractor that won should not be featured in 
the advertising.’’ 


HINCHLIFF LuMBER Co., Galesburg, III. 
‘“TIn answer to your letter, will say that in our 
particular case we had given jobs to the other 
contractors previous to the time we built our 
model house, so that none of them felt that he 
had been slighted. In addition to that, we en- 
tered into a partnership with the contractor 
in the planning of the model house, so that in a 
way he was sharing the expense of the publicity 
which he received. 

‘“So far as we know, there have been none of 
our contractors who have objected to the build- 
ing of the model house. They seemed rather 
to feel that the publicity which it gave would 
help them indirectly, thru the stimulation which 
is given to home building.’’ 


Ewing LuMBER Co., Effingham, I1l.—‘‘ Re- 
garding the objection raised about the possibil- 


ity of the contractors who did not get the job 
being disgruntled, this thought never occurred 
to us, for when we started building the ‘Home 
Klectric,? we had not thought of making a 
demonstration of the house, but simply con 
tracted the work to a couple of very good ear 
penters. The idea of showing it to the pubhe 
developed afterward. There was no jealousy or 
ill-feeling aroused among the builders here, 
even tho the men who built the house did come 
in for quite a bit of advertising; and the others 
thought it was a stunt, inasmuch as it 
aroused the spirit of home building among 
others. 


good 


‘Tf the party you write about is afraid of 
hurting the feelings of some of the contractors, 
why not do as we did; that is, just let the 
job to whatever contractor he wishes to or 
whoever is the lowest, just as anyone would do 
in letting a contract, without saying anything 
at the time about its being for a demonstra 
tion to the public; and then, several weeks 
later, when the job is nearing completion, start 
his advertising for having an open house which 
the publie is invited to inspect. In that way 
no one need know that the lumberman conceived 
the idea of exhibiting the building until after it 
was pretty well along; then he could explain that 
it looks as tho it was going to be such an attrac 
tive home that he thought it would be a fine 
thing to give the public a chance to look it 
over. He also could keep the contractor’s name 
in the background in his advertising, and I do 
not think anything would be thought of that 
part of it, or anyone’s feelings hurt. 

‘¢You can tell your correspondent for us that 
it is a winning proposition, for even now, four 
months after our opening, we still have 
customers telling us about something they saw 
in the ‘Home Electric.’ ’’ 


Srupies to determine the feasibility of thin 
ning timber to secure the maximum growth in 
the least possible time have been undertaken 
successfully by the Fremont (Colo.) Forest Ex 
periment Station on Douglas fir stands in the 
sapling stage, destined for tie-timber produc 
tion. In 1917 two specimen plots of acre area 
were set aside. On one, containing a dense 
volume of Douglas fir, 50.5 percent of the total 
number of conifers were removed. Of Douglas 
fir alone, about 23 percent of the volume was 
taken. In 1922 the stand was reéxamined and 
compared with growth on the unthinned plot 
On the latter the total gain for all trees had 
been .199 inches in diameter at breast height, 
and .219 inches for the larger trees. On the 
thinned plots the respective gains were .Jol 
and .44 inches, or nearly doubie for all trees 
and more than double for the larger ones. 
While the percentage of gain for Douglas fi 
was slightly more than for all species taken 
together, Engelmann spruce showed the greatest 
gain for any one species. 
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Training for Success in the Lumber Business 


The AMERICAN LUMBERMAN frequently receives letters from young men 
asking advice as to the opportunity for advancement in the lumber busi- 
ness, especially as to whether the industry today offers as promising a 
future for ambitious young men as it did in years past. The aspirants 
also usually want to know something as to the type of educational 
training likely to prove of most value to young men entering the industry 
with ambition to go to the top or as near that point as possible. 
LUMBERMAN has always felt a special interest in this 
class of inquiries, and has endeavored at all times to give the best counsel 
and fullest information at its command to those seeking its advice. 
leeling, however, that the opinions and experiences of men who have 
been ‘through the mill,’?? and who in many cases have worked their way 


The AMERICA 


The basis of success in the lumber business, as 
in eyery other, is common sense. Without that, 
no number of college degrees will make it possible 
for a young man to understand what he is about 
or how to accomplish it. 
With common sense and 
a good grammar school 
education, or better, a 
high school education, 
there is no reason why a 
young man who tries to 
master the business 
should not land at the 
top. Business college on 
top of high school helps, 
aud again given common 
sense, a full college course 
should not be a _ serious 
detriment; and after a 
man igs thirty or forty 
years old, it is likely to 
do him a lot of good. 

The great difficulty 
with the average young 
man out of college is that 
he doesn’t realize that 
much which he has 
learned is cultural rather 
than practical, and when 
he is asked to take a 
minor position, or even 
do manual labor as a pre 
liminary to acquiring an entirely new line of 
knowledge, he is inclined to think that he is not 
appreciated. 

We need more men in the sehools of business 
administration and colleges of forestry attached 
to the universities, and fewer in the classical and 
arts departments._J. J. DONOVAN, vice president 
Bloedel Donovan Lumber Mills, Bellingham, Wash. 








© MOFFETT 


1 think the best preliminary training for the 
lumber business that a young man can get is an 
engineering college course, supplemented by a busi- 
ness college course to familiarize him with ordinary 
office practice. It is my 
belief that an engineering 
course is the best prep 
aration a man can get for 
any kind of business, by 
reason of the training it 
imparts in the way of 
close and accurate think- 
ing on the essential points 
of its problems. Where 
a less extensive education 
must suffice, I think that 
as much mathematics as 
possible should be studied 
as a substitute for the 
engineering education, to- 
gether with bookkeeping 
and office practice. 

My advice to a young 
man planning to become 
a lumberman would be to 
get as good an education 
us possible, particularly 
in mathematics, office 
practice, and, if possible, 
stenography, as I know 
of no way that a man can 
learn the business better 
than to be a stenographer in a sales manager’s 
oflice, where he becomes familiar with the handling 
of all the problems as they come up, and I believe 
ihe selling department offers by far the greatest 
opportunity in the business, taken in connection 
with that of the retail yards, 

The high valuation I put on familiarity with 
bookkeeping and office practice is not with the idea 
that he should actually keep books, as I think one 
should keep as far away from this kind of a posi- 
tion as possible, Mut it is necessary for a person to 
be familiar with bookkeeping to manage an office 
or manage a retail yard, and I believe it is the 
latter that offers the best opportunity and the 
one that he should have in view, as there is al- 





from the bottom to the top, would be of the greatest possible value to 
young men contemplating finding their life work in the lumber industry, 
this newspaper recently requested a number of leading lumber manufac 
turers to state their views on this subject. 

A number of the replies received in response to that request were 
printed in the Sept. 27 issue, beginning on front cover and continuing on 
pages 44 and 45. Since that issue appeared, there have been received 
a number of other communications on this subject, which are of such in. 
terest and practical value that the AMERICAN LUMBERMAN feels that it 
would be remiss in its duty to its younger readers if it did not make 
these also available for their perusal and study. Accordingly, a number 
of the later replies are presented herewith: 


ways a demand for good retail yard managers, and 
there is opportunity for a successful manager to 
get a business of his own that is not offered in the 
other departments; and if a single yard is success- 
ful, there is plenty of room for additional yards as 
the person’s ability and success grows.—WILLIS J. 
WALKER, vice president The Red River Lumber Co., 
San Francisco, Calif. 


I fee] that there is that same opportunity for 
advancement in the lumber industry for a young 
man that has always existed, and that the chief 
qualities requisite to a successful lumbering career 
lie in a young man of 
strong physique and the 
necessity of earning a 
livelihood. I believe his- 
tory will show conclu- 
sively that our really big 
lumbermen were not col- 
lege graduates, and that 
a thorough grounding in 
the practical end of the 
business has been the 
method by which the out- 
standing men in the lum- 
ber industry have devel- 
oped, I do not cast any 
aspersions upon the col- 
lege graduate, for I feel 
that a trained mind with 
the same amount of en- 
ergy and effort would 
muke faster and further 
progress than the un- 
trained one,—M. L. 
I°LEISHEL, vice president 
Putnam Lumber Co., 
Jacksonville, Fla. 

















The situation is different in different parts of 
the country. In the southern pine district lumber 
is a waning industry so far as actual production 
is concerned, as most of the large mills will be 
cut out within the next 
ten to fiftecn years, and 
if the industry at large 
is to be continued it will 
have to be through sash 
and door factories, the 
manufacture of specialty 
wood products, by-prod- 
ucts from stumps ete. and 
the paper mill industry. 

On the west Coast, on 
the other hand, lumber 
production in the ordi- 
nary sense of the term 
will continue — probably 
through the life of a 
young man. starting in 
the business. 

Irom the southern pine 
standpoint, I would say 
that a young man to be 
successful in this indus- 
try, and the developments 
which should follow, 
should have a college edu- 
cation. He should be a 
mechanical engineer and 
a chemical engineer, and 
his prospects would be brighter in the development 
of specialties made from wood products and_ by- 
products of lumber, such as turpentine, rosin etc., 
made from stumps; also in the development of the 
paper mill industry which is gradually coming 
South. 

If he entered the lumber game in the West, I 
should say that it would be necessary for him 
to have a mechanical engineering education, and 
a chemical engineering education would not be so 
essential. 

I think that any boy entering the lumber in- 
dustry should be somewhat adaptable mentally, 
as the lumber industry covers so mévy funda 





mentals. For instance, in a large lumber concery 
it is necessary to be a lumber manufacturer, 4 
lumber refiner, a railroad builder, a merchant and 
also to have some executive ability —CHARLEs 
GREEN, president Eastman, Gardiner & Co., Laurel, 
Miss. 





The lumber industry offers a wonderful oppor 
tunity for a young man. A thorough schooling in 
business administration, forestry and conserva 
tion, capped with practical experience in both log 
ging and manufacturing, 
would be of the utmost 
benefit to any one who 
expects to devote his life 
to the industry. There is 
no discrimination in the 
lumber industry as_ to 
whether a man is college 
trained or not, for sue- 
cess and advancement are 
always practical, being 
largely dependent upon 
the individual. To start 
from the ground and 
work up would be most 
wise. This might seem a 
little slow in the present 
day of “speed,” yet the 
wisdom of this procedure 
would be noticeable in a 
few years by the in- 
creased dividends re- 
ceived. After all, hard 
work, strict attention to 
business, and ever pro- 
moting the interest of the 
industry will do more to- 
ward establishing a man’s 
success than anything else I know of.—E. G. 
GRriGGs, president St. Paul & Tacoma Lumber Co., 
Tacoma, Wash. 

















In view of the size of the lumber industry, the 
yast territory it covers, the enormous investment 
and the army of workers involved, I should say 
the opportunity to rise to a position of trust and 
responsibility therein is 
first class; in fact, I do 
not see how in any other 
business it could be _ bet- 
ter. 

The sort of educational 
training to best fit a 
young man for a suecess- 
ful career would depend 
somewhat on what branch 
of the business he in- 
tended to follow. If in 
the operating end, either 
logging or milling, he 
should have what train- 
ing he can get in en- 
gineering, either logging, 
mechanical, electrical or 
civil, or in all of these 
if he is so situated that 
he can get training in 
each branch. If he ex- 
pects to go into the sell- 
ing end, then he should 
have sufficient knowledge 
of manufacture so that 
he can tell how the prod- 
uct he is selling is manu- 
factured. He should know something of the struc 
ture of the tree, how the different grades are pro 
cured from the log, and how they are treated, 
both as to drying and machining. He should know 
the fundamental principles underlying salesman 
ship; whatever he may be able to get of economics 
or psychology will not do him any harm. Some 
practical experience will be extremely helpful and 
the more, within reasonable limits, the better. 

He should also cultivate accuracy, as mistakes 12 
the industry may have very far reaching effects. 
For instance, a logging railroad put in the wrong 
place may eventually result in the ruin of the 
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operator, and certainly ought to be disastrous to 
the man responsible for putting it there. Whether 
in the selling or manufacturing end of the business, 
the young man should cultivate the habit of check- 
ing his own work, mentally if not otherwise, and 
being sure as he goes along that he is not doing 
something wrong with no later opportunity for 
correction. In this as in any other business, I 
think a good fund of optimism and a good sense 
of humor are almost necessary. There are lots of 
trials and tribulations in the lumber business— 
frequent contests with fire, flood and other forces 
of nature—and it requires an optimist to keep 
going and to keep those around and under him on 
their toes and with their faces constantly to the 
front. 

As to the school fundamentals, I should say 
mathematics and English are the most helpful. I 
do not know of any phase of the lumber business 
where a proficient mathematician does not have 
an advantage over one who is slow with figures 
or inaccurate, or who does not know how to use 
them. 

As between the uneducated voung man and the 


Plant and Sheds 


college trained man, I should say that the advan- 
tage is altogether with the college man; this, of 
course, on the assumption that other characteristics 
are approximately equal. 

As to what general advice I would give young 
men who plan to make the lumber business their 
life work, my suggestion is that they take every 
possible opportunity to find out just what the 
lumber business is, studying it from all angles, 
so that they may be sure when once they join some 
lumber organization that they are going to take joy 
in the work, for unless they are able to do 
this, I think there is no possible opportunity for 
success. After that I should say about the most 
important thing for the young man would be for 
him to see that he is in good physical condition 
and to do those things that are necessary to keep 
him in that condition. Next, try to realize that a 
tremendous amount of patience and hard work 
are necessary in order to make progress. Let 
the young man look at the number of successful 
or fairly successful lumbermen and notice the age 
at which they have arrived. Patience ranks with 
faith and work, and a combination of the three will 


sometimes move mountains.—A. C. DIxoNn, manager 
The Booth-Kelly Lumber Co., Eugene, Ore. 


THE MARYLAND State forestry bureau has 
embarked upon the experiment of trying to 
raise in the State nurseries at College Park, near 
Washington, two varieties of trees, one of these 
being the incense cedar and the other the Doug- 
las fir of the Pacific coast. About 5,000 trees of 
each variety are to be raised from seeds, and 
distributed throughout the State when the sap- 
lings become large enough for transplanting, 
which will be in about two years. While both 
of the species mentioned are indigenous to the 
Pacific coast, they have been grown in Mary- 
land, and the problem to be determined is 
merely one of the commercial possibilities of the 
experiment. If it should be shown that the 
trees will readily adapt themselves to soil and 
climate, further plantings will be made. 


Last Word in Modern Construction 











Main yard and office of Wright Lumber Co., New York City 


New York, Oct. 13.—Having renewed its 
lease on the property at 144-150 West Thirty 
eighth Street for a term of years, the Wright 
Lumber Co., which has occupied that site since 
1864, has announced completion of one of the 
most modern lumber establishments in the East 
at 543-551 West Thirty-eighth Street, several 
blocks from its old location. Headquarters 
will continue to be at the old location, which is 
only a few blocks from the Pennsylvania Hotel 
and almost within a stone’s throw of Forty 
second and Broadway, heart of the theatrical 
district. 

Conrad Pitcher, manager of the firm, said 
that it apparently would not be long before the 
old site will be entirely surrounded by sky 
scrapers, each us high as twenty-two stories, and 
jokingly he remarked that the day might come 
when he would have to pile his lumber as high 
as any of the buildings. With the renewal of 
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the lease, many improvements were also made 
at the original yard, even though Mr. Pitcher 
said the company considers itself most fortu 
nate to have been able to obtain a ‘‘branch’’ 
vard on the same street and only a very few 
minutes away. 

The new yard, approximately seven lots, runs 
through from ‘Thirty-eighth to Thirty ninth 
streets and on the latter side is just across the 
street from a thickly populated row of tene 
ment houses. The new yard is concreted 
throughout and the Jumber sheds built along 
wide conerete streets are the last word in mod 
ern construction, so arranged us to accommo 
date $3,000,000 feet of lumber. very facility 
for the economical handling of lumber has been 
installed, a large force of men is employed and 
the firm will not permit one stick of lumber to 
he piled out of the place designed for it. 

Adjoining tk j 


e yard is a garage to aecom 








New yard of Wright Lumber Co. concreted throughout 


modate eight cars and in addition to the trueks 
the company still operates several horse-drawn 
teams for the shorter hauls. A molding room 
at the new location is one of the chief features. 
The molding room is in a storehouse, where wall 
board, oak and maple flooring and kiln dried 
lumber are also kept. 

The Wright Lumbe. Co. confines its activ- 
ities almost solely to Manhattan Island and 
nearly every load of lumber entails haulage 
through the densest kind of traffic. 

‘We manage to keep very busy from the 
start of the year to the finish,’? Mr. Pitcher 
said. ‘‘T believe our business is different from 
any other in the world, except perhaps two or 
three others that are located in the heart of 
New York City. But one advantage is that we 


have to convey lumber only short distances and 
for that reason can stand traffic delays without 
any great inconvenience. 
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Molding room in new storehouse of Wright Lumber Co. 














Section of new yard showing how lumber is pile d 
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WHAT THE ASSOCIATIONS HAVE IN PROSPECT 
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Oct. 21-23—National Retail Lumber Dealers’ Association, 
Hotel Traymore, Atlantic City, N. J. Annual. 

Oct. 21-23—Southern Logging Association, St. Charles 
Hotel, New Orleans, La. Annual, 

Oct. 22-24-—-National Association of Farm Implement 
Manufacturers, Congress Hotel, Chicago. Annual. 

Oct, 22-25—VPacifie Logging Congress, Multnomah Hotel, 
Portland, Ore., and Longview, Wash. Annual, 

Oct. 23-25—Appalachian Logging Congress, Battery Park 
Hotel, Asheville, N. C. Annual. 

Oct. 30—North Carolina Pine Association, Francis 
Marion Hotel, Charleston, S. C. Semi-annual. 
Nov. 7-8—California Retail Lumbermen’s Association, 
Biltmore Hotel, Los Angeles, Calif. Annual. 

Novy &- Jauisiana Mill Managers’ Association, Lake 
Charles, La. Monthly meeting. 

Nov. 10-12—Associated Cooperage Industries of Amer- 
ica, La Salle Hotel, Chicago. Semiannual. 

Nov. 12-—-New York Lumber ‘Trade Association, Wal- 
dorf Astoria Hotel, New York City. Annual. 

Nov... 72 Southwestern Hardwood Manufacturers’ Club, 
Shreveport La Monthly meeting. 

Noy 3 Empire State Forest) Products Association, 
Hotel Utieu, Utica, No. Y. Annual. 

Nov. 13—Florida Lumber & Millwork Association, 
Miami, Fla. Quarterly meeting. 

Nov. 13-14--Georgia-Florida Saw Mill Association, 
Mason Hotel, Jacksonville, Fla., und steamship 
“Cuba.’? Annual junket to Havana, Cuba. 

Nov. 21-22—Millwork Institute of California, San Fran- 
cisco, Calif. Quarterly meeting. 

Dec, 23 Western Forestry & Conservation Association, 
Vancouver, B.C. Annual conference, 

Dec. 11-12—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual, 

Jan. 14-15, 1925—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual, 

Jan. 15-17, 1925—Mountain States Lumber Dealers’ Asso- 
ciation, Albany Hotel, Denver, Colo. Annual. 


Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual, MHeadquar- 
ters and building material exhibits at West Hotel. 

Jan. 21-23, 1925—Ontario Retail Lumber Dealers’ Asso- 
ciation, Royal Connaught Hotel, Hamilton, Ont. 
Annual, 


Jan, 28-29, 1925—National Lumber Exporters’ Associa 
tion, Emerson Hotel, Baltimore, Md. Annual. 

Jan. 28-30, 1925—Southwestern Lumbermen’s Associa- 
tion, Masonic Temple, Oklahoma City, Okla. Annual. 

Jan. 28-30, 1925—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 


Jan. 29-30, 1925—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Waldo Hotel, Clarks- 
burg, W. Va. Annual. 


Feb. 3-5, 1925—American Wood Preservers’ Association, 
Congress Hotel, Chicago. Annual. 


Feb. 4-5, 1925—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual. 


Feb. 4-6, 1925—Illinois Lumber Merchants’ Association, 
Hotel Sherman, Chicago. Annual. 


Feb. 4-6, 1925—Retail Lumber Dealers’ Association of 
—— William Penn Hotel, Pittsburgh, Pa. 
nnual, 


Feb. 5-6, 1925—National Association of Railroad Tie 
Producers, Congress Hotel, Chicago. Annual. 


Feb. 10-12, 1925—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 
Feb. 11-18, 1925—Michigan Retail Lumber Dealers’ As- 


—s Pantlind Hotel, Grand Rapids, Mich. An- 
nual. 


Feb, 18-20, 1925—Western Retail Lumbermen’s Associa- 


a (U. S.), Olympie Hotel, Seattle, Wash. An- 
nual, 


March 24-26), 1925—Southeast Missouri Retail Lumber 
Dealers’ Association, Northeast Missouri Lumber- 
men’s Association, Central Missouri Association of 
Retail Lumber Dealers and Southern Illinois Retail 
Lumber Dealers’ Association, Chase Hotel, St. Louis, 
Mo. Joint annual conventions. 

Saeeeeaeaeaeaanan 


Novel Program for Northwestern 

MINNEAPOLIS, MINN., Oct. 15.—Profiting by a 
long series of annual mectings, the Northwest- 
ern Lumbermen’s Association is working out a 
novel program of discussions, interspersed with 
unique ‘‘stunts’’ for the thirty-fifth annual 
convention to be held in this city Jan. 20 to 
22, 1925. The primary aim of the program 
will be to get entirely away from the stereo- 
typed routine of addresses and lectures, and 
with this object in view it is planned to have 
a series of surprises which will keep the mem- 
bers’ interest at high pitch during the three 
big days. 

William H. Badeaux, secretary of the asso 
ciation, states that the building material display 
at the West Hotel will eclipse that of any 
previous meeting. Specially constructed ex- 
hibits are being prepared by several of the 
larger building material firms, and the lumber 
merchants of the association will have an op- 


portunity to witness some uptodate methods 
in the display of building materials. For the 
first time in the association’s history, 75 percent 
of the exhibit space was rented before Oct. 15; 
the remuining 25 percent is being allotted to new 
exhibitors and will probably be completely ex 
hausted within the next few weeks. 


National Directors to Meet 

WASHINGTON, D. C., Oct. 14.—The board of 
directors of the National Lumber Manufae- 
turers’? Association will meet in Washington 
Nov. 21 or in Chicago Nov. 22. The time and 
place will depend upon replies received from 
members of the board to the eall sent out by 
Wilson Compton, secretary-manager. 


Empire State Forest Products Annual 

ALBANY, N. Y., Oct. 13.—Secretary A. B. 
Recknagel, of the Empire State Forest Prod- 
ucts Association, this city, announces that the 
nineteenth annual meeting of the organization 
will be held at the Hotel Utica, Utiea, N. Y., 
on Thursday, Nov. 15. Tentative plans for the 
meeting include a thorough discussion of the 
forest policy of New York State, at whieh 
leading representatives of all sides of this ques 
tion will be present. Details of the program are 
now in preparation. 

(‘SALAMA 
Pacific Logging Congress Plans 

[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, Ork., Oct. 15.—Indieations are 
that attendance at the Pacifie Logging Congress 
here Oct, 22-25 will break all records, with more 
than two hundred requests for hotel accommoda- 
tions having been received by Secretary John T. 
Dougal. J. J. Donovan, of Bellingham, Wash., 
will be toastmaster at the banquet at ITotel 
Monticello, Longview, Wash., where the dele 
gates will spend Friday inspecting mill and 
woods operations there. 

Sea aaaaaaae 


Program for Cooperage Annual 

Sr. Lours, Mo., Oct. 14.-The tentative pro 
gram for the semi-annual convention of the 
Associated Cooperage Industries of America 
which will be held at T[otel LaSalle, Chicago, 
Nov. 10, 11 and 12, was made publie here to 
day by Seeretary-Manager C. G. Hirt. The 
first day will be devoted to hearing the reports 
of various committees. On the second day, 
meetings of the various groups will be held 
and committees will report. The semi-annual 
dinner will be held on Tuesday evening in the 
grand ball room of the Hotel LaSalle, enter- 
tainment to be furnished by the Chicago mem 
hers. Wednesday there will be a general 
business session followed by reports of officers 
and open discussions. A meeting of the execu 
tive committee will close the convention. 

North Carolina Pine Association 

Norro_k, VA., Oct. 13.—Secretary John M. 
Gibbs, of the North Carolina Pine Association, 
this city, announces that the finishing touches 
have just been put on the program for the semi- 
annual meeting of the association to be held 
at the Franeis Marion Hotel, Charleston, S. C., 
on Oct. 30. 

G. L. Hume, chairman, will report for the 
transportation committee; W.S. Riddick, chai: 
man, for the costs and values committee; R. tL. 
Woodward, jr., chairman, for the inspection 
committee. As previously announced, C, B. Har 
man, secretary, Southern Sash, Door & Mill 
work Manufacturers’ Association, will make an 
address on ‘‘ Utilization of Blue-Stained Lum 
ber.’’ Also, R. D, Forbes, director, Southern 
Forest Experiment Station, New Orleans, will 
make an address. J. M. Camp, chairman, will 
report for the logging committee, and addresses 
will be made by Frank Fish, secretary-treasurer, 
National Hardwood Lumber Association, Chi- 
eago; by Henry H. Tryon, of Aiken, S. C., and 


by Charles Hill, president, A. C. Tuxbury Lum 
ber Co. Mr. Forbes and Mr. Tryon will dis- 
cuss matters relating to practical forestry, fire 
prevention, protection of timber ete. Mr. Hill 
will discuss conditions in general. 


Forestry and Conservation Annual 

PORTLAND, OrE., Oct. 11.—The Western For 
estry & Conservation Association announces that 
its annual conference on private, State and 
governmental forest interests will be held Dee. 
2 and 3 at Vancouver, B. C. Among the topics 
to be discussed are: Fire season lessons; fire 
weather forecast progress; plans for better fire 
law enforcement; publicity devices; pumps and 
other equipment; air patrol; restrieting camp 
fire building; closing areas to the public; fixing 
fire fighters’ wages; the cut-over land protection 
problem and who shall meet its costs; slash 
disposal; forest insects and their control; the 
new situation created by the McNary Act for 
Federal coéperation, policy covering allotment 
of Federal funds and recognition of private et- 
fort; the study of forest taxation provided 
for by the MeNary Act; how it shall proceed 
on the Pacifie coast; forestry research by the 
Government’s new experiment station and by 
the association’s new research department; 
what is being done and should be done. 


wsmumaanaaanae 


California Retailers’ Annual 


Los ANGELES, CALIF., Oct. 11.—Lumber re 
tailers, wholesalers and manufacturers of Cali 
fornia are invited to attend the annual conven 
tion of the California Retail Lumbermen’s As 
sociation to be held in the Biltmore Hotel, Los 
Angeles, on Nov. 7 and 8. The business ses 
sions will continue all day Friday with a recess 
for group luncheons from 12 to 2 p.m. Round 
table discussions, at which all will be invited 
to participate, will be held Friday afternoon, 
A dinner dance will be held in the grand ball 
room of the Biltmore at 6:30 p.m. Saturday 
morning will be devoted to the reports of the 
officers and the election and meeting of directors. 
Group luncheons will be held at 12:30 p,m. 
There will be recreation in the shape of auto 
rides and golf. 

B@aeeaaaaaaane 
Southwestern Lumbermen’s Association 

KANSAS City, Mo., Oct. 13.—Plans for the an 
nual convention of the Southwestern Lumber 
men’s Association to be held Jan. 28, 29 and 
30, 1925, in Oklahoma City, Okla., are already 
in the making and a number of members from 
various sections are taking interest in the mat- 
ter of transportation from their respective 
towns and cities to the convention city. Dealers 
in Wichita, Hutchinson, Little Rock, St. Joseph, 
Moberly and Sedalia are finding out how many 
dealers in those cities and adjacent territory 
are planning to go to the convention. If the 
number is large enough arrangements will be 
made to have a special car leave each of these 
points. 

A committee having this work in hand Is 
considering the possibility of making up 4 
special train in Kansas City. Non-members 
planning to go are cordially invited to make 
reservation in any of the special cars. Dealers 
to whom reservations should be sent are as 
follows: O. R. Butts, 526 Farrar street, 
Moberly, Mo.; S. M. Johns, 8S. P. Johns Lum 
ber Co., Sedalia, Mo.; R. G. Worster, 2638 
Olive street, St. Joseph, Mo.; L. P. Biggs, 516 
Southern Trust building, Little Rock, Ark.; 
D. J. Fair, D. J. Fair Lumber Co., Sterling, 
Kan. (arranging for a special car to leave 
Hutchinson); F. O. Brownson, Rock Island 
Lumber & Coal Co., Wichita, Kan. 

Secretary B. E. Line, of the Southwestern 
Lumbermen’s Association, announces that the 
sentiment expressed by dealers with whom the 
association officials have come in contact during 
the last few weeks indicates that there will 
be a large attendance at the Oklahoma City 
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meeting. The Oklahoma members of the asso- 
ciation are working hard to make this a ‘‘head- 
liner’? convention in every respect. 


Association Establishes Credit Branch 

New York, Oct. 13.—The first fall business 
meeting of the Building Material Men’s Asso- 
ciation of Westchester County was held last 
Thursday in the rooms of the Building Trades 
Employers’ Association, 30 West Thirty-third 
Street. There were about twenty-five members 
present. 

The chief action taken was the establishment 
of a credit association, which will be operated as 
a branch of the organization. Hames A. Floyd, 
of the Yonkers Woodworking Co., was selected 
chairman of the credit branch, and every firm 
in the association will be invited to supply one 
member. 


Hardwood Institute Activities 


MEMPHIS, TENN., Oct. 14.—J. H. Townshend, 
executive vice president, and John M. Pritchard, 
secretary of the Hardwood Manufacturers’ In 
stitute, will attend the forthcoming meeting of 
the Appalachian Logging Congress at Asheville, 
N. C., Oct. 23-25. Manufacturers of oak from 
the Appalachian region have been invited to 
attend that meeting and to discuss the proposed 
advertising campaign in behalf of oak lumber 
and veneers. 

Mr. Townshend will address the Knoxville 
Lumbermen’s Club Monday, Oct. 20. He will 
spend Monday and Tuesday of next week eall- 
ing on members of the trade in the Knoxville 
territory. 

A large delegation from the Hardwood Manu 
facturers’ Institute, headed by EK. B. Norman, 
of Louisville, Ky., president, will attend the 
conference, called at Washington, Nov. 21-22, 
by Secretary Wallace, on forest products utili 
zation. Mr. Townshend will also participate. 

The Hardwood Manufacturers’ Institute is 
considering calling a general meeting of its 
members in Memphis at an early date, accord 
ing to Mr. Townshend. Further announcement 
on this point will be made within the next few 
days. The oak campaign and other matters of 
importance to members are to be considered. 


Advantages of Official Inspection 

NEW Or.LEANS, LA., Oct. 13.—Advantages of 
regular official inspection at the sawmills are re 
vealed in a report of the inspection depart 
ment of the Southern Pine Association covering 
claim inspections during the first eight months 
of 1924. Through the mill inspections the work 
of the lumber graders at the plant is given at 
tention, errors in grading are and 
instructions are given with various 
features of grading and manufacturing by the 
official inspectors of the association. 

The report showed the number of claims in 
spected for non-subseribers at destination 
points during the eight months’ period totaled 
729, compared to 699 for subseribers. Only 
12.85 percent of the amount invoiced and 
shipped by subscribers of the association was 
found below grade, while 24.10 percent of the 
amount invoiced by non-subscribers was found 
to be below grade. These figures disclosed that 
during the eight months’ period there was al 
most twice as much stock below grade in the 
shipments of non-subseribers on which 
were made, as in the shipments of subscribers 
on which complaints were received. 

Only subscribers of the 
the regular mill inspection service and it is 
considered the figures on claims for the eight 
months’ period show the benefits of the check 
ing up and instruction given to the mill graders 
each month by the official inspectors of the as 
sociation. Grading of lumber is not regarded 
as un exact science, but is largely a matter of 
Opinion and unless some standard is maintained 
among the manufacturers by which the work of 
individual graders may he gaged by expert and 
experienced inspectors, it is apparent that much 
difficulty would be found in securing a real uni- 
formity in grades. 

The association has just sent out to its 
Subscribers copies of the standard grade tally 


corrected, 
respect to 


claims 


association receive 


cards, which have been prepared by the Central 
Committee on Lumber Standards and are sub- 
mitted to the various regional lumber associa- 
tions as a suggestion for compliance with See 
tions 55, 56 and 57 of the American Lumber 
Standards. It is designed that those eards 
be placed in cars of lumber at the mill of origin 
showing piece tally of grades and sizes so that 
the buyer may be better able to check up on the 
contents of the car. 


Discuss Fire Prevention in Plants 


ALEXANDRIA, La., Oet. 13.—The Louisiana 
Mill Managers’ Association met at the Bentley 
Hotel here last Friday for its regular monthly 
meeting. In the absence of President C. C. 
Sheppard, general manager Forest Lumber Co., 
Oakdale, La., Viee President Tucker Baker, su- 
perintendent Delta Land & Timber Co., Neame, 
La., presided. 

On account of the demands of his business 
which prevent him from giving the association 
work the necessary time and attention, the resig- 
nation of Mr. Sheppard as president was pre- 
sented, and was accepted by the association. A 
vote of thanks for the manner in which he han- 
dled the work and the interest he has taken 
in it was extended to Mr. Sheppard. 

A. F. Olson, manager Simonds Saw & Steel 
Co., New Orleans, resigned as honorary member 
on account of having been transferred to the 
Chicago factory of his concern, effective Nov. 1. 

The question of fire prevention in lumber man 
ufacturing plants was discussed. Owing to the 
extremely prolonged dry period in this territory 
the fire hazard is ever present in the minds of 
the operators and great interest was manifest in 
the subject. The most practical methods of fire 
prevention were discussed by the members and 
representatives of the underwriters. 

The next meeting will be held in Lake Charles 
Nov. 8. 

After adjournment luncheon was served at the 
3entley Hotel. 


Buffalo Dealers Elect 

BurraLo, N. Y., Oct. 14.—The annual elee 
tion of the Buffalo Lumber Dealers’ Associa- 
tion was held on Oct. 8, when the following 
officers were chosen: 

President 

First vice president Ray Hl. Bennett. 

Second vice president 
William J. 

Secretary (by appointment)——K, €, 

Other members of the board are Clark W. 
Hurd, Kdward EK. Carney, Henry E. Mallue, 
Harrington Flierl and Arthur L. Miller. 


George J. Zimmermann. 
Fleming Sullivan. 

Treasurer Brady. 

Evarts. 


Cooperate to Defeat Radical Measure 

MINNEAPOLIS, MINN., Oct. 13.—Three thou 
sand lumber dealers in the northwestern States 
and sixty-five leading chambers of commerce in 
thirteen middlewestern States have cooperated 
In a campaign of education against the ‘‘return 
to strikes’? policy of the HWowell-Barkley bill 
still pending in Congress and destined to be the 
center of a vigorous fight brought against it bys 
business interests of the entire country when 
Congress reconvenes in December. 

Lumber dealers, through W. EK. Keller, traffic 
manager of the Northwestern Lumbermen’s 
Association, this city, have been actively en 
guged-in a campaign against the bill for eight 
months knowing that the strike-inviting terms of 
the measure would ruin the Jumber industry 
along with all other industry. Another large 
organization of business interests which has 
fight against the radical 
measure is the Chieago Association of Commerce 


joined the national 


which is using the facts and figures on cost of 
strikes prepared by the American Keonomic In 
stitute. 

The Howell-Barkley bill was written by the 
four railroad brotherhoods, according to state 
ments by representatives of those unions. It 
uims to abolish the present method of settling 
railroad wage disputes, wherein the publie is 
represented and where full publicity is pro 
vided for—and to substitute therefor a series 
of powerless boards which have no power to 


prevent a strike and on which the public has no 
part at all. No provision for publicity is in the 
Howell-Barkley bill, so that if the bill should 
be enacted a railroad strike could be imposed 
on the country without the publie knowing of 
the merits of the case. In other words, the 
radieal railroad labor leaders who nominated 
Senator La Follette for the presidency have de- 
vised legislation which is a threat to throttle 
American industry, railroads, mines, mills and 
factories, unless railroad wages are kept at 
the present standard. 

Chambers of commerce which have recently 
asked the American Eeonomie Institute to fur- 
nish facts and figures concerning the cost of a 
general nation-wide strike invited under the 
terms of the Howell-Barkley bill are located in 
Ohio, Indiana, Illinois, Wisconsin, Minnesota, 
North Dakota, South Dakota, Iowa, Nebraska, 
Texas and Kansas. It is significant that a large 
proportion of members of Congress from these 
States have voted favorably to the bill in the 
last session. Business men, knowing the dis- 
astrous possibilities of the bill, are organizing 
in these States to lay their view on the bill be- 
fore their congressmen with the object of de- 
feating the measure when it is next brought up 
for vote. 

American Economie Institute strike cost fig- 
ures show that the railroad shopmen’s strike of 
1922, lasting a few weeks, has put an economi« 
burden of three billion dollars on the country. 
Strikes in this country are responsible for dou 
bled living costs in many items; and had there 
been no strikes in the last ten years the country 
would have been spared a burden of waste equal 
to the cost of America’s part in the World War. 


Baltimore Exchange Quarterly 


BALTIMORE, Mp., Oct. 13.—The quarterly 
meeting of the Baltimore Lumber Exchange 


was held at the Merchants’ Club last Tuesday 
evening with President Rowland Clapp in the 
chair. The reports of the officers showed that 
the exchange is in excellent condition financially 
and otherwise. Additions to the membership 
list include the Continental Lumber Co. and 
the Walter K. Keen & Co. President Clapp an- 
nounced that a special committee had been 
named and was at work revising some parts of 
the bylaws, and that information giving details 
would be sent to the members by mail, the re 
vised bylaws to be voted upon at the annual 
meeting in December. 


Tells of African Logging Operations 


Los ANGELES, CaLir., Oct. 11—The feature of 
the weekly luncheon of the Los Angeles Hoo-Hoo 
Club, held Oct. 10 at the Los Angeles Athletic 
Club, was a talk by Frank W. Plane, of the 
It. K. Wood Lumber Co., about his experiences 
during several years of logging operations on 
the west coast of Africa. The attendance was 
smaller than usual, as about forty of the mem 
bers were out at one of the nearby country elubs 
trying to settle the golf championship. 


Detroit Retailers’ Secretary Resigns 

Detroit, Micw., Oct. 13-—J. C. Cremer, 
formerly secretary of the New Orleans Retail 
Lumber Information Co., has been appointed 
secretary of the Detroit Retail Lumber Dealers’ 
Association, succeeding George H. Howenstein, 
connection 
hecome 


who has resigned after six years’ 
with the loeal organization to 
ciated with the Lowrie & 
Co., of this city. 

During Mr. Hfowenstein’s period of service 
with the Detroit association the record breaking 
expansion of building operations in line with 
the city’s rapid growth has developed retail 
lumber distributing plants among the 
finest and most efficient in the country. At 
least seventy-five yards are now represented in 
the membership of the association which has 
been in existence for than twenty-five 
years, a unique record of sustained activity in 
this kind of organization. 

Mr. Cremer will take up his 
Nov. 15. 


asso- 


Robinson Lumber 


here 


more 


new duties on 
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Joint Meeting of Wisconsin Clubs 

Kau CLAIRE, WIs., Oct. 14.—A resolution urg- 
ing the State legislature to require that all per- 
sons, firms and corporations engaged in the 
wholesale or retail selling of coal in Wisconsin 
be licensed was adopted by a joint meeting of 
the West and Northwest Wisconsin Retail Lum 
bermen’s clubs held at the Hotel Eau Claire, in 
this city, on Oct. 10. The action was taken 
after the retailers had heard an address by Paul! 
H. Pressentin, chief investigator of the Wiscon 
sin department of markets, in which he declared 
there were ‘‘too many wholesalers in the coal 
business. ’’ 

I’. M. Klikinton, manager of the State asso- 
ciation’s traffie department, discussed freight 
rates and the effect of their many recent changes 
on the dealers. In emphasizing the necessity for 
a careful audit of all freight bills, Mr. Elkinton 
explained that a recent analysis of some 300,000 
freight bills passing through the traffic office 
showed that overcharges were running 50 percent 
higher than six to eight years ago. 

Don S. Montgomery, secretary of the State 
association, brought a last minute picture of the 
work of his office to the Hau Claire meeting. 
He cited a recent Milwaukee fire illustrating the 
quick settlements which are made by the Retail 
Lumbermen’s Mutual 
Insurance Co. of Wis 


eonsin, and ulso ¢ 
plained the new ship 
pers’ = rating bureau 
which will soon be put 
into operation by the 
national association. Mr. 
Montgomery ,urged the 
utmost cooperation from 
all club members in the 
legislative work of the 
State and 
following his suggestion 
the meeting adopted a 
motion by William G. 
Miller, of the Miuller- 
Olcott Lumber Co., 
Cumberland, Wis., pro 
viding that the presi 
dent of each elub ap 
point a legislative com 
mittee of two members 
to work with the State 
association. 


association, 


Kh. J 


(sitting) R. F. 
Sullivan, I. J. 


country home of Frank T. 
to right (standing): 
Sturm, A. W. 
I’. M. Sullivan, C. F. Sullivan, A. F. 

Kreinheder, I. 
McNeil, O. I. Miller 


that the farmers are in better shape than a 
year ago. 

Louis A. Holtman, Globe-Bosse-World Furni- 
ture Co., said that the furniture trade locally 
wus very good in September, but that recently 
there had been a falling off in business. Frank 
C. Storton reported that the veneer trade had 
been holding its own very well and that the 
manufacturers are optimistic over the outlook. 

Krank Donnell, a new member of the club, 
said he liked the fine spirit of harmony and 
cooperation displayed. Mr. Donnell is sales 
manager of the Evansville Band Mill Co. 


Advocates Reforestation of Idle Acres 


JACKSON, MISS., Oct. 13.—The regular week- 
ly meeting of the Jackson Lumbermen’s Club 
was held last Thursday. Vice President Porter 
presided in the absence of President Wicks, who 
was forced to undergo an operation for appendi 
citis and is confined to the hospital. 

The feature of the program was an address 
by Fred Lotterhos, former attorney general of 
Mississippi, who spoke on ‘Mining in Missis 
sippi.?’? Mr. Lotterhos advocated reforestation 
of idle acres and presented a plan which seemed 
to meet more with the approval of the lumber- 
men present than any heard before. He said 
the lawmakers up to this time have tried to put 
the burden of reforestation on the sawmill op- 
erators, expecting them to pay the expense of 
sume, when us a matter of fact benefits would 








Croup of Buffalo (N. Y.) hardwood dealers who recently spent a day at 


’ 


Sullivan at Niagara-on-the-Lake, Canada. eft 


J. B. Wall, H. J. Balliett, W. P. Miller, T. H. Wall, 


Kreinheder, American Lumberman correspondent, 
Youngstrom, O. FH. Yeager, G. Elias: 


Fleming Sullivan, I. N. Stewart, F. 7. 





Rising in turn, each 
member at the joint meeting reported on busi- 
ness conditions in his community. A compila- 
tion of the reports indieates that the volume 
of business for 1924 will be somewhat less than 
the 1923 total. One member after another, how 
ever, reported that collections are better than 
in 1923, and that much of the present business 
is being conducted on a cash basis. 


Monthly Meeting of Evansville Club 

EVANSVILLE, Inu., Oct. 15——-The regular 
monthly meeting of the Evansville Lumbermen’s 
Club was held Tuesday night, Oct. 14, at the 
Vendome Tlotel with a large attendance. Gus 
K. Bauman, G. EK. Bauman Hardwood Lumber 
Co., president of the club, presided. 

William Partington, traffic manager Maley & 
Wertz Lumber Co., and head of the transporta- 
tion committee of the club, reported that notice 
had been received from the Louisville & Nash 
ville Railroad Co. to the effect that after Oct. 
30 shippers can change hardwood for hardwood. 
In the past the rule has been that under the 
milling-in-transit plan the company receiving 
logs had to ship lumber made from the same 
logs in return in order to get the rebate. 

Daniel Wertz, chairman of the codperative 
committee, said that business is rather quiet at 
present, but that in his opinion trade will be 
better after the November election. 

Charles A. Wolflin, Wolflin-West Side ILum- 
ber Co., said that building prices are better now 
than a year or so ago, and that the business out- 
look from the standpoint of the retail lumber 
dealers ig more encouraging, due to the fact 


accrue to the State as a whole and the State 
should bear the expense. Ile advocated the 
passage of a law that would permit the State 
tax commission to contract with those desiring 
to set aside lands for the purpose of growing 
timber, exempting the growing timber from tax 
ation for a specified number of years, until it 
became of merchantable size, and fixing the 
rate of taxation on the land for this period. He 
said he believed a plan of this kind would meet 
with the favor of and he tried out by practically 
all the land owners of the State, and thirty-five 
years from the time of the passage of a law of 
this kind, the million idle acres in Mississippi 
would be growing timber. He used figures to 
show that the plan would be profitable to the 
grower of the timber, even at prices of lumber 
now prevailing, and said lumber was bound to 
be worth more thirty-five years from now than 
it is at the present time. 


Describes Trip to Hudson Bay 


NEw York, Oct. 13.—Robert T. Morris was 
the principal speaker last Friday night at the 
weckly meeting of the Nylta Club. His subject 
was ‘‘Life in the Open.’’ He described a three 
months’ trip in the region of Hudson Bay on 
which he and his companions subsisted on what 
food they could procure from day to day in 
hunting and fishing, 

Theodore Cox, an old-time lumber inspector, 
told of his experiences throughout the country, 
especially in the great forest areas. 





LUMBERMEN AT PLAY 











Knot Golfers in Final Tournament 


NEW York, Oct. 13.—The final tournament of 
the season of the Knot Golfers was held last 
Tuesday at the Wykagyl Country Club in New 
Rochelle. The course was in splendid condi- 
tion and the weather ideal for a big field of 
players. William R. Miller won the first prize 
in Class B, and the second prize was taken hy 
H. B. Coho, ; 

G. W. Taylor was winner in Class A with a 
net score of 78, six points higher than Mr. 
Morris obtained. There was a tie between 
Ienry Cape and Ray Weiss for second honors 
in Class A, but as both had previously won see 
ond prize, the honors for October were be 
stowed upon Russell T. Starr. E. L. Bernard 
took the booby. 

J. M. Farrell, secretary of the Knotters, suid 
he would arrange the time and place for the 
annual meeting as soon as practicable. 


Lumbermen Form Baseball League 

Los ANGELES, Cauir., Oct. 11.—Baseball, the 
king of American sports, has aroused the inter 
est of the Los Angeles lumbermen with the re 
sult that the Lumbermen’s League is in full 
swing. 

The recent victory of the E. J. Stanton team 
over the Patten & Davies aggregation with a 
score of 13 to 5 shows, according to members 
of the Stanton team, what the hardwood men 
can do when they get down to business. A fea- 
ture of the game was the pitching of R. C. 
Hughes, credit manager EK. J. Stanton & Son. 
I'rom the time he stepped on the mound to the 
close of the last inning the outcome of the game 
was never in doubt. 

At a forthcoming game between the EK. J. 
Stanton team and the Western Hardwood Lun 
ber Co. nine, at which the Kk. J. Stanton team 
will exhibit its new uniforms for the _ first 
time, it is expected to be a real major league 
event where the hardwood men will do some hard 
hitting. 

The league is composed of the I. K. Wood 
Lumber Co., Lounsberry & Harris companies 
Nos. 1 and 2, E. J. Stanton & Son, Western 
Hardwodd Lumber Co., Hammond Lumber C€o., 
Woodhead Lumber Co., Patten & Davies Lumber 
Co., Vernon Lumber Co., and the Kerckhoff 
Cuzner Mill & Lumber Co. 


Pittsburghers Finish Golf Season 


PITTSBURGH, Pa., Oct. 15.—Pittsburgh lum 
bermen brought their 1924 golf season to a close 
Tuesday afternoon and evening at the South 
Hills Country Club, the afternoon having been 
taken up with an 18-hole medal play contest 
and the evening with a dinner and entertain 
ment. W. H. Williams, of the May Lumber 
(‘o., was host to the golfers at dinner. 

The season’s prize for the total low net score 
was hotly contested for by HK. A. Diebold and 
Ray Babeock, Mr. Diebold winning out with a 
total low net of 377. Mr. Babcock’s low net for 
the season totaled 382. Over fifty lumbermen 
from this district took part in yesterday’s meet, 
as compared with an attendance of thirty that 
took part in the first meet held in June. Various 
matters pertaining to plans the joint commit 
tees had worked out for the 1925 season were dis- 
cussed following the dinner that was served 
in the club’s dining room. 

lor the day’s events, prizes were awarded the 
low gross and low net entrants, E. M. Diebold 
winning the former with an 87. The low net 
prizes went to Ray Babcock and J. T. 
each turning in a 74, 


Parsons, 


SPREE EEBaEBEaRaBAAe 

MorTion PICTURES of logging operations in the 
woods and mills at Charleston, 8S. C., showing 
the improved methods of handling pine to pre- 
vent wormhole injury are being taken by the 
Department of Agriculture. At Savannah and 
Clyde, Ga., and Vicksburg, Miss., additiona! pic 
tures have been taken for the same purpos?, 


only in this case with respect to gum. 
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Roofer Club Discusses Important Problems at Annual 


Macon, GA., Oct. 14.—At the annual meeting 
of the Roofer Manufacturers’ Club held here to- 
day at the Hotel Laniel, plans were laid to make 
the organization stronger than ever. It was voted 
to hold monthly meetings in the future, on the 
second Tuesday of each month, and the programs 
will be prepared so that there will be a speaker 
of prominence at each meeting. Officers were 
elected as follows: 

President—-H. M. Johnson, 
Jeffersonville, Ga. 

Vice presidents for Georgia—L. P. 
Lumber Co., Haddock; N. P. Wall, 
Co., Weston, Ga. 

Vice president for Alabama—Clarence M. Young, 
Young Lumber Co., Union Springs, Ala. 

Vice president for the Carolinas—Jack Osborne, 
(, C. Osborne Lumber Co., P arksville, 5. ¢, 


Whitaker Lumber Co., 


James, James 
Weston Lumber 


Secretary—Charles R. Mason, Mason Lumber 
(o., Madison, Ga, 
Mr. Mason succeeds Mrs. Gazzie Osborne 


Sprouse, of Parksville, 8. C., who declined reélec- 
tion. Each of the newly elected officers made a 
short talk voicing his appreciation for the honor 
bestowed upon him and pledging himself to work 
for the good of the club in the future as in the 
past. 

There were forty-five manufacturers in atiend- 
ance and at the banquet in the evening there 
were thirty wholesalers and supply men to whom 
the club was host, in addition to other invited 
guests. 

An important feature of the afternoon session 
was an address by J. S. Farish, traffic manager 
of the Georgia-Florida Saw Mill Association, 
Jacksonville, Fla., in which he told in detail 
about the most recent ruling of the Interstate 
Commerce Commission on rates on lumber orig- 
inating at Georgia for points in New Jersey 
where the New York rate had applied. The new 
regulations, which were to become effective Oct. 
15, constitute a complete change of schedule, Mr. 
Farish explained. There will be specific rates 
to specific points; he explained. That is, if 
shipment is made to Trenton, N. J., it will take 
arate that applies to that city, regardless of the 
former rate scheme, and shipments made from 
Macon, Ga., or points farther south to points in 
Maryland will take a specific rate that applies 
to those points, regardless of any other rates. 
Mr. Farish stated that this is a great and just 
victory for the lumber interests and that it 
would save them thousands of dollars annually. 


Will Bill Specific Sizes 


After a lengthy discussion on the methods of 
billing different sizes of manufactured products, 
the club voted to bill specifically as to sizes; 
that is, if the product shipped is standard, the 
bill of lading will so specify. If not, the bill 
will so state and the sizes will be given. While 
42-inch is the standard for a one-inch board, i 
was brought out in a discussion that most of the 
manufacturers are making the %4-inch product. 
They will try : conform to the Americ an Lum- 
ber Standards in this respect, however. 

John M. Gibbs, secretary, North Carolina Pine 
Association, led the discussion on the methods 
of billing products of different sizes. He took 
the position that the true size should be given 
E. C. Harrell, secretary, Georgia-Florida Saw 
Mill ‘Association, also shared this view. Both 
went into the details of the difficulties encoun- 
tered when ‘4-inch material was billed as stand- 
te H. Dickson Smith, of the Smith-Dickson 

Lumber Co., Seale, Ala., ‘and H. M. Johnson, of 
the Whitaker Lumber ‘Co., Jeffersonville, Ga., 
the newly elected president, both gave their in. 
terpretations of the subject under discussion. 

An executive session was held during the 
course of the meeting, but it was stated that 
only routine matters were considered. 


The Annual Banquet 


The annual banquet in the evening was a bril- 
liant affair, and perhaps this was due to the 
excellent menu provided by Tom W. Hooks, who 
isa member of the association and proprietor of 

he Hotel Lanier. Mrs. Mary Avery Jones, of 
mp and W. T. Anderson, of Macon, were 


the principal speakers. Mrs. Jones is a member 
of the executive board of the Georgia Forestry 
Association and she told of the work that is 
being done for reforestation and of the forestry 
bill now before Congress. She urged the club 
to appoint a committee to study the bill and to 
work for its passage. 
Following her suggestion, 
appointed D. G. 


Johnson 
Alexander & 


President 
Bland, of the 


Bland Lumber Co., Lumpkin, Ga.; H. K. Thur- 
ston, of the King-Thurston Lumber Co., Thomas- 


ton, Ga., and L. James, James Lumber Co., 
Macon, as members of the committee. They will 
begin their investigation at once and be able to 
make a report at the November meeting, it was 
ascertained. The three members of the com- 
mittee held a short conference at the close of 
the meeting to arrange for its work. 

Mr. Anderson in his address cited the faet 
that the club as a milling association rather 
than makers of roofing, as the name might be 
construed, should be deeply interested in the re 
forestation efforts as advanced by Dr. George R. 
Matton, of the United States Forest Service, who 
was a recent Macon visitor. Touching upon the 
immense acreage of idle ecut-over land, which 
has very little value in its present state, Mr. 
Anderson said: ‘f You members of this associa- 
tion are cutting yourselves out of business. If 
you would leave three trees to the acre on the 
land that you are cutting over you would have 
a brand new crop of timber in twenty years.’’ 
He stated that Georgia is getting practically no 
taxes from the cut-over land at this time, but 
that under the reforestation scheme advocated 
by Dr. Matton not only would the value of the 
land be increased but Georgia revenues would 
likewise be increased. 

Mr. Anderson was scheduled to speak on 
‘¢Good Roads,’’ and covered that subject, show- 
ing the importance of good roads to the success 
of the lumber industry. 


Pledge Funds for 


[Special telegram to AMERICAN LUMBERMAN] 


NEW OrwLEANS, LaA., Oct. 15.—The monthly 


meeting of the Southwestern Hardwood Manu 
facturers’? Club, held at the Monteleone Hotel, 
today, drew an exceptionally fine attendance. 


Vice President W. J. Stebbins, of the Lyon 
Lumber Co., Garyville, La., presided, and saw 
to it that every member present had something 
to say about one or other of the 
cussed, 

Following the introductions, Secretary Schaad 
reported that fourteen manufacturers had 
agreed to subscribe $100 each to the cooperative 
fund to finance a mill and field survey of hard 
wood drying and seasoning methods, to be made 
by experts from the Forest Products Laboratory. 
A minimum of $2,500 is required. Mr. Sherrill 


mutters dis 


urged completion of the fund, citing the deteri- 
oration of gum lumber on the sticks as a loss 
costing vastly more than would the expert in- 
vestigation to discover the correctives. Giving 
high praise to the laboratory experts, he ex 


double or treble his 
Cloud, of the 
project 
Steb 
name 


pressed a willingness to 
subscription if necessary. O. 
Peavy-Byrnes Lumber Co., endorsed the 
and subseribed for his concerm, and Mr. 
bins ordered the Lyon Lumber Co.’s 
placed on the list. 

Mr. Cloud asked support of the codperative 
movement to advertise southern hardwoods, 
notably gum and oak. Some of the advertising 
of competitive calculated, he pointed 
out, to damage the standing of the southern 
woods with the trade. The merits of the 
ern hardwoods, he contended, should be im 
pressed upon the minds of the ultimate consum- 
ers by effective advertising, and he urged all 
southern hardwood manufacturers to enlist in 
the movement to that end. Messrs. Sherrill and 
Stebbins strongly seconded the request. 

On behalf f of Mr. P eavy, of his company, Mr. 
Cloud invited the club to hold its next meeting 
in Shreveport. Some of the Arkansas, north 


woods 1S 


south 


A special orchestra and a quartet furnished 
the musie for the occasion and a voeal solo was 
rendered by Miss Laura Coe, accompanied by 
Miss Bowen. Miss Mason, who is the: talented 
daughter of Charles Mason, of the Mason Lum 
ber Co., Madison, Ga., gave a reading. 

The following were in attendance at the meet 
ing: 

H. Dickson Smith, Smith-Thomas 
Seale, Ala.; E. C. Harrell and J. 
Florida Saw Mill Association, Jacksonville, Fla. ; 
EK. T. Braswell, jr., BE. T. Braswell Lumber Co., 
Siloam, Ga.; L. P. James and M. B. Phelps, James 
Lumber Co., Haddock, Ga.; C. L. Carroll, Carpenter 
Lumber Co., Eatonton, Ga.; N. P. Wall, Weston 
Lumber Co., Weston, Ga.; A. C. Bell, Bell-Ttate 
Lumber Co., Brooklyn, Ga.; C. C. King and Hugh 
K. Thurston, King-Thurston Lumber Co., Thomas 
ton, Ga.; W. E. King, Enterprise Lumber Co., 
Lumpkin, Ga.; C. R. Mason, Mason Lumber Co., 
Madison, Ga.: D. G. Bland and T. H. Hough, 
Alexander & Bland, Lumpkin, Ga.; T. L. Wilson, 
Haynes-Bass Lumber Co., Notasulga, Ala.; H. M. 
MeElrath, — ‘ys-McElrath Manufacturing Co., 
Macon, Ga.; A. Jones and A. BE. Whittle, Whittle 
? Slade Lumber ee F. C. Mills, Mills Lumber Co., 

Lochapoka, Ala. ; R. D. Richter, Carpenter Lumber 
Co., Eatonton, Ga.; G. W. Smith, Jeffrevs-McElrath 
Manufacturing Co.; W. A. Bunch, Bunch & Harnes 
berger, Lincolnton, Ga.; T. B. Kelly, T. B. Kelly 
Lumber Co., Louisville, Ga.; W. W. Hieks, Hicks 
Lumber Co., Eufaula, Ala.; John KE. Geer, Geer 
Colclough Lumber Co., Greensboro, Ga.; J. Meade 
Tolleson, Big Indian Lumber Co., Grovania, Ga. ; 
A. W. Daughtry, Daughtry Calton Lumber Co. ; 
R. H. Morris, southern manager North Carolina 
Pine Association, Macon, Ga.; John M. Gibbs, see 
retary North Carolina Pine Association, Norfolk, 
Va.; C. C. Osborne and Mrs. Gazzie O Sprouse, 
«. €. Osborne Lumber Co., Parksville, N. C.: J. 
A. Cook, J. A. Cook Lumber Co., Opelika, Ala. : 
Paul A. Bowden, Bowden Mills, Thomson, Ga.; Miss 
Rose Zarks, North Carolina Pine Association, Ma 
econ; G. B. Saunders and A. C. Alexander, Alex- 
ander Bros. Lumber Co., Votaula, Ga.; W. B. Fack 
ler, Yatesville Planing Mills Co., Yatesville, Ga. ; 
fe Hi. Chureh, Chureh Lumber Co., Dennis, Ga 

J. C. Williams, jr., Buffalo Lumber Co., Lexington, 
a Tp, W. Hooks, Brasington Lumber Co., Macon : 
€. B. King, Enterprise Lumber Co., Lumpkin, Ga. ; 
M. Bracey, Bracey Lumber Co., Wayside, Ga.; H. 
H. Hardin, Hardin Lumber Co., Forsyth, Ga. 


Lumber Co., 
S. Farish, Georgia- 


Hardwood Survey 


Louisiana and Texas manufacturers, he ex- 
plained, recently held a meeting to consider the 
formation of a new organization for that terri 
tory. He had attended and suggested that they 
affiliate instead with the Southwestern club. By 
holding a ¢lub meeting at Shreveport he thought 
its officers and members could get in touch with 


s 


the folks from Arkansas and the north Louis 
anans and Texans and discuss an arrangement 
that might result in larger membership. Seere 


tary Schaad spoke in favor of the 
it was moved and earried that the « 


proposal and 


lub holds its 


next meeting in Shreveport on Wednesday, 
Nov. 12. 
R. H. Fleming, of the Fleming Lumber Co., 


as chairman of the house committee of the New 
Orleans Lumbermen’s Club, invited the Hard- 
wood ¢lub to hold its New Orleans meetings in 
the Lumbermen’s clubrooms, which have been 
rearranged, he explained, so that mee 
this kind ean be held 
H. Mallam heartily seconded the invitation. 
Vice President Stebbins was instructed to name 
a committee to — r with the Lumbermen’s 


tings of 


separate room, Guy 


club officials regarding the matter. 

Among the inte resting talks delivered were 
brief addresses by Lewis Dunean, of Lloyd, 
Duncan & Co., Liverpool, visitor, and Robert 
O’Rourke also said that assurances had been 


reported of a big volume of hardwood exports 


during September with forward bookings indi 


cating its continuance through December. Mr. 


O’Rourke also said that senranees had been 
given from Washington that the Shipping Board 
would provide ample additional tonnage as 
meee for this movement. Harry Anderson, of 

B. Anderson & Son, Plaque mine, La., made a 


arr talk on his transition from the practice 
of law to the practice of lumbering, paying fine 
tribute to the lumbermen as being about ‘‘the 
only competitors who are not enemies,”? and 
pioneers of the new spirit of codperation. The 
usual excellent luncheon was served 
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Fall Meeting of New Hampshire Association 


MANCHESTER, N. Hf., Oct. 13.—The most en- 
couraging news heard by the New Hampshire 
Lumbermen’s Association in months came last 
Friday at the fall meeting, held in the Carpen- 
ter Hotel, when General Freight Agent EK. W. 
Abbott, of the Boston & Maine railroad, speak 
ing before one hundred and twenty-five of the 
biggest men in the lumber industry of northern 
New England, declared the Boston & Maine is 
willing to reduce freight rates on lumber for a 
period of one year in an attempt to stimulate the 
lumber The experiment would 
tinue until about Dee. 31, 1925, he said. 
dent Owen Johnson, of the association, pre 
sided. 

Mr. Abbott recomended that the New Hamp 
shire Lumbermen’s Association appoint a com- 
mittee to consider the details of such a plan, and 
he expressed a desire to meet this committee in 
Manchester or elsewhere in the State us soon as 
he has talked over the general scheme with the 
Maine Central railroad officials, in conjunction 
Soston & Maine will try 


con 
Presi 


business. 


with whom he said the 
the experiment. 

Several speakers addressed the all-day meet 
ing on subjects of special interest to the lum 
ber trade. S. T. Pollock, of the New England 
Wood Preserving Co., gave a detailed account 
of this industry, which he said treats southern 
pine and other of the harder woods with a creo 
sote oil preparation which materially lengthens 
the useful life of the lumber. This processed 
wood is now being used extensively by the Bos 
ton & Maine railroad for railroad ties. 

George I. MeIlwain, an expert with the Bab 
son Statistical Organization, Wellesley, Mass., 
addressed the members at their afternoon ses- 
sion on ‘* Polities.’?? He declared the thing most 
affecting business today is polities, predicting 
that if Coolidge is reélected business will boom, 
while if the election is thrown into Congress 
business will be unsettled until February, the 
earliest date when a choice can be made. 

M. W. Fleming, of Boston, representing the 
National Association of Box Manufacturers, 
predicted better business in his line in general. 
He said that he had just finished a trip through 
New England as far as the New Brunswick bor 
der, and had come closely in touch with the box 
trade. 

H. Herbert Sturgis, president of the Maine 
Lumber Manufacturers’ Association, said he 
was thankful that lumber conditions in New 
England were no worse. 


There are not as many sawmills running in 


Maine as usual, he said. There is too much round 
edge lumber on the sticks. My advice to lumber 
men is not to operate their mills until they can 
make contracts with responsible parties at a fixed 
price, and then, if lumber is not taken in within 
a reasonable time after the contract is made, the 
contractor should pay the carrying costs. 


Says More Produced Than Market Calls For 


Samuel F. Langdell, of Manchester, former 
president of the New Hampshire association, 
declared he had always been an optimist in the 
lumber business until now, but that today the 
lumber industry of the Northeast is in a critical 
stage. 


It is a crime to cut our soft white pine and sell 
it below cost, he asserted. I regard the lumber 
situation of New Ilampshire today as critical as it 
was on the first gathering here of State lumbermen. 
Men in our industry should realize that there is 
more stuff produced than the market ealls_ for. 
Where TI have operated ten or twelve sawmills in 
the winter on soft pine IT shall run only one saw 
mill this coming winter. T have considerable hard- 


wood to cut in the North Country, however. In 
my opinion it is a crime to eut soft pine now 
and sell it’ for less than it costs. It has been 


said that we must buy stumpage for less money 
if we are to meet competition. But can we buy it 
for less? Most stumpage is held by private in 
dividuals who can afford to hold it and will. For 
the immediate present we should, as lumbermen, 
take counsel with ourselves and with one another. 
The law of supply and demand must be observed. 

Mr. Abbott, of the Boston & Maine railroad, 
at the morning session, also promised considera 
tion of lower freight rates on shipments of round 
edge lumber because of its much lower value as 
a partly manufactured product. 

Prominent among those present today was 


Warren Tripp, of Short Falls, the oldest lum- 
berman holding membership in the association. 
Mr. Tripp will be $6 on Oct. 16. Others active 
in the day’s discussions included: 

C. M. Cheney, Diamond Match Co., Biddeford, 
Me.; George Smith, C. W. Smith & Son, Waterboro, 
Me.; W. M. Davis, Hooksett; B. T. Janvrin, Hamp- 
ton Falls.; G. HW. Martin and C. W. Adams, Warner ; 
Charles EF. Young, Reed’s Ferry; Joseph St. John, 
North Conway; F. A. Avery, Ashland; Horace 
tust, Wolfeboro; Charles Pherson, Amherst; Le 
roy Glines, Canterbury : Harry IX. Jones, Alton Bay ; 
A. IL. Moody, East Andover; B. G. Butterfield, 
Antrim: George FB. Currier, West Stewartstown; 
Perley A. Todd, New Boston; EF. N. Hutchinson 
and Dennie EF. Lordon, Frank Hartshorn Co., Mil- 
ford; A. C. Huntoon, Contoocook; FE. A. Hackwell 
and Paul D. Kneeland, Worcester; W. G. Hawkes 
and W. FE. Dickinson, Greenfield, Mass.: Fred 
James, Boscawen ; George H. Jones, New Durham ; 
Morton A. Klein, Fitchburg, Mass.; F. A. Peaslee, 
Henniker; €. Hi. Muldoon, Pelham; William Pear- 


son and J. P. Rust, Keene; 
mond; John A, Edgerly, Mirror Lake; Owen Johp. 
son, Forest G. Kimball, Floyd Cram, Philip RF. 
Patch, Samuel F. Langdell, M. P. Moore, A. §. 
Worcester, Frank A. Thomas, Thomas McCaffrey 
Ernest A. Cilley, H. J. Cromble and E. A. Smith’ 
Manchester; Hall E. Bailey, Fred M. Pettingil), 
Peter Fortin and Harry K. Rogers, Suncook : D, p, 
Bean and M. G. Symonds, East Jaffrey; George 
P. Griffin, Auburn; Samuel M. Bowden, York 
seach, Me.; H. W. Bowler, Shawsheen Village 
Mass.; L. C. Blanchard, Leominster, Mass. ; Charles 
A. Carr, Hill; H. Foster Elder, John R. Mathes 
and M. Everett Mathes, Dover; M. H. Eaton, 
Union; O. D. Fessenden, Brookline; Benjamin Ff. 
Greer, Grasmere; H. A. Hatch, Bellows Falls, Vt,: 
Charles A. Hamlin, Plymouth; C. F. Hill and 
Fred E. Huckins, Centre Strafford; F. A. Parker, 
Goffstown; Fred W. Roby and W._B. Dunlop, 
Andover: H. B. Sawyer, Sunapee; D. S. Stone, 
Woodsville: John G. Sargent and L. C. Angel), 
Newport; E. K. Upton, Hancock; Alpha T. Wilson 
and Warren J. Nichols, Peterborough; W. fp, 
Veasey, Laconia; G. E. Whitcomb, West Swanzey: 
Il. N. Cone, North Strafford ; S. O. Huckins, Moun. 
tainview; A. H. Boutwell, F. E. Blodgett & Son, 
Charles E. Cook and B. K. Ayers, Concord; §, fF. 
Campbell, Windham and William M. Cole, Salem 
Depot. 


Freight Rates Topic at Maine Meeting 


PorTLAND, Mr., Oct. 13.—The eastern lumber 
industry will be virtually wiped out and pulp 
wood and cheap boxboards will become practical- 
ly the only source of consumption for native tim 
her, unless freight rates are promptly and rad 
ically reduced, prominent lumber producers told 
railroad officials af the fall meeting of the Maine 
Lumber Manufacturers’? Association, held here 
last Thursday in the Hotel Falmouth. Redue 
tion of lumber freight rates on the Maine Cen 
tral railroad was tentatively promised by George 
HW. Maton, general traffic manager, contingent 
upon a radical increase in the volume of  pro- 
duction at Maine lumber mills. 

There was an interesting roundtable discus 
sion at the morning session, in which thirty of 
the leading lumber producers frankly laid their 
problems before the rail carriers, represented 
by Mr. Eaton of the Maine Central; Gardner 
K. Nelson, of the Grand Trunk, E. W. Abbott, 


& Wartford railroad, in an effort to aid Maine 
spruce men to meet the competition resulting 
from Jarger and larger arrivals by water of 
Douglas fir. 

Traffic Manager KMaton made the interesting 
statement that in his opinion the apex of rail- 
road freight tariffs has been reached, and that 
the trend of rail freight rates from now on will 
be downward, 

Former President Samuel I. Langdell, of 
Manchester, N. H., and other members of the 
New Hampshire Lumbermen’s Association at- 
tended the meeting as guests and joined with the 
Maine producers in the plea for lower freight 
rates. 

Among those who took a prominent part were: 

A. E. Cleaves, jr., A. H. Crossman, C. S. Seavey, 
taymond P. Smith, Henry D. Brooks, H. S. Cran- 
dall, H. Herbert Sturgis, G. K. Nelson, W. G. 
Hunton, G. H. Eaton and BE. W. Abbott, Portland; 
Joseph Webster, North Limington; Allen Wilson, 
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IT TAKES HORSE SENSE— 


To keep us from making monkeys of ourselves. 

find the truth after lawyers have presented the evidence. 
know when tolerance leaves off and mental laziness begins. 
To recognize the quiet best in the midst of the noisy good. 
listen to flattery without hearing it. 

keep our religion while the preachers argue about heresy. 
be generous with a child without spoiling him. 


Frank Folsom, Ray. 








freight agent of the Boston & Maine, and W. G. 
Hunton, industrial agent of the Maine Central, 
who as frankly met the lumbermen’s problems 
with a statement of their own difficulties. The 
lumbermen asked a reduction upon the rates for 
round edge boxboards on the ground that this 
is only a partly manufactured product. They 
also asked a general reduetion in lumber freight 
rates. 

President TI. Herbert Sturgis, of the Maine 
Lumber Manufacturers’ Association, who pre 
sided, and other members of the organization 
explained that some change in freight rates was 
necessary to meet the competition from western 
lumber which is finding its way in rapidly in- 
creasing quantities in New England ports by 
water from the Pacific coast through the Panama 
Canal. ‘Western fir and southern pine ship- 
ments into New England were responsible large- 
ly for the recent failure of the St. John Lumber 
Co., whose lumber assets have now been taken 
over by the Woodstock Lumber Co., of Boston,’’ 
President Sturgis declared. He also referred to 
the fact that the Bangor & Aroostook railroad 
has just agreed to reductions amounting to about 
$1.25 a thousand feet on lumber shipped from 
its territory to points on the Maine Central, 
Boston & Maine and the New York, New Haven 


F. E. Blodgett and P. H. Blodgett, Concord, N. H. 
Henry K. Rogers, Suncook, N. H.; S. C. Ridlon 
North Bridgton; A. A. Thurston, Saco: D. R 
Hawkes, Sebago Lake; Lewis L. Files and George 
W. Roberts, Gorham; Ralph F. Seavey, Rochester 


N. H.; Walter H. Burrell, Charles T. Simpso! 
and KE. C. Buzzell, Fryeburg; Joseph Pitts and 
Cc. S. Winslow, Harrison; A. L. Thurman, Leeds 


B. G. McIntire, Norway; J. C. Goodell, Mechanics 
Falls; George H. Smith, Waterboro; FE. A. Libby 
West Poland; S. O. Hancock, Casco; Samuel F 
Langdell, Manchester, N. H.; G. H. Fitts, Free 
port: W. H. Chadbourne, Auburn; A. L. Saunders 
and H. W. Saunders, Westbrook; F. P. Saunders 
and H. H. Bisbee, Bridgton, and Harry Brow) 
North Waterford, 


Old Age Pension Unconstitutional 


HarrispureG, Pa., Oct. 13.—The old age pet 
sion law recently enacted by the Pennsylvania 
State legislature has been declared unconstit: 
tional by the Dauphin County court at Harris 


burg. The court holds that under the State con | 


stitution ‘‘all appropriations for charitable 


educational or benevolent purposes to any perso! | 
or community are prohibited,’’ and that old agt | 
If this decision ! 


pensions are benevolences. 
upheld by the higher courts, it means that the 


dollar-a-day pension bill, which was sponsoré? | 


by the organized labor interests of Pennsylvania 
is a dead issue. 
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In the Realm of Hoo-Hoo 


Thirty Kittens Have Eyes Opened 

WARREN, ARrK., Oct. 14.—The third annual 
panquet and concatenation of Hoo-Hoo Club 
No. 15 of Warren was held here Oct. 9. J. E. 
Victor, president of the club, was toastmaster 
on the occasion, and each course of the banquet 
was enlivened with instrumental’and vocal mu- 
sic rendered by local talent. J. M. Allen, of St. 
Louis, Mo., Snark of the Universe, was the prin- 
cipal speaker of the evening, commenting on the 
work of Hoo-Hoo and pointing out the great 
good that can be derived from it. Following 
the banquet there was a parade of members and 
kittens headed by the Warren band. The parade 
ended at the Y. M. C. A., where thirty kittens 
had their eyes opened, with J. F. Judd, acting 
as Snark, assisted by the officers of the Warren 
club. 
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Personnel of Osirian Cloister 


Sr, Lours, Mo., Oct. 14.—C. D. LeMaster, 
Past Snark of the Universe, who was elected 
High Priest of Osiris, and Henry R. Isherwood, 
secretary-treasurer of Hoo-Hoo, were authorized 
at the recent Annual in Minneapolis to appoint 
officers of the Osirian Cloister for the ensuing 
year. Announcement of such appointments was 
made at Hoo-Hoo headquarters here today as 
follows: 

Whitbread, Brook- 


High Priest of Isis—-George 
 ¥ 


We, IN. 2 
High Priest of Ptah 
port, La. 
High 
Man. 
High Priest of 
Portland, Ore. 
High Priest of Hather—aA. S. 
Minn. 
High Priest of Anubis—HII. J. West, Atlanta, Ga. 
High Priest of Shu—D. R. Fitzroy, St. Louis, Mo. 
High Priest of Sed—R. S. Whiting, Chicago. 


Fire Prevention Expert Addresses Club 

SPOKANE, WASH., Oct. 11.—At the regular 
weekly luncheon of the Spokane Hoo-Hoo Club 
yesterday Orville C. Pratt, superintendent of 
schools, and chairman of the fire prevention com 
mittee of the Chamber of Commerce, talked on 
the vital necessity of eliminating the fire waste 
of the nation. In giving the various causes of 
fires, he touched on the question of shingles and 
was later tactfully taken to task by Manager 
French, of the Consolidated Supply Co., who 
said that he thought a district in which the red 
cedar shingle was manufactured should be loyal 
to its home product. He thought that the only 
just complaint which could be made about the 
shingle would be in the fact of contractors using 
too light a grade. He was appointed chairman 
of a committee to report at the next elub meet- 
ing on the shingle situation in Spokane. 

R. L. Bayne, Vicegerent Snark, announced 
that a concatenation will be held at the Daven 
port Hotel Tuesday night, Oct. 21. 


A. W. MacKinnon, Shreve 


Priest of Ra—F. H. Mitchell, Winnipeg, 


Thoth—Herbert J. Anderson, 


Bliss, Minneapolis, 
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St. Louis Club Installs Officers 

St, Lours, Mo., Oct. 14.—Mayor Kiel was one 
of the speakers at the installation of officers of 
St. Louis Hoo-Hoo Club No. 6 at a dinner given 
at Hotel Chase last night. More than 125 per 
sons were present. Laurent M. Tully, Past 
Snark of the Universe of Hoo Hoo, presided at 
the installation ceremonies. 


J. Carl Anderson, the newly-elected president, 


announced that the club would be put on a busi 
hess basis, and that dues of $4 a year would be 
assessed. Te told of the many benefits to be 
derived from membership in the club. The club 
will hold weekly Juncheon meetings, with prom- 
ment speakers addressing the members every 
other week. He pointed out the need of fellow- 
“up among the Jumbermen of St. Louis and de- 
clared that the Hoo-Hoo elub would devel yp it. 

Harry 1). Gaines, vice president, was unable 
‘0 be present, on account of the arrival at his 
‘ome of a baby daughter. Charles H. Gall, 
Secretary ; C. A. Neuenhahn, treasurer, and Fred 
instmann, H. C. Gorbet, Roy C. Hopkins, V. 


N. Cornelius and Claude Dann, directors, were 
lnstalled, 


James H. Allen, Snark of the Universe, out- 
lined the Hoo-Hoo program for the coming year. 
He emphasized the importance of the forestry 
conservation movement, -to which the order has 
dedicated itself. 


Ladies Entertained by Hoo-Hoo Club 

BEAUMONT, TEX., Oct. 13.—Seventy-five mem- 
bers of the Beaumont Hoo-Hoo Club, acecom- 
panied by their women-folk, ‘‘ pulled off’’ the 
most enjoyable of the many ‘‘ Ladies’ Night’’ 
entertainments yet staged by that thriving or- 
ganization last Thursday night in Peacock Inn 
at Hotel Beaumont. 

Partners for the luncheon were drawn by lot, 
with the restriction that no man should sit with 
the lady he had brought with him. The result of 
this was a general mixing of the crowd and 
mutual acquaintanee. Each member of the elub 
was then required to name the man who was 
seated with his wife and ordered by the presi- 
dent to sit down without staging any demon- 
stration. A beautiful carnation was presented 
each lady at the close of the luncheon. 

The affair was in charge of P. P. Butler, of 
the Beaumont Export & Import Co., and he had 
called to his assistance Mrs. T. D. Brooks in 
supplying some of the numbers. With Miss Ray 
Kent at the piano as accompanist, Miss Alice 
Kent delighted the luncheon party with a violin 
solo. A new Hoo-Hoo entertainer in the person 
of Mrs. Howard Johnson received generous ap- 
plause for her excellent reading. 
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Hoo-Hoo Club Making Good Headway 

SAN FRANCISCO, CALIF., Oet. 11.—Hoo-Hoo 
Club No. 9 is making good headway with the 
genial Rod Hendrickson as the new president. 
An interesting program was prepared for the 
luncheon held Oct. 9 at the Palace Hotel. M. 
A. Harris, president Van Arsdale-Harris Lum- 
ber Co., was chairman of the day. Coleman Cox 
spoke on salesmanship and kindred topies. 
Some professional talent was secured by Ted. 
Higgins, chairman of the entertainment com- 
mittee. Charles Dodge contributed the prompt 
attendance prize. 

teeeeeeeeeee: 
To Initiate Large Class of Kittens 

DetTroIT, Micu., Oct. 14.—The Detroit Hoo 
Hoo are arranging for a coneatenation on Tues- 
day evening, Oct. 21, at the Union League 
Club, when a class of seventy-five or more play- 
ful kjttens will be inducted into the mysteries 
of the order. Hunter M. Gaines, secretary- 
treasurer of the local club and holder of the 
record for obtaining the largest number of ap- 
plications, is putting up a strong claim for in- 
dividual honors. 

Se aaa aeaeaeaaa 

Says Civic Codperation Urgent Need 

MINNEAPOLIS, MINN., Oct. 14.—Civie and 
patriotic codperation against corrupting and 
disrupting forces of socialism and communism 
is an urgent need today, Rev. Thomas KE. Cullen, 
president of St. Thomas College, told 230 mem 
bers of the Twin Cities Hoo-Hoo Club at a meet 
ing here last Thursday. 

The old philosophy of Rousseau, who struck at 
the belief of God in the hearts of men as a means 
of abolishing private ownership of property is 


creeping out again today, as manifested in com- 
munism, Rev. Cullen said. Its proponents have 
sought to split apart religious institutions of the 


world and, by so doing, establish their own regime. 

If socialism meant the guaranteeing of a living 
wage, the assurance to the working man that 
when he dies his family would be provided for, I 
would become a socialist. But that is not socialism. 
It is social reform, Socialism is atheism, a denial 


of all that the Constitution of the United States 
provides for. 
W. E. Sears, newly appointed Vicegerent 


Snark, and Robert Dunean, State Counsellor, 
addressed the meeting, expressing appreciation 
for their appointments and asking codperation 
of Hoo-Hoo in achieving for the organization. 

Both the Hoo-Hoo Glee Club and the Hoo-Hoo 
orchestra furnished musie¢ at the meeting. These 
two organizations popularized themselves 
throughout the Northwest Thursday night by 
broadcasting a program over WCCO, the new 
Gold Medal station, in Minneapolis. 





Cedar-lining 
wrapped FREE 


Retains all the fragrance 
of aromatic Tennessee 
red cedar in transit, in 
your warehouse, and on 
the job. Now isthe time 






j Sipe to urge _Prospects to 

/ end-matched ©@UiP their clothes-clos- 

, paps ets with dust - proof, 

/ - tight job. moth-preventive, cedar 
k : lining. 


Show women how quickly and inexpensively you can do 
the work, adding an attractive and valuable feature to 
their homes. 


We will supply you with free mail enclosures, with space 
for your name and address, and samples of cedar lining. 


Wire our expense for prices of cedar lining. 


E: BARTHOLOMEW HARDWOOD Co 
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General Forest Engineering Service 
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News of Forestry Activities 


Illinois Forestry Possibilities Portrayed 


One of the very interesting and instructive 
exhibits at the Illinois Products Exposition held 
in the Furniture Mart, Chicago, Oct. 9-19, was 
that of the Scientific Surveys, State of Illinois. 
A part of the exhibit of special interest to lum- 
bermen and woodlot owners presented in minia- 
ture the forestry situation in Illinois. This 
display was in three parts. One showed the 
amount of wood needed for various purposes 
on the average Illinois farm; another showed 
the actual amount of wood grown on woodlots 
of the State, and the third showed the amount 
that with sound forestry methods could be 
grown. 

It was indicated that the chief products of 
the farm woodlot are posts, ties and cord wood; 
the figures given being based in part on ques- 
tionnaires and in part on surveys actually made 
on the ground. Of the 2,353,662,000 board feet 
of lumber consumed in the State annually, 
2,310,453,000 feet is imported and 43,209,000 
is home grown and consumed within the State. 
Native woods are chiefly hardwoods. 

Placards displayed at the booth showed that 
if the farmers of the State are to reforest their 
woodlots and keep them on a productive basis 
they must refrain from grazing them. Under 
present conditions a very large percentage of the 
woodlots is grazed regularly. This is one of 
the chief obstacles to farm forestry in Illinois, 
and doubtless also in other so called prairie 
States. Many of the farmers have woodlots 
in connection with their agricultural lands, but 
they habitually use them for pastures. There 
are in the State something like three millions 
of acres more suited to the growing of trees 
than of any other crops. The exhibit was ar 
ranged under the supervision of R. B. Miller, 
State forester, who has been on hand during 
the exhibition to explain and discuss forestry 
conditions in Illinois. 


Speaks on Conservation in Arkansas 


LivrLE Rock, ARK., Oct. 14.—An address on 
‘“The Conservation of Forest Resources in 
Arkansas’’ by A. C. Millar, secretary of the 
honorary forestry commission of Arkansas, ap 
pointed by Gov. T. C. McRae to study the forest 
situation in Arkansas, was one of the most im 
portant features in the celebration of Rock 
Island day at the Arkansas State Fair here re- 
cently. 

Mr. Millar, in opening his address, called 
attention to the absolute necessity of conserv 
ing our national timber resources which, he 
said, the American people have assumed were 
inexhaustible. Pointing out the seriousness of 
the problem, Mr. Millar said: 

At the present rate of consumption, if nothing is 
done to reforest or to conserve our forests, in 
twenty-five years practically all timber convertible 
into lumber will be exhausted; and in fifty years, 
if we should continue to consume the fragments 
and permit the ravages of fire, our whole land 
would lie waste and our civilization would be 
threatened with extinction. 

Among all the sinners with respect to forest 
exploitation and destruction, Mr. Millar char- 
acterized those of Arkansas as about the worst. 
He then told of the fine growth of unbroken 
forest that originally covered the State, of how 
a large part of this was destroyed in clearing 
the land for agricultural purposes, and finally 
of how the remaining timber was exploited 
by the big lumber operators. 

Referring to this exploitation, he declared that 
the lumber companies were not to blame. They 
have been doing just what most of the farmers 
have been doing—taking as much as possible of 
immediate value without considering the neces- 
sities of the future. The managers of these com- 
panies, he continued, are for the most part public 
spirited men who have been far more ready to 
conserve our forest resources than the State has 
been to codperate, and it is largely through their 
efforts that the present movement for forest conser- 
vation is being agitated. 

Less. than half of our virgin forests is left. By 
practicing scientific forestry this may be main- 
tained as a perpetual forest. By reforesting an- 


other fourth may be restored and in twenty-five 
years begin to produce, and in fifty years be almost 
as valuable as it was originally. 


After explaining the occasion for Gov. McRae’s 
appointment of the honorary forestry commission, 
previously referred to, the speaker specified four 
principal problems as requiring solution as fol- 
lows: (1) The protection of our forests from 
destructive fires; (2) a system of equitable taxa- 
tion that will protect the owners against pro- 
hibitive taxes on the growing timber, while it yields 
a fair tax from the land itself and a deferred tax 
from the timber when cut; (3) provision for creat 
ing State and national forests, and (4) a plan to 
encourage the small owner to maintain a perpetual 
woodlot. 

To prevent fires, he said, there must be pro- 
vision for organizing and educating the people so 
that every citizen may become intelligently inter- 
ested and ready for codperative service. As a solu- 
tion of the second problem he suggested that the 
State should enter into a contract to tax only the 
land values during the process of growth, and then 
collect an equitable tax from the timber when it 
is mature or is cut. He further advocated that 
Jands valueless for other purposes should be pur- 
chased at nominal prices and converted into na- 
tional and State forests. Woodlots, it was pointed 
out, may become a source of perpetual profit to 
both the farmer and the State, since the income to 
be gained from one lot may exceed that from al 
most any other kind of farming. 


Mr. Millar closed his address with an appeal 
for intelligent and hearty cooperation on the 
part of the citizens of the State when the Arkan- 
sas honorary forestry commission presents its 
recommendations to the State legislature for 


adoption, 
Q@@a@anaaaanaaae 


May Establish Community Forest 

New York, Oct. 13.—New York City may 
acquire a community forest or plant one, by 
recommendation of Prof. Hugh Findlay, of 
Columbia University, who is to direct work 
along lines of reforestation and tree conserva- 
tion for university extension students beginning 
Oct. 16, it has just been announced, The for 
estry situation is dangerous to the national 
welfare, Prof. Findlay contends, and he in- 
sists it is the duty of the city, town or village 
to cope with conditions. Central Park and the 
New York botanical gardens will be used by his 
students as laboratories in experimental work. 
A special investigation will be made of the 
importance of birds to forests and home trees, 
and of the use of trees in industry. 


SABER AAAS 


Prizes for Boy Foresters 


DurHAM, N. H., Oct. 13.—Interest of boys 
in forestry and stimulation of woodlots on a 
commercial basis for the production of lumber 
is expected to result from a contest under the 
direction of the forestry department of the 
University of New Hampshire for prizes of 
scholarships, free camping trips, silver loving 
cups and other things offered by the Society 
for the Protection of New Hampshire Forests. 
The contest began Oct. 1, 1924, and ends July 
1, 1925, and provides for the formation of boys’ 
forestry clubs throughout the State on a com- 
petitive basis. Many boys have already started 
work in their fathers’ woodlots. 

The following is announced as the basis of 
prize awards: 

Size of lot—The larger the lot the higher the 
score, provided the work on the whole is well done. 
One acre will be considered a standard for perfect 
score—15, 

Time spent on project—This could vary accord- 
ing to the size of the lot, type of growth and kind 
or quality of work done. Differences in sizes and 
ages of boys will be considered—25. . 

Condition or quality of work done—This will in- 
clude such factors as: Was good forestry practice 
followed? Was the work well done? Was every- 
thing done which could or should be done for the 
present on the lot ?—30. 

Condition of record book—The record should be 
complete, giving the dates worked and lengths of 
time, kind of work done, any help received and 
any other costs or records from the project. A 
drawing showing the location of the lot should be 
made on the inside of the back cover.—10. 

Narrative story or report of project including 
pictures. A story or report telling why, when, 
where and how the project was done.—20. 

Total, 100, 

According to details of the contest in boys’ 
forestry work announced by C. B. Wadleigh, 
State club leader, the work may be done either 
in planting or thinning, or both. There are 
contests among boys in each county in addi- 
tion to the general State contests. 


Will Study State’s Lumber Needs 


3ALTIMORE, MpD., Oct. 13.—The forestry de- 
partment of Maryland is planning investigations 
to determine the quantity of lumber used an 
nually in the State and its ratio to the amount 
produced here. It will also seek to determine 
the lumber producing possibilities of the State 
in order to ascertain the forestry development 
necessary to make Maryland self-sustaining in 
this commodity. In this connection F. W, 
3esley, State forester, pointed out that in 
vestigations made by the department show ap 
proximately four-fifths of the lumber used in 
Maryland to be brought in from outside sources 
at an outlay annually for freight alone of not 
Jess than $5,000,000. This item, Mr. Besley 
contends, could be lopped off the freight bill 
if all of the Jumber used were turned out from 
forests within the borders of Maryland. The 
average freight haul on lumber was found to 
be about 475 miles. 


Forests a Vital Resource 


MINNEAPOLIS, MINN., Oct. 14.—Minnesota has 
dropped from third place as a lumber producing 
State to nineteenth in twenty-five years, accord 
ing to a volume entitled ‘‘ Forestry a Public 
Question,’’ just issued by the University of 
Minnesota. The booklet is being distributed 
extensively before election as a means of calling 
attention to a reforestation amendment which 
is to come before the voters and which is in 
tended to give the legislature authority to en- 
act laws which will conserve the forests of the 
State. 

‘The forestry problem is of 
Minnesota, the booklet states. Barely twenty-five 
years ago Minnesota ranked third as a lumber 
producing State. Today it has dropped to nine 
teenth place—-nearly to the bottom of the list. Its 
contribution to the wealth of the nation has been 
some 75,000,000,000 board feet of its virgin tim 
ber. What remains is made up mostly of second 
growth and of inferior species. Already the peo 
ple of the State are paying an annual freight 
charge of $11,250,000 on lumber brought in from 
other States. Of this charge the farmers are pay 
ing more than $4,500,000. 

The lumber industry, although already greatly 
reduced, *still represents an investment of about 
$50,000,000 and the employment of some 20,000 
men, The pulp and paper industry represents an 
investment of $20,000,000 and an annual output 
of $6,000,000 to $7,000,000. Other industries are 
using every year $15,000,000 to $20,000,000 worth 
of raw materials from the forests in the manu 
facture of boxes, crates, veneer, clothespins, tooth 
picks, wooden toys and a great variety of useful 
commodities. The continuance of these industries, 
as promoters of development and = creators. of 
wealth, depends upon ample supplies of raw mate- 
rials at reasonable prices. 

Not only can Minnesota meet 
raw material demand of all its existing wood- 
working industries but it ean, through proper 
utilization of its forest areas, encourage the estab 
lishment of additional enterprises. It can even 
restore, in the same way, the lumber industry to 
its old time proportions. Of some 24,000,000 
acres in the northern counties of the State, 21, 
000,000 acres are in forests, though mostly of 
inferior quality. About 13,000,000 acres of this 
forest land are admittedly non-agricultural. Un 
der proper management, this 13,000,000 acres could 
be made to produce annually 4,000,000,000 board 
feet of lumber. This is in excess of the annual 
cut in the heyday of the lumber indamstry in Min- 
nesota, and enough to meet the needs not only of 
Minnesota but of the almost treeless States to the 
south and west 


vital concern to 


indefinitely the 


Lumbermen throughout the State are giving 
their support to the proposed amendment, rati- 
fication of which at the forthcoming genera! 
election would change the taxing methods of 
timber areas so as to encourage reforesta- 
tion. 

SAAR RBBEBERRBBEAAAA: 

THE TWO-LINED oak borer is killing oak trees 
in Minnesota, particularly in the lake regions, 
acording to Dr. S. A. Graham, forest entomolo- 
gist with the University of Minnesota. The oak 
trees of the southern half of the State also are 
menaced, according to complaints reaching the 
division of entomology at the University farm 
in St. Paul. ‘‘If the oaks continue to die at 
the present rate, there will be practically 2° 
oak trees left in fifteen years,’’ Dr. Graham 
said. 
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Home and Foreign Trade Summary 


The Department of Commerce summarizes 
business conditions at home and abroad, based 
on latest available information, as follows: 

DoMESTIC—Receipts of wool declined season 


ably in September trom the preeeding month and 
were below a year ago. 


Pig iron production in September totaled 2,016, 
275 tons as contrasted with 1,891,145 tons in 
August and $3,125,512 tons a year ago. 

Shipments of locomotives by principal manu 


facturers totaled 104 in September as against 139 
in August and 335 a year ayo, while locomotive 
orders unfilled on Sept. 30 total 386 as against 
361 at the end of August and 1,178 on Sept. 340, 
1925. 

Contracts awarded in September for construction 
in 27 northeastern States called for an expenditure 
of $297,950.000 as against awards totaling S299, 
507,000 in August and $253,525,000 a year ago. 
The value of contracts awarded for residential con 
struction totaled $128,056,000 during September as 
against $1383,033,000 in August and $102,551,000 
in September, 1923, 

Sales of two leading mail order houses aggre 
gated $31,448,000 in September as against $23,809, 
000 in August and $26,052,000 in September, 19238. 

Susiness failures during September were less 
than in the preceding month but greater than a 
year ago both in point of aggregate liabilities and 
number of firms. New issues of corporate securities 
in September were greater than in cither the pre 
ceding month or September, 1923. New incorpora 
tions in the eastern States during September ex 
ceeded those in the preceding month but were less 
than a year ago. 


Great Britain——British industrialists 
and traders generally are more hopeful of trade 
improvement this winter than last. The basic 
question disturbing British business is whether the 
application of the Dawes plan will increase Ger 
man labor costs sufficiently to enable British in 
dustries to compete at home and in foreign markets. 
All principal industries improved, except coal; the 
latter, though having a normal production, de 
clined in exports as a result of continental com 
petition. Some British motor car manufacturers 
made heavy price reductions to offset the effet of 
the removal of the MeKenna duties. Unemploy 
ment increased, and on Sept. 21 was 1,180,000 
as compared with 1,013,500 on June 23. The 
financial markets were encouraged by the approach 
of the most active quarter of the year. 


FOREIGN : 


Italy—-The general tone of business in Italy is 
optimistic, with all indexes showing a steady im 
provement in ceeonomie conditions. After a slight 
depression during the summer, the iron and steel 
industry has reeovered a fair degree of business. 
The cotton textile industry is maintained at a 
high degree of activity by the heavy export de 
mand, the wool industry is busy on winter orders 
with good demand for the cheaper qualities, and 
the silk industry though quiet has good prospects. 
Unemployment is maintained at the low. level 
reached in July. During the first two months of 
the current fiscal year Government financial opera 
tions showed a considerable deficit but the internal 
debt has been reduced and the Government’s posi 
lion is still favorable. Freight traffic in August 
increased over July and was considerably higher 
than in August, 1923. In the Milan district a 
shortage of skilled labor in the mechanical and 
building industries is reported. 

India—Methods designed to halt rapid flight of 
the rupee are being agitated from the fear that a 
continuance of present trend will s-riously affect 
hormal flow of foreign trade. Money is easy at 
present, though this seems but temporary. Despite 
recent Government protection act, foreign competi 
tion threatens the steel industry, and present out 
look is discouraging. The cotton textile industry 
expects stimulation from legislative action abolish- 
Ing excise duties, and a further step is thus seen 
m India’s protective movement. August figures 
show increase of private merchandise imports while 
*xports continue to decrease, though improvement 
In export field is looked for soon. Crops are satis 
factory with favorable monsoon, but new floods 
are reported. Piece goods market is weak, with 
strengthening expected soon. Jute is firm. Cotton 
Prices are declining and linseed market is steady. 


Japan—The foreign trade for September was less 
Satisfactory than during August, with exports and 
imports both falling off. A rapid reversal of the 
favorable trade balance which commenced toward 
the end of July, is indicated from incoming figures 
for September. The Chinese civil war is con- 
sidered main cause for decline in exports. Chinese 
buys of cotton textiles and cotton yarns dropping 
tremendously. Raw silk exports increased during 
September with advances noted also on other com- 
modities usually shipped to America and Europe. 
September with advances noted also in other com- 
_— arrivals of iron and steel, and machinery 
dye choslovakia—There was a notable increase 
curing September in the note circulation of the 
crea onlovak state banking office, while foreign 
' Mt holdings and total reserves declined. The 
Tade balance in August was adverse for the first 


time sinee January. Prices of foodstuffs have risen 
to such an extent as to’ cause inercased wage de 
mands. Unemployment is low. ‘Tight credit has 
been only slightly relieved, and Czechoslovak manu- 
facturers find this a considerable handicap to busi- 
ness. Bankruptcies were less numerous in August 
than in other summer months. 

Finland—-The Finnish money market continues 
exceedingly tight. Lack of eredit is foreing many 
firms into bankruptcy and increasing the number 
of protested bills. The negotiation of a new for 
eign loan is under consideration in order to relieve 
the present ucute money shortage. The proposed 
1925 budget, recently brought before Parliament, 
is balanced at 8,278,582,190 marks, and shows an 
increase of 11.66 percent over the 1924 budget and 
an increase of 29.9 percent in military expenditures. 
The lumber market is generally stagnant, and 
prices greatly depressed. Many of the more import 
ant sawmills are reducing their output in the hope 
of effecting the return of more favorable prices. 


@aaaanaaaaae 


Waste Prevention Prizes for 1925 


WASHINGTON, D. C., Oct. 13.—The National 
Lumber Manufacturers’ Association has dis- 
tributed posters to the various lumber manu- 
facturing companies associated with the regional 
lumber manufacturers associations announcing 
the 1925 awards of $2,000 in prizes for ‘‘ praeti- 
cal suggestions which can be applied in Amer- 
ican sawmills and logging operations, and 
which, when applied, will result in a material 
reduction of manufacturing cost or saving of 
waste.’?’ 

The prize money is divided into a first prize 
of $1,000, a second prize of $500, three third 
prizes of $100 each, and four fourth prizes of 
$50. All entries must be in by March 1, 1925. 
Suggestions must be confined to reducing or 
utilizing waste incident to present logging and 
manufacturing methods. 


Building Materials Export-Import 


Noteworthy increases in the export of build 
ing and construction materials from the United 
States during the first half of the present year 
ure revealed in a bulletin issued by the foreign 
commerce department of the Chamber of Com 
merce of the United States giving the results 
of an analysis of foreign trade for that period. 

During the January-June period of this year 
‘we shipped abroad, chiefly to Japan, China, 
Cuba, Mexico, Great Britain and Canada, 976, 
607,000 board feet of lumber (boards, planks, 
and seantlings) valued at $41,708,000, while 
during the same period of 1923 there were ex 
ported $62,151,000 feet, valued at $40,409,000, 
an increase of 13 percent in quantity and 3 
percent in value for the first half of 1924. 
ixports of logs and timber made a noteworthy 
increase in value, from $10,454,000 to $17,- 
116,000, or 64 percent, and a gain in quantity 
shipped abroad from 291,779,000 to 524,030,000 
board feet, or 80 percent above the 1923 figures. 

A 5 percent increase in value of structural 
iron and steel, from $6,658,000 to $6,973,000 
can be attributed to higher prices for this con- 
struction material, as the volume declined 17 
percent from 228,288,000 to 189,981,000 pounds. 

Exports of paper boards increased in quan 
tity from 26,549,000 to 36,949,000 pounds, or 
39 percent. 

Few building materials are found among 
imports valued at more than $5,000,000. Im- 
ports of lumber (including boards, planks, deals, 
and sawed cabinet woods) declined in value from 
$30,164,000 to $24,989,000 and in quantity from 
980,390,000 to 816,547,000 board feet, a loss 
of 17 percent in value and volume. Lath im- 
ports sustained a slight loss in quantity, from 
784,195 to 779,995 thousand, or 0.5 percent. 
Shingles were off 12 percent in volume, having 
declined from 1,322,000 to 1,159,000 thousand. 
Imports of glass decreased from $10,746,000 
to $10,552,000 in value, or 4 percent, with plate 
glass imports off 8 percent, from 12,486,000 
to 11,490,000 square feet. 

Paper board imports show a gain of 15 per- 
cent, or from 54,154,090 to 62,013,000 pounds. 
The value for the first half of 1924 is $1,663,000. 





Longest Wear 
at Lowest Cost 


Many owners of factory buildings, 
stores, warehouses, etc., have been 
experimenting with various kinds of 
composition floors in hopes of re- 
ducing their frequent replacement 
costs. 


Sut there are: hundreds of other 
owners who have solved their prob- 
lem by laying “Factory” Maple 
flooring. ‘The longer it wears the 
harder it becomes. Therefore, they 
obtain the longest wearing flooring 
at the lowest cost. 


This is but one of many places 
where owners have economized 
through the use of our flooring- 


MAPLE, BEECH, BIRCH 


FLOORING 


Lumber merchandisers find our 
flooring a quick seller and a good 
“repeater.” It will pay you to give 
“Old Reliable” a trial on your next 
order. 


Mail Coupon Today 


and you will then be sure to obtain 
our regular stock lists which contain 
offerings worthy of your investigation. 


WILLIAM HORNER 


Grand Rapids Trust Company 
Receivers 
Sales Office: 


REED CITY, MICH. 


Plant: 
Newberry, Mich., 








William Horner, | 
Reed City, Mich. 
Gentlemen :— | 
_ Please send me your latest stock 
list of Hardwood Flooring, also see ] 
that my name is put on your regular 
mailing list. i 
This does not obligate me in any ' 
way. 
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Northern Hardwoods! 


SOFT MAPLE 
2 cars 4/4” Ist & 2nds 
6 cars 4/4” No. | Com. & Btr. 
4 cars 4/4” No. | Com. & Sel. 
) cars 4/4” No. 2 Com. & Btr. 
{car 4/4” No. 2 Common 
{ car 4/4” No. 3 Common 
BASSWOOD 
4 





3 cars 4/4” ist & 2nds 

7 cars 4/4” No. | Com. & Btr. 
6 cars 4/4” No. | Com. & Sel. 
8 cars 4/4” No. 2 Common 

, cars 4/4” No. 3 Commen 

2 cars 5/4” Ist & 2nds 

3 cars 5/4” No. | Com. & Btr. 
4 cars 5/4” No. | Com. & Sel. 
6 cars 5/4” Mo. 2 Common 


No. 3 Common 
BIRCH 

5 cars 4/4” No. | Com. & Sel. 
} cars 4/4” No. 2 Common 

4 cars 4/4” No. 3 Common 

| car 5/4” Ist & 2nds 


Everything in Northern Hardwoods! 


The Adams-Thom 
was’ Lumber Co. 


res om 2 cars 5/4” 
Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!** 














We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 


of the following woods: — 


ASH - BASSWOOD 
mn BIRCH - SOFT ELM 
4YY HARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 

“Sure Fit”? MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN, = T ywmber Co. 














PROOF ENOUGH — 


Four Homes built from 


this miniature in one town. 
Certainly this is proof 
enough that the model will 
sell the customer. 


Write for literature 
and prices. 


O. and N. 


Lumber Co. 
MENOMONIE, WISCONSIN 











Outlook for Farm Implement Trade 


The AMERICAN LUMBERMAN has recently been 
in communication with a number of Jeading 
manufacturers of farm implements, wagons ete., 
who use large quantities of lumber, especially 
hardwoods, with a view to ascertaining their 
feeling with regard to the outlook for demand 
for their products, which in turn gives some 
idea as to the prospective demand for Jumber 
from these sources. A number of the reports 
received from these manufacturers follow: 


OWENSBORO, Ky.-—Certainly conditions with the 
farmer are improving very much, but it is a ques 
tion how many farmers, and merchants dealing 
with farmers, will consume the returns from this 
year’s crop in retiring indebtedness which they 
have earried over from Jast year. We are having 
some improvement in our business, but not as 
much as the better agricultural conditions would 
Jead us to expect. Our stock of manufactured 
products is somewhat Jarger than normal. As re 
gards raw materials, particularly Jumber, our 
stocks are about normal. In lumber we use mostly 
oak and hickory, together with cottonwood, box 
boards and B and better pine flooring. We be 
lieve farmers are more inclined to repair and make 
their old equipment Jast than they used to. be, 
OWENSBORO WAGON CO 


EVANSVILLE, WIS We have about normal stock 
of finished goods on hand, and the same mnay be 
said of lumber and other raw materials. Our an 
nual lumber requirements, mentioning only a few 
of the Jarger items, may be roughly gaged from 
the following: 60,000 to 75,000 feet 4/4 No. 2 
common northern soft elm, rough, 4 inches and 
wider, random Jengths, with not over 15 percent 
6 feet and under; 60,000) feet 4/4x4-inch and 
wider, wormy common Wisconsin or Minnesota 
white pine, rough, random lengths: 50,000) feet 
5/4x10-inch No. 2 common Wisconsin or Minne 


sota white pine, rough, all S8-foot or 16-foot 
lengths; 50,000 feet 6/4 old grade selects red ey- 
press, rough, random Jengths, graded under 1914 
rules of the Southern Cypress Manufacturers’ 
Association ; 40,000 feet 144x1%-inch, No. 2 clear 
and better Douglas fir squares, S4S to 1/;,x1¥, 
inches, 40 percent each 12-foot and 16-foot, and 20 
pereent 14-foot; 25,000 feet &/4 FAS northern 
hard maple, rough, all 14-foot ; 24,000 pieces 1%, x2 
inch S4S to 14%4x1% inches hard maple, birch, oak 
or ash dimension stock 4 feet 4144 inches long, 
straight, square edged stock, free from checks and 
splits on ends, and containing no defects that 
would weaken the strength of the piece, but it does 
not need to be all clear. In addition to these 
major items, we use considerable quantities of 
white cane ash, red cypress or Sitka spruce, hard 
maple, bireh, oak, ash and tamarack, cut to vari 
ous specifications.—-BAKER MANUFACTURING Co 


MEMPHIS, TENN.—While we feel very much en 
couraged about the outlook in this territory, there 
still is a tendency on the part of dealers to refrain 
from buying beyond their immediate requirements. 
We are finding a better demand for our product, 
but do not feel that the present outlook would 
justify us in anticipating, to any great extent, our 
requirements in the way of raw materials. Our 
stock of such materials, especially lumber, possibly 
is a little smaller than we usually earry, but until 
there is considerable improvement in the demand 
for our goods, we shall purchase only to take care 
f our immediate needs. In fabricating our prod 
uct we use a great deal of heavy oak, also oak and 
hickory dimension stock and gum box boards. 
JAMES & GRAHAM WAGON Co. 

Norwicu, N,. Y.——Our stoek of manufactured 
product is about average. Our annual = require- 
ments for lumber are approximately as follows: 
500,000 feet cach of spruce, southern pine, Douglas 
fir, and 100,000 feet cypress.—CRAINE SILO Co. 




















Ruling in Atlantic Coast Case 


WASHINGTON, I). (., Oct. 13.—The Interstate 
Commerce Commission has issued an order in 
Docket No. 13,449-——North Carolina Pine Asso- 
ciation and Georgia-Florida Saw Mill Associa- 
tion vs. Atlantic Coast Line Railroad Co. et 
al.—stating that the paragraph of the supple- 
mental order issued in this proceeding on July 
24, 1924, in which are prescribed reasonable 
maximum rates from Norfolk, Va., and Hart- 
ford, Ahoskie, Edenton and Vaughan, N. C., to 
Washington, D. C., and Baltimore, Md., ‘ ‘shall 
not be construed to apply to any route from 
and to the points named over or in connection 
with the Norfolk route of the Pennsylvania 
Railroad.’’ Jn all other respects the supple 
mental order stands. 


Reparations Ordered by Commission 


WASHINGTON, D. C., Oct. 13.—The Inter 
state Commerce Commission has directed the 
Director General of Railroads as agent to pay 
to the Lucas I. Moore Stave Co. (Ine.), on or 
before Nov. 20, the sum of $4,172.13, with 
interest at the rate of 6 percent from July 1, 
1919, as reparation on account of overcharges 
collected on 85 carloads of casks shipped from 
New Orleans, La., to St. Paul and South St. 
Paul, Minn. The award was made in Docket 
No. 13,192. 

An order issued in Docket No. 14,408 
Pacifie Tank & Pipe Co. vs. Southern Pacific 
Co. and Arizona Eastern Railrond Co.—direets 
the payment of $1,565.04 on or before Nov. 
20, with interest from Feb. 1, 1921, on account 
of unreasonable rates on 50 carloads of lumber 
products shipped from Melrose Station, Oak- 
land, Calif., to Cactus, Ariz. 

A similar order issued in No. 12,983—Crown 
Willamette Paper Co. vs. Director General as 
agent, Western Transportation Co. et al. 
directs payment on or before the same date 
of $602.89, with interest Crom Jan. 15, 1919, 
on necount of unrensonnbie rates on Tb ent 


loads of wood pulp from Camas, Wash., to 
Floriston, Calif. 

An order issued in No. 13,904—Troquois Pulp 
& Paper Co. vs. Greenwich & Jolinsonville Rail- 
way Co.’et al.—directs payment on or before 
Nov. 20 of $962.22, with interest from Oct. 15, 
1920, on account of unreasonable rates on 35 
carloads of mechanical pulp shipped from 
Niagara Falls, N. Y., to Thomson, N. Y., via 
an interstate route. 


Rates from South to Southeast 

MEMPHIS, TENN., Oct. 14.—Advance informa- 
tion received by the Southern Hardwood Traffic 
Association indicates that the following rates 
will be published to Virginia territory: From 
points in Louisiana on and east of the Missis 
sippi and south of the lines of the Frisco Sys 
tem, 38 cents a hundred pounds; from points 
on and north of the Frisco Jines in Mississippi 
and west Tennessee, 36 cents; from points in 
western Alabama, 85 cents. The association 
observes that this proposed adjustment will 
result in heavy increases in rates to Virginia 
ports, such as Norfolk, Richmond and Newport 
News, but in some decrease in rates to interior 
manufacturing points. 

It points out that the new tariffs will prob 
ably not be issued under thirty to forty-five 
days and that they will therefore not become 
effective before Jan. 1, 1925. It notes, in this 
connection, that the new tariffs will probably 
be suspended by the interstate commerce com- 
mission, which would defer the final read just- 
ment until next spring. 


Seenesaneneaeenne 


UNCOVERING of old court records in Van- 
couver, B. C., dating back to 1887, revealed a 
lawsuit in which the price of logs sold and sued 
for was $4.50 a thousand. A boom of 77,500 
feet had been sold at that price and a dis- 
pute over a balance due led to a lawsuit being 
started on Jan. 4, 1887. Some of the parties 
to the suit are still living and one or more 
are still in the lumber industry. 
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The Little Houses 


the little 

homes of those who toil, 

Of those who have not got so far 
Away from sun and soil. 


Show 


The 


me houses, 


The mansion built with granite, 
However high it stands, 

I’m sure has never meant 

Has not so often felt the 
Of loving hearts and 


so much, 
touch 
hands. 


Show me the little 
The dreams of many years, 
The homes of folks who had to save, 
To save through smiles and tears. 
The crystal glass may glitter 
And shine the gilded dome, 
Sut hearts must build with hopes and pray’rs, 
For these make beautiful the stairs, 
Make beautiful the home. 


houses, 


Show me the little houses, 
The roofs that long were dreamed 


3efore a shingle shed the rain, 
3efore a window gleamed. 

Although we build with money, 
Yet money isn’t all, 

Kor, after all, the only price 

To buy a home is sacrifice, 
Your houses great or small. 


Show me the little houses, 

For there the altars blaze, 

For there the lamp of love shines on 

Through all the nights and days. 
However fair your city, 

Its grandeur like to Rome’s, 
If you would have a stranger 
If builded poorly, builded well, 

Show me the little homes. 


tell 


Show me the little houses: 
The hands of humble men 
Will make your wealth, will 

Will bring you peace again. 
Kor this will make your city 
And this preserve your land: 
No maelstrom where the traffic meets, 
3ut_ many miles of quiet streets 
Where little houses stand. 


win your wars, 


Between Trains 
ASHLAND, Wis.—We asked a brakeman at 
Spooner which was the best of the three restau- 


rants at that junction, and he told us, and, 
thank heaven, we didn’t go to either of the 
other two, because, if this was the best, either 


of the other would have killed us. Brought to 
Ashland by the Rotary Club, when we arrived 
we found that the lumbermen of the region, 
headed by Chet Werden, had arranged a dinner 
at the Knight; and there we had to confine our- 


self to a couple of poached eggs, darn it. be- 
cause of the Spooner episode, while the rest of 


the gang laid into the handsomest planked white- 
fish you ever saw. 

The lumbermen had admitted on this ocea- 
sion two rank outsiders, Postmaster John Chap- 
ple, an old pal, and Allan Pray, the president 
of the Rotary Club, also an old pal from now on. 
We are indebted to the latter for a good white- 
fish story. 

He was on a 


dining car somewhere and he 


asked the waiter, ‘‘Is that whitefish fresh?’’ 
‘Yas, sah,’’? answered the boy, ‘fum hum, yas 
sah.?? **You sure??? The boy scratched his 
head a moment (we wish they wouldn’t do it) 
and asked, ‘‘ Boss, whar might you be from?’’ 
‘‘Lake Superior.’’? ‘No, boss, it ain’t fresh.’’ 

There is. very little resemblance between 
oe as you get it here and the whitefish 
of the dining car, or of Chicago. 


The dinner was such a representative gather- 
ing of the lumbermen of this particular region 
that we wish to record the names of those pres- 
ent from the industry: C. H. Werden, of the 


C. H. Werden Lumber Co.; Frank FE. Brown, 
manager for the John Schroeder Lumber Co.; 
M. R. Sutliff, of M. R. Sutliff; R. D. Gorman, 
of the Penokee Lumber Co., and H. H. Fuller, 
of the Scott-Taylor Co., all of Ashland; Henry 
J. Wachsmuth, of the Wachsmuth Lumber Co., 
Bayfield; C. S. Bostwick, of the Rust-Owen 
Lumber Co., Drummond; and Harry I. Latimer 


and — Pearson, of the Foster-Latimer Lum- 
ber Co., Mellen. 
To all of these gentlemen, and to Werden 


and Fuller especially, we acknowledge our in- 
debtedness for their delightful hospitality. 


We See b’ the Papers 
Missouri beat Chicago and 
Brown. Don’t that beat all? 
Well, the election is not so far off, 
of the predictions certainly are. 
Mr. 
offer, 
Of course, if one doesn’t want to keep cool 
with Coolidge he can keep hot with Dawes. 
That was rather smart of Mr. McGraw to 
arrange to take the Giants abroad right after. 
About all that Judge Landis seems to have 
stirred up is Ban Johnson and Barney Dreyfuss. 
Well, the German gusbag got across, 
seriously doubt whether the 


Chicago beat 


but some 


Ford has withdrawn his Muscle 
if that is what you could call it. 


Shoals 


but we 
Wisconsin one will. 

From what Marquette did to the Navy, we 
suspect that some sailor must have given the 
Ku Klux yell. 


In this campaign it appears that Mr. Davis 
is the one to be pitied and Mr. LaFollette the 
one to be censured. 


Straw votes are all right, but the voter the 
politicians are after is the one who raised the 
straw in the first place. 

One way to reduce the cost of government 
might be to do away with elections and take the 
Literary Digest’s word for it. 

A French scientist is trying to burn water. 
Well, it looks easier to burn some of the 
than to drink some of the booze. 


water 


Pittsburgh came in just as strong last night, 
and then we opened the window and you ought to 
see how strong Chicago came in. 


about 
months 


The campaign in England will be only 
three weeks long, but here it is three 
long and three thousand miles wide. 

The Prince of Wales visited Henry Ford at 
Detroit, and we bet he found one of the darned 
things just as hard to ride as a horse. 

And the lady in the parlor car doesn’t have to 
engage suddenly in lively conversation when the 
train passes a trainload of lumber on the other 


track. 


There is no danger of Bob LaFollette being 
elected President of the United States, unless 
the American voter gets the idea that there is 


no danger. 


Once the embattled farmers stood and 
the shot heard ’round the world. Now the 
poverished farmers sit and hear Bob I 
over a $150 radio. 


fired 
im 
wkollette 


Let us point with pride that Stanley Harris, 
the Washington manager, got his first league 
baseball experience in the good old sawmill town 
of Muskegon, Mich. 

Newspaper dispatches 
Coolidge called Columbus £¢‘ 
est men,’’ but we shall never 
because Mr. Coolidge 


aes _— se 92 
one greatest. 


that 
one of the 


President 
few great 
believe it of 
knows there 


Say 


him, 


can be only 


A lot of labor leaders have organized the 
National Democratic Labor Committee to help 
elect Davis. Why, how dare you! Didn’t you 
know that all the labor votes had been promised 
to Bob LaFollette? 
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Our Values in 





HARDWOODS 
Will Interest You 


Write for quotations on the following 


4/4” No. 3 Com. Ash 

4/4” No. 1 & Btr. Basswood 
4/4” F. A. S. Basswoed 
4/4” No. 2 Com. Basswood 
5/4” F. A. 8. Basswood 
6/4” F. A. 8. Basswood 

8/4” F. A. 8. Basswood 
4/4” F. A. S. Birch 

4/4” Selects Birch 

4/4” No. 1 Com. Birch 
5/4” Selects Birch 

5/4” No. 2 C. & B. Birch 
10/4” No. 1 C. & B. Birch 
4/4” Sel. Hard Maple 

4/4” No. 2 Com. Soft Elm 
4/4” No. 2 Com. Rock Elm 
4/4” Sel. & Btr. Oak 

4/4” Nos. 1-2-3A Com. Oak 
5/4” No. 2 Com. & Btr. Oak 
6/4” No. 2 Com, & Btr. Oak 


We manufacture all Northern 
Hardwoods and Softwoods. 





30M’ 






































Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 














HAND MADE 


CYPRESS 
SHINGLES 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 


We manu- 
facture 
them inall 
sizes from 
Heart 
Stock 














JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office : 605 Murray Bidg,, Grand Rapids, Mich. 


Kindly address all inquiries care Dept. 7 
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C— PITTSBURGH Co 

















West Penn Lumber Co. 


Wholesale Lumber 








WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 




















White Pine 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 





IDAHO 
MINNESOTA 
WESTMONT 














Ties and 
Piling 





[pouslas Fir inv 


Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 











CI MICAIGAN Coo 
























Remember 


Mershon, Eddy, Parker Company 
SAGINAW. MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 


Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White | 
Pine for direct shipment from Idaho 

17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 




















Manufacturers of 17 different species 


| of Northern Hardwoods 


17 


ARDWOOD Eyerlasliiig FLOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 











New Plant Now Running 


KALISPELL, MONT., Oct. 11.—The new plant 
of the State Lumber Co., recently completed at 
Half Moon, Mont., is now running and cutting 
approximately 50,000 feet a day. 

The G. W. Slack Lumber Co. has closed down 
its lath mill on account of the market situation. 
This company does not manufacture lath as a 
side line from waste products, as the majority 
of sawmills do, but it operates a lath mill, the 
raw material consisting of lodgepole pine bolts 
cut for the purpose. This gives them a very 
superior product, also one which in its cost 
would take into consideration the price of the 
raw material, 


Something New in Home Construction 


KINGSTON, MASs., Oct. 13.--Something decid 
edly new in home construction is found here 
where the main highway enters the ancient town 
of Plymouth. It is an ingenious scheme for 
muking the weekly washday as independent of 
the weather as the fabled laws of the Medes 
und Persians. <A sort of combination shed on 
stilts and summer-house with sides that can be 
opened wide to the breeze and sunshine has been 
attached to the home of Mr. and Mrs. Roland 
Bailey. And rain or shine, 
washday now in the 
Bailey home. Lines are 
strung up lengthwise of 
the addition on wash 
day, so that the laun- 
dress ¢an move ¢on- 
veniently through the 
lanes of wet clothes and 
enter directly from the 
laundry in the ell of the 
Bailey home. When not 
in use for laundry pur 
poses, the addition 
makes a wonderful play- 
house for the children. 

The Bailey home was 
built just a century ago 
by John Drew, and for 
many years was known 
as the John Drew home 
stead. Then it became 
known as the Olmstead 
house, through the occu 
pancy of Miss Marion 
Olmstead, a sister of the 
landscape architects, 
Olmstead 
3rookline and 
Mass. 

Standing on the side of a hill that slopes 
abruptly down to the highway, the end of the 
house nearest the road rests on a stone wall 
higher than a man’s head. This exposed wall 
was covered at moderate cost with a graceful 
trellis of white lattice work, on which roses and 
vines now ¢limb. Other trellis work beside the 
front door and a cosy little veranda in the angle 
of the main house and the ell also add to the 
cosy charm of the place. 


Monday is always 


Soston, 


The addition now designed to make the house 
wife triumphant over the weather on washday 
was originally a tool shed in a boat-building 
plant near here, and was erected in the boat 
yard seventy-five years ago. After more than 
half a century of rugged usage in the service 
of the boat builders, the stout little building 
was purchased by Miss Olmstead to be brought 
to her home and transformed into « summer 
Now it rests on wooden arches, so high 
a man can walk beneath it, and extends out 
toward the highway from the ell of the house, 
the end adjoining the ell resting on the stone 
foundation wall, in which a stairway has been 
cut to lead up into the addition. There also is 
« doorway directly from the ell. The sides of 
the structure are designed with sliding doors so 
that any side desired may be opened wide or in 
part or all the sides may be opened together. 
Thus if there be a driving rain or snow storm 
the side or end toward the wind is closed tight 
and even though the opposite side or end is only 
partly open the effect of the wind blast is simi 
lar to that of an atomizer and the clothes hung 


house. 


Bros. of Old John Drew house 


within dry very quickly and are fresh and clean 
because of their thorough airing. 


Says Conditions Are Absolutely Sound 


Sr. Lovuts, Mo., Oct. 13.—Julius Seidel, presi 
dent Julius Seidel Lumber Co., who has just re- 
turned from an extended tour of the West, 
where he made a survey of lumber manufactur- 
ing conditions, said that the sawmills out there 
were doing a nice business. There was some 
complaint among the manufacturers as to the 
volume of business, but Mr. Seidel felt that this 
was unjustified. 





While the volume of business is not as great as 
it was during the boom days, still the mills are 
busy. They are doing a normal business. But the 
difficulty is that the manufacturers are after vol 
ume and greater volume, They want to operate 
their mills on two shifts and three shifts con 
tinuously. They are not satisfied with normal busi 
ness; they want it to be over-normal. 

Mr. Seidel said that the mills are so keyed 
up for volume that they can not cut down their 
costs and readjust conditions so as to permit 
them to sell their lumber on a basis that would 
give them a fair profit when conditions are nor- 
mal. 

The west Coast manufacturers are alive to the 
necessities of spreading their market in much the 
same fashion as the southern pine manufacturers 
did twenty years ago, continued Mr. Seidel. There 

is a good demand for export to Australia, the 





at Kingston, Mass., showing clothes-drying shed 


Orient and South America. The eastern cities of 
the United States are buying more and more west 
Coast products, and in this section of the countr) 
the western woods are gaining in favor. 

Mr. Seidel was accompanied on his trip bs 
Charles W. Spiess, general sales manager for 
his company. After the Hoo-Hoo Annual in 
Minneapolis, they visited mills in Oregon and 
Washington. 


The general outlook for the lumber busiiess is 
good, said Mr. Seidel. The approach of the presi 
dential election is having a depressing effect on 
business generally, and there is a disposition to 
hold back on new enterprises for the present 
Business is merely playing a waiting game. 

Fundamentally, conditions are absolutely sound 
There has been plenty of work, and labor has been 
paid good wages. The prices of farm products 
have improved and the “frozen” eredit situation in 
agricultural districts has been relieved. The farme! 
is coming back into the market for supplies, 4 
buying movement which will help lumber. 

The lumber dealer has bought conservatively. 
He has made his purchases fit his requirements 
Stocks in hands of Jumber dealers are not large 
but they are large enough to take care of the 
demand. The lumber dealer has taken his turnover 
into consideration in his purchases. He has not 
speculated. The result is that the dealer’s condi 
tion is healthy. 


Mr. Seidel expressed the opinion that lumber 
is now at its lowest price and should advance. 
SA BBBRBEBEEAEREGAAGAB: 

ORDINARY wrapping paper used by a big store 
in Spokane, Wash., and a two day old copy of 4 
newspaper, published in the same city, were the 
clues whereby forest rangers apprehended a 
party of eampers who recently caused a forest 

fire in the Chelan national forest. 
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BUSINESS CHANGES, INCORPORATIONS, ETC 





Business Changes 


ALABAMA, Pleasant Hill—J. D. Caples Lumber Co. 
moving to Midway. 

ARKANSAS. Conway--E. A. Halter, associated for 
several years with the late Amos A. Halter in the Con 
way Lumber Co., has with F, Balmaz acquired that busi- 
ness and will continue under same name. 

CALIFORNIA, San Francisco—Jas. Rolph & Co. sue 
ceeded by Meyer-Muzzal Co. 

FLORIDA. Sarasota—Geo. W. Patterson, of Orlando, 
Fla., has purchased the business of the Sarasota Lum 
ber Co. 

ILLINOIS. Chicago—Deneke & Kropf Mfg. Co. sue 
ceeded by Beneke Mfg. Co. 

Louisville—Wabash Lumber Yard sold to Clay County 
Lumber Yard. 

INDIANA. Sheridan—W. G. 
ceedec by O. E. Talbert & Son. 

IOWA. Grinnell—Stokely Lumber Co, 
Watland Lumber Co. 

KANSAS. Wichita—-Marshall-Alexander Lumber Co. 
succeeded by Marshall Lumber Co. 

KENTUCKY. Lewisport—J. G. 
by Lewisport Saw & Planing Mill. 

MASSACHUSETTS. Boston—-Wholesale lumber busi 
ness of John Buffum, deceased, will be continued by 
Herbert Gallagher, who has been associated with Mr. 
juffum for several years, without change. 

MICHIGAN. Detroit—F. G. Brown Lumber Co. suc 
ceeded by Boulevard Lumber Co.; no change in personnel. 

Grand Kapids—-C. S. Paine Co. (Ltd.) succeeded by 
Williams-Kimp Furniture Co. 

MINNESOTA. Evansville—Evansville Lumber & 
Hardware Co.; O. S. Larson sold interest to other mem- 
bers. 

St. Cloud—-Thompson Yards (Ine.) sold to Mons and 
Milton Mahlum, whe have incorporated the business 
under name of The Granite City Lumber Co. 

MISSISSIPPI. Blue Mountain—D. J. Hall Lumber 
Co. changing naine to Hardwood & Yellow Pine Lumber 
Co. 

Ocean Springs—Gee,. LL. 
sey. 

NEBRASKA. 
0. R. Wilson. 

NEW YORK. Center Moriches—Otto Mampe & Son 
succeeded by Wm. Chapman & Son. 

North Tonawanda—Geo. H. Cramer 
Harry C. Ewens. 

Poland—Lester Tompkins succeeded by Miller & Fred- 
erick. ; 

OREGON. Eugene—J. H. Smith planing mill and sash 
and door factory sold to J. R. Ford, architect. 

PENNSYLVANIA. Morton—C. Frank Williamson 
(Inc.) sold to Wm. Henderson Co. 

RHODE ISLAND. Providence—Providence lumber Co. 
sold to Frank D. McKendall. 

VIRGINIA. East Radford—Henry Harmon, of Taze- 
well, Va., purchased the plant of the Radford Veneer 
Co. at auction, and will remodel and operate. 

WASHINGTON, 3ellingham—Chas. A. Johnson is 
reported to have purchased the sawmill of Ed Davie 
and H. R. Brooks, 

Maytown—Maytown Mill Co. succeeded by Maytown 
Lumber & Mfg. Co. 

Woodland—Wall Lumber Co. succeeded by corporation 
of same name composed of J. R. Harvey, W. W. Me- 
Credie and Fred M. Kettering. 

WISCONSIN. Lomira—Lomira Mfg. Co. 
Oshkosh, 

Pound--Wm,. Kayo Lumber Co, succeeded by Barker 
Lumber Co. 


Newby Supply Co. sue 


succeeded by 


Blanford succeeded 


Friar succeeded by Jack Light- 


Cheney -T. €. Wilson succeeded by 


succeeded by 


moved to 


Incorporations 


ARKANSAS. Hot Springs—Rainey Lumber Co., in 
corporated; capital, $50,000. 

CALIFORNIA. Los Angeles 
incorporated; capital, $25,000. 

tichmond-——Chase Real Estate & Lumber Co., incor- 
porated 

DELAWARE. Wilmington—Atlantiec Pulp Wood Cor- 
Porataion, incorporated; capital, $2,000,000. 

GEORGIA, Greeneshoro—Pine Mfg. & Sales Corpora- 
tion, incorporated; capital, $2,000. 
ILLINOIS. Chicago—American Art 
Co., incorporated; capital, $50,000. 

Sterling—Sterling Woodenware Co., incorporated; 200 
shares, no par value; to manufacture woodenware, 

INDIANA. Berne--Nussbium Novelty Co., incorpo 
rated: capital, $8,000; to manufacture cedar chests and 
hovelties, 

Marion--Spencer Table & Chair Co., 
tal from $275,000 to $400,000. 


Roann 


Riverside Lumber Yard, 





Furniture Mfg. 


increasing capi 


Roaunn Basket Co., incorporated; capital, $30, 
000; to manufacture wooden baskets. crates ete. 
KENTUCKY. 


Glasgow—Sisco Furniture Co., incor 
porated 


capital, $25,000; manufacturer. 
LOUISIANA. Halpin—-Halpin 
porated, 

MASSACHUSETTS. Boston—Fields Lumber Co., in 


Corporated; to conduct retail business in Boston and 
Vicinity, 


Lumber Co., incol 


MINNESOTA. St. Cloud—Granite City Lumber Co., 
Incorporated, 

NEW HAMPSHIRE. Cliffwood—Cliffwood Lumber & 
Wrecking Co., incorporated; capital, $125,000. 

NEW YORK. New York, Manhattan 
wood Lumber Co., 
par value, 

New York, Manhattan 


Exotic Hard- 
incorporated; capital, 400 shares, no 


Regal Woodworking Co., in- 





corporated; capital, $20,000; sawmill proprietor and 
timber merchant. : 

NORTH CAROLINA. Henderson 
Co., incorporated; capital, $100,000. 

Rural Hall—Alderman Mfg. Co., 
tal, $200,000. 

OHIO. Akron--Roll-a-Way Screen Co., incorporated; 
capital, $35,000; to manufacture screens of all kinds. 

Canton--Home Construction Co., incorporated; capital, 
500 shares, no par value; to do general home building. 

PENNSYLVANIA. Carrick 
incorporated, 

Somerton—-Somerton Mill & Lumber Co., 
capital, $5,000. 

TENNESSEE. Memphis—Krause Hardwood 
sion Co., incorporated; capital, $10,000. 

TEXAS. Houston—Continental Wirebound Box Co., 
incorporated; capital, $50,000. 

Huntsville—J. B. Andrews Lumber Co., 
capital, $10,000. 

WASHINGTON. Clear Lake—-Clear Lake Sales Cor- 
poration, incorporated; capital, $250,000; lumber prod- 
ucts. 

Woodland--Wall Lumber Co., incorporated; capital, 
$100,000. 


Henderson Lumber 


incorporated; capi- 


Hammond Lumber Co., 


incorporated ; 


Dimen- 


incorporated; 


New Mills and Equipment 


ALABAMA. ‘Tuskegee—Mitchell Lumber Co. erecting 
new plant. 
CALIFORNIA, San Francisco—Western Cooperage 


Co. will build plant; cost, $99,000. 

DISTRICT OF COLUMBIA. Washington—Wm. T. 
Galliher & Bro. (Inc.) will improve and enlarge plant. 

FLORIDA. Dade City—H. W. Brown will enlarge his 
sawmill and install new machinery which will make it a 
complete small woodworking plant. 

Jacksonville—G. H. Shearer, of Cleveland, Ohio, and 
associates will establish a furniture manufacturing plant 
here, it is reported. 

Manatee—Duncan Lumber Co. will build a remilling 
and millwork plant, office and stock house; Geo. Duncan, 
of Bradentown, president. 

Sarasota—Bert Pero, of Southeastern States Lbr. Co., 
Moultrie, Ga., is considering building lumber yard and 
planing mill at Sarasota. 

acai, L. Richardson installing small saw 
mill. 

GEORGIA. Savannah—Southern Box & Lumber Co. 
plans doubling capacity of plant; G. H. Bierbaum, 
secretary. 

IOWA. Oxford Junction—John E. Gable & Co., lum- 
ber dealers, razed old office and warehouse and will 
erect larger structure, 50x70 ft. 

KENTUCKY. Marrowbone—Lincoln Denton is plan- 
ning establishment of small sawmill and possibly a 
stave mill. 

Paducah—Perfect Fly-Exit Screen Co. will remodel 
plant recently acquired and will have output of 4,000 
screens a day; machinery to the value of $42,000 will 
be installed it is reported; T. A. Miller, president. 

Winchester—Hon Lumber Co. installed new machinery 
and remodeled plant; will manufacture hardwood trim; 
dry kiln installed. 

LOUISIANA. Shreveport—T. A. Greer Lumber Co., 
of Mooringsport, La., has acquired a 12-acre site on 
the Mansfield road near Shreveport and will erect plan- 
ing mill and several other structures; will do general 
wholesale business. 

MISSISSIPPI. Canton—R. C. Jones Stave Mill Co. 
plans rebuilding plant damaged by fire. 

Morton—Adams-Banks Lumber Co. will rebuild burned 
dry kilns, lumber sheds etc. 

OREGON. Goshen—G. G. Spurgeon and A. J. Har 
bick will soon complete construction of a small sawmill 
two miles west of Goshen. 

TEXAS. Deweyville—Peavy-Moore Lumber Co. has 
begun rebuilding of the portions of plant recently 
burned. 

Houston—Temple Lumber Co. will have new lumber 
yards ready for operation in a short time. 

Wichita Falls—-Naylor-Collins Co. has almost com 
pleted erecting mill and cabinet plant. 

VIRGINIA. Norfolk—J. G. Wilson Corporation plan 
ing rebuilding portion of plant in South Norfolk recently 
burned. 

WASHINGTON. Tacoma—Baird-Naundorf Lumber Co. 
plans erection of a woodworking plant to cost about 
£150,000, 


New Ventures 


ARKANSAS. Little Rock—F. C, 
began; Wholesale and commission. 

CALIFORNIA. Lankershim 
opening ladder factory. 

los Angeles—-J. S. and A. Kalmykoff are engaging in 
business at 330 S. Glass St. as A. B. C. Hardwood 
Floor Co 

San Francisco Clancy & Son recently began planing 
mill. 

FLORIDA, Avon Park—Townsend Sash, Door & Lum- 
ber Co. will open new branch. 

Chipley—-A. J. Musele recently began; sawmill 

Clearwater--Kirkland & Sons’ will erect 
building on East Cleveland St. 

Jacksonville— Graves Lros. Co., of Hosford, Fla., re 
ported to plan establishing a distributing yard in 
Jacksonville. 

Lady Lake—-Lady Lake Supply Co. 
retail 

GEORGIA, Atlanta--Massell Lumber Co., new con- 
cern; building materials. 

ILLINOIS. East St. Louis—J. C. 
gan; retail 


Seymour recently 


Lankershim Ladder Co. 


business 


recently began; 


Wynn recently be 





An Oak Flooring 
With a Pedigree 


Meadow River Oak Floor- 
ing comes from a famous 
Oak district in the historic 
mountains of West Vir- 
ginia. Oak grown here has 
long been recognized by 
furniture factories and 
manufacturers of interior 
trim as a “blue ribbon” 
product and has a long 
line of satisfaction to 
boast of. 





It makes a wonderful 
flooring—a prize sales win- 
ner that wins sales in spite 
of competition. 


Write for further information 
about this “‘blue ribbon”’ seller. 


The Meadow River 
Lumber Co. 


RAINELLE, - W.VA. 
& 


Meadow River 


OAK FLOORING— 


White and Red Oak Flooring, Maple, Birch and 

eech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 














The Lumber 
Department Store 


VERYTHING in Yellow Pine and 
Fir timbers up to 70 feet long. 
Above photo of section of our timber 
yard shows how neatly we pile our 
timbers, 


Longleaf Pine, La. Red Cypress, 
Sitka Spruce, Douglas Fir,Wash- 
ington Red Cedar, Tenn. Red 
Cedar, California White and 
Sugar Pine, Redwood, White 


Oak Flooring, Maple, Beech 


and Birch Flooring. 


Mixed cars a specialty. 
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Are You Getting 
R & G Profits? 


Scores of dealers know that R & 
G garage doors are profitable to sell. 
They know that their substantial 
construction, attractiveness and 
ECONOMY bring sales readily. 
They know that now is a good time 
to sell garage doors and they are 
now cashing in on R & G doors. 
The same opportunity is open to 
you. A small investment starts you. 


THE PERFECT 
Garage Doors 

















Write for complete sales 
facts without obligation. 


Th Rowe €& Giles 


LUMBER CoO. 
CHAGRIN FALLS, OHIO 











The KORN Go. 


Sumter, S. C. 


Manufacturers of 


TRIANGLE ““K” BRAND 


Gum, Poplar, White Ash, Cypress 
and other Southern Hardwood 
Lumber 


. 


Steam Treated 


a specialty 


We can Surface and Resaw. 
Band Mills: Sumter, $. C., and Augusta, Ga. 


DAILY CAPACITY OVER 100,000 FEET 








Lumber and 


HUTCHINS Stcrere co. 


Saw Mill, Band Resaw and Planing Mill 


CHICAGO OFFICE: YARDS and MILL: 

402 Great Northern 139th & Western Ave. 
Building. Blue Island, Ill. 

Phone, Harrison 2517 Phone, Blue Island 800 


Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway. 
Railroad and 
Car Material. 


ORDERS SOLICITED 














Collections by Retail Lumber Dealers * a 
by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumbe- 
business. These letters offer many excellent jdeas and it w2 
repay any retail lumber dealer to read them carefully.. 

Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 


INDIANA. Indianapolis—G. W.  Ejicholtz & Son, 
wholesale Jumber, established offices at 530 Lemcke 
Bldg. 

KENTUCKY. Whitesburg—S. G. 
began; sawmill. 

MINNESOTA. Stewart—F. M. Senescall has taken 
over Klitzke implement building and will carry stock 
of lumber and building materials; plans to build a yard 
in the spring. 

OKLAHOMA. Cushing—Milt 
hardware and lumber business. 

PENNSYLVANIA. ‘Tunkhannock—Louis N. 
recently began; retail, 


Fairchild recently 


Thompson will open 
Robinson 


TEXAS. Muleshoe—Panhandle Lumber Co. will open 
Jumber and hardware business. 

Schulenburg—Walker & Kusey recently began; retail 
lumber. 

WASHINGTON, 
ing box factory. 

Hoquiam-—Neilton Lumber & Shingle Co. 
began. 


sellingham—Morrison Mill Co. open 
recently 


Seattle —Cargo Lumber Buyers recently began. 
Seattle——-Walluce-Wilder Lumber Co, recently began, 


Toledo—Sam Woody, of Winlock, has opened branch 
lumber yard with A. Bb, Croop in charge. 


Casualties 


CALIFORNIA. Mt. Shasta—Pioneer Box & Lumber 
Co., loss by fire, $50,000. 

GEORGIA, Covington— J. R. 
loss by fire, $6,000, 


INDIANA. tichmond—Sawmills of C. & W. Kramer 
Co, destroyed by fire; loss, $25,000; sawmill of W : 
sertsch, in Centerville, damaged to extent of $5,000. 
MAINE. srewer—John F. Angley & Co.’s oar fac 
tory damaged by fire; loss, about $4,000, 
Lewiston —-Robain Arsenault’s bobbin mill damaged by 
fire; loss, $10,000. 


McCord Lumber Co., 


MISSISSIPPI. Canton—R. C. Jones Stave Mill Co., 
loss by fire between $12,000 and $15,000, 

Morton—-Dry kiln and planing mill of Adams & Banks 
Co. destroyed by fire; loss, about $50,000, 

OHIO. Columbus—J. S. MacLean Lumber Co., loss by 
fire, $300. 

TENNESSEE. Knoxville--Cockrum Lumber Co., loss 
by fire, $5,000. 

TEXAS. Deweyville—Peavey-Moore JFumber Co., 
main fuel house and planer boiler house destroyed. 

WISCONSIN. Neopit-— Menominee Indian lumber 
mills destroyed by fire; loss, $100,000; I. A. Allen, 
superintendent, 


Delighted with Experiences Abroad 

Kansas City, Mo., Oct. 14.—F. N. Daniels, 
of the Dascomb-Daniels Lumber Co., and J. A. 
3owmun, president of the Burgner-Bowman- 
Matthews Lumber Co., and their wives, who left 
Kansas City in July for a tour of Europe, re- 
turned home recently delighted with their ex- 
periences abroad: 


We saw a large part of France, Italy, Switzer- 
Jand, Holland, Belgium and England in the three 
months we were gone, Mr. Bowman said. We left 
business behind us, so that we did not inquire very 
Closely into the retailing and manufacturing meth- 
ods of the lumber industry in the parts of Europe 
we visited. What we did see of it, did not impress 
us much. Of course in those countries lumber isn’t 
much used as a building material, Switzerland 
being the only country where we saw lumber used 
to any extent. seing used to American methods 
of manufacture, the most impressive thing to us 
was What we considered the antiquated methods 
used abroad. We saw some small mills where the 
logs were sawed just as they came in from the 
forests, without being trimmed in any way, the slabs 
from each log being piled together and shipped to 
the lumber yards intact. Some of the boards are 
trimmed at the retail yards and, apparently, some 
are sold just as they come from the mills and are 
trimmed to suit on the job. We did not stop to 
inquire into retailing methods. 


Mr. Bowman said that in all of the continental 
countries visited the people on the whole ap- 
peared to be prosperous and contented. There 
were many idle men in England, he said, but he 
thought if the government would cease payment 
of unemployment doles a lot of them quickly 
would find work instead of dodging it and con 
tinuing to live on government charity. 

In France, Mr. Bowman said, the people were 
busy and traces of war ruin were to be seen only 
in spots. Some of these ruins apparently have 
been left for the benefit of the tourist trade. Most 
of the land in the war zone again is being farmed 
and probably very little of it has been blasted by 
the effect of the shells. Around Verdun the de- 
struction was more in evidence than any other 
place we saw, and Rheims was next. 

The crops appeared to be very good all through 
the districts we traveled in. It struck us that we 
saw very little of the misery which kind hearted 
Americans are being regularly asked to relieve by 
cash contribution. There may be want and suf- 


—_— 


fering, but probably no more than there always is 
in those countries, Just as we have it at home. 

We saw a great deal of building going on in 
the countries we visited, but I think Mr. Daniel’s 
yards and our own could have supplied all the 
lumber being used without greatly depleting our 
stocks, 


MANUFACTURER and DEALER 


Features of Yates Quality Magazine 


The current number of Yates Quality, an inter- 
national magazine for woodworkers and timbermen 
published by the P. B, Yates Machine Co., of 
seloit, Wis., contains 48 pages of interesting read- 
ing matter, this latest issue being fully up to the 
high standard of previous numbers of Yates Quality 
magazine. The center pages are devoted to a 
description of the Yates single and double spindle 
shapers, and on other pages are shown various 
woodworking machinery made by the Yates com- 
pany. A further instalment of the story “Cryder 
of the Big Woods” is given, together with illus- 
trated articles entitled “Hunting with Canoe and 
Camera” and “The Mountain Which Is King,” the 
latter containing some wonderful scenes in Rainier 
National Park. The front cover depicts a forest 
ranger on the lookout station in the Pike national 
forest, Colorado, keenly alert for the least sign 
of a forest fire. 














New Catalog on Gravity Conveyors 


The Standard Conveyor Co., of North St. Paul, 
Minn., has recently issued a new publication of 
twelve pages, size 10%4x8\% inches, known as Cata- 
log 2, illustrating and describing some of the vari- 
ous ways of harnessing gravity to industrial needs. 
The center pages contain twenty pictures of dif 
ferent kinds of industries that save money, time 
and labor by the use of Standard spiral chutes or 
roller conveyors, among them being a Minnesota 
shingle coneern. Other illustrations depict in- 
stallations of the Standard Conveyor Co.’s equip- 
ment for handling different classes of merchandise 
from floor to floor. On the first page of this new 
catalog is pictured the old Roman aqueduct which 
conveyed water to Rome in bygone years, and in 
connection with this illustration appears the fol- 
lowing statement: 

“The progress of industry through twenty cen- 
turies has left a well defined trail. Like all trails 
the way is blazed, and landmarks serve to guide 
the newcomer. The old Romans who built the 
Aqueduct, were they still alive, might well be 
proud—for this three hundred mile structure which 
brought pure water from the Apennine Mountains 
to Rome is indeed a landmark. It is still con- 
sidered a colossal feat in harnessing the power of 
gravity to serve the needs of men. 

“The application of gravity in serving modern 
industry is vet in its infaney. The Standard Con- 
veyor Co. is a pioneer in the manufacture of mod- 
ern equipment to help industries utilize the free 
force of gravity in their handling operations. The 
purpose of this catalog is to show and describe 
some of the various ways of harnessing gravity to 
industrial needs.” 


TIMBER LAND SALES 


SACRAMENTO, CALIF., Oct. 11.—Three big timber 
deals were consummated this week in the Klamath 
Falls district. One of them, involving $100,009, 
was the purchase by the Lamm Lumber Co, from 
the Oregon Land Corporation, of 3,080 acres of 
timber land adjacent to the Southern Pacific rail- 
road from Corral Springs to the Deschutes River 
crossing. The Oregon Land Corporation also sold 
to the Pelican Bay Lumber Co., 2,240 acres of tim- 
ber land in the same neighborhood. The Shevlin- 
Hixon Co. acquired title to another section. of 
timber north of the Klamath Indian Reservation, 
consolidating its already immense holdings.  Al- 
though it has no mill in Klamath County, the 
Shevlin-Hixon Co, now controls more than a billion 
feet of timber in the northern part of the county. 
It was the successful bidder on the North Marsh 
unit of the Klamath Indian Reservation several 
months ago and has since acquired other timber 
holdings in the same district from private owners. 


WHITESBURG, Ky., Oct. 14.—Bentley & Rodgers, 
local lumbermen of the Elkhorn Creek seetion pur 
chased several hundred acres of hardwood timber 
lands on Long’s Creek and will install mills. J. L. 
Bentley also purchased a large boundary of timber 
in the same section. At Blackwood, the Blackwood 
Lumber Co, is said to be negotiating for a splendid 
tract of timber in that section. In the lower Elk- 
horn Creek section, Lewis Bentley and others closed 
a deal on 500 acres of properties in the Cumberland 
foothills. Mitchell, Smith & Oxford purchased 
several hundreds of acres of oak and poplar near 
Hellier, and this will be opened for development as 
soon as mills can be installed. H. M. Smith, of 
Dickenson County, Virginia, purchased a_ timber 
boundary on Marrowbone Creek and will install 4 
mill at once, 
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Uses Trucks and Tractor in Logging 


Rapid City, S. D., is headquarters for the War 
ren-Lamb Lumber Co., which operates a sawmill, 


planing mill and box plant at that place. The raw 
material is secured from the Black Hills, where 
the logging operations of the company are carried 
on. The accompanying illustrations show some 


of the equipment employed by the Warren-Lamb 
Lumber Co. in transporting the logs to the Rapid 
City mill. After the logs are cut they are hauled 





Motor truck and trailer employed by Warren-Lamb 
Lumber Co. in its Black Hills logging operations 


out on motor trucks equipped with trailers, and 
skidded or rolled into a pond at the end of a 
flume seven miles long, down which they are run 


to a pond at the lower end where the logs are 
loaded on to cars for transportation to the mill 





wheel 


Truss 


and crawler type of tractor used 


Warren-Lamb Lumber Co., 


at Rapid City. The truss wheel and crawler type 
of tractor illustrated herewith has a load of 
(280 feet of 18-, 20- and 22-foot logs. 
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Six More GMC Factory Branches 


In order to continue its standard service policy 


to the rapidly growing number of GMC truck own 
ers, the General Motors Truck Co., of Pontiae, 
Mich., announees that it has just opened six more 
direct factory branches. These are equipped with 
complete service facilities and are under the super 
Vision of factory trained experts. The new branches 
are Albany, N. Y., Newark, N. J., Ft. Wayne 
Ind., Ft. Worth, Tacoma, and Columbus, Ohio. 
Facilities to obtain quick and efficient service 
are of vital importance to truck owners,” said 
Otto E. Stoll, vice president and general manager 
of the General Motors Truck Co. “Trueks are 


worked day in 
sreater burdens 


and day out, frequently bearing 
than they are designed for in 
order to take care of business emergencies They 
are money earners, and, therefore, every moment 
they are out of involves a cash loss. It 
is to eliminate all possible delay in servicing that 
we have decided to increase the number of our 
factory branches. These branches. working with 
local sales and service representatives, will insure 


service 


Rapid City, 


tke most efficient service to GMC owners. The 
market for motor trucks is constantly broadening 
and our sales show that we are keeping pace with 
the demands of ft!mdustry for faster and better 
transportation. The broadening of the market for 
GMC trucks has made the establishment of more 
factory branches a necessity.” 

(RABE M 


To Distribute ‘‘Caterpillar” 


been made by the 
of Peoria, IIL, 


in Iowa 


Holt 
of the 


Announcement has 
Manufacturing Co. (Ine.), 


appointment of the Dukehart Machinery Co., 106- 
110 West Second Street, Des Moines, Iowa, as 


distributer for “Caterpillar” tractors in Iowa ex- 


cepting the counties adjacent to Nebraska. The 
Dukehart firm has been engaged for a number 


sale of road-making and farming 
acquaintance and con- 


of years in the 
equipment, and has the 


fidence of a large clientele among county, town- 
ship and city road officials, contractors, dealers, 


farmers and industrial users. With complete sales 
and service facilities and adequate stocks, the 
Dukehart Machinery Co. will be in position to 
give prompt service to all former and new owners 
of “Caterpillar” tractors. A. G. Forney, formerly 
sales representative of the Holt Manufacturing 
Co. in central Iowa, will be associated with the 
Dukehart concern. . 
Saag 


Data on Motor Vehicle Production 


According to data collected at the biennial 
census of manufactures for 1923, the Department 
of Commerce, Washington, D. C., announces that 
the establishments engaged igre ng in the manu- 


facture of motor vehicles in that year produced 


3,472,420 gasoline” or fg Ate passenger 
vehicles, including chassis, valued at $2,277,800,- 


046: 12,878 public conveyances, valued at $24,- 
667,251 ; 1,192 government and municipal vehicles, 
valued at $10,051,776; 
402,408 business vehicles, 
including chassis, valued 
at $295,868,451; 1,236 
electric vehicles, inelud- 
ing chassis, valued at $3,- 
059,906 ; 11,191 trailers, 
valued at $4,233,069; to- 
gether with other prod- 
ucts valued at $547,647,- 
375, making a total of 
$3,163,327,874. This total 
represents an increase of 
89.3 percent as compared 
with 1921, the last pre- 
ceeding census year. The 
output of motor vehicles 
of all classes, including 
chassis, totaled 3,890,134 


in number and $2,611,- 
447,430 in value. (The 
values here given are 


f.o.b. factory.) 

The foregoing figures 
and the other statisties 
herewith relate to manu- 
facturers whose principal 
products were assembled 
motor vehicles, and do 
data for the production of establish- 
engaged primarily in the manufacture of 
parts and accessories for motor vehieles. 

The detailed statisties of products gives the num 
ber of trucks produced in 1923 as 252,394, valued 
at $202,181,258, compared with 89,289 trucks 
manufactured in 1921, with a value of $84,566,200. 
Trailers | produced in 1925 numbered 11,191, valued 
at $4,233,069, compared with 3,567 in 1921, valued 
at 31.926.426. 


logging operations of 


S. D 


not inelude 
ments 
bodies, 


The following data show the number, by class, 
of motor trucks, delivery wagons, busses, sight 
seeing wagons and chassis produced in 1923, com 


pared with 1921, and percentage of increase : 


Number Percent of 


Class 1923 1921 Increase 
Up to %-ton.. 75,1738 27,002 178.4 
1 to 1% tons.282,386 93,853 200.9 
2 to 3 tons... 30,701 16,463 86.5 
2Y% tod tons.. 13.22 1 6,433 105.7 
5% tons up. 2,41 1,070 126.1 

Total . 403,910 144,821 178.9 


(@ aaa aaAae 
WHAT is said to be the largest shipment of lum 
ber ever consigned for the construction of one 
moving picture set, left San Pedro, Calif., recently 
by truck for Hollywood Twenty-five motor trucks 
earried 150,000 feet of lumber to Universal City. 


Co PACIFIC COAST Co 





The Polleys 
Lumber Co. 


Manufacturers of Western 


> WHITE 
__ PINE 


Dry Selects 








General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 
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WE ARE PRODUCERS OF 


Western 


Red Cedar Poles 


Radio 
and 


Flag Poles 


You? inquiries solicited. 


Robbins LumberCo. 


COLVILLE, WASH. 


Spruce 








NX | y, 


H. B. HEWES, 
President 
W. T. VIRGIN, 
Vice-President 
R. H. DOWNMAN, 
J. H. McWILLIAMS 
Cc. D. TERWILL a 
Sec.-Treas. & Gen. Mgr. 
F, E. WALKER, 
Asst. Sec. & Treas, 





















BOX, 
SHOP 


and 


CLEARS 
Clover Valley 


Lumber Co.,\°*axr°™ 








Advance Lumber Co. 


Lindelle Block, SPOKANE, WASH. 


A. MacCuaig, Pres. R. B. 





Canfield, Sec’ y-Treas. 








WHOLESALE MERCHANTS 


| Pondosa Pine Common 
(Western Pine) Shop & 


| IdahoWhite Pine Selects 


Fir and Larch DIMENSION 

















68 AMERICAN LUMBERMAN 


OcTOBER 18, 1924 





A dollar 
looks 
big 

in 





Germany! , 


The average American doesn’t mind 
squandering a_ dollar, but 
a Lumber Dealer deliberately neg- 
lects to increase his turnover he’s 


squandering many dollars! 


when 





‘The way to make more money is to 

cut down on the one-kind-of-lumber 

Coast Cars, and order from our 

Minnesota Transfer Yards 
MIXED CARS 

Get what you want—get it quick! 


TRY A CAR! 








<i 
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Quick Shipments 


DOUGLAS FIR =» 


West Coast Hemlock Lumber 


TH 


Red Cedar Shingles 


FROM 


The Lumber Capital of America 
PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 











Branch Offices and Salesmen: 


S. B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
G.A. Jones, 706 LumberExchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St , Wichita, Kansas 








Flooring, Siding, 
Ceiling, Timbers, 
Dimension, Lumber 


Try Our Mixed 
Car Service 


It will save 











you time, CEDAR 
trouble and LONG FIR Siding and 
money on Shingles. 


every order. TIMBERS 


Tell us your 











It always needs now. 
satishes. JOHN D. COLLINS 
HEMLOCK LUMBER CO. 


White Building, 


Boards and Shiplap SEATTLE, WASH. 
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EVANSVILLE, IND. 


Oct. 15.—-Hardwood lumber trade in southwest 
ern Indiana has been fairly good for this season. 
While orders have not been numerous, inquiries 
are coming in right along. Many wholesalers say 
buying is almost equally divided between dealers 
and factories. Railroad inquiries are on the in 
erease. Furniture manufacturers continue to buy 
in considerable quantities, as factories are being 
operated steadily, necessitating purchases of gum 
und other items. Guim, ash, oak, walnut, bass- 
wood, poplar, chestnut and cottonwood are among 
the items in greatest demand locally, and prices 
are firm. Veneer and plywood plants are on steady 
time, business being better. Box manufacturers re- 
port a very good trade. Farmers in this section 
have good returns from tobacco sales, and soon 
will have considerable money from the sale of 
corn. 

Logging operations along Green and Barren 
rivers in western Kentucky are still active. <A 
good many logs are being rafted here. Log prices 
ure considered rather high, but the quality is very 
good. Many logs are being received at Chandler, 
Ind., a few miles east of Evansville. 


DETROIT, MICH. 


Oct. 13.—-The wholesale market in softwoods 
has taken on additional strength with a further 
clearing up of transit cars. Volume of buying has 
shown a considerable improvement, with shiplap 
and fencing outstanding in the demand. Marked 
activity in softwood purchases is expeeted in this 
section for the remainder of the year. 

There has been a further extension of hardwood 
releases and orders in automotive plants, especially 
in body factories, where much heavier production 
schedules have been made effective. Inasmuch as 
this increased production is indicative of future 
requirements for automobile plants, it is regarded 
as the forerunner of a more pronounced revival. 
Orders for hardwoods are in better volume, but 
in the main are governed by present production. 

With retail yards reporting a splendid business 
that has not shown any falling off for some months, 
additional announcements as to projected building 
activities in this city, ineluding principally a 
number of large hotels and many dwellings, have 
given rise to the belief that retail sales will con- 
tinue very brisk well into cold weather. It is 
not believed that there will be any decided curtail 
ment of building operations in this section during 


ee" _ LQUISVILLE, KY. 


Oct. 13.—-A good demand is experienced at steady 
prices for hardwood lumber as well as veneers and 
plywood, and ample car supply enables lumber to 
be moved satisfactorily. Production is favored by 
good weather and roads, while the labor situation 
is easy, and country logs have been a shade easier 
in the logal section. As general conditions in the 
country are better, consumption is heavy and con- 
sumers are paying the price more willingly. The 
market is holding its own. Poplar is in fair 
request in the best grades, and moving well in 
low grades. Oak is good, and gum has been very 
active, while there is fair movement on elm, ash, 
maple and other items. 

Local quotations, inch stocks, at Louisville: 
Kentucky and Indiana quartered white oak, FAS, 
$140; common, $80; quartered red, $115 and $70: 
plain white, $105 and $60; plain red, $95 and 
$55. Southern oak, quartered white, FAS, $125; 
common, $80; quartered red, $90 and $60; plain 
white, $86 and $57; plain red, $82 and $55. Pop 
lar, FAS, $100; saps and selects, $76; No. 1 com 
mon, $53. Walnut, FAS, $210; selects, $150; com- 
mon, $110. Chestnut, $100 and $60. Cottonwood, 
$55 and $43. Ash, $100 and $60. Basswood, $85 
and $55. Gum, quartered red, $85 and $55: plain 
red, $78 and $50; quartered sap, $60 and $45: 
plain sap, $55 and $37. 

It was reported from Leitchfield, Ky., that John 
S. Hughes, operating the John S. Hughes Lumber 
Co., suffered loss of two fingers, when his hand 
was caught in a planer in his own plant. 

Opening of the fall football season in Louisville 
again finds the name Norman featuring the seores 
of the Louisville Male High School. There have 
been a long series of Normans in local football, 
all sons or grandsons of the late A. E. Norman, 
founder of the Norman Lumber Co. FE. B. Norman, 
head of E. B. Norman & Co. and president of the 
Wardwood Manufacturers’ Institute, J. Van Nor 
man, interstate commerce attorney and legal 
representative of the Southern Hardwood Traffic 
Association, and other lumber | organizations, 
and A. EB. Norman, jr., brothers, made football his- 


tory in Kentucky more than twenty years ago. 
Later on Colgan Norman and E. B. Norman, jr.. 
sons of E. B. Norman, were in the limelight. At 
the present time “Stuffy’? Norman, son of J. Van 
Norman, is captain and fullback of the Louisville 
Male High School team, and has been a grand 
point seorer for his team. 


INDIANAPOLIS, IND. 


Oct. 13.—Demand for hardwoods from city 
vards has slumped materially; that from = rural 
yards comes more nearly holding its own. Loeal 
jobbers feel that most of the business from now 
to the first of the year will reflect actual con- 
sumption. The industries are buying in fair quan 
tities, but demand is becoming somewhat spotted 
Some industrials seem to be in good shape. but 
others say the early fall rush is slowing down. 
This is particularly true in the automobile field, 
where buying is being curtailed. Quite a little 
new business is being booked from the furniture 
factories, however. Most local factories and those 
in the furniture belt south of this city, principally 
Shelbyville, Columbus and Franklin, have a large 
volume of orders and are buying steadily. Oak, 
hickory and gum appear to be very popular. There 
is no disposition to build up reserves, jobbers say. 
and the demand represents current needs entirely 
Loeal flooring factories are operating now on a 
part time basis, though business is good for this 
season. Railroads and other utilities are curtail 
ing their buying, preparatory to pulling their re 
pair gangs off when the weather forees a cessation 
of outdoor work. 


MARINETTE, WIS. 


Oct. 13.—The Sawyer-Goodman Mill No, 1. is 
closed for two or three weeks for repairs. The 
No. 2 mill here is in operation. The logging camp 
at Pembine, Marinette County, has been started; 
other camps will wait for the condition of the 
market. 

Operations at the Marinette-Green Bay Excelsior 
Co.. Green Bay, were resumed last week, following 
a three months’ shutdown. Enough new material 
is on hand for a year. 

One of the most modern plants in this section 
of the State will soon begin operations when the 
Hfolt hardwood mill in Oconto is ready about Nov. 
1. It replaces the large mill that was destroyed 
by fire last April. The main building is 72x518 
feet. About thirty motors have been installed for 
aS many machines. Due to keen competition in 
the shoe last and tenpin business, the Holt hard 
wood plant has discontinued manufacturing these 
two articles, on which it had = specialized before 
the fire. The output of the new plant will be 
greatly increased ; but, owing to modern machinery. 
no increase in the force will be necessary. 

Lumber dealers from all sections of the Upper 
Peninsula of Michigan gathered in Manistique on 
Saturday, Oct. 11, for the annual Cloverland Re 
tail Lumbermen’s Club meeting. Following business. 
a banquet was served. 


COLUMBUS, OHIO 


Oct. 13.—Hardwood trade is showing consider 
able activity when the season is taken into con 
sideration. Retail buying is the best feature, al 
though some lines of manufacturing are not far 
behind. Box and furniture factories are buying 
steadily. Automobile trade is slow. Railroad or 
ders are fair and inquiries from carriers continue 
numerous. Dealers are preparing for a lively trade 
later on and are replacing broken stocks. Prices 
rule firmer and there is now less cutting to foree 
trade. Shipments are coming in steadily. Produc 
tion is better and there is no large supply of dry 
stocks in mill owners’ hands. J. B. Patton, as 
sistant sales manager W. M. Ritter Lumber Co., 
says mills are standing pat on quotations. The 
American Column & Lumber Co. says prices are 
firm. The Virginia Lumber Co. reports a_ steady 
hardwood trade. The John R. Gobey Lumber Co 
is having a good hardwood demand. 

Southern pine trade is showing signs of improve 
ment, but the demand is still spotty. Generally 
speaking, dealers are buying only to take care of 
current business. Flooring and finish are the 
strongest items. C. R. Clarridge, of the Buckeye 
Lumber Exchange, reports a slightly better feeling 
in southern pine cireles. Concessions made by 
mills several weeks ago have been withdrawn. 
This is especially true of those on No. 2 hoards 
The Sowers-Benbow Lumber Co. says its business 
has improved slightly, and that there is a good 
deal of figuring on new work. Paul B. Sisson. of 
the Paul B. Sisson Lumber Co., reports more 
strength in No. 2 boards, and weakness in No. 2 








Oct 


—_— 


dim 
of t 
a. 3 
ther 
acre 


Or 
ket 
Shi 
too | 
opel 
bein 
trib 
ope! 
larg 
at 3 
mill 
and 
Fur 
quot 
note 
and 
ness 
buy: 
prac 


0 
ore 
lum 
doo) 
sale 
the 
the 
othe 
live 
req 


ame 
hea 
in 
ame 
are 
1D 
and 
bee! 
wee 
con 
whe 
ret 
( 
con 
lum 
rece 
and 
fam 
neu 
wat 
hefc 


’ 


© 
Spo! 
and 
lock 
fair 
of 1 
as 
to | 
in ¢ 
ises 
are 
cur 

si 
Stal 
2,01 
tior 


( 
qui 
eve 
to | 
ber: 
ven 
tur 
agr 
ont) 

}: 
tha 
roo 
was 
rep 
SOU 
frej 
of 
and 
bet 
Thi 
age 
con 
offic 
of 
OCe 


ren 








OCTOBER 18, 1924 


AMERICAN 


LUMBERMAN 


69 





dimension. ‘Trade is draggy and there are a lot 
of transit cars. Railroad orders are good. The 
J. H. Zinn Lumber Co. says retail trade is better, 
there being more figuring on homes. W. L. Whit- 
aere reports a spotty demand for southern pine. 


JACKSONVILLE, FLA. 


Oct. 13.—Trading in the southern hardwood mar- 


ket continued at an unchanged rate last week. 
Shipments are fairly heavy, but prices are still 


too low to allow the mills much profit. Most of the 
operators are satisfied with the volume of orders 
being received. suying seems to he well dis- 
tributed, but still is hand to mouth. Building 
operations are moving at a satisfactory rate, and 
large projects started earlier in the year are now 
at a point where hardwoods are used. Planing 
mills and sash and door plants are buying lumber, 
and flooring manufacturers report a brisk business, 
Furniture manufacturers are taking their usual 
quota of hardwoods. Increased activity has been 
noted, especially in the Carolina factories recently, 
and they have been placing a large volume of busi- 
Automobile manufacturers, however, are still 
buying in a very modest fashion. Prices remain 
practically unchanged. 


MILWAUKEE, WIS. 


15.—-A fairly active demand for the better 
softwoods was noticeable in the Wisconsin 
market during the last week. Sash and 
manufacturers were the heaviest buyers, and 
sales to them exceeded sales to the retail yards in 
the vicinity of Milwaukee. Neither the yards nor 
the sash and door factories, any more than any 
other lumber users, are stocking up. Prompt de 
liveries for immediate consumption are generally 
requested. 

Automobile body builders are still buying small 


ness, 


Oct. 
grade 
lumber 
door 


amounts of small dimension hardwoods, and the 
heavy machinery interests, which are important 
in Milwaukee, are in the market for considerable 


amounts of oak and maple. Inquiries and orders 
are still received for maple flooring items. 

Edwin C, Scofield, former governor of Wisconsin 
and nationally known Badger lumberman, who has 
been ill at the Hotel Pfister, Milwaukee, for several 
weeks and who recently was reported in critical 
condition, is now doing nicely. His son George, 
who had been almost constantly at his bedside, has 
returned to Oconto, Wis. 

C. F. Kellogg, of Kellogg Bros. Lumber Co., Wis- 
consin Rapids, Wis., and a director of the State 
lumbermen’s association, passed through Milwaukee 
recently returning from three weeks at Freneh Lick 
and West Baden Springs, Ind. While at the 
famous Indiana resorts, Mr. Kellogg took baths for 
neuritis and played golf every day. While in Mil 
waukee he reported that he feels better than ever 


before, 
MERRILL, WIS. 


Oct. 14. Lumber has been somewhat 
spotted of late, some days showing good business 
and then a falling off. This is true of both hem 
lock and hardwoods, while pine business has been 
fairly quiet for the last four or five months. Most 
of the manufacturers and loggers will not operate 
as heavily during the coming winter, according 
to present indications, as had been planned earlier 
in the fall, and this lessening of production prom 


business 


ises to have a tendency to stiffen prices. There 
are those, however, who are not yet planning to 


curtail their production. 


The B. Heinemann Lumber Co., of Wausau, will 
start its sawmill Oet. 15, and has a supply of 
2,000,000 feet of logs with which to begin opera- 
tions. 

MEMPHIS, TENN. 

Oct. 14.— Demand for hardwood is comparatively 
quiet, but is sufficient to keep prices on a pretty 
even keel. Domestic consumers are buying only 
to cover their more immediate needs. Some mem 


bers of the trade report a better demand for 
veneers, principally from manufacturers of furni 


ture and refrigerators. It is quite generally 
agreed, however, that the call for lumber itself is 
only modest at best. 

Foreign demand is perhaps a little less active 
than a short time ago. Demand for ocean freight 


room during the first week of the current month 
was fairly full, but since that time bookings are 
reported comparatively light. The American Over 


seas Forwarding Co. announces that it has booked 
freight room since Oct. 1 for about 7,000,000 feet 
of hardwood forest products through its Memphis 
and New Orleans offices for shipment to Europe 
DetWween now and the end of the current year. 
This makes about 45,000,000 feet booked by this 
agency since Aug. 1. The bookings since Oct. 1 
‘consist of $25 cars through the New Orleans 
offices, and 150 through those at Memphis. Most 
of the requirements of exporters, in the way of 
ocean-freight room, have been filled so far as the 
remainder of 1924 is concerned. 


Manufacturing operations are proceeding steadily 
under virtually ideal weather conditions. It is 
noteworthy, however, that shipments are about as 
large as the quantity of lumber being placed on 
sticks, with the result that there is little, if any, 
increase in total holdings. Manufacturers have 
shown extreme conservatism in the matter of 


production. 
BUFFALO, N. Y. 


Oct. 14.—-Last week was a busy one in the local 
building bureau, the figures being the largest in 
some weeks. During the first five days of the weck 
the number of permits was 155 and the 
$1,201,500. 

The steamer Usona, owned by White Gratwick & 


easts 


Mitchell, is at Duluth to load 1,500,000 feet of 
white pine arriving at that port by rail, to be 
shipped forward to the firm's North Tonawanda 
vard. 


A proposal to spend $15,000,000 on New York 


State park development will be voted on at the 
general election of Nov. 4th. 
Lumbermen visiting here this week were H. H. 


Thompson of the Thompson Bros.’ Lumber Co., 
Hfouston, Tex.; C. If. Daggett, of the Ewauna Box 
Klamath Falls, Ore., and John Luntz, jr., 
(rreenleaf Johnson & Son, Baltimore. 

Fred M. Sullivan and C. F. Sullivan are at Tup- 
per Lake, in the Adirondacks, this week, hunting 
for deer. 

Bernard A. Brady, member of the local lumber 
trade, who was recently married, has gone to South 
\merica on his wedding trip. 


RHINELANDER, WIS. 


Oct. 14.--The demand for lumber 
main light. The cedar dealers are no busier. But 
there is some movement of hemlock, and one con- 
cern reports its stock nearly all cleaned up. There 
have been some calls for No. 3 elm for crating, 
but the Rhinelander mills are pretty well cleaned 


CoO. 


seems to re 


up on that, though the wholesalers here are able 
to supply it from their contract stocks. It has 
become apparent that Canadian birch is under- 


selling the Wisconsin and Michigan timber in some 
markets, and this competition must be met. Some 
Wisconsin mills have already reduced select and 
better in order to move stocks. The common 
grades of birch have sold fairly well, and some 


mills are cleaned up on No. 2 and No. 8 common. 
Rhinelander retail trade here shows a little life. 
Farmers will do very little building; the potato 


crop is fair and of good quality, but the price is 
simply ridiculous. Other States, Minnesota, North 
and South Dakota, jumped into the potato game 
in the last few years and keep the market swamped. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 


Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number 


of patent and name of inventor when ordering. 
1,408,574. Saw filing and setting 

Peterson, Belleville, N. J. 
1,508,588. Saw gummer 

Black, Memphis, Tenn. 


apparatus. David 


and sharpener. Thomas © 


1,508,606. Gang saw edger. James T. Mackie, New 
Westminster, British Columbia, Canada. 

1,508,657. Pilfer-proof box. John TL. Hood, Paw 
tucket, R. I 

1,508,685. Safety device for jointers. Andrew Flohr 
Colorado Springs, Colo. 

1,509,013. Veneer kiln. Patrick M. Williams, North 
Wilkeshoro, N.. C., assignor to I. Moore Dry Kiln Co., 


Jacksonville, Fla. 

1,509,056. Spindle holding means. 
Winchendon, Mass., assignor to 
Son, same place, 

1,509,182 
Idaho. 

909,192. Metal bound shipping box. 
St. Joseph, Mo., assignor to Saranac Automatic Machine 
Corporation, Benton Harbor, Mich 

1,509,475. Wood refuse destroyer. Charles Harrison, 
Vancouver, TB. C. 

09,533. Method 
Madison, Wis., 

1.509, 709. 

Ariz 


209,716. Log carrier. William G. Daniel, Sunburst 
6. 


Willard N. Sawyer, 
Baxter D. Whitney & 
Saw gage. 


Daniel ©. Spencer, St. Maries, 


Edward Craig, 


Rolf 


of seasoning wood 
dedicated to the publie. 


Thelen, 


Saw set. Henry IL. Carman, Flagstaff, 


509 S32 Crate. Clarence IE, Gerberich, Aurora, Il 
1,510.35 Method of preparing a composition fo 
preserving woods Victor Vandevoorde, Brussels, Bel 


vitum, assignor to N. Vv 
sume place, 


Netherland Colonial Trading Co 


1.510.465. Machine for finishing flooring Elmer € 
Dittmar, Williamsport, Pa., assignor to Crooks-Dittmar 
Co., same place, 

1,510,466. Machine fer finishing flooring Elmer € 
Dittmar, Williamsport Pa., assignor to Crooks-Dittmar 
Co., same place 

1.510.467. Machine for finishing flooring Elmer €, 
Dittmar, Williamsport, Pa., assignor to Crooks-Dittmar 
Co., same place 

1.510.484 Method of and apparatus for strapping 
boxes. Jotn W. Leslie, Evanston, I. 
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PACIFIC COAST 
FACTORY & INDUSTRIAL 
LUMBER STOCKS 





Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 


Fred W. Roblin Lumber Co. 


Northwestern Bank Bldg., PORTLAND, ORE. 


























SALES AGENTS: 


Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 





Service-Quality 


—- ON- 


Douglas Fir - Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


TheGriswold Lumber Co. 


Gasco Building, PORTLAND, ORE. 




















A new book by 
“*The 


Lumberman 
Poet’’ 


Come 
n 
Home 


DOUGLAS MALLOCH 





“Pack 
home” to 


on 
and 
and 


and “come 
Mother 
road 


your things’ 
“church and 
Home and Dad, the grassy 
the village school.” 

Make the Great- 
Pri- 
New 


acquaintance of 
grandfather Green, Eider Jones, 
vate Hill, Pa and Ma, The 
Preacher, Crazy Pete and others 


The a 
heart, a 
tear to 


will bring a warmth to your 
smile to your lips, perhaps a 
your eyes. They will tighten 
home ties, make life worth living. 

Home” for 
the absent. 
cloth, 222 


You will want “Come on 
yourself, and to send to 
Postpaid, $2. Bound in blue 
Address: 


pase 


American Lumberman 


431 South Dearborn Street, CHICAGO 
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Room 712 Railway Exchange 
Tel. Harrison 1295 





alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
CHICAGO, ILL. 
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Old 
Growth 


Mills: - - 





Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 


Robert S. Burnside, 749 Railway Exch. Bldg. 








Lumber 
Specialties 


Items which most 
firms don’t like to 
handle are just the 
things we do handle. 
We can furnish 
almost anything you 
want in Pacific 
Coast products. v 


H. J. ANDERS 





301-338 Northwestern 
Bank Building, 


R. R. Material 
Factory Stock 
Garage Doors 
Red Cedar Poles 
Fir Piling 
P. O. Cedar 


Builtup Columns 


Mouldings 
in 
Mixed Cars. 


ON 


Lumber 
Company 


Portland, Ore. 











a: 
Geo. T. 


Service 


Rail and 


DOUGLAS 
SPRUCE 








Quality 


MICKLE 


Lumber Co. 


Lumber Specialists 


Cargo 
FIR 


HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON : 


~\ 











MAKE your timber investments pay maximum 


returns. 


postpaid. 
born St., Chicago, Ill. 


“Principles of Handling Wood- 
lands’”’ by Henry Solon Graves tells how. 
American Lumberman, 431 So. Dear- 


$2.50, 








News from America’s 


Chie 


Lumber Centers 














LOS ANGELES, CALIF. 


Oct. 11 Practically no price changes have 
taken place this week in the local market. A 
healthy activity is reported by local dealers. Veri 
fving predictions of some time ago that the Jull 
in Jumber shipping was but a temporary one, yes- 
terday’s business established a new high record 
for the year at the harbor. The renewed activity 
in lumber is taken by shipping men here to indicate 
a pronounced upward tendeney in general building 
in this section and, it is believed, forecasts an ex 
tremely busy season in all building lines. Both the 


McCormick and the Luckenbach Jines report: brisk 
activity. Many of the leading intereoastal lines 


have virtually adopted $13 as the lumber rate to 
the North Atlantie for November. During the 
present month $14 has been the generally accepted 
figure. 

The steamer West Katan, purchased recently by 
A. P. Hammond, well known lumberman of San 
Francisco, left yesterday for Grays Harbor, where 
she will take on cargo of lumber for the east coast. 
While no definite announcement was forthcoming, 
Mr. Hammond indicated that it is the intention 
of his company to add more bottoms at the earliest 
possible date. 


TACOMA, WASH. 


Oct. 10.—No business was 
regular meeting of the Tacoma 
last Wednesday. Only a few of the lumbermen at 
tended. An informal talk on some features of as- 
sociation work was made by Ernest Dolge, presi 
dent West Coast Lumbermen’s Association, but 
there was no general discussion and no new busi 
ness. Vice President Karl B. Kellogg presided in 
the absence of President Lee Doud. 

The lumber market has weakened to some ex 
tent during the last two weeks, and local mills 
report some falling off in demand. Prices have 
not declined greatly, but were already lower than 
the manufacturers felt they should have been. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Port dock, 
Dorothy Wintermote, California, 800,000 feet (part 


taken up at the 
Lumbermen’s Club 


cargo) ; Kurohime Maru, Japan, 477,000 feet (part 
cargo); Melville Dollar, Atlantic coast, 650,000 


feet (part cargo); Kureha Maru, Japan, 200,000 
feet (part cargo); Glymont, California, 250,000 
feet (part cargo), and Canadian Transport, Europe, 


650,000 feet (part cargo). Puget Sound Lumber 
Co., Rotarian, west coast South America, 300,000 


feet (completing). Defiance Lumber Co., Barbara 
(¢, California, 400,000 feet (part cargo), and 
Tosca, west South America, 500,000 feet 
(part cargo). Diekman Lumber Co., Africa Maru, 
Japan, 500,000 feet (part cargo); Robin Hood, 
Atlantic coast, 500,000 feet (part cargo), and 
Munidies, Atlantic coast, 300,000 feet (part cargo). 


coast 


St. Paul & Tacoma Lumber Co., Africa Maru, 
Japan, 650,000 feet (part cargo) ; Commercial 


Spirit, Atlantic coast, 850,000 feet (part cargo) ; 
Robert Luckenbach, Atlantic coast, 1,000,000 feet 
(completing) ; Birmingham City, Atlantic coast, 
550,000 feet (part cargo), and Wheatland Mon- 
tana, China, 450,000 feet (part cargo). Baker 
dock, Caddopeak, California, 50,000 feet (part 
cargo), and Panaman, Atlantic coast, 50,000 feet 
(part cargo). Terminal dock, Santa Inez, Cali- 
fornia, 600,000 feet (part cargo). Tidewater Mill 
Co., Munidies, Atlantic coast, 750,000 feet (part 
cargo), Robin Ilood, Atlantic coast, 500,000 feet 
(part cargo), and Dorothy Wintermote, California, 
200,000 feet (completing). 

Tacoma lumbermen have taken considerable in- 
terest in the celebration of Fire Prevention Week 
here and have coéperated with the local civic or 
ganizations and the city and county authorities and 
the Forest Service in arousing public interest in 
the work. A number of lumbermen were called into 
service to deliver addresses in the publie schools 
and before the local civie clubs at the regular 
weekly meetings. 

The two new mills now under construction at 
Shelton for the Reed Mill Co. and the Henry Me- 
Cleary Timber Co. are rising rapidly and will be 
completed about Jan. 1. Six carloads of machinery 
have arrived for the Reed plant. The Carl Carlson 
Lumber Co., of Tacoma, is also planning a new 
mill at Shelton with a capacity of 50,000 feet 
daily, while John Cassidy, of Morton, has bought 
the small Shelton mill owned by Ben Ifurst and 
will enlarge it to a 50,000-foot capacity plant. 

Mrs. James W. Dempsey, widow of the late 
president of the Dempsey Lumber Co., left this 
week for New York, from which port she will sail 
for England to spend some time with her daughter, 
Mrs. Charles Prowse. From England Mrs. Demp- 
sey, who is accompanied by Miss Dick Dempsey, 


will go to the Orient and will 
months there. 
next April. 
William D. Little, retail lumberman from Oe6e!] 
wein, Iowa, has been spending the last ten days 
in Tacoma. Mr. Little was called as a witness for 
the defense in the trial of Roland R. Pothier, 
accused of the murder of Maj. Alexander P, 
Cronkhite at Camp Lewis in 1918. The case has 
attracted national interest and has brought wit- 
nesses here from all parts of the country and from 


spend the winter 
She expects to return to Tacoma 


the Canal Zone and the Philippines. Mr. Little 
was a sergeant in the 218th Engineers, Major 


Cronkhite’s regiment, and was nearby at the time 
of his death. 

George EE. Griffith, deputy supervisor of the 
Rainier National Forest for the last eight years, 
und one of the best known forestry officials at the 
Tacoma office, has been promoted to the branch of 
public relations of the Forest Service and will have 
charge of this work in the Northwest, with head- 
quarters at Portland. 


SALT LAKE CITY, UTAH 


Oct. 11.—-Business in lumber is normal for the 
season. Things are still very quiet in the country 


districts. The farmers, however, are in better 
shape this fall than it was thought they would 
be. Most crops are bringing good prices and 
there is a market for everything. But it would 
seem that the farmer is paying off his obligations 
and not contracting any new ones that he can 
possibly avoid. Mixed cars of lumber for filling 
in purposes are being ordered by the retailers, but 
they are buying cautiously and for immediate needs 
only. Prices are described as steady. 

Taking the State as a whole, the industrial 
situation is good. All of the essential industries 
outside of agriculture and sugar manufacturing 
are in excellent shape. There is no unemployment 
of any consequence. Bankers are very optimistic. 
They report deposits as increasing and customers 
able to pay their obligations on time. There are 
no important failures of any kind. It is estimated 
that the tourists left a million dollars more in the 
State this year than last. The tourist business 
is becoming very important to Utah as a result of 
the development of the seenic resources of south- 
ern part of the State. Considerable building opera 
tions are expected to be undertaken in that seetion 
in the next few years. 

Seth W. Morrison, sr., 
Morrison * Co,, 


of the S. W. 
rejoicing over the 
arrival of a grandson at the home of his son, 
S. W. Morrison, jr. The father, S. W., jr., is 
secretary of the company, and resides in 
City, Ore. 


president 
Wholesaler, is 


Oregon 


EVERETT, WASH. 


Oct. 11.—Working on the sustained yield basis, 
the Sauk River Lumber Co. has logged 25,000,000 
feet of its government contract for timber on the 
Stillaguamish watershed. The contract, which was 
executed more than a vear ago, calls for a total of 
235,000,000 feet, of which 25,000,000 feet must 
be logged before March 21, 1926, and 50,000,000 
feet every three years thereafter. The logging 
crews have crossed the Sauk River, and are now 
going up the White Chuck. The stand in that 
region is noted as exceptional quality old-growth 
Douglas fir and cedar, with a heavier percentage 
of cedar than usual. The output comes by rail 
to Everett, and is dumped into Puget Sound at 
Blackman’s point. It is figured that the system 
of logging will require about fifty years for the 
completion of the circle back to the starting point 

at which time it is expected that the new growth 
will begin to be available in commercial quantities. 

According to the Everett News, division head 
quarters of the Great Northern in this city have 
received advices that Ralph Budd, president of the 
road, will negotiate the purchase of 2,500 new 
freight cars, at a cost of about $6,500,000, with 
delivery into service early in 1925. The new roll 
ing stock will require between eight million and ten 
million feet of lumber which, under the fixed policy 
of the company, will be placed among the sawmills 
on its lines. It is understood that the new re- 
quirements will include a large number of automo 
bile box cars. The new schedules will be in ad- 
dition to a total of 3,500 “freezers” now under con 
struction in St. Paul shops for use on the Great 
Northern. 

As announced last week, the Robinson Manufac- 
turing Co. has bought the mill and site of the Bay- 
side Shingle Co., adjoining the Robinson plant on 
the north. The property comprises about twelve 
acres, extending from the bay front to the outer 
harbor line. The new owners immediately began 
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the work of dismantling the plant of the shingle 
mill. 

Accompanied by J. A. Theurer, president of the 
Canyon Lumber Co., Col. Roland H. Hartley, of 
Everett, “lumberjack candidate’ who captured the 
tepublican nomination for governor, has been mak 
ing a strenuous campaign in eastern Washington. 
They will not return to this city before next week. 
teports at the Hartley headquarters here are most 
encouraging for the success of Everett's candidate 


BELLINGHAM, WASH. 


Oct. 11.—The third the St. Paul & Ta- 
coma Lumber Co.’s Kulshan camp was started this 
week, and daily shipments will average about 
thirty-five cars. ‘The Milwaukee railroad, on which 
it ships, is now handling sixty-five to seventy cars 
daily. The last of the Bloedel Donovan Lumber 
Mills’ idle camps, at Skykomish, has resumed 
operation. The sawmill at that point also is oper 
ating, but the shingle mill is still down. No an 
nouncement come from this company as to 
whether it will rebuild its box factory, which was 
destroyed by fire on Sept. 30, but one will be made 
within a few days, it is expected. The company’s 
officials held a conference here this week. 

While the Buffelen Lumber & Manufacturing 
Co.s camp is still idle, the company has purchased 
eighty acres of timber in Whatcom County. The 
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“Bill Ding,’ the wooden sphing, is caught in a 
flirting pose with Miss Mabel Conley, an attrac 
tive employee of the West Lumber Co., Atlanta, 
Ga. 





the middle fork of the Nooksack 
vicinity of the company’s camp 
timber in the same district were 
the Lake Construction Co. 

lumber and shingles from British 
the Milwaukee were heavy in 
George W. Blair, distriet traffic 
reports that forty-five cars of lumber and 
and five ears of poles 
from New Westminster, 
Imports at Blaine were 
are lacking here 
Northern Shingle 
fire several months 
A petition therefor was 
half of President E. B. 


timber lies on 
River, in the 
Forty aeres of 
purchased by 

Imports of 
Columbia over Sep 
tember, agent, 
shingles 
Shipped over the line 
Sullivan and Sardis. The 
much heavier, but definite 


were 


figures 
The 
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Co which lost its mill 
ago, is seeking dissolution 
filed here this week in be 

Smith and P. Hf. Smith, 
secretary-treasurer. The trustees are Frink Bice, 
Cliff Miller, William Brentz, David Robinson and 
Thomas Buekner. There is no outstanding indebt 
edness, The company operated a shingle mill at 
Blaine for many years. 

The Shull plant at Burnaby, B. C., bought a few 
months ago by Bloedel, Stewart & Welch, this 
week made its first shipment of shingles through 
Bellingham, the steamship Makena taking 1,750,- 
000 shingles for Hawaii at the Bloedel Donovan 
piers Other cargo business this week and in 
immediate prospect follows: Bloedel Donovan 


Lumber Mills, Panaman, 2,000,000 shingles and 
2,000,000 lath,*Atlantic coast; Lyngren, 1,050,000 
feet of lumber and shook, Australia; Venita (due), 
1,000,000 feet, Atlantic coast. Puget Sound Saw- 
mills & Shingle Co., Ayaha Maru (due today), 
500,000 feet, Japan; steamship Makena, 1,000,000 
shingles, Honolulu. This company also will fill 
a California order for 400,000 feet next week. 
E. K. Wood Lumber Co., El Capitan, 2,000,000 
feet, San Pedro, half of which was lifted here and 
the remainder at Anacortes; Robin Hood, 600,000 
feet, Atlantic coast. Morrison Mill Co., Lyngren, 
box shook for Australia from its Anacortes plant. 
Campbell River Co., Horace Baxter, 340,000 feet, 
San Pedro. 

Cheeks totaling $900 were mailed to the fire de- 
partments of Bellingham, Anacortes, Mount Vernon 
and Lynden this week by the Morrison Mill Co. in 
appreciation of the rendered by the fire- 
men of these cities in saving the company’s saw 
mill and box factory from destruction by fire on 
Sept. 30. The Bellingham department received 
$300 and the others $200 each. 

The Bloedel Donovan Lumber Mills this week 
shipped to its Clallam Bay camp a Shay locomo 
tive, several dump cars and 28,000 feet of bridge 
timbers. It also reeccived a crib of logs from that 
camp. 

A modern five-room bungalow is 
the carpentry class of the Whatcom 
It will be completed next spring. 
this school built a bungalow last year. 
ing now building will he sold. 

Vice President J. J. Donovan, of the Bloedel 
Donovan Lumber Mills, was this week named presi- 
dent of the Washington State Chamber of Com- 
merce, in which he has been a director for years. 
Mr. Donovan has been one of the chamber’s most 
active members. 


SEATTLE, WASH. 


Oct. 11.—R. J. Browne, vice president and man- 
ager of the Globe Export Co., will return in a few 
days from a six weeks’ European trip, during which 
he visited Great Britain and the Continent. 
Mr. Browne has been investigating trade conditions 
in Europe, especially with respect to the potential 
demand for lumber. The strike of the building 
trades in England and Scotland has engaged his 
attention. On the Continent he has spent con- 
siderable time in Holland, Germany and France, 
familiarizing himself with the outlook for trade 
in those countries. 

Wiliam Liggett, formerly of York, Neb., where 
he was president and manager of the Liggett Lum- 
ber Co., was in Seattle during the week on a 
tour of the Coast in search of a new location. Mr. 
Liggett has sold his interests in York, and has de- 
cided to come to the Pacifie slope. He will make 


services 


being built by 
High School. 
Students of 

The dwell- 


a study of different localities from Vancouver, 
B. C., to Los Angeles, Calif. 
John P. Wilkes, of Grand Rapids, Mich., is in 


Seattle on his annual trip to 
itinerary ineluding Spokane, 
Idaho; Bend, Ore.: Portland, 
Wash., and Vancouver, B. C. 
by Mrs. Wilkes. 


the Pacific coast, his 
Wash.; Spirit Lake, 
Seattle, Bellingham, 
Ile is accompanied 


Frank P. Huckins, of the Huckins Lumber Co., 
Poston, Mass., was in Seattle a few days ago, on 
his first visit to the west Coast. Hle is making 


a close study of the fir industry, with reference to 
the requirements of his company, which specializes 
in timbers. The Huckins Lumber Co. has 
business for seventy years. 


been in 


J. V. O’Brien, secretary of the Reserve Lumber 
Co., of Cleveland, Ohio, is in Seattle on a business 
trip. 

VICTORIA, B. C. 

Oct. 11.--The British Columbia lumber industry 
Is now undergoing a severe depression. With 
Japanese squares being quoted at as low as $16, 
there is very little profit in manufacturing, and 
several of the largest mills on the Island are 
closed down, including the Genoa Bay Lumber Co., 
at Genoa Bay, and the Shawnigan Lake Lumber 
Co., at Shawnigan Lake, 

This will be a light month for export from the 
port of Victoria if present indications are any 
eriterion Foreign trade has slumped badly, with 
the Japanese hesitancy to buy the principal factor. 


Australia, after buying a 
lumber when prices 
mer, has dropped 
altogether. 


considerable yolume of 
were at bottom early this sum- 
out of the market practically 


Among the vessels so far specified that will take 
lumber out of Victoria this month are: Etna Maru, 
1.000.000 feet for the Atlantie seaboard, 600,000 
feet of which will be supplied by the Canadian 
Puget Sound Lumber & Timber Co.; the Skagway, 
to load 400,000 feet, and the Canadian Scottish, 
to lond 150,000 feet, both consignments being for 
southern California. Several Japanese steamers 
are scheduled to carry small shipments during- the 
month. The Moore-Whittington Lumber Co. has 
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orders for several small parcels for export, but the 
vessels have not yet been mentioned. 

Several of the larger logging camps in the 
northern section of the Island are closed down, 
among them the Comox Logging Co., which has 
been running «all summer. On the other hand 
Bloedel, Stewart & Welch are running two sides 
at their camp near Campbell River. McDonald & 
Murphy are also operating, at Cowichan Lake. 

Now that the hottest part of the summer has 
passed and rains have reduced fire hazard, several 
logging camps on Vancouver Island which have 
been closed for the last two or three months will 
shortly resume operations. The Genoa Logging Co. 





Co LOUISIANA Coo 


Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 

1 car 5/8 Plain Sycamore 
50,000’ 4/4 Log Run Willow 
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Cottonwood | 75,000’ 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 
Red Gum 1 car 4/4 No. 1Com.Red Gum 
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F S ] 100,000 Capacity 
OF Cale Circular and Gang Mill 
complete, with Planing Mill, Dry Kilns, 


Sheds and Buildings; Five years old—In 
A-1 Condition. Can deliver early in 1925. 


LOCK, MOORE & CO., Ltd., Westlake, La. 
K. Moore, Pres., M. P. Paret, Vice-Pres., G. W. Law, Sec’y-Treas. 
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TIE & TIMBER 
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Cross Ties 
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DON'T waste time figuring board and surface 
measure. Get “‘The Lumber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00, 
Send for special circular. 


has started to load logs again, and it is probable 
that it will send out men into the woods soon. 
The Charter Logging Co. will also resume opera 
tions. The Cameron camp on the Canadian Na 
tional Railways, Mile 54, has already started up. 
In fact, all around the Cowichan Lake region there 
will soon be normal activity again. 

A. B. Palmer & Co. have been awarded the con 
tract for the construction of the new branch line 
of the Canadian National Railways from Deer 
holme to Cowichan Bay, which is expected to 
prove an important factor in log production. 

Steel will soon be laid to Horne Lake, and the 
Thompson & Clarke limber Co., which recently 
acquired the holdings of the Esray Timber Co. 
there, has already started cutting the main 
stand and will operate on an extensive scale from 
now on, 

VYhe Canadian Western Coopcerage Co., whose 
plant was destroyed by fire early in September, 
will probably rebuild on a site in Victoria’s inner 
harbor. The plant will cost $75,000. Concessions 
with respect to fixed taxation over a term of fifteen 
years are now the subject of negotiation between 
the company and the city council. 


ABERDEEN-HOQUIAM, WASH. 


Oct. 11..—Water shipments from Grays Harbor 
during September reached a total of 90,945,681 
feet of lumber. Fifty vessels carried 54,825,000 
feet to California; eight took 18,380,000 feet to 
foreign ports; seven carried 17,006,337 feet to the 
Atlantic seaboard, and one vessel carried 743,344 
feet to the Hawaiian Islands. There is every in- 
dication that October shipments will exceed those 
of Jast month. During last week there have been 
ten Japanese vessels loading at the various mills. 
Nineteen vessels are in the Harbor today. The 
Asuma Maru, Grays Warbor Commercial  Co.,, 
Japan; Bankoko Maru, Pacific Export Lumber Co. ; 
Havre Maru, of the Susuki Co.; Moyesian Maru, 
for Mitsui & Co.; Ryujin Maru, under charter to 
Wallem & Co., are all loading for the Orient. The 
Nerlina, of the General Steamship Corporation, 
and Susherico, of the Transmarine Line, are loading 
for the east coast. The rest are loading for Cali 
fornia. Schafer Bros. Lumber Co., of Montesano, 
loaded two vessels at its docks at the same time 
last week. It had been thought impossible for 
vessels to go up the Chehalis River to Montesano, 
but the ehannel has been dredged. The Point 
Loma, of the Hart Wood Lumber Co., and the Dan 
Hanlon were taking on cargoes for San Pedro. The 
Anne Manify, the second ship of the HWanify line of 
boats to load here recently, took 1,400,000 feet of 
lumber from the Donovan mills during the week. 

According to EK. L. Carpenter, government en 
gineer, bar conditions on Grays Harbor are better 
now than they have been in the history of the 
harbor. The depth of the central channel is now 
32 feet at low tide. The Mitsui Co, loaded its 
steamer Ibukaisan Maru to full capacity, 3,500,000 
fect of lumber, the first complete load to be taken 
from here by a Mitsui boat for several years. 

The McCleary Timber Co. made its first ship 
ment of veneer cores to Japan during September. 

Cc. HW. Cunningham, who for seven years has been 
in charge of the sales department of the North- 
western Lumber Co., Hoquiam, will join the A, ¢. 
Dutton Lumber Corporation, Poughkeepsie, N. Y. 
Ile will be succeeded here by W. A. Culkin. 

Ilugh EK. Pelton, of the Banner Lumber & Build- 
ing Co., Toledo, Ohio, and W. H. Prentiss, lumber 
broker, Toledo, called on the mills here this week. 

The dry kilns of the Séehafer Bros. Lumber & 
Door Co. were reconstructed in record time. Four 
kilns were destroyed Sept. 1 and new kilns were 
ready Sept. 24. The kilns were installed by the 
Moore Dry Kiln Co., of Portland, Ore. 


SAN FRANCISCO, CALIF. 


Oct. 11.—There is an optimistic feeling among 
San Francisco lumbermen. Local retailers are do- 
ing a fair volume of business, and are buying for 
their requirements from the mills, but are not 
speculating. Export business is looking up a little 
bit, with some Douglas fir going to Australia right 
along. Oriental business is rather slow, but im- 
provement is expected in the Japanese demand. 
The Redwood Export Co., this city, is making some 
good shipments to Australia. 

The Red River Lumber Co. is making a good 
cut of white and sugar pine at Westwood, and has 
been making fair shipments to the eastern market. 
There is quite a demand for common dimension, 
molding and siding. While the demand for No. 2 
white pine shop is not very heavy, stocks are not 
too large to take care of a normal demand. With 
a moderate assortment on hand, prices are well 
maintained. 

Some of the redwood mills have been curtailing 
production while awaiting the usual increase in 
demand during fall. The Albion Lumber Co. has 
closed down the mill at Navarro, but is operating 
with one shift at Albion. Shipments are being 


made from Albion to San Francisco and San Pedro 
with three steam schooners. Charles F. Flinn, the 
general manager, is paying a visit to the San Fran 
cisco office, where T. T. Lerch is sales manager, 

The Pacific Lumber Co. has curtailed operations 
a little during the summer, but is making a good 
output of redwood with two mills at Scotia. A 
moderate California demand is being taken care 
of, and prompt shipments are being made to the 
eastern market, which is taking clears, siding ete, 
With exceptional facilities for re-manufacturing 
and turning out specialties, the company has been 
uble to make a good showing. 

The Douglas fir mills have been making pretty 
full shipments to the California market, and Chas, 
R. McCormick & Co, are keeping their coastwise 
and intercoastal fleet of steam schooners busy. 
There are indications of a fair fall demand, with 
prices pretty well maintained. 

A. R. McCullough, of the McCullough-Fagan Lum 
ber Co., this city, is inclined to be a little bit con 
servative regarding fir shipments to the California 
market and is operating only three steam schooners 
There is a pretty steady demand in the San Fran 
cisco Bay region. 

I’. B. Wutchens, general manager Fruit Growers 
Supply Co., headed a party of directors who went 
to Susanville during the week on an inspection tour 
of the mills at that point and Hilt. The white 
and sugar pine output at Susanville continues at 
about half capacity, although there has been a 
little snow in the woods. It is expected that the 
mills will close down for the winter when heavy 
snow puts a stop to logging operations. 

The Madera Sugar Pine Co.'s mill at Sugar Pine 
has been closed down for the winter. There is a 
moderate stock of sugar pine on hand at Madera. 

M. J. Byrnes has resigned as manager of the 
San Francisco office of the California & Oregon 
Lumber Co., and Thomas Cotter, manager at Brook 
ings, Ore., has assumed the duties of manager of 
the San Francisco and Oakland yard operations 


SACRAMENTO, CALIF. 


Oct. 11.—In northern California heavy rainfall! 
Jast week-end extinguished all forest fires and 
heralded the coming of winter and the slowing up 
of logging. In the retail market the weather 
change is expected to be felt in a lessening of new 
construction. The market in Sacramento is at 
present regarded as only fair, although the demand 
is brisk from Sacramento Valley cities, and local 
yards which go in for this outside trade are keeping 
busy. Building permits here ran to $500,000 in 
the last week, due principally to two big industrial 
units being started. 

The Red River Lumber Co. is forcing its logging 
work at Westwood and decking an ample supply 
for winter sawing. ‘The company is rushing con 
struction work on its new Hat Creek power line, 
tive camps being established. The Red River Lum 
ber Co. now has the largest payroll in its history, 
4,400 men. 

The Hutchinson Lumber Co. is already planning 
next year’s operations, John Laing, president, hay 
ing spent the last week in Oroville. Mr. Laing 
announced the company’s plans call for keeping 
operations at full capacity as long as the weather 
permits, resuming again in the spring at the earliest 
possible date, and running a double shift in the 
mill throughout next season. It is believed the 
mill can be operated throughout the winter. 
Charles Land, one of the executives of the Oroville 
operations, was elected a director of the Oroville 
Chamber of Commerce this week. 

The rain and colder weather have wrought 4 
part cessation of activity in the woods around 
Klamath Falls. The Algoma logging camp north 
of Kirk has shut down for the winter. The com 
pany has sufficient logs in its pond to keep the mill 
going for some time. Two of the three logging 
camps of the Pelican Bay Lumber Co. north of 
Sand Creek have closed for the season, and the 
third is expected to close soon. 

The Pioneer Box Co., at Mt. Shasta City, which 
lost some buildings in a forest fire a month ago, has 
undertaken an extensive building program. Presi 
dent Fedder is consulting with Manager Ball over 
enlargement of the box factory. Mr. Ball an 
nounced this week that the company’s fire loss 
would be over $50,000, partly covered. ‘The new 
construction will be along the Southern California 
main line to Portland. The Pioneer last year built 
a logging road into the Castle Lake timber region. 
and has a timber supply likely to last many years. 

Machinery for a new 20,000- to 30,000-foot 
capacity sawmill for Lake County, Ore., arrived at 
Lakeview several days ago. It is to be installed 
in the plant erected on Paisley Mountain, on the 
site of the old Bryant sawmill. Campbell, Archer 
& Davis and the Slack Bros. are behind the project. 

Heavy timber shipments are moving into the 
Tonopah and Goldfield district of Nevada, being 
the result of the recent disastrous fire in Goldfield 
and mining activity in Tonopah, where there is 4 
good demand for mine timbers. 
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PITTSBURGH, PA. 


Oct. 13.--Fine weather for more than a week 
has quickened activity among retail lumber deal 
ers. Wholesalers report an improvement in busi 
ness and a strengthening in many items and kinds 
of lumber. In southern pine, many mills are ask 
ing a little advance in prices over two weeks ago, 
although some southern pine is being placed at 
remarkably low prices. Owing to the continued 
demand and unfavorable weather in the South, 
there is a considerable shortage in air dried boards 
and dimension. ‘The Idaho and western pines mar- 
ket continues strong. The demand for low grade 
hardwoods is active. Shipments, although a little 
slow in some lines, average up pretty well. A 
further increase reported in the unfilled orders of 
the United States Steel Corporation is encouraging 
to retailers in the industrial line. Secretary W. B. 
Stayer, of the Pennsylvania Retail Lumber Deal 
ers’ Association, reports trade good over the State, 
except in a few places. In some parts of Penn 
svylvania where the war-time scale is being paid 
miners, it is costing $6 a ton to mine coal, and 
one of the largest operators in the central Penn- 
sylvania bituminous field, the Buffalo, Rochester 
& Pittsburgh Coal Co., having found it unprofit 
able to operate under existing conditions, is board 
ing up mining towns, indicating a long shutdown. 
In these communities business is practically dead, 
but in most quarters the building business has 
kept up remarkably well. 

A good-sized delegation of VPittsburghers will 
attend the eighth annual convention of the Na 
tional Retail Lumber Dealers’ Association in At 
lantic City next week. E. Bruce Hill, W. H. 
Williams, and H. F. Burnworth will leave Sun 
day night to arrange for the accommodation of 
the Pittsburghers, and another party will leave 
Monday night in a special car attached to a Penn- 
svlvania railroad train. 

C. V. MeCreight, C. V. MeCreight Lumber Co., 
left this week for New York on business for his 
company. From New York, he will go to Atlantic 
City to attend the annual convention of the Na 
tional Retail Lumber Dealers’ Association next 
week, 

E. H. Pieket, of the Picket & Volk Iumber Co., 
is visiting his company’s mill connections in North 


Carolina 
BOSTON, MASS. 


Oct. 14. The demand for lumber in New Eng 
land territory has been more or Jess spotty of late. 
The price tendency on several lines has been 
somewhat easier. Eastern spruce manufacturers 
maintaining Boston offices state that they are 
taking many orders, and that the base price keeps 
firm at $40 for frames. Provincial narrow random 
is steady, but the wide sizes are inclined to be 
weak. In spruce and hemlock boards business is 
slow, and prices continue to drop. There is no 
definite change this week in the quotations on 
lath, but the market is hardly so strong. White 
cedar shingles are weak, red cedars firm, but 
there is little call for either. Southern pine floor 
ing is quiet, and prices more or less uncertain. 
There is a wide range in the recent quotations on 
hardwoods offered here. News about building is 
uniformly encouraging from every source. Sep- 
tember construction contracts in New England were 
slightly greater in value than August contracts, 
and were more than one-quarter larger than in 
September of last year. Retail stocks ure again 
running down, and important replacement orders 
must soon be given, although buyers are showing 
4a general tendency to go slowly and to be extra 
cautious and conservative in their purchases. 

The steamer Modig arriving from Sweden, Oct. 8, 
brought 4,139 softwood boards on consignment. The 
steamer Thordas arrived Oct. 5 from Vancouver, 
B. C., with 440,734 feet of fir for the Southern 
Alberta Lumber Co. 

Imports of forest products at Boston in July ug 
gregated in value $1,274,911. Of this total, $189, 
246 was lumber, $15,474 was manufactures of 
wood: and woodpulp imports amounted to $1,070, 
151. Most of the woodpulp came from Scandi 
nhavia, but German woodpulp exports are steadily 
increasing, Of the lumber imports, $129,538 was 
the value of softwoods from Canada. 

Gov. Baxter, of Maine, bas nominated Neil L. 
Violette, of Van Buren, Me., as State forest com 
missioner. He has been acting commissioner. 

Capt. Ralph Davenport, of the Davenport-Evans 
. is decidedly bullish in his sentiments regarding 
the New England market for Pacific coast lumber. 
As he sees it, irrespective of temporary price fluc- 
tuations which may be due to various causes, the 
long-swing trend of eastern spruce must inevitably 
be upward, thus stimulating the interest in western 
Spruce and fir and opening the way toward more 
remunerative prices. Capt. Davenport recently sold 
4,000,000 feet of Douglas fir dimension to local re- 
tail yards for future delivery, and the lumber is 
expected here shortly in a single cargo, one of the 


Co 


largest yet brought in from the west Coast for 
Boston direct. . 

The largest mahogany cargo which ever arrived 
in Boston is now being unloaded at the Palmer & 
Parker Co. wharf in Charlestown. The steamer 
Muneric brought in 1,756 logs, containing about 
3,000,000 board feet and weighing more than 5,000 
tons. President Frank Sawyer, of the Palmer & 
Parker Co., had to charter a dredger to exeavate 
for eight days in order that the vessel could get 
up to the wharf from the Mystic River channel. 
A cargo of 4,000 tons, two of 2,000 tons each and 
one of 500 tons are now coming here from Africa. 
The Palmer & Parker Co. had about 2,000,000 feet 
of logs on hand when the Munerie got in. The 
plant is running extra shifts this week to keep 
production apace with the present volume of or- 
ders. This last shipment of logs came from Grand 
Sassam, Africa, and the huge squared logs are ex- 
ceptionally large, some of them containing around 
5,000 board feet of prime mahogany. 

Recent rains have removed the danger of forest 
fires and relieved a situation that was causing 
New England timber land owners considerable 
anxiety. Many of the forest lookout stations are 
being closed for the winter this week. 

E. S. Fields, formerly connected with Starrett- 
Fields (Ine.), of this city, which was purchased 
by the Barney & Carey Co., states that, contrary 
to the announcement made in this letter in the 
Sept. 27 issue of AMERCAN LUMBERMAN, he has not 
retired from the retail business, but has organized 
the Fields Lumber Co., to conduct a retail business 
in Boston and vicinity. The yard site has not yet 
been chosen, but announcement of the selection 
made will be given very shortly. 


NEW YORK, N. Y. 


Oct. 13.-—Inquiries picked up in fairly good 
volume last week, but actual sales were not what 
had been expected. The movement of west Coast 
products, principally fir, for the last week or ten 
lays has not been encouraging It is said that the 
actual volume of fir lumber now afloat for inter 
coastal shippers will hardly exceed 8,000,000 feet, 
which is less than any time for some months, and 
at this end it is felt that the diminution of the 
volume of arriving lumber will have a_ sobering 
effect on the market and bring about a better buy 
ing movement. Prices of fir and hemlock are hold 
ing very firm. There are only fairly good stocks of 
fir in the hands of local wholesalers, and all yards 
have fairly good stocks on hand. Sut the retailers 
could take care of a great deal more lumber than 
they have, and doubtless many of them will come 
into the market before the snow flies. It is an 
indisputable fact that there is less lumber unsold 
on hand in the district now than there was last 
year this time. Wholesalers are taking some en 
couragement from reports in Boston and Philadel 
phia that the fir market is picking up. 

The demand for Idaho white pine, which is the 
leader of the pines in this section at present, con 
tinues fair and prices have held firm to recent 
gains. Neither southern pine nor North Carolina 
pine give indications of very marked activity for 
the late fall, although prices are holding up well 
and mills are showing no disposition to rush mat 
ters, The movement in the southern pines will 
be less than for last October. 

New York City, in its efforts to acquire about 
2,500,000 feet of southern pine for use as ties on 
the municipal railways, has found it necessary to 
send its own lumber inspectors to the southern 
States. They will spend several weeks covering 
the larger mills in Louisiana, Georgia, Florida and 
the Carolinas. 

As winter approaches, all construction agencies 
are making their plans for ‘“‘cold weather’’ building 
and doing all in their power to encourage it. <A 
notable improvement just launched calls for the 
construction of 200 new frame residences in Flusb- 
ing. There are several other big projects in con 
templation in Queens borough. Late fall finds the 
construction industry going ahead at a rapid pace. 

F. Eckenroth & Son, Manhattan retailers, whose 
mill was destroyed by fire some weeks ago, have 
started work on a new brick structure of two 
floors. The building will be equipped with about 
$50,000 worth of machinery of the most improved 
type, and the firm says it will leave nothing undone 
to make the mill, which will include a molding 
plant, as modern as any in the metropolitan dis- 
trict. A feature will be the installation of forty- 
three dry kilns, so constructed that cars can roll 
the lumber right in without additional] handling. 
The Eckenroth establishment is one of the largest 
on Manhattan Island. 

W. R. Hewitt, New York manager for Charles 
R. McCormick & Co., believes the immediate future 
of fir is rosy. ‘‘We are getting an encouraging 
number of inquiries,” Mr. Hewitt said. “They will 
certainly develop some good business and prices 
are not sagging in the least. I would say the late 
fall outlook is most encouraging.” S. M. Haupt- 
man, vice president of the McCormick company, is 
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hardwoods well manufactured. 
Grades guaranteed under rules of 
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4, MOULDINGS, LATH, 
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- Sales Agent for the Following Mills: 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gil Mill, Gilmania, S. C. In territory east of Pittsburgh. 





Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Southern Hardwoods 
Specialties: Oak, Ash and Gum 
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E. B. Smith Lumber Co. 


MACON, GEORGIA 
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LUMBER 
_ co. 


Valdosta, Ga. 
Established 10 Years 
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including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


expected in New York this week on a business trip. 

West Side dealers, as a group, are back on the 
job for the fall season, having held their first 
“official” gathering last week-end at the residence 
of Andrew H. Dykes, at Budd Lake, N. J. Francis 
If. Dykes, jr., was joint host of the West Siders, 
who are planning to be more active than ever in an 
association way for the coming months, Those who 
made the trip to Budd Lake included Jacob Bayer, 
Conrad Pitcher, George F. Bodfish, Edward Prince, 
W. S. Beckley, jr., George I. Bodfish, jr., and 
Thomas Silver. Mr. Bayer gave the lumbermen an 
exhibition of “clearing a section of timber land and 
splitting up the logs.” : 

Frederick J. Bruce, president of Homan & Pud- 
dington (Inc.), heads a special Jumber, parquet 
floors and woodworkers’ group to enlist the maxi- 
mum response throughout the lumber and wood- 
working trades of New York City to the annual 
ted Cross Roll Call opening Nov. 11. This group 
is one of seventy-five formed; more than 175 will 
function throughout the city. Plans are already 
in operation under the leadership of Mr. Bruce. 
Aid for ex-service men and dependents consfitutes 
the major part of the Red Cross program in New 
York More than $39,400 was expended last year 
in this work. 


BALTIMORE, MD. 


Oct. 15.— Charles J. Karre has left the employ 
of the Butz Lumber Co., of Wilmington, Del., to 
join the staff of the Gauley River Lumber Co., 
this city. He will look especially after the white 
pine department, to which the company will give 
increased attention, handling not only northern 
stocks but also those from the Pacific coast and 
some from the South. 

R. H. Stevens, of the Stevens Lumber Co., of 
Soston, was a visitor in Baltimore last week in the 
course of a business trip. He said that the New 
York market presented a somewhat brighter aspect, 
and he looked for a general improvement soon, 

Richard N. Jackson, vice president of the E. E. 
Jackson Lumber Co., this city, is down at the cor- 
poration’s big sawmill and flooring plant at Rider 
wood, Ala., to get a line on activities there, The 
company, it is stated, is experiencing a good de 
mand for rift flooring, of which it makes a spe 
cialty. 

Richard VP. Baer, head of the hardwood manu 
facturing and distributing firm of Richard P. Baer 
& Co., sailed for Europe two weeks ago, and at last 
necounts had reached Glasgow. He is making the 
trip entirely in the interest of business, and is 
expected to go over to the Continent as well as 
the United Kingdom. 


PHILADELPHIA, PA. 


Oct. 13.--Building activity in Philadelphia seems 
to lack its usual snap, and the yards are. still 
buying cautiously. Low priced lumber has been 
shipped into this market for a good many weeks, 
and retailers find it necessary to hand out low 
estimates, as competition is very keen. ‘The larger 
yards watch the market closely and pick up bar 
gains. It would not, however, take much of a 
spurt in business to cause a price advance, al 
though most yards have fairly good stocks. 
Transit car shippers have been obliged to reduce 
their shipments on account of so much = rainy 
weather in the South, while Philadelphia territory 
has been fortunate in having very good weather 
so far this fall. The common grades of lumber 
ure especially active. Suburban yards appear to 
be doing a nice amount of business, and have a 
good many orders on their books for delivery be 
tween now and the first of the year. With the 
coming of cooler weather, real estate men report 
increased activity in the selling and buying of 
homes. In the New Jersey territory the retailers 
are very well satisfied with present conditions, tak 
ing into consideration the facet that other lines 
of business are rather dull. These yards, espe 
cially in southern Jersey, have been enjoying a 
steady business and have been buying lumber con- 
sistently, although not in any great quantity. Price 
has been a deciding factor with them, but the 
supply of bargain transits is about exhausted. 

Southern pine air dried roofers and boards, %- 
inch thick, have advanced about 50 cents and are 
being sold to the yards on the Philadelphia rate 
of freight as follows: 1x4, $23.50; 1x6-inch, $28: 
1x8-ineh, $29; 1x10- and 1x12-inch, $29.50. Fram 
ing prices, D4S, 44-inch scant in width and thick- 
ness, are up about 50 cents; 2x3- and 2x4-inch 
sell for $380; 2x6-inch, $28; 2x8-inch, $29.50; 
2x10-inch, $380.50, and 2x12-inech, $31. North 
Carolina flooring and longleaf flooring are both 
active; prices are as follows: B&better, 1x3-inch, 
$64; No. 1 common, $54; No. 2 common, $28; 
and No. 3 common, $20. Fencing and siding in 
No. 1 common are moving at $48. Oak flooring is 
in very good demand. Hardwoods are active. 


West Coast products continue to arrive by boat, 
and much of this stock is shipped out locally by 
rail to suburban yards. 


Western fir and hemlock 


are being sold at very low prices. Southern hem 


lock is at $36.50 base. 
DULUTH, MINN. 


Oct. 14.—Despite a disposition to buy lumber 
for immediate requirements only, sales of northern 
pine are reaching a substantial total. Shipments 
of mixed lumber to retail yards in central and 
southern Minnesota and North Dakota are a fea- 
ture, So closely are retailers buying that when 
they receive an order for a bill of material, they 
are quite often compelled to place a mixed car 
order to cover it. That is said to be a trade con 
dition that has never before existed on this mar 
ket. Lumber producers feel that a pressing need 
for lumber will be felt after the trade situation 
becomes more normal. Quotations on northern 
pine Jumber are described as distinctly firm, no 
disposition being shown to shade. Additional in- 
quiry for cargo shipments was received here last 
week. That business, if arranged will, it is 
thought, wind up the eargo shipment orders for 
this season, owing to the tendeney to hold down 
trade commitments of any kind until after the 
Presidential election, A certain amount of north 
ern pine, however, is going forward all rail to 
the East. Shipments have included special mate 
rial to cover new construction in progress. Prompt 
deliveries, apart from price considerations, have 
been the factor that has usually led up to the 
placing of the order. Improvement in interest in 
box lumber is being well maintained. That mate 
rial has been going forward in fair quantities dur 
ing the last ten days to Milwaukee, Chicago and 
other middle West points. 

The leading sawmill companies, ineluding the 
Virginia & Rainy Lake Co., the Weyerhaeuser in 
terests at Cloquet, the International Lumber Co., 
International Falls, Minn., and the Seott-Graff 
Lumber Co., Duluth, are continuing their opera- 
tions on practically the seale that has prevailed 
during the Jast few weeks. The Northern Pole & 
Lumber Co. is ready to place portable sawmills in 
operation to saw up a substantial quantity of logs 
left over from last winter in the Big Falls (Minn.) 
district. The company’s sawmill at that point 
was destroyed by fire last March, 


MINNEAPOLIS, MINN. 


Oct. 14.—Lumbermen just now are beginning to 
get some of the benefits in the Northwest from the 
improved conditions in agriculture. Not only are 
debts being paid but orders are coming from the 
rural districts, where farmers are beginning to 
turn attention to needed improvements and repairs 
Sash and door mills have begun to feel the effects 
of the increased buying power of the farmers. They 
are receiving orders from the country trade, Within 
a short time distributers of northern white cedar 
posts and poles are expected to note the results of 
renewed prosperity in the territory. Farmers are 
expected to build many miles of fences, a work 
neglected for several years. Red cedar shingles 
braced somewhat in the last week, indicating 
greater building activity in this territory. Indus 
trial users of lumber are showing some reluctance 
to come into the market heavily, waiting on the 
outeome of next month’s general election. 

Damage done by the recent storm in central Wis 
consin is being repaired in the older sections and 
aS a consequence, lumber yards in those sections 
are doing a heavy business, according to CC. W 
souillon, Menomonie, Wis., who has charge of 
buying for the O. & N. Lumber Co., which operates 
a jine of yards in Wisconsin. Mr. Bouillon was 
in the Twin Cities a few days ago. Some of the 
districts damaged, however, are farmed by persons 
not equipped to stand the losses and the result is 
that business has suffered. 

A pronounced shortage in shingles all over the 
country is believed by Neil C. Jamison, president 
of the Jamison Lumber & Shingle Co., Everett, 
Wash., to be impending and will develop as soon 
as there is a comparatively small increase in de 
mand. Telegraphie orders from retail dealers all 
have specified quick delivery. The orders from 
wholesalers also showed that their supplies are low 
Mr. Jamison was in the Twin Cities one day last 
week, 

setter than a normal trade next year was fore 
cast here recently by Lyle-S. Vincent, wholesaler 
of Seattle, Wash., who stopped in the Twin City 
lumber center to visit with friends. Just now, 
he said, there is a lull in the trade on th 
Pacifie coast. 

Sales of timber and land, coupled with incom 
from royalty on iron ore, in the last fiscal year 
brought Minnesota the largest revenue in the 
State’s history from that source, according to Ray 
I’. Chase, State auditor. Income from land sales 
was smaller than for the two preceding years 
Sales from timber brought the State $810,000 
nearly double the total received for the preceding 
year. 


A temporary slump has been felt in the de 
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mands from the retail trade in the central and 
northwestern States, according to A. G. Hangon, 
president of the White River Lumber Co., of Enum- 


claw, Wash., who was in Minneapolis last week. 
Prices have eased off 50 cents to $1 on common, 


while upper grades have held quite firm, with some 
slight breaks, however. Mr. Hanson’s company 
deals with retail lumbermen exclusively and this 
policy, he said, results in a steady flow of business 
from steady customers. 


KANSAS CITY, MO. 


Oct. 14.—Very little change has been observed 
in the lumber market in the last week. The not- 
able feature probably is the demand of buyers for 
quick shipment on orders. Most retailers who are 
in the market apparently are running on very low 
stocks of the usual building items, and are not 
buying ahead to any extent. One buyer who placed 
an order here last week was in such a hurry for 
stock that he had the bill telegraphed to the mill 
at a cost of more than $10. Sales managers say 
that the speed with which orders are loaded now 
is operating against the market, in that most re- 


tailers find it unneeessary to buy ahead and that 
this condition likely will continue until demand 
becomes heavy enough to pile up orders at the 
mills. 


In southern pine and 
the volume of orders last 
the other woods showed no greater activity—there 
was less, if anything, in west Coast items. De- 
mand is reported very slow east of the Mississippi 
tiver, except for hardwoods. Some lumbermen 
here say the eleetion is holding back business. 

Fred J. Bannister, under whose presidency the 
Chamber of Commerce has done some of its most 
effective work, has retired from that office, at the 
expiration of his term. The lumber industry still 
is represented on the board, however, as F. J. Moss, 
of the American Sash & Door Co., has been named 
first vice president. 


HOUSTON, TEX. 


Oct. 14.--Improvement in orders for yard stocks 
from the northern market was the most noticeable 
feature of the lumber market in Houston for the 
last week. Orders from the cotton districts, while 
considerable in the aggregate, are still much lighter 


cypress some increase in 
week was reported, but 


than they might be. The finishing of the crop 
harvest is expected to show exceptional improve- 
ment from this souree. Export is light. All 
stocks are getting scaree, While there is a sea- 
sonable accumulation of No. 3 stock, there are no 
big surpluses anywhere, Shipments for some weeks 
have been considerably in excess of production. 


A. C. Havens, manager of the 
ment of the South Texas Lumber Co., 
a vacation trip to western Texas. 

The regular monthly meeting of the East Texas 
Mill Managers’ Association will be held at the 
Lumbermen’s Club in Houston on Saturday of this 


is back from 


week. No definite program has been announced. 
SHREVEPORT, LA. 
Oct. 13.—-There has been improvement both in 


demand for and prices of 
dimension and No. 


southern pine. No. 1 
2 shiplap have advanced about 
$2. The bulk of demand has been coming from the 
wheat territory, especially from Kansas, Iowa, 
Oklahoma and other States where grain harvesting 
and marketing have been satisfactory. With money 
coming into the farming areas, demand from both 
industrial users and retailers is showing improve 
ment, and there are indications of still larger buy 
ing during fall. Most orders are still for im 
mediate needs. Weather‘is ideal in this part of the 
country, and the mills are having no difficulty in 
their operations. Local building continues brisk, 
with immediate prospects good. 


LAKE CHARLES, LA. 


Oct. 13.—The southern 
to be fairly active. There is a steady 
sinall lots, and fair call for most 
Last week probably saw a 
the first week of the month. Most orders are small 
and for prompt shipment; in fact, very few mills 
are displaying any enthusiasm over deferred ship- 
ment orders, Production in this territory is well 
maintained, most mills operating full time in spite 
ot dry weather handicaps. Salt water has appeared 
In most of the larger streams and the smaller 


pine market continues 
demand for 
items on the list. 


slight improvement over 


treams are generally dry. <A few of the mills, 
more favorably situated in this respect, are mak 


ing some overtime, thus holding the average of 
production as close to normal as is to be expected 
¢ hie Dac ' * 1 

at this season. Car stocks are moving much bet- 


ter and there are a great many inquiries. Build- 
ing material is still in good demand, especially the 
better grades of flooring and ceiling. The export 


mand is good and there is a heavy movement to 
reign markets through southern ports. Ther 
have been no important price changes during the 


hardwood depart-’ 


last two weeks. Most mills are holding very close 
to existing price lists, and make concessions only 
on surplus itenrs, which are, after all, very few. 


WARREN, ARK. 


Oct. 13.—Demand for Arkansas soft pine has not 
shown the increase that had been expected. Prices 
remain at practically the same levels as obtained a 
few weeks ago, but some mills are making conces- 
sions to move special stock. Some straight car or- 
ders are being placed, but most business is in mixed 
ears for retailers. Inquiries are being received 
from the industrials. There is also some inquiry 
for car stock, but it is not moving readily. Ship- 
ments from most plants are ahead of production, 
and new business is in about the same volume as 
production. Stocks are badly broken and are short. 
On some days this week not all the cars required 
were delivered to the mills. Labor supply is plen 
tiful. Some of the mills in this vicinity are run- 
ning on a five-day schedule. 

Demand for hardwood continues in about the 
same volume as last week, prices remaining prac- 
tically stationary. Red gum is moving, as are 
upper grades of oak. No. 1 common gum seems to 
be a good seller, and most mills are moving this 


item. Takings by oak flooring makers are not 
heavy. Gum and oak trim is moving easily at fair 
prices, and so is hardwood flooring. Production 


of hardwood is normal, 


BEAUMONT, TEX. 


Oct. 13.—With more activity during the last 
week than the preceding one, the southern pine 


market has advanced several dollars on almost all 
items, and prices have now reached a point higher 
than at any time during the last year. The de 
mand from northern centers was especially notice 
able, and the principal items called for from these 


consuming points were 6-, 8- and 10-inch No. 2. 
Previous to last week and for a period of several 
weeks almost all orders received in the Beaumont 
territory came from Louisiana and Texas yards. 
EXxxtremly favorable building weather is keeping 
this latter demand up, and files of every mill in 
this section are now well filled with orders for 


both yard stocks and timbers. mill 
is shy on many items. 

Demand from flooring interests continues to sup- 
ply the backbone of the hardwood market, and 
fill-in orders were the feature last week. Furniture 
and box factories are also taking considerable stuff, 
and the hardwood market is declared by local 
manufacturers and brokers to be in excellent shape. 


NORFOLK, VA. 


Oct. 13.—The demand for North Carolina 
has shown an improvement, though it has not 
taken in the entire list. There is a growing de- 
mand for the better grades of rough lumber, also 
a better demand for the box grades, and rough 
and dressed framing has been a little more active. 
The mills are recovering from the recent heavy 
rains and floods and are now doing their utmost 
to get out old orders. Some millmen have in 
structed their salesmen to firmly adhere to last 
lists, claiming that mill stocks of most items are 
far from large and that a fair demand would soon 
clean them up. There is still a wide variation in 
prices and the market is upset more or less by 
transit cars. 

A few mills have found a slightly better demand 
for 4/4 edge No. 2 and better band sawn, while some 


Almost every 


pine 


others say they have none to offer. There is not a 
great deal of band sawn stock available, but a 
little more circular sawn can be bought. A sale 


of seven cars was made on the 
Norfolk. The demand for 
1/4 No. 2 and better stock 
good. Edge 4/4 No. 3 is 
with a wide range in quotations. No. 3 4/4 stock 
widths, dressed, are also moving better, with 10- 
and 12-inch more active than other widths. Edge 
No. 2 and better, 5/4 and thicker, has not been 
itive but demand for stoek widths is good and 


basis of $49 net, 
mixed and solid ears of 
widths continues very 
moving a little better, 


tev are very hard to buy for quick shipment. 
Nos. 1 and 2 bark strips continue very quiet, but 
demand for 4/4, miscuts, No. 2 and better, has 
een much better and these are hard to. get 
quickly. 

The demand for 4/4 edge No. 1 box has not 
been so brisk. A few rather large sales were 
made on the basis of $24 net, Norfolk. Some 


this item, and ag the 
difficult to get good 
dried is strong. Edge 4/4 
moving very slowly, rough and 
dressed. Box makers are not using enough to keep 
the mills from enlarging their unsold’ surplus. 
There is little chance, however, of the price going 
lower. Demand for 4/4 No. 1 stock box in 6-, 


mills report having none of 
recent rains have made it 
air dried stock, kiln 
No. 2 box is 


§- and 10-inch widths has been slowly improving, 
with 6- and 10-inch widths leading in popularity. 
A few mills are oversold on these items for 


thirty days or more, The price has strengthened 
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Dimension | 
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Roofers | 


DRIED 
FinisH 


Manufacturers and Wholesalers | 


_ 614 Grand Bldg,Macon, Ga. - 




















H.W. HARGROVE, 
MANAGER 


CovLumBIA 
MississipPt 


Timbers and Car Framing 
« Specialty. 








Ct ALABAMA C] 
ia E 


st! DINE 


Original Growth 
Short Leaf 

Rough, Kiln Dried 
Finish our specialty. 








“Nature Quality” 


Have never had 
a complaint. 





Dressed Shed Stock 


and Dimension and 
Rough Timbers also. 


Haynes-Spann 


Alsbana Lumber Co. 


Alabama 











M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 


Mun Cling peciilisis 
HIGH GRADE 


4" and %" CEILING. 
%" and “a BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 


/ 
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Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You’ll find our prices 
2 right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


*Manufacturers 
9th Floor Union 


Incorporated 1885 


Baltimore, Maryland 








Trust Building, 
Thin Ceiling— 


N.C. PINE. oar specs 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C, 











-Get All the Facts g<> 
and then you'll see where it x vie 


will pay you to sell our eS WB 


N. C. Pine gi 


Ceiling 

Roofing 
Lo: d ° 
thereat Yellow Pine Tr 





Car and Cargo Shipments. 


~_ 
Ellington & Guy, Inc.,""istéee, Richmond, Va. | 











QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,°¥olk; 


Virginia. 
Operating John L. Roper Lumber Co. 











WARREN AXE & TOOL CO. 
WARREN, PA. 

honors Panama-pacrie GRAND PRIZE 

international Exposition apeaeaabeneiiitnianinnnttinaiannaamaaaimenenad 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity S500 Axes & T ols 





and may advance further. No. 2 4/4 stock box in 
mixed cars of &-, 10- and 12-inch widths, dressed, 
is moving better; 8- and 10-inch are rather scarce, 
but there is #« surplus of 12-inch. A little 5/4 
edge box is being used, but 6/4 does not seem 
to be wanted 30x bark strips, 4/4, continue 
very quiet and recently one or two mills have sold 
rough strips at less than heretofore noted. 

Demand for flooring, thin ceiling and partition 
has been rather light. Prices remain about the 
same. Kiln dried roofers sales have been light. 
due to fact that a number of mills are oversold 
on rough stock box, which is in good demand and 
not easy to buy. Air dried roofers are moving a 


little better. Framing, rough and dressed, has 
been more active, buyers demanding quick ship 
ment 
LAUREL, MISS. 
Oct. 18. Southern pine demand seems to be 


holding very well. Shipments of local mills equal 
their production, so that mill stocks in this section 
show no increase, Local exporters state that 12, 
000,000 more feet of lumber have gone out of the 
Gulf ports in the last two weeks than in the same 
length of time a vear ago. Inquiry from the 
other side is possibly a little stronger, 

Philip A. Rogers, of Eastman, Gardiner & Co.,, 
with Mrs. Rogers, has returned from a stay. of 
several weeks in New Orleans. Mr. Rogers seems 
to be feeling much better. Philip S. Gardiner re 
turned to Laurel several days ago, coming from 
New York to New Orleans by water. Mrs. Gardiner 
is also at home again, making the trip by rail. 


JACKSONVILLE, FLA. 


Oct. 14.—Continued heavy rains extending from 
southeastern Alabama over Georgia and Florida 
have had a serious effect on production. Reports 
from the mills in southeastern Alabama are to the 
effect that production is off 15 to 20 preent. The 
mills in western Florida, especially in the Talla 
hassee section, have had their production curtailed 
D0 to 60 percent, and all of the small mills in that 
section are operating about half time, with some 
entirely out of business for a while. The large 
mills in the ridge section of Florida have not been 
inconvenienced to any extent, but those on the 
lower east coast have been able to run about half 
time only. Production at. the large mills in south 
ern Georgia is off 35 to 40 percent, and most of the 
smal) portable mills are out of business on account 
of woods flooded and roads almost impassable. 
Many of the roofer manufacturers report they have 
completely stopped from doing any hauling, and 
that production has been curtailed on an average 
of 60 percent at the mills that have been able to 
operate at all. Stocks of dry lumber are very 
small indeed in the roofer section, and considerable 
quantities that were almost dry when the rains 
began will have to be moved and restacked before 
it is mill dry. It will be several weeks before 
production is on a normal basis again, and it is 
expected that this forced curtailment will be re 
flected in the price situation. 

Demand for shed stock continues to head the 
jist and a larger volume of business was done than 
last week. Some orders were booked for straight 
cars of one item, Quick shipment is always wanted. 
All the large mills are close together on their 
prices, and will turn down an order before they 
will make a concession. Not as large a volume of 
the lower grades of flooring moved this week, but 
there was a better demand for the higher grades. 
B&better 4-inch is off another 50 cents, making the 
average price $40; No. 1 was in better demand, 
with $36 to the wholesale trade holding firm; No. 2 
continues to sell at $16.50 to $17; No. 3, $11 to 
$11.50. The call for 38-inch B&better was stronger 
than for several weeks, and the average price was 
$1.75 higher than last week, several sales having 
been made at $51 and $52; No. 1 is $1 higher, or 
$40, on cars at mill; No. 2 is unchanged at $15.50; 
No. 3 has advanced 50 cents, making the mill 
price $10. Demand for 6-inch No. 2 is slow at $22. 

Sales of resawn ceiling were larger than last 


week. Stocks are not as large, and production 
for the week was small. Some slight increases in 
prices were noted. The 3/4-inch stock moved 
slowly at no material change in prices. B&better 


9/16-inch is selling at $34 to $84.50; No. 1 sells at 
$29; No. 2, $16.50 to $17. Bé&better 7/16-inch is 
quoted at $24.50; No. 1, $21.50 to $22; No. 2, 
$11.50. Partition moved in small lots on mixed 
orders at an advance of $1 on each grade. 


Demand for siding in the lower grades wus 
about the same as last week. The larger mills are 
receiving $40 for B&better novelty siding; $37 
for No. 1, and $22.50 to $23 for No. 2. Some 
of the smaller mills are selling at $1 to $2 under 
these prices. Bevel siding sold better than for 
several weeks at the following prices: Bé&better, 
$21.50; No. 1, $19.75; No. 2, $11. Square edge 
stock is moving slowly at no change in prices. 
Stocks are not as large. 


The roofer business is just about at a standstill] 
on account of weather conditions. Very few mills 
have any dry stock to sell, and prompt shipments 
ure hard to obtain. Mill prices have been ad 
vanced all down the list. Six-inch is selling freely 
at $18 to $18.50; S- 10- and 12-inch at $19.50 to 
$20. The increase in price is due to scarcity ot 
supply and not to any increase in demand. Long 
leaf kiln dried roofers have likewise been ad 
vaneed $1, making the mill price $28. Demand for 
rough and dressed finish and common boards js 
not as heavy as usual, but prices are being held on 
a firm basis. Florida continues to be the best 
market for this class of stock. 

Very few orders for Jarge dimension and tim 
bers were placed this week. The northern and 
eastern yards seem to have quit buying in large 
quantities, and most of this class of business is 
being done with the southern trade. Prices are 
unchanged, The bright spot continues to be rail 
road buying, especially by car companies, which 
continue to buy a fair volume for car siding, lining, 
decking ete., and the mills equipped to handle this 
kind of business are getting fair prices for their 
product. Kiln dried 2%4-inch decking is bringing 
$36. Inquiries by buyers as to where they can 
find mills that can furnish this kind of stock are 
frequent, 

Demand for shingles and lath is slow. 

During the last few weeks, cypress demand has 
stiffened up materially, and has been well dis 
tributed over the consuming area, being mostly for 
upper grades. A number of nice orders have been 
placed this week for thick tank, FAS and clear 
heart. The priee on -1x4-, 6- and &-inch No. 1 
common has been reduced $2, and the mills are 
now receiving $40 mill for these widths. Other 
than this, prices remain practically the same. Rail 
road orders are still very much in evidence, al 
though the volume is not quite as heavy as it 
was a week or two ago. The prices received last 
week f.o.b. cars mill taking a Live Oak, Perry 
& Gulf Railroad rate are as follows for 4/4 stock: 


4/4 5/4 6/4 8/4 
. | ee ae $105.00 $110.00 $112.50 $118.00 
Ce Sear 95.00 100.00 105.00 110.00 
Factory select 65.00 75.00 78.00 82.50 
re 40.00 52.00 55.00 60.00 
a ee . 23.00 23.00 23.00 24.00 
NS saan se 16.00 16.00 16.00 17.00 
Clear heart ..... 102.50 107.00 110.00 115.00 
ae. ad Saar ca 95.00 100.00 105.00 110.06 
“—"" oe seme 85.00 90.00 93.00 98.00 
ii, ee ere tesco 80.00 83.00 88.00 
SOS. iy a arete ewe ake 65.00 70.00 73.00 78.50 
No. 1 common... 44.00 47.00 50.00 52.00 
No. 2 common. 31.00 31.00 33.00 35.00 


The Graves Lumber & Export Co., Jacksonville 
and Hosford, Fla., purchased yesterday 500 feet of 
property og the Atlantic Coast Line tracks in the 
Norwood addition, to be used for a plant for re 
loading export shipments from its Jacksonville 


mill. 
NEW ORLEANS, LA. 


Oct. 13.—Business by practically all reports 
showed a small but encouraging gain for the week. 
Southern pine bookings recovered leadership over 
production and shipments, eypress orders developed 
somewhat larger volume, and hardwood also. The 
export eall for southern pine and hardwoods is 
helping the domestic price situation, trimming 
down mill stocks and giving manufacturers a_ bet 
ter foothold and confidence in values. Southern 
pine and hardwood prices by general report are 
firmer. Domestic buyers find it a little more diffi 
cult to secure prompt shipment of some southern 
pine items, mill stocks ruling broken in = assort 
ment. No change in cypress prices or character of 
demand is noted. Some ohservers have about con 
cluded there will be no ‘buying drive” until after 
election, at least, but are taking their disappoint 
ment philosophically after reviewing the spot busi 
ness and its current gain. 

Sales Manager F. J. Thomas, of the Louisiana 
Red Cypress Co., left Sunday for a business trip 
to St. Louis, Louisville, Cleveland, Rochester, Cin 
cinnati and other points. He will be away about 
two weeks. 

Secretary-manager H. C. Berckes, of the South 
ern Pine Association, visited Shreveport last week 
for a conference with President Frost and Vice 
President Peavy regarding various association mat 
ters. Among the matters considered was the pro 
posal to hold a general meeting of association sub 
seribers this fall. The decision respecting this 
meeting, and its time and place if decided upon, 
will be announeed later. Mr. Berckes also has 
visited Laurel and Birmingham recently, for con 
ferences with association directors and subscribers. 

The Bowie Lumber Co., of Bowie, La., captured 
the individual agricultural sweepstakes prize at 
the South Louisiana Fair, held in Donaldsonville 
last week, 

The Adams-Banks Lumber Co., of Norton, Miss., 
has awarded a contract for construction of five 


kilns. 
(Concluded on page 91) 
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Lumber Trade Conditions in France 


WASHINGTON, D. C., Oct. 13.—John F. Butler, 
assistant commercial attache at Paris, in a recent 
report to the Department of Commerce, states that 
as the close of the north European season ap 
proaches prices in the French lumber market have 
dropped as much as $5 to $7 per 1,000 feet and 
importers who previously acquired their stocks are 
facing losses. It is not believed, however, this 
will cause any important changes in their business, 
as most importers are well financed or at least 
have the financial support of banks when needed. 
Continuing, Mr. Butler says: 


“Another important feature is the arrival of 
Russian lumber, particularly to the southwestern 
districts of France, and it is reported that several 
cargoes have been received this year at very low 
prices. The outstanding feature in regard to 
north Russian lumber is the very high percentage 
of first quality lumber which is included in the 
unsorted grade. It is stated that this pereentage 
is often as high as 25 percent, whereas the corre- 
sponding percentage of first quality in Swedish 
lumber seldom exceeds 5 percent. This revival 
of the Russian trade with France will seriously 
affect the position of Swedish and Finnish export 
ers, and the situation is considered as very critical 
for them. ‘This change in the price level of north 
European lumber has been a serious setback to the 
sale of central and eastern European woods. These 
woods are inferior in quality and have only found 
a market in France because of the cheaper price. 
There are no signs of the weakening of prices of 
these woods and as a consequence French buyers 
seem to be less inclined to take their supplics from 
central and eastern Europe as long as north Euro 
pean supplies of superior lumber can be obtained 
at only a small increase in price. 

“The situation in regard to American woods 
has not changed. The north European shipping 
season will be closed in a few weeks. It is too 
early yet to predict what will happen during the 
early part of 1925. It is more and more clear to 
the French importers that the lumber situation 
will gradually revert to prewar conditions, and 
if such should be the case, there will again be an 
increased market for American woods, which pre 
viously were favorably known in France.” 


Spanish Market Is Better 


WASHINGTON, D. C., Oct. 15.—In a cablegram 
to the Department of Commerce, dated Oct. 9, 
Assistant Trade Commissioner James G. Burke, 
Madrid, says: 

“Spanish market for American southern pine 
better, especially in Valencia, where imports in 
September doubled over previous months. Swed 
ish lumber dull, and, due to falling prices, im- 
porters hesitate in buying American lumber. 
Barcelona and Valencia report large inereased im- 
portation of Austrian hardwoods, which are selling 
at low prices. Stave and shook market continues 
dull and unchanged, with native woods used al 
most exclusively.” 


Said aaannan 


The British Trade Situation 
WASHINGTON, D. C., Oct. 13.—The situation in 
the United Kingdom lumber market is discussed 
by Trade Commissioner Mowatt M. Mitchell, Lon 
don, in a recent report to the Department of Com 
merce, as follows: 


“For the moment the Scandinavian softwood 
prices are thoroughly well standardized in Great 
Britain, but most of the stable Swedish mills are 
holding out for higher prices and even intimating 
Willingness to let their stocks stand over until 
next year rather than to sell at bargain prices. 
Not a great deal of business is being done at the 
moment and the chief activity in the local market 
is in the resale between various importers of landed 
stocks rather than in the investment of new stocks, 
although more will have to be added before the 
winter definitely sets in. A number of small im 
porters, finding themselves overbought on the 
strength of the supposed boom due to house build- 
ing, are now selling to importers in a better finan 
cial position, in order to get ready cash. The 
buyers of these parcels are buying both because 
Many of the parcels offered are really bargain 
prices and in order to keep them from being 
dumped indiscriminately on the market. 

“There has been some fear that Russian stocks 
will be consigned or otherwise offered at prices 
which would disturb the normal course of trade 
but such cargoes which are still arriving are being 
sold in fair volume and through normal means at 
prices which, while showing a very small margin 
of profit to shippers and importers, are not low 
enough to seriously jeopardize the stability of 
prices in general. - The Russian goods are reported 
to be in excellent shape and in many cases are in 
every respect as good as prewar cargoes. It is 
partly this belief in the return of the Russian 
exporters to a position where they can command 
the best class of business which leads a large por- 
tion of the market here to feel that softwood prices 
have come to a period of general decline and that 
the war and postwar prices will be cut during the 
hext two or three years’ business. 


“There is talk of the necessity of Sweden opening 
1925 offers at prices at least below this year’s 
beginning prices. To strengthen this belief come 
reports of renewed endeavors of eastern and north- 
ern Continental mills to bring their 1925 produc 
tion into a competitive position and many import 
ers look for a larger amount of cheap softwood 
in this market next year than in any previous 
year since the war.” 

On Sept. SO, Trade Commissioner Mitchell 
eabled as follows: “The beginning of buying -for 
winter requirements has improved the lumber 
trade, but the market favors the buyers. The 
hardwood market is improving and prospects are 
good.”’ 

[SAEZ BEEEAZEe 


Lumber Exports During August 

WASHINGTON, D. C., Oct. 13.—A compilation pre 
pared by A. EB. Boadle, assistant chief of the lum- 
ber division, shows that the total exports of wood 
and manufactures of wood from the United States 
during August were valued at $10,397,143, com 
pared with $15,349,019 in August of last year. 
Kor the eight months ended with August the total 
value of these exports was $98,780,975, against 
$98,001,924 during the same period of 1923, an 
increase of less than 1 percent. 

August imports had an aggregate value of 
$9,215,460, compared with $11,055,284 for the 
same month last year. For eight months ended 
August this year, imports were valued at $71, 
759,247, compared with $81,109,737, a decrease 
of about 11 percent. 

August exports of logs and round timbers in 
cluded 5,017,000 feet of cedar. Exports of hewn 
and sawn timber (6x6-inch and up) ineluded 36,202,- 
000 feet of Douglas fir, of which 631,000 feet were 
“treated.” The principal markets for the ‘“un- 
treated” were Japan, 15,719,000 feet; Australia, 
9.916.000 feet > China, 5,241,000 feet : Peru, 2,100, 
000 feet: and United Kingdom, 2,017,000 feet. 
The “treated” went mostly to Japan which took 
192.000 feet. 

Southern pine shipments of hewn and sawn tim 
ber amounted to 13,675,000 feet, of which 298,000 
feet only were “treated.’ The prineipal markets 
for the “untreated” were the United Kingdom and 
Ireland, 6,840,000 feet: Netherlands, 1,419,000 
feet; Italy, 1,374,000 feet: Cuba, 765,000 feet ; 
British South Africa, 605,000 feet: and Spain, 
497,000 feet. 

Softwood lumber (boards, planks and scantlings) 
exported during August amounted to 151,425,000 
feet, the largest species being southern pine with 
57.618.000 feet. the principal markets for which 
were Cuba, 15,918,000 feet; River Plate, 12,757, 
000 feet: Mexico, 6,640,000 feet: Spain, 3,532,000 
feet: United Kingdom, 2,983,000 feet; Canada, 
2,959,000 feet: Italy, 1,987,000 feet > Netherlands, 
1,100,000 feet; Germany, 1,077.000 feet : Belgium, 
655,000 feet, and France, 421,000 feet. 

Douglas fir lumber with 42,526,000 feet was 
next in importance, going principally to China, 
9,199.000 feet: Australia, 8,693,000 feet: Japan, 
$447,000 feet: Cuba, 23,177,000 feet; Peru, 2,900, 
000 feet; River Plate, 2,282,000 feet; United 
Kingdom, 2,095,000 feet: Mexico, 1,564,000 feet : 
and British South Africa, 639,000 feet 

Other exports of softwood lumber included 11, 
203,000 feet of western hemlock, of which 8,071, 
000 feet went to Japan and 1,811,000 feet to Aus 
tralia; 4,467,000 feet of western pine; 3,942,000 
feet of spruce » 3,351,000 feet of redwood, 1,169, 
000 feet of white pine and 1,132.000 feet of cypress. 

Railroad ties numbering 263,946, composed of 
197,239 hardwood and 66,707 softwood, were also 
exported during August. Of both kinds, Canada 
took 63,677, and Mexico 51,225. 

Of the hardwood lumber exported during Aug 
ust, oak continued to retain its position in first 
place with 12,988,000 feet, going principally to 
United Kingdom, 6,657,000 feet : Canada, 2,488,000 
feet: River Plate, 1,676,000 feet: Belgium, 497, 
000 feet: British South Africa, 425,000 feet; and 
Spain, 546,000 feet. Other exports of hardwood 
lumber included 3,797,000 feet of gum, 1,850,000 
feet of poplar, 1,074,000 feet of ash, 897,000 feet 
of mahogany, 663.000 feet of walnut, 578,000 feet 
of hickory, and 446,000 feet of chestnut. 

Cooperage exports included 2.377,059 tight and 
5,461,696 slack staves ; 235,828 sets heading; 104, 
942 sets tight, and 92,138 sets slack, cooperage 
shook; and 32,389 empty barrels, casks and hogs 
heads. 30x shook amounted to 5,106,104 feet of 
which 1,589,088 feet were southern pine and 299,- 
721 feet western hemlock. 

During August 3,977,989 square feet of veneers 
and plywood, 1,709,000 lath and 3,186.000 shin- 
gles were also exported. Other items included 
267,000 feet hardwood flooring, 55,613 doors, 2,494 
sash and blinds, 171,867 linear feet of molding and 


A Sign of 
Greater Strength— 

















This brand is stenciled on the ends of 
every N. C. Pine board we manufac- 
ture. It is put there to aid you in iden- 
tifying the strongest, stiffest and best 
“one-inch” lumber obtainable. The 
“Extra Standard Dressed Board” is full 
8” when dry and dressed two sides. 

Do not take chances on any thinner 
stock. Play it safe by sending us your 
future orders. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
SEO. W. JONES, Megr., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 
Ik. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 


Franklin, Va. 
Wallace, N. C. 


Marion, S. C. 
St. Stephen, S. C. 


























Help Builders 
Save Money 


You can do it when you handle 
Goldsboro N. C. Pine lumber be- 
cause its soft, easy working qualities 
reduce carpenter time and labor. 


Dealers also save money because 
Goldsboro N. C. Pine is naturally 
suited to all building purposes. You 
can therefore obtain all items you 
need from one source. 


Why not try a car or two now? 


Johnson & Wimsatt 


WASHINGTON, D. C. 





GOLDSBORO 


N.C. PINE 
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trim, 1,677,089 pounds of handles for tools and 
395,062 pounds for agricultural implements. 

The largest import items were 127,236,000 feet 
softwood lumber, 215,167,000 shingles and 167,284 
Jath, mostly from Canada. Other items included 
85,111 railroad ties, 62,263 poles, 2,502,000 pickets 
and palings, mostly from Canada also. Imports 
of mabogany in the log amounted to 3,936,000 feet. 
Of this total Central America supplied 1,795,000 
feet: Africa, 1,335,000 feet: and Mexico, 563,000 
feet. There were also imported during the month 
305,000 feet cedar logs, 492,000 feet Philippine ma- 
hogany lumber, and 4,465,000 feet hardwood 
Jumber 
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Merit You Will 
Value 





You will value the dense grain, 
| the extra strength and durability 
of STANDBY Longleaf Yellow 
Pine in making sales. You'll find 
builders will prefer this lumber 
every time when they know its 
natural advantages. 


STANDBY 


LONGLEAF 
Yellow Pine 


You can’t beat STANDBY for floor- 
ing, dimension, ceiling. STANDBY 
flooring possesses one of the densest wear 
Export 
and coastwise yard schedules a specialty. 





ing surfaces of any flooring made. 


Try a mixed car of STANDBY. 


St. Andrews Bay 
Lumber Co. 


Millville, t Florida 
3 BIG MILLS: 
Millville, Fountain and Bar Harbor, Florida 











Yellow Pine 


rye 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock 


“Ask the Wholesaler’’ 
The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 

















| Gummer Gypress Co. 





Mills: Jacksonville and Sumner, Fla. 


XN weg UUMBER 
Gyp1 CSS Rough and Dressed 


Shingles and Lath 








| Sales Office, 280 Madison Ave., New York City ‘ 








MAKE your timber investments pay maximum 
returns. ‘Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear. 
born St., Chicago, Ill. 














James R. Andrews, of Escanaba, Mich., looked 
over trade conditions in this city during the week, 


I. N. Whyte, of the Curry & Whyte Co., Duluth, 
Minn., called on the local trade during the week. 


M. F. Coe, of the Badger Hardwood Lumber Co., 
Milwaukee, Wis., called on the local trade during 
the week, 


Ii. W. Maffett, of the Maffett & Graef Lumber 
Co., Appleton, Wis., was a recent business visitor 


in Chicago, 


W. T. Murray, general manager of the Tremont 
Lumber Co., Rochelle, La., was in Chieago a few 
days ago on a business trip. 

Kk. J. Stuhr, of the Stuhr & Gerard Lumber Co., 
Minneapolis, Minn., spent a few days of this week 
in Chicago, calling on the trade here. 


The Lord Lumber Co., of Lagrange, [1., expects 
within the next few days to start work in ma 
terially enlarging its modern planing mill. 


Herman If. Hettler, president of the Herman IH, 
Mettler Lumber Co., has been making a business 
visit to Toronto, Ont., and other Canadian points. 


L. 2. Sanders, of the L. B. Sanders Lumber Co., 
Atlanta, Ga., accompanied by Mrs. Sanders, spent 
a few days of this week in Chieago, combining 
business with pleasure. 


Lyle MeNurlen, of the Robert Dunean Lumber 
(‘o., Minneapolis, Minn., was in Chicago a few 
days ago, coming here from Indianapolis, Ind., 
where he had been calling on the trade, 


J. I. Vernon, of the Vernon Lumber Co., Brook 
haven, Miss., was among the southern lumbermen 
who called on the local trade this week and dis- 
pensed some genuine Southern optimism. 


Charles W. Jacobs, proprietor of the John Bader 
Lumber Co., is mourning his mother, Mrs. Louisa 
Jacobs, who died suddenly on Thursday, Oct, 9, at 
the age of 78. The funeral was held on Saturday. 


Frank EK. Bruee, of FE. L. Bruce Co., hardwood 
flooring manufacturer headquartered at Memphis, 
Tenn., and with factory at Little Rock, Ark., trans- 
acted business in Chicago during the latter part 
of last week. 


Clem Bissell, of Ericson & Dissell, Escanaba, 
Mich., this week motored through Chicago on his 
way to Indiana, where he was going to look over 
prospects for the sale of cedar ties and poles, in 
Which his firm specializes. 


Albert Wallerstein, president of the Lumber Mills 
(o., accompanied by his family, left this week for 
California, where he expects to spend the next 
month or two. He shipped his motor car, and ex 
pects to tour extensively on the Pacific Coast. 


John I). Collins, president of the John D. Collins 
Lumber Co., Seattle, Wash., spent a few days in 
Chicago this week, while on an eastern trip under 
taken for the purpose of investigating market con 
ditions and prospects for western forest products. 


Charles F. Thompson, sales manager of Brooks 
Bros., Minnesota Transfer, Minn., while in Chicago 
on business during the last few days stated that 
the lumber trade in the Twin Cities has been very 
good through the fall, while he had found the re 
cent transfer business the best in three years. 


Frank K. Gillette, manager of the Chicago sales 
office of the Pelican Bay Lumber Co., Klamath 
Falls, Ore., returned this week from a business trip 
to Minneapolis, Minn., where, he said, he found 
trade conditions quite satisfactory and the outlook 
promising, 


J. T. Phillips, general manager of the Diamond 
Lumber Co., Green Bay, Wis., spent Friday and 
Saturday of last week in this city. Discussing mar 
ket conditions, he said that trade in northern woods 
remains fair, though some items have been a bit 
slow of late. 


Ralph S. Samuel and Morris Rosenbloom have 
purchased from Charles H. Wacker a_ tract of 
Jand measuring 300x152 feet, located on Grand 
Avenue between Spaulding and Sawyer avenues. 
The purchasers expect to erect a large cooperage 
plant on the property. 


J. S. Hopper, who for several years has served as 
inspector for the National Hardwood Lumber Asso 
ciation in the Laurel (Miss.) district, has been 
assigned to the newly opened Los Angeles (Calif.) 
district. He will leave for his new post Oct. 20. 
This action is the result of the decision made at 
the last meeting of the association’s board of 


directors to extend the National inspection service 
to the west Coast. 


Albert Marquardt, formerly for many years con- 
nected with the contract sales department of the 
Edward Hines Lumber Co. and more recently with 
the sales staff of the National Lumber & Timber 
Co., has accepted a similar position with the Lord 
& Bushnell Co. 


C. D. McCoy, until recently doing a fir business 
in Portland, Ore., under the name of the C. D. 
McCoy Lumber Co., and previously vice president 
of the Duncan Lumber Co., of the same city, is 
now associated with the Vanlandingham-Cook 
Lumber Co,, Chicago, as manager of its west Coast 
department, 


John A, Spencer, of the John A. Spencer Lum 
ber Co,, this week made a trip to Detroit, Mich., to 
confer with C. P. Raymond, who has recently been 
appointed as the company’s sales representative in 
the automobile metropolis. Mr. Raymond has for 
several years been connected with the retail lumber 
trade of that city. 


O. R. Lutz, of the Scott & Howe Lumber Co., 
Ironwood, Mich., transacted business in the loca! 
market during the week. Ie reported that though 
current demand is rather quiet, the northern rmills 
are moving sufficient stock all the time to keep 
their stocks low, with the result that prices are 
holding very well. 


H. F. Humes, manager of the railroad, timber 
and west Coast department of the Chicago Lumber 
& Coal Co., St. Louis, Mo., was in the city during 
the latter part of last week, conferring with Noel 
Ridlon, who has charge of the company’s Chicago 
sales office. Mr. Humes said that though business 
is rather quiet at present, he feels very optimistic 
regarding the outlook. 


J. W. Morgan, of the Baxter-Forest Lumber Co., 
Meridian, Miss., called on his many friends in the 
Chicago lumber trade during the week. The Bax 
ter-Forest Lumber Co. is a recent consolidation of 
the Forest Lumber Co., of Meridian, and the Bax 
ter Lumber Co., of Wildsville, La., both of which 
were owned by Mr. Morgan, but have heretofore 
been operated under separate names. 


A. F. Woolsey, of the Olympic Pine Lumber Co, 
(Inec.), Seattle, Wash., passed through Chicago 
this week on his return to the west Coast from a 
business trip to New York City and other eastern 
trade centers. Mr. Woolsey said that, though 
business conditions in the East just now are not 
entirely favorable, he looks for a good trade there 
within a short time. 


A. De Weese, president of the A. De Weese Lum 
ber Co., Philadelphia, Miss., while in the city on a 
business visit this week, stated that he, in com 
mon with most of his southern colleagues, regarded 
the present lull in lumber demand as strictly tem 
porary, due probably more to the political situation 
than to any other one factor, and that he looked 
for an early return of activity in the market 


I. A. Smith, of the Smith Lumber Co., Red Bay, 
Ala., this week was on a business trip to Chicago, 
Detroit, Mich., and other northern lumber dis 
tributing centers. The Smith concern specializes 
in 2x4-inch, 8- to 12-foot southern pine dimension, 
and Mr, Smith reported a very satisfactory trade 
in this item. Stocks, he said, are very light and 
prices are strong. Values, in fact, have advanced 
about 50 cents during the last fortnight. 


I’. If. Burke, manager of the cedar sales depart 
ment of the Weyerhacuser Sales Co., who has been 
spending the last six weeks in the company’s home 
office at Spokane, Wash., left this week for his 
headquarters in Chicago. He is making the trip 
by way of California, where he expects to enjoy 
himself for a few weeks before definitely returning 
here. He is accompanied on his western trip by 
Mrs. Burke, 


W. O. Hoffman, president of the Hoffman Lumber 
Co., Fort Atkinson, Wis., is recovering nicely at 
the Presbyterian Hospital, Chicago, following his 
recent serious operation. Mr, Hoffman meanwhile 
maintains his good cheer. He says: “While at 
the hospital I have heard from a number of the 
boys throughout Wisconsin, and their concern 
makes a fellow feel as if friendship is the most 
worthwhile thing in life, after all.” 


A. G. Hanson, president of the White River 
Lumber Co., Enumclaw, Wash., was a Chicigo 
visitor during the week. He said that there had 
been a temporary slump in demand, especially from 
the retail trade in the central and northwestern 
States, which had resulted in prices on common 
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easing off 50 cents to $1. Upper grades have held 
quite firm, though some mills that have accumulated 
some surplus stocks have lately shaded their quota- 


tions somewhat in order to move them. 
Cc. L. Foretich, sates manager of the Bradley 
Lumber Co., Warren, Ark., this week conferred 


with the Charles L. Baxter Lumber Co., which rep- 
resents the Bradley concern in this territory. The 
latter company is a large manufacturer of oak 
flooring, and Mr. Foretich stated that it has plenty 
of orders for that commodity, with practically no 
stocks on hand. He was very optimistic regarding 
the outlook. From here he went to Minneapolis, 
Minn., to call on the trade there. 


J. C. Smith, vice president and general manager 
of the Carlisle Lumber Co., Onalaska, Wash., and 
the Carlisle Sales Co., Portland, Ore., called on the 
jocal trade a few days ago. After taking a short 
business trip to Detroit, Mich., he returned to the 
west Coast, apparently well satisfied with the trade 
outlook in this territory, even if not with current 
conditions. As regards business, however, Mr. 
Smith said that his companies have had no occa 
sion to complain, having had a very good run 
throughout the fall. 


C. J. Kinzel, of the Kinzel Lumber Co., Merrill, 
Wis., accompanied by Mrs. Kinzel, their daughter, 
and Mrs. R. M. Rogers, wife of the general man 
ager of the E. W. Ellis Lumber Co., Wisconsin 
fapids, Wis., passed through Chicago on Monday 
of this week, en route to New York City and Wash- 
ington, D. C., where two weeks will be spent. 
In New York the party will be joined by Mr. 
Rogers, who is expected to arrive later. Mr. Kinzel 
stated that business in northern woods has been 
though prices on some items have been 
slipping a little of late. The Kinzel Lumber Co.’s 
mills have been kept in operation all year, despite 
the wetness of the season. 


West, 


good, 


Bert P. prominent wholesaler from Spo 


kane, Wash., while in Chieago on business this 
week, said that Inland Empire lumber manufae 


turers have enjoyed a fairly steady trade this fall, 
even though the volume has not been up to normal, 
or even up to expectations. The eastern and central 
States have been the best customers, but the 
Northwest is expected to become an active field 
during the rest of the fall. The mills in the 
Inland Empire are operating at partial capacity, 
but most of them will probably continue sawing 
until late in the season. Arrangements are being 
made for extensive logging operations this winter, 
the general expectation being that next year will 
bring a good demand for western pines of all 
descriptions. Present stocks, said Mr. West, are 
not overly heavy, but sufficient to take care of all 
requirements this fall The supply of factory 
lumber is not as heavy as many believe; to the 
contrary, it is very limited. At the same time, there 
has been some greater activity in the industrial 
trade Demand for box lumber has been good. 
with the result that there is not a great deal of 
low grade stuff at the mills. 


National Inspection in Demand 


Total original inspections by the staff of the 
National Wardwood Lumber Association during 
September amounted to 23,403,095 feet, of which 
20,243,009 feet represented the work of the salaried 
inspectors and 8,160,086 feet that of the fee 
service, Reinspections were made on 431,930 feet. 
Commenting on this showing, the association says: 

“Accepting the reports on the activity of our in 
spection department as a basis of comparison and 
authority, the upward trend of the hardwood lum 
or trade movement which began to manifest itself 
With the passing of the summer months is still in 
progress. The September showing is the strongest 
that National inspection has made since last May, 
and judging from the demand for the service up to 
this writing, the October figures will reach an even 
higher mark.” 


Sewaaaaaaaaen 


Manufacturing Operations Expanding 


setter business in Chieago and Ilinois may be ex 


pected, according to the monthly report of the 
United States employment service of the Depart 
ment of Labor, just issued. Expansion in manu 


facturing activities and a gradual inerease in em 


Moyinent have been recent encouraging develop- 
Ments. The report says regarding general condi 


tions in Illinois: 
“An upward 
parent in all 
there will 
Winter, 


tendency in employment is ap 
industries, and indications are that 
be little involuntary employment this 
In the Chieago district, employment also 
on the upgrade. The outlook in the packing in 
dustry is brighter and some plants have increased 
Neir forces,’ 

This industrial improvement is bound to find 
reflection in increased demand for factory lumber 
“f various descriptions. Building operations mean 


"hile are well maintained, especially in the subur 


ban districts, and the prospects are that demand 
from this field will be at least fair until weather 
conditions check outdoor work. Local lumbermen 
consequently are* optimistic, believing that while 
no heavy business is to be expected this side of 
Jan. 1, there will be a fair to good volume until 
then, with possibly a great deal of activity develop- 
ing as spring approaches. 


Joins Executive Staff 


Baker, Fentress & Co., of Chicago and Portland, 
Ore., announce that W. L. Legg has joined their 
Chicago executive staff as assistant to Walter A. 
Graff, vice president in charge of the bond under- 
writing and loan department. Mr. Legg is widely 
known in the timber and manufacturing regions 
of the West and South and brings to his new 
duties a large experience in the financial and 
operating affairs of the industry. He was formerly 
manager of the Foster Creek Lumber & Manufae 
turing Co., Stephenson, Miss., and of the Wiscon- 
sin-Alabama Lumber Co., of Sylacauga, Ala. More 
recently he handled important administrative duties 
for the Bernard Timber & Logging Co.. of Van- 
couver, B. C. 


Lumberwoman Is Featured By Paper 


LOUISVILLE, Ky., Oct. 13.--One of the Louisville 
newspapers recently carried a photographie cut 
and short story about Miss Sara M. Higgins, presi 
dent of the Higgins Lumber Co., wholesaler, Louis 
ville, under the caption, 

“Women Who Carry On” jg 

—a series of introduc 
tions to Louisville busi- 
ness women being pub- 
lished under this heading. 

The story mentioned 
that a telephone eall for 
Miss Higgins had elicited 





MISS SARA M. HIGGINS, 
Louisville, Ky.; 
Lumber Wholesaler 





the information that she 
was “out on the yard.” 
The article went on to 
state that she handled 
yard as well as_ office 
management details as 
president of her own com 
pany. She was formerly 
employed in a lumber 
office, and Jater with her brother established the 
present concern, which has been quite suecessful 


@unaaaaeaanaan 


Humorist Weaves Travel Yarns 


IlousTon, TEXAS, Oct. 14.—J. M. 
Houston’s humorist-lumberman, is 
after three months in Europe. Tle is not trying to 
do any work, being kept too busy telling his friends 
his impressions of Europe. Mr. and Mrs. Rockwell, 
and Miss Lillian Rockwell, their daughter, went to 
Kurope*in June. 

Iilow J. M. West, another Houston 
avoided the Kuropean short 
of Mr. Rockwell’s favorite stories 

“If Jim bought anything in a said) Mr. 
Rockwell, “he reached into his pocket and tendered 
the smallest coin he had, and then held out his 
hand for the change. If he got any change he was 
satisfied, but generally the Italian, Frenchman, or 
German would shake his head and ask for 
money. Then Jim would say ‘excuse me’ and dig 
down and bring out the next smallest coin that he 
had. If that wasn’t enough, he kept drawing out 
the small ones until the shopkeeper was satisfied.” 

Mr. Rockwell advises all who are opposed to tip 
ping He displayed several 
from Italian hotels His bill at one in 
Florence was 1,263 lire, a national tax of 102 
lire, a city tax of 33 lire, and 189.50 lire were 
added to the bill for tips The taxes and. tips 
amounted to about 25 percent of the bill. 


Rockwell, 
back at his desk 


lumberman, 
change artists is one 


store,” 


more 


not to go to Europe 


bills 


Mr. Rockwell and party went over to London 
with a number of Houstonians who sailed from 
New York to attend the meeting of the advertising 
men. Ie says that in England it is customary to 
drink a certain brand of soda water with milk 
when served at dinner He tells how 


i. Wee 
Wier, another Houston lumberman, ordered milk at 
dinner in London one Saturday 

“Souder” inquired the waiter, meaning 

‘“Tfow come IT can’t get milk on Saturday 7’ was 
Mr. Wier’s reply. 

Mr. Rockwell says it is hard to tell where 
tion ends and history begins in Kurope. 

“In Rome we had a guide who spoke some Eng 


“soda.” 


tradi 





lish,” he continued, “and I told him we wanted 
to call on Nero. The guide could not understand, 
so I tried to elaborate the expression ‘call on’ until 
he finally understood that part, but still could not 
grasp our visiting Nero. Finally I made a motion 
like a fiddler and he caught on. 

“ “Not so, not so,’ said the guide with consider 
able heat. ‘Nero no fiddle while Rome burn, that 
all meestake.’ ” 

Mr. Rockwell says that the Houston crowd put 
it out that R. M. Farrar, still another Houston 
lumberman, who was in the party, was “Sir R. 
Montgomery Farrar” in England, while in Italy 
they introduced him as “Signor Farrari,” a wealthy 
Italo-American who owned the Federal Reserve 
Bank, giving Mr. Farrar much prestige in that 
sunny land. 

Mr. Rockwell estimates that he viewed sixteen 
miles of paintings while in Europe. 


Honored ult: Puen Dinner 


BEND, IND, Oct. 13.—About forty busi- 
ness men of this city tendered a dinner last week 
to Clarence W. Hyde, president Hyde Lumber Co., 
who will leave shortly with his family for Mem- 
phis, Tenn., to reside. Mr. Hyde is one of the 
founders of the lumber company, and has been 
associated with it for the last twenty years. Re 
moval of headquarters to Memphis has necessitated 
the departure of the family. C. C. Shafer presided 
as toastmaster, and gave a brief talk. Mr. Hyde, 
EK. J. Beeker, Marvin Campbell, W..G. Crabill, 
lL. P. Hardy, J. E. Neff, George A. Robertson, John 
I. Shafer, R. C. Stephenson, A. B. Thielens, Dr. 
C. A. Lippineott and Rev. Archibald McClure were 
other speakers. 


Souru 


Buys Out Big Lumber Interest 


D. S. Watrous has resigned as manager of the 
hardwood department of the Chicago Lumber & 
Coal Co., St. Louis, Mo., after having bought ont 
the interest of A. B. Smith, of Paducah, Ky., in 
the A. B. Smith Lumber Co., at Bondurant, Ky 
The deal involves a large hardwood sawmill, tim 
ber, mill and town site and a coffin factory. Mr. 
Watrous, it is stated, will take possession Oct. 20. 
The company will probably be entirely reorganized 

W. S. Hermansen, who heretofore has served as 
sales manager of the hardwood department of the 
Chicago Lumber & Coal Co., sueeeeds Mr. Watrous 
as manager of that department. The name of 
Mr. Hermansen’s suceessor as sales manager has 
not vet been announced. 


. . 
Recommendations for Lumber Council 
(Continued from Page 41) 

Chicago office of the National-American associa 
tion, was asked to attend. Mr. Schupner out 
lined his view concerning the organization of a 
proposed lumber council in a letter dated Sept. 
17, which was read at the meeting. He stated 
the National-American association would be glad 
to do what it could to bring about such an or- 
ganization. In order to represent the industry 
impartially, he thought the three branches 

manufacturers, wholesalers and retailers 

should have equal representation on the council, 
and membership not exceeding 
twenty-one, and possibly as low as fifteen. He 
thought that the number of activities would 
have to be developed slowly. 

On Oct. 6 Mr. Sehupner in 
said: 

I understand it was the committee’s purpose to 
consider the organization of an ““American Lumber 
Council’ upon the lines previously discussed in 
which the manufacturing, wholesaling and retail 
branches of the industry would be equally repre 
sented. Apparently that plan has been abandoned 
and instead the eommittee has recommended an 
organization which perpetuates the Central Com 
mittee on Lumber Standards. So far as the latter 
is concerned, there is no question that consumers 
and others interested in the standardization of lum 
ber should be represented, but it was my under 
standing that membership in the council itself 
would be restricted to the three branehes of the 
lumber industry and that the council’s aetivities 
were not to be confined to taking over or promoting 
the work of the Central Committee on Lumber 
Standards. I realize that those who attended the 
Chicago reached what they regarded 
solution possible, and that, because 
from that meeting, I may not 1} 
position to fully appreciate the reasons for 
the committee’s conclusions. 


suggested a 


another letter 


meeting in 
as the best 
of my 
in a 


absence " 


As your report is signed by the writer, along 
with the other members of the committee, and 
states that the conclusions reached were unani 
mous, and as I do not feel that I am in hearty 


aceord with these recommendations, | am writing 


vou in this manner 
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Dealers Putting 
On Campaigns 
For Remodeling 


Extension Ladders 
Single Ladders 
Painters Ladders 
Fruit Ladders 
Step Ladders 
Trestle 


Everything in 
Ladder Line. 


Send for Price List. 








—— 
s 


) 


— 


=>, 


We Pay Freight. 


W. W. Babcock Co. 


BATH, N. Y. 




















Continued improvement in the demands upon the 


sush and door mills at Minneapolis and St. Paul 
(Minn.) was reported in the last week. This is 
due Jargely to the increased requirements from the 
rural districts, and for finishing up orders for 
work started in the spring and summer, Farmers 
vradually are getting more time to give to im 
provements, The storm sash demands are growing 
rapidly. Sash and door manufacturers express the 
belief that a busy six weeks have begun, after a 
<pell which has been unusually quiet. 

A survey of the sash and door and interior finish 
trade in Duluth, Minn., served to show that all the 
plants have sufficient orders in hand for various 
classes of new construction to maintain their plants 
in full operation. Schools and other public build 
ings in towns over northern Minnesota and house 
building in Duluth are furnishing the outlets for 
materials. Prices are firm and unchanged, 

Sash and door plants in the Merrill (Wis...) dis 
triet are curtailing production in order to avoid 
turning out any large amount of stock goods, and 
with the curtailing of production, the industries 
are Jargely active in turning out orders rather than 
stock, 

Only a small volume of new business is coming 
in to the plants in Kansas City, Mo. City demand 
is slowing down, but there is slightly better call 
from the country for yard stock in frames, sash 
and doors, 

The door and millwork trade has shown some 
decline at Buffalo, N. Y., this month, although an 
unusually Jarge amount of work has been started 
within the last few weeks, and more seems to be 
in sight. The tendency is to hold off this month, 
asa great many dwellings have been completed so 
far this year. 

With the fall building season drawing to a close, 
demand for millwork, including doors and sash, in 
Columbus, Ohio, has been rather good. Most of the 
mills are operating from 65 to 8O pereent, and a 
few are up to capacity. Some figuring on new 
work is reported, but this is not as brisk as for- 
merly, Prices are steady and no reductions are 
reported, The labor question is better, and skilled 
workmen are now sufficient for all needs. 

The Baltimore (Md.) sash and door jobbers and 
manufacturers appear to be getting enough busi- 
ness to maintain movement at a satisfactory level. 
Much has been said about large supplies of doors 
and other mill products coming from long dis 
tances and competing with the stocks turned out 
nearer home, but the fact is that Baltimore’s im 
portance as a distribution center has shown steady 
gains, and these receipts are as a consequence ab- 
sorbed readily enough. Moreover, a great deal 





of the work called for by the builders is of a spe- 
cial character intended for persons with individual 
ideas of what they want. This provides the fac. 
tories here with a Jarge part of their business, and 
has served to keep the local plants for the most 


part very busy. The outlook is regarded as en- 
tirely reassuring. 

“Demand for glass for building purposes is being 
maintained at a good rate,’ says The Glass 


Worker, “due in large part to the approach of 
colder weather and the usual tall rush to ‘close in 
buildings promptiyv. Virtually all kinds of glass 
for building use are moving in larger quantities 
than a month ago, Manufacturers’ stocks have 
been reduced sharply from the totals on Sept. 1, 
and production is not up to the normal output of 
the tanks and furnaces now in operation.” 


Concerning Belgian Window Glass 


The Journal of the American-Belgian Chamber 
of Commerce in Belgium has some interesting 
editorial comment on window glass, in which it 
Says: 

“Belgian glass factories have also been blamed 
for shipping poor window glass under cover of 
regular trade mark branded boxes. It was like- 
wise surmised that actual repacking took place 
and that an inferior kind was substituted for the 
original quality. 

“While this might have occurred—but we doubt 
it-—we are rather of the opinion that the purchase 
from the factory was actually made for No. 4 


glass— which is the inferior grade—but that an 
unserupulous intermediary passed same off for 
No. 2. 


“In this respect let it be known that all glass 
factories practise regular classification—as even 
in the best appointed ones it is only natural that 
eertain sheets do not turn out to perfection. 
Therefore every glass factory has for sale a certain 
proportion of different classes which are disposed 
off as such. 

“There is always a ready market for each kind, 
as windows require, for exomple, better glass than 
hothouses. 

“Tf therefore some unfair intermediary changes 
the classification to his profit, he is the one and 
not the producer who is to be held responsible.” 

Continuing, the editor makes a plea against the 
taking of snap judgment und against condemning 
the products of a country or a_ specifie set. of 
manufacturers because unfairness has slipped in 
the deal somewhere and caused dissatisfaction. 
Contention is made that Belgium is seeking to sell 
its products on their merits in a proper manner 
and to ship them in the same bottoms which will 
return laden with grain. 


Secretary’s Views on “Quantity Surveying of Lumber” 


C. B. Harman, secretary Southern Sash, Door 
& Millwork Manufacturer’s Association, Atlanta, 
Gia., writes the AMERICAN LUMBERMAN as follows: 

The matter on pages 40 and 41 of your Oct. 
4 issue is very interesting indeed to a millwork 
manufacturer, especially to one who knows of the 
intelligence and efficiency which the Millwork Cost 
Bureau has established among the millwork manu- 
facturers, both as regards to listing or surveying 
millwork from plans, and also in estimating the 
cost of same, 

Ordinarily we never venture beyond the Ohio 
River to take part in the discussion of matters 
arising in that section, but in this instance, the 
qualifications and justifications of the bureau have 
been brought into question, and as we happen to 
know at first hand that the bureau has done 
more to elevate the millworker than all other 
instruments combined, and that its teachings are 
sound, correct and indisputable, and that it does 
not operate detrimentally in any degree whatever 
to the architect, contractor or any one else, we 
request the privilege of saying that our inter- 
pretation of what Contractor Gerhardt Meyne 
has written is that he doesn’t know what he is 
talking about, and very clearly is altogether 
ignorant of the service being rendered its sub 
seribers by the bureau. 

Evidently Mr. Meyne’s” experience has been 
gained from a very limited territory, as he ap- 
pears to think that the matter of building resi- 
denees belongs altogether to the contractors’ pro 
fession and that millwork and lumber should be 
sold all over the United States only to these 
contractors, 

Generally in the South, and in a good many 
other sections, millwork and lumber are handled 
and sold by the same coneern, with frequent in- 
quiries direct from the owners for lumber as 
well as millwork. Down here, however, our esti- 
mators and salesmen rarely ever survey or list 


the framing lumber, siding, ceiling or flooring, but 
we can see no reason why they should not, and 
without infringing on any of the rights or privileges 
of the contractors. 

Meyne mean to suggest that the con- 


Does Mr. 


sumer should be cut off from the opportunity of 
purchasing his lumber and millwork direct? 

From our knowledge of the game, extending 
over twenty-five years, we venture to say that the 
millwork manufacturers, and also the lumber and 
millwork dealers, have been foreed into doing 4 
great many things to save their business from 
destruction by unethical and unfair practices by 
many unscrupulous contractors, and for which the 
honest and upright in consequence must suffer along 
with the consumer who must pay for the useless 
expense involved in pure waste which might have 
been saved, 

We have no quarrel with the contractor’s pro- 
fession; as a rule they are high grade men, and 
when not in competition with the ‘“shyster” of 
their profession can be relied on to do the fair 
and proper thing every time; they are similarly 
situated to the millwork profession, for unfortu- 
nately we are also infested with some of the 
“break and tear down” kind; in fact, we still 
have some “guesstimators” figuring for us. 

The Millwork Cost Bureau is trying to make 
real honest-to goodness estimators out of those 
who are listing and figuring cost for us, and I am 
sure it was this idea which Mr. Phillips intended 
to convey in his article. f 

If the contractors had a eorner on all resi 
dential construction, it would be a different matter, 
but as they haven’t, and probably never will have, 
we feel that Mr. Meyne has stepped a_ little 
beyond his prerogative. 

We are pleased to commend Mr. Phillips for 
what he has written, and at the same time wish 
to assure Mr. Meyne of our honest purpose to 
deal fairly and justly with our contractor friends: 
and that we never list the lumber on a plan and 
detail job where a contractor is involved unless 
requested to do so by him, and even then would 
prefer that he do it himself. 

The sales of retailers are, however, not eonfiné 
to contractors, and we must therefore reserve tB 
privilege of dealing with our consumer friends 4§ 
we may find necessary or as they may seem 
to want, always looking well to and protecting 
the legitimate rights of the contractors, 
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Latest Reports on Lumber Prices 








Prices on 
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MICHIGAN HARDWOODS 


ontinue firm on the basis of the following list: 







































FAS Selects No. 1 com. No.2com. No.3 com. FAS Selects No. 1 com. No. 2 com No. 3 com. 
3ASS WOOD Sorr ELM— 
4/4 $ 70.00@ 75.00 $ 60.00G 65.00 $ 50.00@ 53.00 $30.00@33.00 $24.00@26.00 | 10/4 110.00@115.00 95.00@100.00 80.00@ 85.00 45.00@50.00 oe 
3/4 75.00@ 80.00  65.00@ 70.00  53.00@ 56.00 32.00@35.00 26.00@28.00 | 12/4 115.00@120.00 100.00@105.00 85.00@ 90.00 50.00@55.00 seQbaeaee 
6/4 35.00@ 90.00 70.00 @ 75.00 60.00@ 65.00 35.00@38.00 26.00@28.00 16/4 135.00@140.00 120.00@125.00 105.00@110.00 55.00@60.00 aed ewe 
8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 ee eee 
10/4 105.00@110.00 90.00@ 95.00 80.00@ 85.00 45.00@50.00 ie Harp MAPLE— 
BEECH 4/4 85.00@ 95.00 75.00@ 80.00  52.00@ 60.00 32.00@35.00 15.00@17.06 
5/8 No. 2 common and better 33.00@34.00 12.00@14.00 | 94 100.00@110.00 — 85.00@ 90.00 — 65.00@ 75.00 35.00@40.00 17.00@19.00 
4/4 65.00@ 70.00 55.00@ 60.00 10.00@ 45.00 28.00@30.00 18.00@20.00 6/4 105.00@115.00 =90.00@ 95.00  80.00@ 85.00 40.00@45.00 17.00@19.00 
5/4 70.00@ 75.00 60.00@ 65.00 45.00@ 50.00 32.00@35.00 20.00@22.00 8/4 110.00@120.00  95.00@100.00 = 85.00@ 90.00 45.00@50.00 19.00@21.00 
6/4 75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 35.00@38.00 20.00@22.00 | 19/4 120.00@130 06 =105.00@110.00 —95.00@100.00 50.00@55.00 23.00@25.00 
K/4 85.00@ 90.00 75.00@ 80.00 60.00@ 65.00 40.00@45.00 20.00@22.00 12/4 130.00@149.00 115.00@120.00 105.00@110.00 50.00@55.00 23.00@25.00 
B 3 14/4 140.00@150.00 125.00@130.00 115.00@120.00 55.00@60.00 .....@..... 
IRCH 16/4 150.00@160.00 125.00@140.00 125.00@130.00 55.00@60.00 Po Spee 
1/4 115.00@120.00 90.00@ 95.00 52.00@ 57.00 32.00@35.00 18.00@20.00 | ; ’ , — ne. COS 
5/4 = 120.00@125.00 —95.00@100.00 60.00@ 65.00 35.00@38.00 20.00@22.00 | Sort MAPLE— 
6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 40.00@45.00 20.00@22.00 4/4 8°.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@31.00 17.00@19.00 
8/4 125.00@130.00 100.00@105.00 S0.00@ 85.00 45.00@50.00 Me eee 5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 32.00@35.00 19.00@21.00 
10/4 130.00@135.00 105.00@110.00 90.00@ 95.00 50.00@55.00 a eee 6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 35.00@38.00 19.00@21.00 
12/4 135.00@140.00 110.00@115.60 95.00@100.00 50.00@55.00 we Sree 8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 19.00@21.00 
SorT ELM- END DRIED WHITE MAPLE— 
4/4 70.00@ 75.00  60.00@ 65.00  45.00@ 50.00 28.00@30.00 20.00@22.00 4/4 120.00@130.09 ...... @. 95.00@ 105.00 «se ee: a arawas 
5/4 80.00@ 85.00 — 65.00@ 70.00 — 50.00@ 55.00 30.00@33.00  22.00@24.00 | 5/4 125.00@135.00 1.2... peers 100.00@110.00 = oe --@..... 
6/4 $5.00@ 90.00 — 75.00@ 80.00 — 60.00@ 65.00 35.00@38.00 22.00@24.00 | 6/4  130.00@140.00 ...... Poe 105.00@115.00 eae asQatas 
8/4 95.00@100.00  85.00@ 90.00 70.00@ 75.00 40.00@45.00 et) eee 8/4 135.90@145.00 ...... eee 110.00@120.00 ates <a@aaees 
Following are prices of hardwoods and hemlock f.o.b. Wisconsin mill points: 
FAS Selects No. 1 com. No. 2com. No. 3 com. FAS Selects No. 1 com. No. 2 com No. 3 com. 
ASH HArkD MAarLE— ; 
4/4 $100.00@105.00 $ 80.00@ 85.00 $ 58.00@ 62.00 $30.00@32.00 $17.00@18.00 4/4. $ 74.00@ 78.00 $ 60.00@ 64.00 $ 52.00@ 54.00 $32.00@34.00 $13.00@15.00 
5/4 110.00@115.00 90.00@ 95.00 65.00@ 70.00 32.00@35.00 18.00@19.00 | 2/4 = 90.00@ 9500 = 75.00@ 80.00 — 60.00@ 64.00 34.00@36.00 —15.00@17.00 
6/4 115.00@120.00 —95.00@100.00 —70.00@ 75.00 35.00@38.00 .....@..... | 8/4 —_95.00@100.00 — 80.00@ 85.00 — 70.00@ 75.00 36.00@39.00  16.00@18.00 
6/4 120.007125.00 100.00@105.00 $0.00@ 85.00 40.00@42.00 ey eee 8/4 105.00@110.00 90.00@ 95.00 72.00@ 76.00 40.00@44.00 16.00@18.00 
10/4 115.09@120.09 100.00@105.00 95.06@100.00 54.00@58.00) .....@..... 
=" 12/4 120.00@125.00 105.00@110.00 100.00@105.00 56.00@60.00 .@.. 
BASS WOOD SorTt MAPLE 
Sorr MArLE— 
4/4 $ 68.00@ 72.00 $ 58.00@ 62.00 $ 49.00@ 52.00 $28.00@31.00 $21.00@ 23.00 4/4 $ 68.00@ 73.00 $ 58.00@ 62.00 $ 40.00@ 44.00 $22.00@25.00 $16.00@18.00 
5/4 74.00@ 78.00 64.00@ 66.00  54.00@ 56.00 32.00@34.00 24.00@26.00 5/4 80.00@ 85.00 65.00@ 70.00  50.00@ 55.00 30.00@35.00 17.00@19.00 
6/4 80.00@ 84.00 70.00@ 74.00 58.00@ 62.00 34.00@36.00 25.00@27.00 6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00040.00 17.00@Y9.06 
8/4 $6.00@ 90.00 76.00@ 80.00 64.00@ 68.00 36.00@38.00 me. Aa 8/4 95.00@100.00 $0.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 
OaAK— 
3IRCH 4/4 $115.00@120.00 $ 90.00@ 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 
4/4 $112.00@116.00 $ 86.00@ 90.00 $ 48.00@ 52.00 $28.00@31.00 $17.00@ 18.00 5/4 = 120.00@125.00 = 95.00@100.00 — 65.00@ 70.00 37.00040.00 17.00@19.00 
5/4 =117.00@120.00 94.00@ 98.00 56.00@ 60.00 34.00@36.00  18.00@19.00 6/4 125.00@130.00 100.00@105.00  70.00@ 75.00 37.00740.00 17.00@19.00 
6/4  120.00@122.00 98.00@102.00 62.00@ 65.00 36.00@39.00 19.00@20.00 | 8/4 —130.00€@135.00 105.00@110.00 — 75.00@ 80.00 50.00@55.00 — 20.00@22.00 
8/4 125.00@130.00 104.00@108.00 78.00@ 84.00 42.00@46.00 18.00@19.00 | Hemnock, No. 1 S1S1E— 
10/4 got arate aerae 105.00@110.00 $8.00@ 92.00 50.00@54.00 me ee g’ 10-14’ 16° 18-20" 29-24" 
Pe re re icin dete. aiace Pe2 (7 ee 90.00@ 95.00 GOR eacsh act SOP ccs 2x 4” $31.00@33.00 $30.00@32.00 $31.00@33.00 $36.50@38.50 $38.560@40.50 
2x 6” 26.50@ 28.50 27.50@29.50 30.00@ 32.00 35.50@37.50 37.50@39.50 
Sort ELM- zx 3” 30.00@32.00  29.00@31.00  30.50@32.50  35.50@37.50  37.50@39.50 
: 2x10” 30.00@ 32.00 31.00@ 33.00 31.00@33.00 35.50@37.50 37.50@39.50 
4/4 $ 68.00@ 70.00 $ 58.00@ 60.00 $ 42.00@ 45.00 $25.00@28.00 $18.00@20.00 | 9x19” 31.00@33.00 32.00@34.00 33.00@35.00 36.50@38.50 38.50@ 40.50 
5/4 78.00@ 80.00 64.00@ 66.00 — 50.00@ 55.00 30.00@35.00 20.00@22.00 From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
6/4 85.00@ 90.00 72.00@ 75.00 58.00@ 60.00 33.00@35.00 20.00@22.00 : : me «eal 
8/4 95.000 100.00 80.00@ 85.00 70.00@ 75.00 40.00045.00  20.00@22.00 | No. | HEMLock Boarps, PP s¢° 13-20" 8-16" 
0/4 04 5.00 95.00@ 100.06 85.00@ 90.00 59.00@55 Of Pr.) Seareeae ; 53 ’ Lint eee P 
; tae Geinne $100 000 aot ae 9-004 ar on oO Ode 5 00 > ie 4" $26.00@28.00 $27.00@29.00 $29.00@31.00 $33.500@35.50 $28.00@30.00 
- 7 OT tre oes ~ ie ate Aey ees 7: gon ar Ix 6” 28.50@30.50 29.50@31.50 31.00@33.00  35.50@37.50  30.00@32.00 
Rock E Ix 8” 30.50@32.50 31.50@33.50 33.00@ 35.00 37.50@39.50 32.00@35.00 
OocK ELM 1x10” 31.500 33.50 32.50@34.50 34.000 36.00 38.50@40.50 33.00@35.00 
4/4 $ 70.00@ 75.00 @.. 2... $ A5.00@ 47.00 $25.00@ 28.00 $16.00@18.00 | 1X12” — 32.50€34.50 — 33.50@35.50 — 35.00037.00 — 39.50@41.50 — 34.00@36.00 
5/4 80.00@ 82.00 ...... Gisek ears 50.00@ 52.00 28.00@32.00 17.00@19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
6/4 85.00@ 88.00 ...... @ 55.00@ 60.00 28.00@32.00  17.00@19.00 From prices of No. 1 boards, for merchantable deduct $3, and for No. 2 
8/4 85.00@ 90.00 ...... | are 55.00@ 60.00 30.00@35.00 18.00@20.00 | deduct $5. 
10/4 90.00@ 96.00 ...<.. ene 7T0.00@ 75.00 45.00@50.00 A) See No. 3 hemlock rough, 6’ and longer 2x4” and wider, $17@19: 1x4” and 
12/4 95.00@100.00 ...... i Sera 75.00@ 80.00  45.00050.00 a wider, $18@20. 
St. Louis, Mo., Oct. 14.—Current quotations on southern hardwoods, f.o.b. St. Louis: | Memphis, Tenn., Oct. 14.—-Following are aver- 
s BS , | age quotations on logs in Memphis, and at points 
GUM- d f , d , Af 5 /4&6 /< R/ . . a 
a 4/4 1/486 /4 8/4 4/4 1/4&6/4 /4 in the Memphis territory, based on average 
mee. red: 2 P _ QUARTERED RED OAK- | dimensions, 14-inch and up in diameter, and 12- 
| J. $ 7T8@ 80 $ 82@ 84 $ 84@ 86 Lo ee ee $105@110 $120@125 $130@135 | 4, 16-fo0t in leneth: 
No. 1 com... 52M 53 55@ 56 5SS@ 59 Ne. 2} com..... 65@ 6S TO@M 7FT2 Th@ T7 ; — 
No. 2 com... 30@ 3 32@ 34 35@ 37 No. 2 com..... 44 46 HO@ 55 57@ 60 F’.o.b. cars 
— gq PMN Ware One | Monsees | tones 
‘i ‘ 7a) M5! 594 . 59@ . ‘ f i . 2 : 4 . 
Foal pe gy 57@ 58 i9@ 60 19@ 60 FAS ......... 80@ 82 110@112 115@118 | : e ail 
av . 2 7 X ‘ | ariety "er I er 
ene 43@ 44 45@ 46 45@ 46 bude oe ae eT ae : pa fe = 
No, 2 com 25@ 26 26@ 27 28@ 29 a) ee 9T@ 58 a) YO S(O Red and white ouk $28 to $30 $22 to $25 
Mec Pe See " ‘ No. 2 com.... 37@ 38 38@ 40 $2) 44 (ium 20 to 23 16 to 20 
Plain red: No. 3 com..... 20@... 24@ 26 24@ 26 Poplar 32 to 35 27 to 30 
| eae THQ 76 77@ 78 R2@ 84 Sound wormy.. 35@ 36 144) 45 50M 52 Klm Se 25 to 30 17 to 21 
No. 1 com... 50@ 51 52 D3 ISG oY P oR ( . Ash (12” and up)..... 1h to 59 35 to 40 
No. 2 com... 28@ 29 30@ 31 34@ 35 LAIN RED OAK es - : Hickory (12% and up) 35 to 40 25 to 36 
Plain sap: | oS Rr ree TI@ 80 95@100 105@110 
at | eee 54@ 55 54@ 55 56@ nT No. 1 com. and 2d Fs : rs a Logs are classified by buyer here roughly as 
No. 1 com 34 35 36@ 38 42@ 44 i? Cee 56@ 57 60@ 62 68@ 70 Nos. 1 and 2, and the foregoing price range Is 
, a ee 2994p on Ty) OF o=a@) OF No. 2 com 56Q@ 37 38@ 40 42@ 44 supposed to cover the average prices paid for 
NO. 2 com... 22@... 25@ 26 29@ 26 DI 
: * > . both 
CorTox woop— POPLAR é ; 
2. ee -51@ 52 55@ 56 er of | ee ‘ 95@100 105@110 110@115 | The difference in variation as between deliv- 
No. 1 com..... 37@ 3 42@ 44 Ae Saps and sel... 63@ 70 72a 75 784 80 | ered prices and f.o.b. prices is based on the dis- 
No. 2 com..... 32@ 34 388@ 39 a.) 1 com. ¥ 17@ = Po > aaa pn | tance the logs are hauled, and the weight of the 
: : No. 2 com, £ 33@ 3: 36@Q 33 3T@ 3 ee ; tae aaa LL are draw , 
QvarrerED WHITE OAK— No. 2 com. B.. 27@ 28 30@ 31 31@ 32 | timber. Oak, ash and hickory are drawn trom 
FAS . 120@125 35@140 150@155 | wider distances; while gurn, poplar and elm can 
No. 1 com. and F SOFT MAPLE- be profitably drawn into Memphis only from 
Wee Fe arate 70@ 72 75@ 80 90@ 95 Py ae) re $5.00 65@ 70 75.504 77.50 nearby points 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Oct. 14..-Average wholesalers’ 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
FAS .........$135@145 $145@155 $155@165 
Selects ....... 105@110 110@115 115@120 
NO, 1 COM. ..+. RH@ 90 9O0@ 95 95@100 
NO. 2 COM...<- 45a, 50 54@ 59 55@ 6O 
Sound wormy.. 438@ 45 52@ 57 55@ 60 
QUARTERED RED OAK 
PAS: cwrccese rc Breese «6 @... a 
No. 1 com 60@ 65 ...@... a ee 
NO. 2 COM. «os 40@ 45 ...@... ce ee 
PLAIN WHITE AND RED OAK— 
NED: kdb tere ecm where $105@108 $115@125 $120@140 
oo ee TO@ TO $O@ 85 S5@ 90 
No. 1 com..... 60@ 65 TOM TH TOM TW 
No. 2 com... 40@ 45 45@ 47 45@ 49 
No. 3 com..... 22@ 24 25@ 28 25@ 28 
Sound wormy.. 43@ 48 55@ 60 55@ 60 
BASS WoOoD 
Eee $ 75@ 80 $ 80@ 85 $ 80@ 85 
No. 1 com..... H2@ 55 57@ 60 57T@ 60 
No. 2 com..... 30@ 33 35@ 40 40@ 45 
CHESTNUT— 
a ere ees $105@110 $115@120 $125@130 
No. 1 com..... 65@ TO TOM TH T5@ 80 
No. 3 com..... 18@ 20 20@ 21 20@ 21 
Sd. wormy and 
No. 2 com.. 29@ 31 32@ 35 33@ 36 
Sd. wormy and 
No. 1 com. & 
DOCTCr 2.2065 33@ 35 35@ 37 37@ 39 
sIRCH— 
SS ee ee $115@120 $120@125 $130@135 
No. 1 com. and 
| TO@ TW T5@ 8&0 T5@ 80 
No. 2 com..... 33@ 38 38@ 43 40@ 42 | 

















HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars floor- 
ing mill basis, during the week ended Oct. 11: 


as re- 





Clear No. 1 Factory 
MAPLI 
BOE - aio wawiie oes $82.52 $69.60 
halle - 71.65 i 
24%” ee ae ee 95.34 76.86 $40.10 
4x1,” .. . 62.55 45.30 . 
2 ” 65.00 17.19 
BEECH 
Bx24” . , 87.45 73.20 
Brees 
x1” 71.55 sch 
244” 79.60 67.2% 
axe =|” 60.20 
The following are average carload prices, Mem- 


phis base, for oak flooring during the week ended 
Oct. 4, as reported by the Oak Flooring Manu 


Association : 


13x14” 


facturers’ 


Vv 2/7 yo" 


JZx244” %x1Is” %x2 


Clr. qtd. wht... .$133.18 $143.95 $104.83 $104.25 
oA es 101.70 S050 = sess 
Sel. qtd. w&r.... 68.79 84.77 S| ee 
Cle. pin: wht..... 86.35 94.86 59.47 64.35 
Cir. pin. red..... TF7O6 88.16 60.10 58.31 
Sel. pln. wht.... 62.79 80.05 48.28 49.51 
Sel. pln. red.. 62.73 78.40 48.55 46.83 
No. 1 common... 46.21 52.78 29.16 29.90 
No. 2 common... ..... POO heeds. wSewe 

Wex1¥y” WYx2” x1” f,x2” 
Clr. qtd. wht....$120.50 ..... $126.15 
AP PIN. WHE. cw ess oe; 82.84 
(lr. pln. red... fash teats T9.90 80.59 
Sel. pln. wht.... Oe 69.29 
No. 1 common... 38.88 








OAK FLOORING STRIPS 


Chicago, Oct. 14.—The following are carload 
prices, f.o.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





———White ——— Red 
Qrtd. “Plain Qrtd. Plain 
S| re $134.000 $ 85.00 $116.00 $ 79.00 
pap clear ....... 109.00 meierere i 
RIOR bssiecviee wn 98.00 69.00 68.00 
No. 1 
POINON. casdsunckeh<esnexdéaasachsossaussenwer $45.00 





BLACK WALNUT 


Cincinnati, Ohio, Oct. 14.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 

4/4 5/4 6/4 8/4 
FAS $210@215 $220@225 $225@230 $235@240 
Selects 150 H 160 170 
cae Soe 105 115 120 130 
a) a a 50 5D 5D 60 


| 





prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
HrcKoryY 4/4 5/4&6/4 8/4 3 EECH— 4/4 5/4&6/4 8/4 
PRES Sao ests 3 es .--@... $ 95@105 $ 95@105 Uys a ree $ 65@ 70 $ 70@ 75 $ T5@ 80 
a Bee eee 65@ 70 65@ 70 No. 1 com... 42q@ 45 47@ 50 47@ 50 
No: 2 Com... os in os ss 35@ 40 35@ 40 NO. 2. COM... <> 27@ 30 20@ 33 33@ 3h 
MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
NMS 56S Ss ace ale eRe $ 80@ 85 $ 90@ 95 $ 95@100 $105@110 Ps ee 
No. 1 com ee re eee 52@ 55 65@ 70 TO@ 75 7T5@ 80 a eee 
A a re ee ete re an re 35@ 40 38@ 42 40@ 45 45@ 50 re ee 
WHITE ASH- 
7 ae dale a vw se see 100 $110@115 $115 @120 $120@12 $155@ 160 
No. 1 com. ‘and se] eee eet 55@ 60 TO@ 75 7Ja@ 80 95 @,100 95@100 
EE RR ie Nie ee 30@ 35 35@ 40 40@ 45 45@ 50 50@ 55 
Cincinnati, Oct. 14..-Average wholesalers’ prices, carlots, on Mississippi Valley woods, Cincinnati 
eos a 4/4 5/4&6/4 8/4 CoTTroNn WOOD— 4/4 5/4&6/4 8/4 
2 TAS, 6” & wdr.$ 52@ 55 $ 55@ 58... 
FAS .......$ 80@ 85 $ 85@ 90 $ 90@ 95 1 eer ae oe le 
No. 1 com... 50@ 55 a 60 60@ 65 No. 2 com..... 35@ 37 37@ 39 ...@ 
Qtrd. red, sap no defect : tilda minis Sameals . fy 
FAS ...... 60 65 70 QUARTERED WHITE OAK— 
aoe 46 52 ME i ian wack $120@125 $125@130 $130@135 
A i - : a le Si Ec ae 90@ 95 95@100 100@105 
er omens 15@ 80 838@ 85 85@ 90 | No. 1 com..... 10@ 75 75@ 80 80@ 85 
S No. 1 com... 48@ 50 52@ 55 57T@ 60 No. 2 com 40@ 45 45@ 50 50@ 55 
Sap: No. 2 COM... a) ) 
Bx0Gs,, 18-17" GO@ GB oe kKDMees s0t@e. QUARTERED RED OAK— 
Plain FAS 6” 7AS $110@115 ...@... ...@. 
& wider. 55@ 58 58@ 60 60@ 63 tm y 65@ 70 1..@... 1..@... 
No. 1 com... 37@ 39 40@ 42 42@ No. 2 com. 25@ 40 ...@... ...@.. 
No. 2 com... 23@ 25 25@ 27 27@ 29 i Sia a. ch pins an =a ‘ 
MAPLE “ PLAIN WHITE AND RED OAK— 
Spot worms N. ee $ 80@ 85 $100@110 $110@115 
D., log run. .$ 43 $ 55 $ 60 Selects ....... 60@ 65 65@ 70 0@ 75 
Sorr Eum— 4/4 5/4 6/4 8/4 No. 1 com..... 50@ 55 55@ 60 60@ 65 
RTD aie a is.slsieies $65 $70 $75 $80 @85 ING, 2 COM 6.65. 35@ 38 40@ 45 45@ 50 
No, T COM....%> 50 5D 5h 60@65 INO... 3)COM:..« s. 20@ 22 22@ 25 25@ 30 
No. 2 COM. ..s.% 25 27 30 30@32 Sound wormy.. 383@ 35 38@ 43 43@ 48 
The following are current f.0.b. Chicago prices Cincinnati, Ohio, Oct. 14.—The following are 
on cypress: average wholesalers’ carlot prices today f.o.b. 
GULF COAST RED CYPRESS— Cincinnati: 
New Grades RED CYPRESS— 
Factory, Rough Rules of March 18, 1922 : 
Pactory Factory— Selects, rough Shop 
ete $74.25 9.25 
Tank FAS Selects Shop Box Peck | 4/4 s.cscereeceeeeeeeee tener need 74.26 ae 
4/4....$118.50 $108.50 $ 76.50 $51.50 $84.50 $29.50 | D/4 cee ee reece reece eee e eee ene 74 “20 
Rf 99 F OF . 2 ead 9f56 9G 7 6/4 Ser awe bes 6 6 Ma bleh 6 Gre & ab wr ereLke 87.25 64,25 
5/4.. 23.00 113.50 86.50 63.50 36.50 29.50 5.00 720 
6/4.... 126.50 116.50 89.50 66.50 36.50 29.50 | 8/4 ---eeeeere cece reece reese reees 95. , 
8/4.. 135.25 124.25 97.25 74.50 35.25 30.25 am, Rough— No. 1 com. No. 2 com 
E074. can Saaeo Tee. DESs “BOs ian. cs swen BR” wismneclsinee-s eee eG ewok bcos $51.25 $42.25 
12/4.... 141.25 130.25 103.25 80.25 ..... ..... 4 25— 
16/4.... 146.25 135.25 108.25 85.25 1111. 49.50 Finish, oe et 
Heart 
Renee, ae win o | Bee tO Bee $102:50. $9250 $82.50 $72.5 
No.1 No.2 No.3 For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
1x4 to 12”, random lengths. .$55.50 $44.50 $36.50 
set : YELLOW CYPRESS— : 
Finish, S2S, Random Lengths Factory— No.1 Rand. widths 
Cir.-heart A B vy Ip F FAS Sel. shop No.1 No. 2 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $74.00 Is $75@85 $60@65 $37@42 $33 $25 
ix2 ito: 11%, 5&6/4 . 80@90 TO0@T 52@58 38 27 
spec.wdths. 109.00 104.00 94.00 84.00 74.00 8/4 . 90@95 80@85 57@62 4] 30 
ble 116.00 112.00 102.00 93.00 1.00 me No. 1 com. No. 2 com 
For 5/4, add $5 to above prices; for 6/4, add | 1x 6 and 87.........eereeeeee $40.00 $33.00 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, PRUO MAIO? Wo sicis%.crminewrennnes 47.00 30.00 
add $3; for 8/4, add $6. 
Bevel Siding St. Louis, Mo., Oct. 14..-The following are 
A B C D current quotations on cypress, f.o.b. St. Loui 
%”’x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 ! 
en nee nee ee ’ | GULF COAST RED CYPRESS— 
Bungalow Siding New Grades 
A B C&bti Factory— Factory 
ee” trom: 1 StGCKs cccaas ss $53.75 $45.75 $43.75 Tank Selects Shop Box 
¥% x8” from 134” stock......; 41.25 62.25 60.25 ih Se aT $115.75 $ 75.76 48.75 $30.75 
For 10-inch, add $5. 16 Sa ae aaa 120.75 85.75 60.75 32.75 
eth a? rama So ae 123.75 88.75 63.75 32.75 
1 No.1 No.2 RD ere 131.75 96.50 71.50 31.50 
Y, BARE Teeter NOUS corsvsreccioree inoue 136.75 102.75 17.25 
XL ..--s- Donte nett eee eens 99.2500 98.25 | jog coos ls... 136.75 102.75 17.25... 
RED CYPRESS— es. ig GS ierericsi heist 141.75 107.75 82.25 oeees 
Old Grades Repl MaMa 4/8 acc siz Pa Seine age wares aes $24.75 
one ean as Poe Common Rough— No.1 No.2 No.3 
: No 1 No. 1 No. 2 aE ec sade ahece-s ereacwaes $52.75 $43.75 $31.75 
FAS. Selects shop commoncommon | 1x19” ..................00. 59.75 48.75 31.75 
4/41....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 Add $2 for specified lengths on common grades 
5/4.... 105.00 95.00 70.00 50.00 410.00 aye 
6/4.... 107.00 95.00 70.00 50.00 40.00 Finish, S1S — 
} ( ( 0.06 5 1€@ 
10/4... 135.00 12000 «98.00 Mert A Bc  »D 
12/4. 25°00 120.00 Bei ce 1x4—10” .$107.00 $102.00 $ 92.00 $ 82.00 $ 72.00 
16/4... 145.00 130.00 10000 |... BM nigsicwre 114.00 110.00 110.00 90.00 79.00 
7 ; tt . co | ll 127.00 122.00 112.00 104.00 coos 
PX net ——— . US 137.00 132.00 122.00 ae 
Ixd, 6, 8 & 10",... $53.50 E4300” PSX | Bungalow Bevel Siding— A B C&btr 
= eee ene 60.50 00 PTR «che aec ie equ ccc d rote e wrailele Sire $74.75 $65.75 re 
oe AG ee ee ee ear ; TG 6. We oeee op ih oF 
ror en eee Canteen a bch OO $98 5) IRE | aks wre acelee i wes ere REL RG 79.75 70.25 > o) 
—— Siding— A B Cc 
a. See x6” ..... Pitas $48.50 $45.00 $41.00 $28.00 
es ee vaLkow CYPRESS— ; 
FAS Selects ahon common common Factory— FAS Select 1 pay — 
We ee $ 90.00 $64.00 $43.00 $37.00 $33.00 4/4 ‘ 78 $62 “340. 335 “$98 
3. 100.00 76.00 56.00 38.00 35.00 - epee ne oe . 80 *70 ver "an "94 
6/4. 100.00 76.00 56.00 38.00 35.00 ie ies Q0) 70 Re 39 31 
BY Lica 105.00 $2.00 66.00 12.00 26.00 “fe aoe reise Tas 90 75 82 4] 39 
Boards, Rough OE ets ec silessierai 110 82 74 
Selects No. 1 com. No. 2 com. Peck Boards— No. 1 com. No. 2 com. ” random 
ISG” eee oa $75.00 $44.00 hye ee NRG Ce veitviattinle reverence $42.50 $35.00 s 
NO Sga: e eata 75.00 44.00 BAO on gialilels Bsn gs acana tele so a eas aon 42.50 36.00 
DR” eh ine coe orcs 77.00 14.00 SSi00 kere MOO soe cestcaceserer elas 43.50 37.00 
DRA v4 Metncal ta $5.00 54.00 A500) eet 1 ae 53.00 40.00 eevee 
PS AAINOTAD: istscstacereceon. . ' deel _ atetereuces $29.00 PECK ISI” isc cs a, $23.00 
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AMERICAN LUMBERMAN 





Jacksonville, Fla., Oct. 13.—Following is a recapitulation of f.o.b. 
- 





SOUTHERN PINE 

















mill prices obtained in this territory during the two weeks ended Oct. 






































Week ended— Oct. 4 Oct. Tl Week ended— Oct. 4 Oct. 11 Week ended— Oct. 4 Oct. 11 Week ended— Oct. 4 Oct. 11 
Flooring Siding Boards Boards 
1x4 Bé&better Pes acia $39.69 $40.32 Novelty, xo B&better— No. 3 common— 
No. COM gece es 36.43 37. FORMOCECOGD, cicewieeanee 39.00 i> O13" |) ete eres SOR sacas 6 & 4S 75 
NG: 2 COM. 6 ccc 16.89 16.93 DS CS SE: ira 35.62 ee ee Re Ss ook ace a 45.00 45.71 es . oe aaa “lee es +5 ‘16. 00 
ING. ts COMM cence 11.04 10.97 ING 2 CONN ots wr ccc Ses 22.45 15 1 2) ) ” \, Tee eee pee rine 48.00 : . wos CI To “UV . 
Ixd BGHGHEr «occ css 51.88 49.75 —— RMbasRMGee! 365 ade csawe dade 50.00 , 
INO: FE COMs. cee cs 40.00 40.00 Bevel N lL «© Ceiling 
ig KR >, o£ No. common 
INO. 2 COM... 26% iO (ra PRGeGCORON 6 55 o5i5/aarae | Os) rr Ix 4 D4S 42.00 : Boke 
No. 3 com....... 10.25 ..... , Se ern i. eer esa ie > i deat ata 47.00 Ix4 No. 1 com...... ..... 38.57 
5/4x3 No. 2 com....... ies eT eee 11.00 10.00 ne i lala ahaa {:x3% B&better a 
5/454 NO. 2 COM... 3. 7A A | rae ‘iadeiaies aiiies “ux hl Ix § D4s ay ". 41.67 ING. 3 COMES... 29.09 34.50 
ix6 No. 2 com....... 22.29 ..... , op sigue , 5 Sear No. 2 com...... 16.41 18.00 
RONG REGIE <2 dey a0 eidla aro ER 22.50 16 ace iy cada oi z > ‘ On « 
r : Sian ea a ly Bil S.A ete eee %3X3% Bé&better ...... 24.00 25.21 
9 9 6 . 
Lary. S-Feet ge Ben ae ry ieee Ei 2 Sa eiE 4.00 2... No. 1 com:....! 21.60 21.60 
No. 1 std. kiln dried.. 3.65 3.65 No.2 com.........<. 60 ..... No. 2 common No. 2 com...... 11.31 11.00 
INO. F SUG: sBICOR: ocidcs 6 ectcns 4.00 Ix 6 D4S ») 9G 
No. 2 air dried cypress ..... 25 havtition ix 8 Shiplap ............. Roofers 
F i> | ee 3 ee ae ee ig peer 
Cypress Shingles ich SHOE < . .cdcex oekas 41.00 1x12 Rough ae os ae CX ar En€ NG: 2 COMBS cictse' 22.68 22.12 
MNS OSG 200032 ccsils:  arrre No. 1 com......... 37.90 37.00 | No. 3 common 1x6 No. 3 com........- 12.00 13.75 
AXIS TICGHMOMY . cccscwen oasios 3.00 ING: 2 COMM aiid swe 18.33 17.00 ENG SIG) -cacavscascce «hela 13.00 Ens NGk 2 COM. 66s 22.00 19.00 
The following f. 0. b. mill prices were taken from sales made during the week ended Oct. 11 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- 
Alex- ties- sas Alex- ties- sas Alex- ties- sas 
andria, burg, City, andria, burg, City, andria, burg, City, 
42. Miss. Mo. a. Miss. Mo. La. Miss. Mo. 
Flooring | _ o Boards, S1S or S2S Longleaf Timbers 
1x3” EG B&better ...... 77.50 76.51 74.20 No. 1, lx 8”, 14 and 16’. 35.00 No. | Sq. k&&S S48, 20’ and under: 
By Do ae ciwlacnate 39.00 50.27 Other iIgts. ...-. aS ascandtesaeesedwates waces 23.00 25.12 
1S. CEE SAP a iteae Ieee sees 28.47 1x10”, 14 and 16’. 36.00 eeee Me Meith centeweuaaenern 29.91 
FG Bé&better ..... 50.50 50.49 Other Igts. eae 36.67 Saat yp rakawe a cueeKen eee. 37.21 
INO Earn eis 1).40 10.52 1x12”, 14 and 16’. 48.00 re Ee iwaeateccaasewceuads 39.82 
IO eels ht eto iad 19.12 20.86 Other lgts. 19.75 NOS vastasstacayeudaee 39.65 
1x4” KG B&better ...... 79,00 66.68 No. 2 (all 10 to 20’): - 
ht an ae 11.03 tx 6 to 18" ~<.6s. 20.00 : ‘ Shortleaf Timbers 
INGOs 2 peek nes es cheese 28.75 a ee tae es 21.24 21.73 No. 1 rough, 20’ and under: 
KG B&better ...... 11.00 36.69 11.97 SO ("eer ele abies 21.54 21.34 Bi Terese eet eseeccecees > 
INGe © sienencee 37.00 37.70 36.21 5 > caigge nee ee atangaa 25.84 21.81 23.60 V2 cece eee eee eee ceee .- 10 
INO, er vaniein xn ete es 23.25 18.44 20.41 No. 3 (all lengths): Plaster Lath 
eG Be kane enses a3. Ix 6 to 12” ..... coone = GSO ww TNO. 1, 96%, 47.2 c eee c ce ee: 3.19 3.77 3.36 
a8" May 30. Miia is coe 20.38 OF artes 17.00 16.91 150 | wn 8 ae 4S 2 0) 2 99 174 
Ceiling RRS! sacaveaeraces 17.00 16.87 17.03 : ill ras tats ahr is yl ma ‘ 
113” 7.06 7 7.16 i 
wmxa" B&better nce ccces 30.50 34.50 Ne SESEISE Raee: — inn saat 4 and 6’ ps sie rliaaren 3.83 
NNO. EF ceseeseccees 14°36 26.40 Shiplap OC 5 eee eee 16.50 
. = No. i a Sil Shes 13.09 2° 29 No 1,3", 14 & 16° 2.00 2” GHG WORRCE 6 osc cc ceed 16.55 
5Rx4 a) ere 34.25 36.48 33.62 Other lets ; 
No. | ore eae 32.00 31.85 28.28 Ix10” 14 & 16’ 99 50) Car Material 
ee ee ae 18.35 18.83 ‘See ie. (All 1x4 and 6”): 
%x4” Be&better ..... 42.00 39.75 No. 2 (10 to 20°) aii B&better, &’ 28.40 
INOe 2 ssa eareeas 33.50 ° ee tn bb 17.27 21.89 21.63 Be ace bales 35.00 
iti Pal fe Sanna ax 17.3! 21.87 21.30 o” & mitpls. 26.53 
ae Partition ‘alga en iat tenes — ‘ No. 1, 9 and 18’...... 10.00 
Ixd & 6 B&better...... eugas 39.86 43.76 NO. v ans 3 Nstns): ae jew 12 and 14’ ; 28 50) 
SE gia eee 36.22 38.50 re 7.321719 i eee te 18:76 
INGE 12 “yalecimemerens rere 21.75 1X10” 1.2... cece eee 17.35 17.48 Sa i ek mie 5 
Bevel Siding Grooved Roofing Car Decking 
MyxG" B&better <.cicces ei lanka 26.00 No. 1. 1x10”. 14 & 16° alan No. 1, 2”, 9, 10 18 or 20’ 10.25 
SG” BEDStter cay sccne er 39.86 ° Other lets 25,18 Heart face, 2% to 3” 
“di eee aa ‘ ‘ COM a Cae ee 38.00 
Drop Siding ), 10, 
i és . Dimension, S1S1E , 
Ix4 or 6” B&better 11.22 40.71 40.59 ; ae ee os - Car Sills 
Se Seana 35.90 36.65 36.76 | No. 1, 2x 4", 10" ........ 24.25 26.11 | sas, Sqk&s: 
INOe nd cocculeseees 25.00 23.56 27.69 i 5. 24.68 %” 34 to 36°.. 37.2 
Se cxcvisedseies 15.86 16" ween ees o. ees 38 to 40". 38.00 ia 
Finish ao Pye = + 10.80 Up to 9” 4 to 36’ 39.99 
B&better rough: . 6". 10° 24 00) 74 : » 38 to 40 38.36 
1x6 to 12” ‘ 46.27 ; ~ , ae te peg oo Up to 16 34 to 36 10.00 
ST RIC SS 8 of Fo e bg he Be wes nates 23.33 3.25 One 
BR Sakae dae ita a Oe creme dueec 91.75 16’ 4 10) 194 Fy dé pps 
FAG-  coutuacs waar anes 59.00 51.00 18 & ay? 29 27.77 7 on =o to 40" 42 °° 
sien he SEE Phe Me 53.00 51.00 10° < Ry 29 00 & Up to 12”, 34 to 36 - Wada 15.00 
~ 4 rar > s oi. ° . 3 
Bo. we TO" cc ccs css 64.00 09.50 x &" 10° 97 58 Car Framing 
PRRE: Gnarley sins sp eanes 66.00 65.25 ne a 24 42 8” & under, 20’ & undet ‘ 28.52 
Ost fe S/ASS” wo eciness 52.70 16 ae 24-75 26.76 
O/4 &@ Sf4ai2” isc. 61.84 1% & yy’ 65.49 29 12 
B&better surfaced: 10’ to 20° Ree = 
pediocin am 0.42 45.97 52.05 isha: ae ie HARDWOOD DIMENSIONS 
o rf ecen 53.55 * 7 ‘ . . 
oj eke wae ee 12 : z Chicago, Oct. 15.—Actual sales of short hard- 
A obs 0.0 @ OO 6 6:6’ eo 6:6 6.818 . ee J Jodo. tao mee? 9 F oF ie ba a a - 
Ix5 and 10° 62.20 55.20 60.14 ao ( aoe a es wood dimension were made this week at the 
Xv ¢ 2.6 re ) 1k & ’ a) 2G, : - i 
PU le erer i 61.50 65.17 10" to 20 following prices: 
1%4x4 to 12” 64.72 woes 9x12". 10° Bh 27.00 29.69 Furniture stock Plain oak Gum 
J AXB eee ee nees 61.21 OP spaweas a  ——! a_i. 2. eee? $55.00 $50.00 
fAXI2” ow eee, 76.52 NGS ces ox, 14.16 aes 34.57 ' 2¥gx2%ex19” .........- 60.00 60.00 
1%x4 to 12”... ... 94.00 5 Is & 20 5.50 29.79 95) |) SAAR ase canes cendnay- 65.00 60.00 
6/4 & 8/4x8” 64.19 10’ to 20 35.50 APO PEEP MOR cvckwassudeexncens 75.00 70.00 
nti & aioe 74.69 | No. 2, 2x 4”, 10° 1..... 23.73 sss SUOR 1 RE cxtidcaddndaens 80.00 75.00 
surface | yr Y 9 ‘ ry 6 Cen’ 
tet, cesses 45.00 | +4 ee 1 as aT | a chair stock , ~ - 
xg” ok BB RS 47.00 12 & OW OA he an Ei mek ix4” and. wider =x 19” ......<<:. 55.00 55.00 
ger ho, Pape ek 36.43 42.46 | 10° “ 4 7 99 17°20 134%4x4” and wider x 19”......... 60.00 60.00 
5 and 10” ....... 297 48.39 | ah ae mk se ooh i7 | 2x4”, and wider x 19”........... 65.00 65.00 
1x12” Se Laan: 46.12 53.91 oe * ae 1), 00) bee ge | IESMMOE cnccevscenevvesevcases 70.00 70.00 
j EGS aah 9 6 l f 9 Of 
Casing and Base ecu’ eee ... 2 
t& better: 1S & 2 23.0 £ yD 
7 ay d ? “g” BR O00 59.82 10’ to 20’ 23.15 18.50 CROSS TIES 
COND NO cece wanes se 73.50 70.20 xo +s ee G 9 1 AS St. Louis, Mo., Oct. 14.--The following cross 
Jambs fae eke 4 2947 Wy 75 22 14 tie prices prevail, f.o.b. St. Louis: 
s&better: 18 & 20° 23.79 (bc 26.02 Untreated 
Re -OnG OO” Secs acs se fers 61.48 | 10’ to 20 24.26 , White Southern 
“ Fencing, S1S | x10". 10° 1 OV 875 } Oak Sap Pine 
N« 1x4 = vuhes a8 32.0% =v 12 1.80 ? 0.26 No. 5, 7x9”, 8’, 9-inch face.. $1.40 $1.20 
mae Ae 52.70 | | ere 23.07 1k.50 2.00 | No. 4, 7x8” 8°" 8-inch face 1.30 1.05 
: Ott ag Py 17 | 18 & 20)’ 22.20 “5.09 | No. 3, 6x9’, 8’, 8-inch face..... 1.20 .90 
Rs. Geena mae 10’ to 20 24.14 | No. 2, 6x7”, 8°; 7-inch face..... 1.10 80 
oe all tengtns) 16.91 18.23 ide x12", 10" <3.25 | No. 1, 6x6”, 8’, 6-inch face..... 1.00 .70 
ty was gcd alln wibain woes 91 8.2: 15.76 | »? 7 9511 | ? . ; 7 P ao 
DO ee re Ot 2().14 20.61 19.75 | 5 , ans 18 50 y 24 Red oak and heart cypress ties, 15 cents less 
No (all lengths): | 18 OH «= 9E OH £593: 9K &4 | than white oak; sap cypre , 20 cents less than 
See cd Sh cemnes a 11.64 Ree 15.09 | 19° to 20 97 52 tk 00 “| White oak. oe 
Ol J ccerod eieet 4 17.93 15.61 | xy ox 4" a 14.56 10 | Switch Bridge 
Bo Se Sp eee ey, SSR Cin me Ae S aig ae tla Ties Plank 
: Roofers Ee meta Ao cial weet 19.50 12.70 | . ; - 
DROb Ro IGM arts desis tag eve : 20.30 ERR C22 a siivetels 14.50 | White Oak .......c000: . $45.00 $44.00 
> Vaca peg ea eee, ce 21.00 2x12” 15.68 | Red oak 42.00 40.00 
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AMERICAN LUMBERMAN Ocrosen 18, 1924 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Oct. 11: 
Flooring Dimension Ceiling and Partition Fencing and Boards 
Edge grain 1x3 1x4” No. 1 No, 2 1%” 54” 3%,” 34” No.1 No.2 No.3 
ERLE ips wi a4 bho bk % Oy DOS $71.50 12,14, 10, 18, 1214. 10, 18, c ‘ig. Clg. Clg. Part x4" occa eeeteSZd Sit.15 $25:00 
B&be tte r $80.75 70.25 16 20 16 20 B&bette $29.25 $41.50 $45.00 $47 Le ae eet 34.75 20.50 16.75 
re 69.50 | $26.00 $28.00 2x 14” $23.50 $25.00 sk : meray 35.60 sentin 38:00 1X BP eee eeees 32.75 22.250 17.75 
Me” sagses 22.50 2450 2x6” 19.75 22.00 | No 2. )112!°.... an, are 34.50 22.50 18.00 
‘ : 25.00 97.50 2x &” 23.00 24.50 ost BESS slspewew es 49.00 24.25 18.75 
Fiat grain 25.50 27.75 2x10" 23.95 24.75 a ' 
B&better 51.50 43.50 | 97750 29.95 2x12” 2450 26.00 Finish—Dressed Casing and Base 
No. 1 41.50 37.50 S&better “C” | ig g ge wore 
No. 2 23.50 24.25 ERO Ghinep OM a tied ican eee WE ce ae et rh enn aera 74:75 
Lath No. 1 No. 2. No, 3 a SS 1 Cs I er a rere 65.50 nero ee oon ee nen 
LENG’ nccg se eeSSOO VECO “SRC YT) MKB, WOl IO osc carets 68.50 60.00 Moldings 
No.1 No. 2 ay ll are 33.00 22.50 18.00 a, Wey CORO MOOS ccc LOGO Kawa 1%” and under..26 percent discount 
3x14” 4’ 12 22-93.05 $2.65 1S | eee 36.00 22.75 18:00 { 1%, 2%,.27mb, 10,22”... 72:00 2.2% 1%” and over...20 percent discount 
Norfolk, Va., Oct. 13..-The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
g € 9¢ 9 € <4 
4/4 .... - -$48.00@50.50  $29.00@32.00 $24.00@24.50  $19.50@20.50 | Tath, No. 1.$ 5.35@ 5.65 Roofers, 6”.$26.00@27. 00 DAS, 6”... $55.00¢60.00 
5/4 ... 52.00@55.00 35.00@37.00 25.00 @26.00 re eee No. 2. 2.75@ 3.50 8”. 26.50@27.50 56.00@61.00 
6/4 ..+.+ 55.00@58.00 37.00@39.00 25.50@26.50 eee ne ” @ 29.50 on @ a FQ no An 
74 58.00@61.00  41.00@43.00 bd @ Factory, 2”. 26.50@29.50 10”. 27.50@28.50 10”... 58.00@63.00 
/ “* 98.00@61.0 090@ 48.9 cee eDeeeee eee eeGs-.-. Sizes, 2”... 22.00@27.00 12”. 28.50@29.50 12”... 64.00@69.00 
Rough 4/4 ae . “ > ‘ y 
_ ae 55.00@57.00  37.00@39.00  26.50@27.50  23.00@24.00 Finished widths— No. 2 & better No. 3 No. 4 
Oe” 5a ten wee sects 57.00@59.00 39.00@41.00 27.50@ 28.50 24.00@25.00 Flooring, }3}x2% and 3” rift.......$84.00@88.50 ee: ee ae 
| re ee. 63.00@65.00 42.00@ 44.00 28.50@ 29.50 24.50@25.50 : 24, 8 On G16". ccs 46.00@53.00 $36.00@42.00 $25. 00 @28. 50 
Bark strips, Nos. 1 & 2.$32.50@34.50 Zark strip partition, WeHNR sa Gi neien Gece ces OEE 30.50@32.00 24.00@25.00 14.50@15.50 
BOK .ccsccs 14.25@15.25 PH DBE Bivins 5's winsiatn $40.00@43.00 MEA tatare: clade vis caus alee aicip ata 31.25@34.00 25.00@27.00 15. 50@17. 00 
Cull red heart cts ble awiaoe 10.50@11.00 PACIGEON, FE orks cawswcrarantesienionts 47. 00@54. 00 37.00@43.00 26.06@29.50 
Duluth, Minn., Oct. 13.—-Quotations on all lines of northern pine are well maintained, there being no disposition to shade them. Prices f.o.b 
Duluth follow: 
COMMON BoarDs, RouGH—- FENCING, ROUGH 
6’ 8’ 10’ a2’ 14&16’ 18’ 20° 6” 8’ 10,12&14’ 16’ 18&20’ 
No. 1, 8”..........$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 GP ORG. hs sabes sence $52.00 $55.00 $60.00 $62.00 $61.00 
ar. 61.00 63.00 69.00 71.00 66.00 71.00 71.00 Bp etoia ose are seeioeeo 35.00 39.00 40.00 42.00 42.00 
| ne * 65.00 68.00 75.00 75.00 70.00 75.00 75.00 MOS acide na sose Gteeste 24.00 26.00 27.00 28.00 28.00 
(ae ae err A 38.00 45.00 47.00 45.00 51.00 53.00 IRA sacs seis ieeel ia eceesarace 50.00 53.00 55.00 61.00 63.00 
| 39.00 41.00 48.00 48.00 45.00 51.00 53.00 1S Ug? eae Ce eR ee 30.00 33.00 37.00 43.00 25.00 
| 44.00 46.00 55.00 55.00 50.00 58.00 61.00 BIG icmissvem ene ean 25.00 25.00 27.00 28.00 27.00 
id 27.6 29 31.06 é ( 31. 31. J . : ” ” a 
NOB eT! Broo 39:00 3100 «31400-3100 31:00 31.09 | No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $27. 
Po cueoek 29.00 30.00 32.00 32.00 32.00 32.00 32.00 5” fencing same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. " Psi: No. 5, a asi S1 or S2, add 75 cents; SISIE, add $1. 
For S1 or S82, add 75 cents; SISIE, adc for resawed, ad ; 6 : Se a E a : Seti tav re 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. K looring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50 
No. 1 Piece Sturr, S181E Well tubing, D&M and beveled, add $2. 
6’ 8° 10’ 12" 14’ 16’ 18” 20" eh, anon. 
2x 4”......$27.00 $29.00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 | SIPING, 4 AND 6", 4 TO wa - es i 
Be Srvaen 27.00 28.00 30.00 30.00 29.00 31.00 33.00 33.00 ) » 
ox 8” antes 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.00 ener scetelersieleL seountte $40.00 $44.00 EB... e eee eee eee eee $20.00 $22.00 
BEE ae 32.00 33.00 35.00 37.00 35.00 34.00 37.00 BT.00 | Se cece c weer ec eeececes 33.00 38.00 Norway, C&better ... 34.00 36.00 
oe <> ee 3.00 34.00 36.00 38.00 36.00 35.00 38.00 38.00 D vtec teen eee ee eees 28.00 31.00, 
BENS sisSc 38.00 39.00 41.00 43.00 41.00 41.00 44.00 44.00 se aaa at ' 6 
Siding mez ‘ontain not to exceed 20 percen 4- and 9-foot. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M ws ae ie 7 — gg euapendies . " P thi . oF ‘ ; ae . ; 
or S48, add $3. Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Oct. 11.—-Current quotations 
San Francisco, Calif., Oct. 11..-The following Portland, Ore., Oct. 14.—The following are f.0.b. f.o.b. mill on western and Idaho pines and white 
are average prices, Oct. 1-10, of California pines, | Mill, and f.o.b. Chicago shop, prices: fir are as follows: 
f. o. b. mill, those on common being for 1-inch Boards, S2S WESTERN WHITE PINE, 16-Foor, INCH- 
stock only: No. 2 No. 3 No.1 No.2 No.3 No.4 No.5 
sa -* com. com. Be? ahiviaate ee Fok $40.00 $29.00 SIS00 sear 
: : , : : ogee Cec ean: | Sa ne ee gee $28.00 $17.00 ie Sais ecatdleys 40.00 30.00 21.00 ..... 
California White Pine Mixed Pine 1x 6”, 10 to 16” ors Betas tt, | Lan 29.00 20.50 Be DB rctavaceeeee 40.00 23.50 20.00. ..... 
- a , PRS ARNIS ora sen sine avebimeee mee 93:00 20:50 | TOC was cnsecs 40.00 23.50 20.00. ..... 
No. 1 & 2 cir...§ 97.19 Common ee Sa ee rere: ae ee eer 40.00 24.50 20.50 22... 
+ oan aaa a Laoag = gt i ahleiata $46.00 | 1x13” and wider, 10° to 167 2.222117 29.50 24.00 | 4” and wider. ..... 2... 00 see. $16.50 $ 7.00 
|. ee OO. 4 ae ee 2 ae 245.0 Y NY 5 - 
No. ? clear 57.65 No. 2 ....0:.. 20.77, No. 4 No. 2 WESTERN PINE Srop, S28 
Inch shop ss 29:40 BNO 9B cious 65.500 14.85 | 3x4” and wider $15.00 $8.00 Factory bs ; , 
No. 1 shop.... 48.80 No. 5, asst... 10.25 ; FOS aS ere ae eens Ree gor on secs é ; £,. No.1 No.2 No.3 Com. 
No. 2 shop...... 29.90 No. 1 dimen. 20.00 Selects, $2S D/4 & 6/4....363.50 $43.50 $28.50 $18.50 
No. 3 shop...... 19.35 No. 2 dimen. 18.15 a 3&btr.” “Cr” “up” ie baka Ae arteats 73.50 53.50 38.50 18.50 wens 
a “ idles ai aioe 8 é SS NE ti er A eT $26.2! 
ees oe | a yen | 1x.4%, 6” and 8”, 10 to 20’... .$78.00° $66.00 $45.00 ne 
om stud... 2080 fe OE EE <xvcighan athens res weaeA 87.00 77.00 57.00 | TbANO WHITE DINE- , ' oe 
Panel, %” |. 41 40 Beveled Siding BROIL wshieuicce seem ineiiee elses 93.00 88.00 67.00 No.3 No.4 No.5 
se .ebtr $35.59 | 1x13” and wider............. 98.00 93.00 72.00 $20.50 ..... 
“geet oy 99 | 5/4, 6/4x4” & wadr., 10 to 20’ 96.00 91.00 74.00 24.50 1... 
Sugar Pine MD 2 RI) B/S) DG WADE oie :050,9 vis nga 98.00 93.00 76.00 24.50 
Conse bunds alata ye 24.50 
Nos. 1 & 2 clr. .$111.3 ; Shop, S2S, f.o.b. Chicago 25.50 Becht Sete 
C select ..... 82.9% wits “Pir No.1 No.2 No. 3 | © 2d Wider. .....  ..05. see. $18.56 $ 7.00 
age gee 74.65 C&btr. ........$ 44.40 Ae and wiibanamemmemraes: yee epee WHITE Fir, 6 TO 20-FooT, INcu-— 
pi Le ; ‘ ~ oo. lo. } com & OF ETE eesesseesesrvesevesesse0ses vo. ovo. 4” 6” R&R 10” 12” 4"& wad) 
_"s = BE wcrnighe: Jsishe 17.80 Above prices are for shipments of No. 3 and No. 2 .$23.50 $25.50 $26.50 $27.50 
No. 2 a . No. 4 com., asst. 13.75 better shop. For straight cars of specified grades, | No. 3........ 20.50 22.50 23.50 24.50 
No. 3 shop ..... No. 1 dimen.... 19.10 | %dd $5. _, , SRRRORRRRES ia ecaiepmipnn en a ilin opi $16.50 
, meee No. 2 dimen... 14.70 
cedar nnn WEST COAST LOGS 
se ealle >» c ¢ , 5 = . 
Miscellaneous .$ 21.1: C&btr. ........ $ 60.90 [Special telegram to AMERICAN LUMBERMAN] } Everett, Wash., Oct. 11.—The log market 
Export COM B74 nc 18.50 Portland, Ore., Oct. 14.—Present log quotations mains unchanged; quotations: 
Com., 5/4 & up. 19.30 are: 
Australian $ 50.90 Ties & timbers. ?2.20 . a - Fir: No. 1, $25; No. 2, $18; No. 3, $13. 
Dimension ..... 20,20 Cedar: $15 to $17. : i : : . F : 
Lath Yellow fir: $21, $17 and $12. Cedar: Rafts of shingle logs only, $18 base, 
Box RT Se ; naps ; 25 cents added for each 1 percent of lumber logs 
No. 1 mix. pine .$ 3.75 a d fir: #18, $17 and $16. Hemlock: N 9 14 15: N 3 11 12 
No. 2 mix. pine. 4.60 Mix. pine, 5/4 & Spruce: $32, $25 and $15. emlock: No. 2, $14@15; No. 3, $11@ 
32” mix. pine... 2.00 GIS S55 ccxunn eee Hemlock: $12 to $13. Spruce: No. 1, $27; No. 2, $21; No. 3, $16. 
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DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN ] 


Seattle, Wash., Oct. 14.—The 


following prices 


paid for yard items, f.o.b. mill, were reported 
today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
xh” NO. 2 COOP iccseeee $47.00 $42.00 $46.00 
POG Ld erwegererans 30.00 ry Sy| irre 
Slash Grain Flooring 
1x4” 2 and better..... 28.00 24.00 27.00 
1 Srey 23.00 0) rer 
1x6” No. 2 and better..... 35.00 oe eee 
1. See 30.00 3 ee 
Stepping 
No. 2 clear and better.... 65.00 64.00 
Finish, No. 2 and Better 
Cee TUE Nr isd arts key 2 eee 57.00 OA cee 
Casing and Dase.....scics 63.00 A rr 
Ceiling 
xd” No. 2 clr. & btr..... 27.00 2350 sewed 
is SR GES eee eres 19.00 fotes oe iceecon 
1x4” a a CH. & Btls. 6. eo ee ee se 
ING. © CIOGP ccccvcce’s Se ewes eater 
Drop Siding 
1x6” No. 2 clr. & Btr....: 34.00 29.50 34.00 
INO. :S CLORP scwcd es SEO0 iiixas 8 SKS 
No. 1 Common Boards and Shiplap 

PES RO BO cacdoe ciedee anne 17.50 1 re 
TREE -ecctuckumeetaeate was OM Mead: | tweed 

Dimension, No. 1 Common S4S 
Ree", Te GR 18’ oc ciksccc usa 16.50 130 | ee 

Plank and Small Timbers, No. 1 Common 
is &, 32 to 16° SAS. .....0 20.00 1 4.) rite 
$212”,. 12 to 16° S48......0.4: 1 () See et a eet 
Timbers, 32’ and Under, No. 1 Common 
CUR ONS wawiesvawodcnwedds yA |; een 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Oct. 14.—Fir prices today, car 

basis, f.0.b. mills, are as follows: 
Vertical Grain Flooring 

Ae IND SE CIEE okie tid ener esndebecuuns $50.00 

NOs 2G Ao ay cua asen ee ex aswee keene 30.00 

TROh GIO. oie Gan eu iaeaes eeVavmndencnke 3.00 

1x3 and 14,x4” No. 2 clear and better...... 50.00 

EROS (Cr GIO oo 66o owe 5.9.06 weve o's 35.00 


Slash Grain Flooring 


int” No. 2 clear and better ..6666566 0 es ccws 27.00 
INOW, Se CROUNS open cdacale Hew hig ba Ra Seed 24.00 
ixé” No, 2 clear and: Detter «0.66. cc cease non 32.00 
ENG (SO) GNOME = se cou we le eee ese ered orcas 28.00 
Vertical Grain Stepping 
1% and 14%” No. 2 clear and better.. 64.00 
Finish 
No. 2 clear and better......... 59.00 
Ceiling 
&x4” No. 2 clear and better .............. 25.00 
BOS ROO ood Wa gla wets. Wes 4 kee Re OD 18.00 
ix4” No. 2 clear and better .......60s..0. 26.00 
ING Oy COME Niwiny snc wim ands wee Male cies 22.00 
Drop Siding and Rustic 
PIG” INO. (2. SiG DERGP ...6.s6.nec0s coc scnd cones 31.00 
NORE GONEN cho did Salsalina ido aera see Ba 25.00 
Boards 
No, Eee Ree RT TE ee eee $16.00@18.50 
PRO Gr cae orc ccire aera a arcs Wma ace . $12.00 
Dimension—2x4-Inch, S4S 
Week Ey Ea SM BO aces clnve eens ep eave we 15.50 
INQ Tan y. scaieratamionen Dae seein Moree ae cla ieee 12.00 
Timbers 
PRN oe aos raz Cacere eree aerate eed Neola 17.00 
6x6” and larger........sscceeee 18.00 


Miscellaneous Items 


random 
dry 


California, 
Fir lath, 


17.00 
295 


ov 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Oct. 14.—The following are 
prices for mixed cars prevailing here today: 
PM, 1695 occ $73.00 
B 1x4 and 1x10, 2.00 
sevel siding, x4 RD Sets 32.00 

WEMGS & so a:0 ts ae % 33.00 
7 spine ane 5.00 


Factory stock, 1” 


oY, NEE BP i asi cial 0d 6 
dimension........ 
Green 


Common r ough 


30X lumbe r; 


00 
Op 
00 
»,.00 
5.00 
.00 
20.00 
21.00 


DOO BS co co ce bo 
OID IN 





REDWOOD 


the prevailing redwood 
Chicago (72-cent freight allowance): 


Bevel Siding, '/2-Inch S1S1E 


The following ,are 
prices f.0.b. 


7-——Clear—— oe —, ‘‘B”’ 

3°-7° 8°-20° 3°-7° 8-28" 3°-20° 

et ot eeaera ae $24.25 $34.25 $20.2 25 $30.2 25 $23.25 
RE eee 29.25 39.25 25.25 35.25 27. 25 
Me £eree saan 24.25 34.25 20.25 30.2 25 26.25 
Random tee! Rough or -_- 5” and up, 8’-20’ 
1" Ly, 9” ere \” 56” 





on $58. 50 $75. 00 $7 3. 00 $77. 
Finish— Rough, S2S or S4S 


$40.50 $57.5 00 $81.50 








———Clear —~ —— el, _ 

1-inch 3-444’ 5-7’ 8-20’ 3-4%’ 8-20’ 
3” ........$50.50 $60.50 $78.50 $42.50 $ $68.50 
a Po 50.50 bry 50 $4.50 42.50 52.50 74.50 
Mey Siacrittn. 59.50 69.50 86.50 51.50 61.50 78.50 
Ma. Sarre 52.50 62.50 84.50 44.50 54.50 74.50 
3 to 6”... 50.50 60.50 ..... 42.50 62.50 ..... 
Se! at oien. 69.50 74.50 86.50 64.50 78.50 
5 75.50 $0.50 

77.50 82.50 

eS ae 78.50 


$49.50 $59.5 
49.50 ol 
63.50 73.50 90.50 
51.50 61.50 4.50 





49.50 59.50 ..... 
81. 76.50 76.50 90.50 
DOR aug turers 92.50 92.50 95.50 87.50 87.50 92.50 
17. gee 94.50 94.50 97.50 89.50 89.50 94.50 
OCR is cmc’, Coen SOR Gueae | cowed 89.50 
-inch 
Me era hia ccuts $55.50 $65.50 $86.50 $47.50 $57.50 $79.50 
Ro faves ear avatars 55.50 65.50 92.50 47.50 57.50 85.50 
We tian terths 64.50 74.50 94.50 58.50 68.50 91.50 
MU rar crarpa et 57.50 67.50 92.50 49.50 59.50 85.50 
3 to 6... 56.50 G50 «.... lt ee ar 
Mc teaGuad 74.50 79.50 94.50 71.50 76.50 91.50 
10” ...,.... 85.50 90.50 96.50 82.50 87.50 93.50 
ee ie aes 87.50 92.50 98.50 84.50 89.50 95.50 
Oo QWiES «sc cedan -seudes 94.50 + wages 90.50 
Bungalow Siding, S1S1E, 4 to 20-Foot 
x8 5x8 5x10 4x8 34x10 %4x12 
Clear -$43.25 $50.25 $54.25 $66.7 a6 $68. 75 $70. 75 
EF" ale ee yoo 40. 25 47. 25 51.25 64.75 66.75 68.75 
Wide Clear Finish, Rough or S2S, Random, 8-20’ 
1” 1%4-11%4" 2” a” 4” 5” 
14”. ..$112.50 $119.50 $117.50 $127.00 $131.00 $134.50 
16” 117.50 124.50 122.50 132.00 1386.00 139.50 
rs". 122.50 129.50 127.50 137.00 141.00 144.5u 
20” 127.50 134.50 132.50 142.00 146.00 149.50 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
24”... 137.50 144.50 142.50 152.00 156.00 159.50 
26"... 142.50 149.50 147.50 157.00 161.00 164.50 
28”... 147.50 154.50 152.50 162.00 166.00 169.50 
30%... 152.50 159.50 157.50 167.00 171.00 174.50 
Add for S4S, $2. Add for specified lengths, $2. 


Clear and Tank, Rough or S2S, 8 to 20’ 


Width 6” 8” 10” 12” 6-12” 
iT hic kness 

Pidneaauneeeaemaies $107 $107 $108 $109 $107 
4” CUA eee ceanne wean 111 112 113 114 112 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 11. 
mill are: 


Eastern prices f.o.b. 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 





Iixtra stars, Ay Dies che Baits Fe $2.04@2.08 $2.554 2.60 
Bemtra Stare, S/2....cccccce 2.12 2.65 
Bieetre. CIOBER oc cicccesccae 2.24@2.28 2.802.385 
Perreeia, Gl x iaceivecsees 2.81@2.85 3.50W3.55 
bo OL ORR eer eres 2.55@2.59 3.50@3.55 
PGRTCCUIOME “68 occcis ccces 3.18 1.30 
First Grades, Rite-Grade Inspected Stock 
Bixtra stare, 6/2. cciccccsse $2.12 $2.65 
Extra Stare, G/25 ics csiceicss 2.20 2.75 
a a Oe eee eer rere 2.44@2.48 3.05@3.10 
POUIGOUS. TES bcicicisicinee dines 2.85@2.49 3.55@3.6u 
NOMS ccerccduvensvagucvens 2.63@2. 66 3.60@3.65 
PORICCEIOIB occ ek ceua oa 3.184 3.22 4.300 4.35 
Second Grades, etna Stock 
Common stars, 6/2........ $0.88@1.00 $1.10@1.25 
Common stars, 5/2........ .92@1.08 1.15@1.35 
Common clears ........... 1.40@1.48 1.75@1.85 
British Columbia Stock, Seattle Market 
See CORRES orca cacceweamanene $3.20@3.35 
». 3.9. 2S. a | A. 4 See $2.97@3.05  3.70@3.80 
ROME ccucuecdaswaniads 3.24@3.31 4.45@4.55 
PL Co eee 3.50@3.54 4.75@4.80 
wee Cle 1G" (CRRAGIAN) 6 ccc ccnncenne 1.45@1.60 
mee. OS IC" CU, Bulksccdvcies ” 1.55@1.67 1.95@2.10 
Cincinnati, Ohio, Oct. 14.—The following are 
average wholesalers’ carlot prices today f.0.b 
Cincinnati 
Shingles 
sest Primes isconomies 
3 ea , ae . $5.70 $2.70 , 
4” aired ne aaa ah 6.70 4.85 $3.70 
at ¢dikaane de weamaaieaen 6.95 5.45 4.10 
Ce er ee 6.95 5.45 4.19 
Lath, p> aa 3ex1) 2-Inch 
No i gear ee $ 90 No. Ge eee eee 3 0 $1.90 








POPLAR 


14.—The following are 
carlot prices, Cincinnati 


Cincinnati, Ohio, Oct. 
average wholesalers’ 


base, on ‘“‘soft texture’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and 
on Mississippi Valley poplar: 
Sort TEXTURE- 
4/4 5/4&6/4 8/4 
A eats «as $105@115 $110@120 $115@125 
Saps & select... SO@ 85 85@ 90 90@ 95 
No. 1 com..... 60@ 65 65@ 70 7@ 175 
No. 2 com. A.. 38@ 40 42@ 45 45@ 48 
No. 2 com. B.. 26@ 28 28@ 30 30@ 32 
VALLEY— 
| Sere $ 90@ 95 $ 95@100 $100@105 
Saps & selects. TO@ 75 80@ 85 85@ 90 
No. 1 com..... 50@ 55 55@ 60 60@ 65 
No. 2 com. A.. 34@ 36 40@ 45 40@ 45 
No. 2 com. B 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Oct. 14.—The following are 


average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 

No. 1 No. 2 

Clear Select com. com. 

OC  wademetceees $60.00 $50.00 $30.00 $20.00 

a wécatacecanr 60.00 50.00 30.00 20.00 

‘EP i vcaeakedaes 55.00 48.00 25.00 19.00 

Louisville, Ky., Oct. 13.—The poplar siding 

market is steady and unchanged. Demand is 


very fair, and production is going along nicely. 
Indications are that fall business will continue 
quite good, as there is a lot of new business 
coming in. Quotations: 


Clear Select No. 1 com. No. 2 com. 
CoG eeeccns $62 $48 $34 $24 
|. 60 48 33 22 
SSG cccce ds 50 45 24 18 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


NORTH TONAWANDA, N. Y., Oct. 14.—-Busi- 
ness is rather spasmodic, buyers ordering only 
as they need stock and then placing small or- 


ders as a rule. The softening of prices on west- 
ern woods has created the impression among 
dealers that buyers are of the belief that north- 
ern pine will be available at reduced quotations 
if buying continues light. Dealers say that 
prices are as low as they will be this fall 


BUFFALO, N. Y., Oct. 13.—Northern pine 
trade dropped off somewhat this month and buy- 
ing is pretty much of a small lot character and 
for immediate needs. It is expected that busi- 
ness will show some revival after election, as 
industrial plants are holding off until that time 


NEW YORK, Oct. 13.—Trade in northern pine 


is far below that in other pine stocks, and no 
flurry in the market is expected for the fall 
months. Wholesalers maintain that northern 


pine would rally quickly if other competitive 

woods picked up appreciably, but they see no 

indication that this will happen 
MINNEAPOLIS, MINN Oct. 14.—-Industrial 


users of lumber are coming into the northern 


pine market more frequently with each passing 
week, although there is no tendency yet to buy 
heavily. Some wood using plants are accumu- 
lating a stock of common dimension in prepara- 
tion for the winter, however Orders are flowing 
into the mills from various sources, but gen- 
erally they are for small quantities, carrying im- 
mediate delivery requirements Prices are un- 
changed. 

BOSTON, MASS., Oct. 14.—The northern pine 
situation continues somewhat spotty Not much 


carried by either industrial con- 
sumers or and very quick shipment 
is wanted of all purchases mz Building is 
still brisk there has been some expansion 
in industrial activity in recent weeks. The 
stronger tone of some competitive woods is help- 
ing northern pine prices and mills are less in 
clined to consider low bids. 


EASTERN SPRUCE 


We i knowh manu 
offices and selling 


report securing enough 


being 
retail dealers 


stock is 


ide. 


and 


BOSTON, 
facturers 
direct to 


MASS., 
operating Boston 
retail yards 


Oct. 14 


frame and dimension orders to keep their saws 
busy The base price generally quoted on di- 
mension schedules is 340 The call for eastern 
spruce random is rather quiet. The tone of 
narrow random prices is a little firmer, mill 
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FE ix ean Credit Loss 
in Advance 


7 You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1045II1.Mer.Bank Bld. 80 Maiden Lane 




















_ St. Louis, Mo. Chicago, Ti. New York, N. Y. 
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Now is the Time 


— credit protection is needed, even 
though orders are scarce. Credit losses 
hurt most when your volume of sales is 
low. Clancy’s Red Book Service gives 
you notice of changes in ratings, also 
names of new concerns TWICE a week. 
May we send you the fall Red Book? 

Write today for rates and pamphlet 
No. 49-S. 

Even if you do not subscribe we will 


handle your collections. Ask for pam- 
phlet No. 49-C. 


LumBermen’s Crepit AssociaATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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stocks having been reduced, but wide random, 
which is more affected by competition of west- 
ern lumber, is easy. Board orders are scarce 
and prices show a tendency to sag. Quotations: 
Dimension, rail shipments, f.o.b. Boston, 8- to 
20-foot, %-inch and under, $40; 9-inch, $41; 10- 
inch, $42; 12-inch, $44. Provincial random, 2x3 
to 2x7, $32@33; 2x8, $36@328; 2x10, $38@39. 
New England random, 2x3 to 2x7, $33@35; 2x8, 
$38; 2x10, $39. Covering boards, 5-inch and up, 
$-foot and up, D1S, $23 to $34; matched, clipped, 
10- to 16-foot, $37 to $39. Furring, 1x2, $34@35; 
1x3, $33@34. Clapboards, 4-foot, extras, $120; 
clears, $115. 

NEW YORK, Oct. 13.—Several good shipments 
came in during the last week. However, east- 
ern spruce continues to cut but little figure in 
the metropolitan district and no indications can 
be seen for steady improvement at the present 
low prices. Dealers are not buying much and 
there is enough lumber here to meet all de- 


mands. 
WHITE CEDAR 


MINNEAPOLIS, MINN., Oct. 14.—Demand for 
northern white cedar poles is described by dis- 
tributers here as “hectic.”” Heavy and quiet 
periods come intermittently, resulting only in an 
average demand. secause farmers still are en- 
gaged in their fields, as a result of the late sea- 
son, there has been little demand for posts. 
Stocks in distributers’ hands are fair. Prices 
are unchanged. 


HARDWOODS 


CHICAGO, Oct. 15.—The hardwood market re- 
mains fairly active and prices are unchanged. 
Demand continues to be largely from building 
trade interests. 3usiness with furniture in- 
terests is spotty, but there has been a recent 
slight increase in orders from both the auto- 
mobile and agricultural implement plants. Gen- 
eral industrial activity has been somewhat 
stimulated during recent weeks, and this has 
led to some further extension of the movement 
of box lumber, 


BOSTON, MASS., Oct. 14.—Hardwood buyers 
are ordering moderately and only for immediate 
needs. There is quite a little inquiry for for- 
ward deliveries. Flooring is moving rather 
slowly and at slightly easier prices despite the 
activity of building. Finish mills also are buying 
less lumber than reports from the builders in- 
dicate they should be taking. Quotations, FAS, 
inch: Ash, white, $105@115. Basswood, $83@90. 
3eech, $80@85. 3irch, red, $130@140; sap, 
$115@120. Maple, $100@110. Oak, white, plain, 
medium texture, $90@105; soft texture, $105@ 
115; quartered, $135@150. Poplar, $110@11s. 
Flooring, 4%x2% clear: Beech and birch, $5; 
maple, $95@106.50; oak, white, plain, $102@107; 
selects, $89.50@93.50. 


NEW ORLEANS, LA., Oct. 13.—Some_ im- 
provement of domestic call is noted, though 
small-lot buying continues to feature the market. 
Red and sap gum, flooring grades of oak, box 
material and ash ure among the items enjoying 
better call. Tupelo is quiet. While the auto- 
mobile interests have released some business, 
the bulk of the improvement is attributed to 
the flooring and interior trim factories plus a 
little freer buying by the furniture trade. Ex- 
port call continues of encouraging volume, and 
prices seem to be a little firmer. Mill stocks 
continue subnormal in respect of seasoned ma- 
terial. 

NORTH TONAWANDA, N. Y., Oct. 14.—Buy- 
ing has eased off somewhat. Hardwood con- 
sumers are not taking as much stock as for- 
merly and building is beginning to show signs 
of curtailment. Prices are firm with prospects 
of advances with the approach of winter. Deal- 
ers report supplies only fair. 

BUFFALO, N. Y., Oct. 18.—Hardwood de- 
mand is not brisk at present, but an offer at re- 
duced prices seems to find more response than 
a short time ago. Industrial concerns are buy- 
ing in limited amounts. Red gum sales have 
slowed up lately, but demand for ash has im- 
proved, due to aumobile plant buying. 

ST. LOUIS, MO., Oct. 14.—Southern hardwood 
prices continue unchanged. The total amount 
of business during the week is about the same 
as a week ago. Furniture concerns are still 
the chief factors in the market. Not much in- 
terest is being shown by automobile factories, 
though it is reported that body concerns show 
a little activity. Reports from the South indi- 
cate that production is going forward at a nor- 
mal rate. 


NEW YORK, Oct. 18.—Inquiries for hardwoods 
showed up a little more lively the last week, 
but actual orders were no more numerous than 
they had been for several previous weeks, 
There was improvement in industrial demand, 
and flooring in both maple and oak is in steady 
call. Prices are unvarying. 


BALTIMORE, MD., Oct. 13.—The outlook for 
the hardwood trade is regarded as rather more 
promising. Some gains in demand are noted. 
Demand from foreign sources has picked up 
lately, with further improvement in prospect. 

KANSAS CITY, MO., Oct. 14.—Motor car and 
truck builders are buying steadily, though cau- 
tiously, and furniture manufacturers and other 
consumers are placing orders regularly. Retail- 
ers are not showing so much interest as a few 
weeks ago, but flooring and finish manufactur- 
ers are buying. There is some demand for box 
and crate material and planking and timbers, 
Prices here have shown no change in the last 
week. 


MINNEAPOLIS, MINN., Oct. 14.—While wood- 
working industries, including the sash and door 
mills, are disposed to operate on a closer mar- 
gin between available stock and requirements 
for manufacture, hardwood mills are making 
preparations to begin winter logging and mill- 
ing. Some concessions have been made although 
these do not affect No. 2 and better birch. 


HOUSTON, TEX., Oct. 15.—There is a gen- 
erally good demand for hardwoods. Sap and 
red gum, oak and magnolia still are heaviest 
in demand. Cypress is slow. Flooring plants 
are still buying. 





COLUMBUS, OHIO, Oct. 13.—Hardwood de- 
mand is steady. Retailers are the best buyers 
as their stocks are rather low and broken. Fac- 
tory demand is fair with box and furniture con- 
cerns the best customers. Casket and musical 
instrument people are buying better also. Auto- 
mobile trade is still slow while railroad demand 
is steady. Shipments to this territory are 


prompt. Prices of oak at the Ohio River: 
No. 1 No.2 No.3 
FAS com. com. com. 
Quartéered ..:..05% $150 $85 $55 ots 
PION oaicena wa Reas 115 70 50 $20 


CINCINNATI, OHIO, Oct. 14.—Hardwood buy- 
ing shows some improvement, though there is 
no rush to place orders as yet; however, the 
general average is somewhat better than in 
September. There have been no- material 
changeég in prices in the last week. Dealers look 
forward to a fairly active market for the re- 
mainder of the month. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 15.—The Douglas fir market in 
this section is quiet, and prices are weaker. 
Demand is restricted to actual requirements, 
and these appear to be rather limited. While 
the smaller, inland mills are making concessions 
in order to obtain new business, the larger mills, 
especially those on tidewater, as a rule are 
still holding firmly to their lists. 

BOSTON, MASS., Oct. 14.—Retail yards have 
sold so much Pacific coast lumber to builders 
lately that they are coming into the market for 
replacements and demand at present is very 
fair. Mill shipments of ordinary Douglas fir di- 
mension schedules are steady at $31@382 for 
dressed and $1@1.50 more for rough, ship's 
tackle, Boston. Lots of No. 1 common fir boards 
with not more than 10 percent of No. 2 common 
are fetching around $28, ship’s tackle. No 2 
vertical grain fir flooring, 1x4, sells here at 
$64 @ 65. 





BUFFALO, N. Y., Oct. 13.—The fir trade is 
not brisk, but prices on most items are steady. 
It ig not very easy to get a mixed car order for 
numerous items filled, and scarcity of stocks 18 
likely to develop still further in the near future. 
The buying is expected to run a little less this 
month than in September, as many industrial 
concerns are delaying commitments. 

SAN FRANCISCO, CALIF., Oct. 11.—There is 
a moderate demand for Douglas fir in San Fran 
cisco and vicinity, with fair stocks here. While 
southern California demand has quieted down 
a little, the general outlook is considered favor- 
able, if too much lumber is not forced into this 
market. 


NEW YORK, Oct. 13.—There is less fir on the 
water now than there has been any time since 
early spring. Inquiries have picked up con- 
siderably during the last week. Actual trans- 
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actions, however, were less numerous. Whole- 
salers here report that the market is picking up 
in Boston and Philadelphia and they take this 
as a sign better things are coming for New 
York. 


KANSAS CITY, MO., Oct. 14.—Fir prices are 
about $1 weaker straight through the list, but 
this does not seem to have brought in any larger 
volume of orders than the mills have been get- 
ting for the last month. There is some straight 
car business, but the majority of orders run to 


mixed cars. 
CYPRESS 


BOSTON, MASS., Oct. 14.—Cypress demand is 
more or less restricted at present and some dis- 
tress lumber is being offered at low figures. 
Wholesalers look for improvement before long, 
as local stocks are very moderate and the bulk 
of the cypress production is in strong hands. 


Quotations: . 
FAS Selects Shop 
4/4 $ 93@ 98 $73@ 83 $53 @ 63 
5/4 & 6/4 103@110 88@ 98 65 @71 
8/4 108@121 95@101 75 @ 85 
12/4 130@136 aie eres --@.. 


NEW ORLEANS, LA., Oct. 13.—Slightly bet- 
ter call for cypress is reported, with the October 
volume ahead of that for the corresponding pe- 
riod of September. There is still no featurable 
change in character of demand, while prices 
stand unchanged and _ firm. Mixed-car orders 
predominate in this territory, with mill assort- 
ments in fair shape and shipments prompt. 


BUFFALO, N. Y., Oct. 13.—Cypress dealers 
report a fair inquiry for this time of year. te- 
tailers and industrial plants are taking stock in 
only a limited way at present. 


ST. LUOIS, MO., Oct. 14.—No change has been 
made in prices of either red or yellow cypress 
Demand for the former continues good in sea- 
sonable items. In yellow cypress there is not 
much activity, excepting a little mixed car 
business. 


NEW YORK, Oct. 13.—The market is slow and 
prices unsatisfactory but steady. Some lumber 
of fine quality is coming in by rail, but cargo 
arrivals, which were quite numerous this time 
last year, are practically nil. 

BALTIMORE, MD., Oct. 13.—Cypress inquiry 
still shows indications of hesitancy and the plac- 
ing of orders is attended with caution. Prices 
are affected by the extensive offerings of com- 
petitive woods. Stocks of cypress held here are 
of small proportions. 


KANSAS CITY, MO., Oct. 14.—An increased 
demand for cypress from country yards was 
noted last week. Mostly the orders call for 
badly mixed cars, buyers generally being in a 
hurry for shipment to get stock in while the 
weather holds good. City and factory trade has 
hown no improvement, 


CINCINNATI, OHIO, Oct. 14.—The cypress 
market is steady with a better run of orders. 
Prices are firm. Farm demand is expected to 
keep the market rather active during Octobe1 


and November. 
HEMLOCK 


BOSTON, MASS., Oct. 14.—-Demand for hem- 
lock is quiet. Prices are easy. The present 
firmer tone of southern roofers has not yet 
helped castern and northern hemlock Very 
nice lots of clipped boards are offered at $3 
and some sellers are now quoting $33. Local 
retail yards are not calling for dimension and 
Plank to any extent comparable with the pres- 
ent heavy volume of building construction. 


BUFFALO, N. Y., Oct. 13.—Not much trade 
ls heing done in hemlock at present, as retailers 


look for a falling off in building. Prices hold 
steady. 





NORTH TONAWANDA, Oct. 14.—The general 
tendency of the market is to purchase supplies 
on a limited scale and only at such times as 
Supplies are needed for consumption. Retailers 
are not disposed to purchase ahead, although 
yards are carrying the shortest amount of stock 
= hand in recent years. Prices hold firm. 
Short mill supplies are expected to influence 
Prices us winter approaches, 

_NEW YORK, Oct: 13.—Less lumber is coming 
phere in September and wholesalers feel that 
the 1s destined to bring about improvement in 
© Situation. Prices are much better than dur- 
ing the summer and in the absence of bargain- 
ing to any extent the market is in much 
healthiey condition than even a few weeks ago. 





WESTERN PINES 


CHICAGO, Oct.,15.—No reportable change has 
occurred in the market for western pines, but 
this remains quiet. Demand from both retail 
dealers and industrial plants is strictly limited 
to actual requirements. Local distributers look 
for no real activity in the market until after the 
first of the year. Prices ‘as a rule are unchanged, 
but on some items appear to be tending down- 
ward. 


BOSTON, MASS., Oct. 14.—Distributers of 
western pines in New England territory are do- 
ing fairly well and a steady, satisfactory de- 
mand is looked for during the rest of the year. 
Prices are steady to firm on the majority of 
items. Demand for Idaho white pine is very 
fair and prices are firm at recent advances, 
wholesale quotations, f. o. b. Boston being: 


No. 1 Gom. No. ~ Com. No. 3 Com. 


Ix 6 $73.00@78.50 $56.50@57.00 $39.50@40.00 
1x 8 72.00 @72.50 54.00 @b4.50 41.00 @ 41.50 
1x10 75.00 @ 75.50 54.00 @56.50 41.00 @ 41.50 
1x12 «eee @89.00 56.50 @ 57.00 42.00 @ 42.50 


BUFFALO, N, Y., Oct. 13.—The western pines 
market is steady, with no large amount of stock 
offering, especially in shop lumber. Trade is 
less active. Industrial plants are not, as a rule, 
carrying any extensive stocks. The Idaho pine 
market shows considerable firmness. 


SAN FRANCISCO, CALIF., Oct. 11.—There 
is an optimistic feeling in the California white 
and sugar pine industry, with the heavy cutting 
season drawing to a close and the rainy season 
close at hand. While some mills have been 
producing heavily, others have been curtailing 
their outputs recently, and a decrease in pro- 
duction from now on will have a tendency to 
stiffen the market. While uppers and No. 2 
shop have been a little bit slow, there is quite 
a demand for No. 1 shop, No. 3 clear and di- 
mension. The stocks of shop are not considered 
too large for a normal demand before next sea- 
son’s cut comes in. 


NEW YORK, Oct. 13.—Idaho white pine is 
selling better than any other pine and prices 
are being maintained more steadily, even though 
mills are endeavoring now to boost the scale an- 
other notch. The manner in which rail ship- 
ments are coming in from the Inland Kmpire 
continues to cause most favorable comment from 
all dealers in western pines. 


KANSAS CITY, MO., Oct. 14.—Small dimen- 
sion in No. 1, No. 2 and some No. 3 is selling 
better in this territory than anything else in 
western pines, the California mills putting it 
out at prices below the same grades of southern 
pine. Otherwise retail demand is not strong. 
Some factory stock is moving, but the volume is 
not so heavy. 


NORTH CAROLINA PINE 


BOSTON, MASS., Oct. 14.—North Carolina 
pine is keeping comparatively firm notwith- 
standing the quiet buying in the local market. 
There is no snap to the demand for either yard 
items or shop lumber. For band sawed rough 
edge, 4/4 under 12-inch, most sellers now want 
$59. Shortleaf roofers also are firmer, but the 
stiffening of the market has not stimulated de- 
mand. Shortleaf flooring is moving slowly and 
sellers are conciliatory. For 1x4 present low 
range is: B&better rift, $76.50; C rift, $55; 
Bé&better flat, $49. Partition, B&better, $50. 

NEW YORK, Oct. 13.—Retailers are not buy- 
ing to a great extent, although the market shows 
a slight improvement over the latter half of 
September. Lumber is coming through promptly 
from the South. Flooring and roofers are in 
heavier call than other items, but demand even 
for these is nothing like what had been expected 
for middle October. 

BUFFALO, N. Y., Oct. 13.—The 
section of the North Carolina pine list 


i 


strongest 


is roofers, 


which sell here now at $30 for 6-inch, with a 
possibility of going higher in a short time, 
owing to searcity of dry stock. Edge stock is 
also strong, but ceiling is off about $1. Trade 


is not active at present. 


BALTIMORE, MD., Oct. 13.—While it can not 
be said that the North Carolina pine trade ha 
experienced any very decided improvement in 
the last week, it appears to be doing perhap 
a little better than holding its own. Stocks on 
the wharves have undergone further reductions. 
Prices are generally steady. 








Logging Profits 


in mountainous work have always 
been subject to wide variation on 
account of the great risk accom- 
panying such work. The enor- 
mous losses in horse flesh have 
been practically eliminated thru 
the use of the 
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Brake 
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“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
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Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
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pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. Ask 
for tab of speci- 
mens; detach 
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one and observe 
their clean-cut 
edges and gener- 
al excellence. 


The John B. Wiggins 
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Engravers Plate Makers 
1108 South Wabash Avenue 
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REDWOOD 
SAN FRANCISCO, CALIF., Oct. 11 There is 
a very hopeful feeling on the part of redwood 
manufacturers Although there has been some 
curtailment of production at most mills during 
the last few months, the outlook is considered 
favorable for the coming year, and prices ure 
being maintained A little more redwood has 
been produced than could be absorbed promptly 
by the California market, but eastern buyers 
are taking a moderate volume of uppers, siding 
etc. The export trade has been taking clears 
right along, with Australia as the principal mat 
ket. 


NEW YORK, Oct. 13.—Shipments have been 
very light for the jlast month, probably due to 
the fact that there are good quantities of high 
quality lumber in storage here. Demand for 
building lumber has eased off with the approach 
of cold weather, but this has been offset by an 
increase in inquiries for industrial items, 


KANSAS CITY, MO., Oct. 14.—There is very 
little activity on the part of redwood buyers, 
either factory or retail, except where yards are 
attracted by the low prices offered on siding to 
make up a mixed car. 


BOSTON, MASS., Oct. 14.—-There is brisk 
competition among eastern wholesalers for the 
redwood business now offering. This is result- 
ing in some price concessions being given, al- 
though wholesalers find that mills are inclined 
to insist on full list prices for the items ordered 
to replenish assortments at the eastern whole- 
sale yards. 


SOUTHERN PINE 


CHICAGO, Oct. 15.—The local southern pine 
market remains fair to good. Building opera- 
tions are still well maintained, especially in the 
suburbs, and the retailers are frequently coming 
into the market. Their orders, however, are 
usually small, and rush shipment is nearly al- 
ways demanded. There is no disposition to buy 
ahead, and purchases during the rest of the 
year are not likely to exceed actual consumption. 
How large this consumption will be will de- 
pend largely upon how long weather conditions 
will continue to favor outdoor work. Southern 


pine prices are well maintained, in the absence 
of pressure for business on the part of the mills. 
Inch common is 50 cents to $1 higher than a 
fortnight ago. 


BOSTON, MASS., Oct. 14.--Local southern 
pine distributers are pushing hard for business 
but the volume of orders being booked is not 
lurge \ vreat deal of building is still under 
way and retail yards are moving a lot of lumber, 
but many of them have enough stock for pres- 
ent needs and are more cautious about future 
Roofers are 
firmer, but most other southern pine items are 
No sales of 6-inch 
roofers at less than $39 have been reported for 
several days. Several longleaf flooring mills are 
concessions for immediate business 
High range on longleaf flooring 1x4: B&better 
rift, $82; C rift, $61; B&better, flat, $51. Parti- 
tion, B&better, $54 


commitments than a month ago. 


subject to price concessions. 


offering 


NEW ORLEANS, LA., Oct. 13.—Mill reports 
indicate a substantial gain of bookings for the 
week, With cut and shipments showing a slight 
loss. For the week orders lead, with shipments 
second and production third. Local offices re- 
port somewhat brisker inquiry, with buyers 
showing better disposition to accept mill prices, 
and finding it not always so easy to get prompt 
shipment of badly wanted items. Mill assort- 
ments continue’ badly ‘“‘shot.’? The price situa- 
tion has improved. export business maintains 
good volume, 

BUFFAILA, N. Y., Oct. 13.—The southern pine 
market holds about steady, with an advance 
shown in some items. Retailers are buying only 
for immediate needs, and do not intend to carry 
any large stocks this fall. On long timbers a 
declining tendency is shown, but flooring prices 
continue firm, Wuilding is somewhat less active 
than last month. 


ST. LOUIS, MO., Oct. 14.—There has been an 
increase in orders for mill shipment, though 
the business continues to run largely to mixed 
cars and immediate shipment is demanded. 
Shed items have increased $1 to $2, and 6-inch 
No. 2 S2S & CM, and &- and 10-inch boards 
and shiplap have also advanced. A stronger 
market is indicated in virtually all items of floor- 
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; Haul 22-Tons With The 

( 

! Ford Truck 

| ONE Fruehauf Semi-Trailer increases the hauling capacity of a 
j| Ford truck to 24-tons. An average 2/4-ton truck sells for at least 
j| $1,200 more than this Fruehauf-Ford combination—and the cost 
| 

( 

( 

( 

( 

i 

( 


of gas, oil, tires and upkeep of the truck is considerably higher. 


And, when you operate two or three Fruehauf Semi- 
Trailers with each Ford truck—so that the truck is 
doing productive work while the Trailers are being 
loaded and unloaded—your savings are still greater! 


Write for Complete Information. 


FRUEHAUF TRAILER COMPANY 


10942 Harper Avenue — Detroit, Michigan 
BRANCHES IN ALL PRINCIPAL CITIES 


~ 
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ing, ceiling and finish. 
are in transit, 


Comparatively few cars 

NEW YORK, Oct. 13.—Timbers are just as 
low as last month. There is very little railroad 
buying at present. Wholesale trade in flooring 
and roofers is seasonable, and a fairly good 
movement of lumber is being enjoyed by some 
firms. .There has been no change in prices for 
the week. 


KANSAS CITY, MO., Oct. 14.-——More inquiry 
for southern pine and a larger volume of orders 
is reported by some of the southern pine dis- 
tributers here, most business coming from the 
middle West and South. Eastern demand has 
been poor for several weeks. Some mills are 
taking just what orders they can handle easily 
and turning down the others, meantime build- 
ing up their stocks a little. Prices here have 
shown no change from last week so far as mill 
orders are concerned, Prices on transit cars are 
weak. 

HOUSTON, TEX., Oct. 14.—Business is quite 
good on the whole. Orders for yard stocks are 
coming in from the North in increasing quan- 
tities, but demand from the cotton districts is 
improving slowly. Export demand is _ light. 
There is little surplus stock of any kind. Ship- 
ments continue heavier than production, 


CINCINNATI, OHIO, Oct. 14.—The southern 
pine market is more active with better business 
current than for some weeks. As yet there has 
been no stiffening in prices though it would ap- 
pear that the declining tendency has_ been 
brought to a stop. Ordering is limited to present 
needs. Inquiries from the agricultural district 
are increasing and it appears that there will be 
considerable business coming from these sections 
in the next few weeks. 


SHINGLES AND LATH 


BOSTON, MASS., Oct. 14.—Very few impor- 
tant shingle orders are being placed by retail 
vards, White cedar shingle manufacturers are 
pushing hard for business and offering price 
concessions. Quotations: Iixtras, $4.50@5; 
clears, $4@4.50. Red cedars are firm despite the 
slack demand, the best makes of British Colum- 
bia XXXXX being held at $5.56@5.61. Yard 
men are ordering lath Cautiously for immediate 
needs. Some producers are still asking $7.50 for 
14%-inch spruce lath but there has been busi- 
ness at $7.25 within a few days; a sale of 1%- 
inch at $8.50 is reported, but the actual range is 
still claimed to be $8.75@9,. There are plenty 
of western hemlock lath on the local market at 
$7.10 ship’s tackle for 15£-inch. Offerings of 
eastern spruce clapboards are very light and the 
market is firm at $120 for 4-foot extras and $115 
for clears. 

NEW ORLEANS, LA., Oct. 13.—Cypress 
shingle demand is brisk, but stocks are stil] in 
good supply and assortment, so that straight- 
car orders can be placed. Cypress lath sell 
fairly well, in mixed cars, with occasional 
straight-car orders accepted. Prices of both 
items stand unchanged and well held. 

BUFFALO, N. Y., Oct. 13.—The shingle mar- 
ket is steady, with prices unchanged from a 
week ago. Extra clears are $4.51 and stars $4.01, 
while British Columbia XXXXX are $5.51. 
Trade has improved to some extent, owing to 
the desire of customers to get in shingles before 
the closing of the lake-and-rail season. 


ST. LOUIS, MO., Oct. 14.—Very little activity 
is reported in the shingle market. Prices quoted 
are $2.80 for clears and $2.50 for stars, Pacific 
coast base. Southern pine lath are about $4.85 
for No. 1 and $3.45 for No. 2, f.o.b. St. Louis 

NEW YORK, Oct. 13.—Heavy shipments of 
spruce lath have arrived in the last few days 
and accompanying the arrival a slight falling 
off in demand has been noticed, with a weaken- 
ing of the market. Prices are wavering, but 
wholesalers say they will keep preserit scales. 
Lath are going in good volume to suburban 
yards, but retailers in the city proper have not 
been buying as substantially as in September. 


HOUSTON, TEX., Oct. 15.—Demand for shin- 
gles and lath is practically unchanged from the 
last two weeks. Lath are quoted at $3.50 and 
$2, and shingles on last week’s basis. 


KANSAS CITY, MO., Oct. 14.—The shingle 
market continues dull here and prices are un- 
changed. Most of the buying is being done by 
country yards. Clears are held around $2.70, and 


stars about $2.40 or $2.45. There is only a fair 
demand for siding, most of the business going 
to the western pine and redwood mills. Red- 
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wood is offered here now at $28.50 for 4- and 
§-inch, while western pine is $36. Lath demand 
is slow. 


MINNEAPOLIS, MINN., Oct. 14.—The first 
bracing in several weeks is being noted in the 
red cedar shingle market. Demand for clears 
has improved. This was indicated in the last 
week by quick disposal of supplies in transit 
cars. The market has undergone some price 
changes but the average prices are about the 
same aS a week ago. Some concessions of 5 to 
10 cents on stars have been reported. Wiscon- 
sin has been a fairly good customer of the shingle 
mills. 


COLUMBUS, OHIO, Oct. 13.—Shingle buying 
is limited strictly to present needs. The bulk 
of the orders come from rural dealers while an 
occasional shipment is made to urban retailers. 
Shipments are steady and sufficient for current 
needs. Prices of red cedar extra clears are 
$4.55, and extra stars, $4.05, delivered. Quota- 
tion on British Columbia XXXXX is $5.30. Lath 
business is quiet and prices are unchanged. 


MAHOGANY 


BOSTON, MASS., Oct. 14.—Mahogany mills 
are operating on an overtime basis and orders 
keep pace with increased production. Prices 
are steady at recent adjustments. The present 
call is coming from piano and furniture fac- 
tories and plants manufacturing interior trim, 
doors etc., for big buildings. Even mahogany 
sawdust is in good demand, now fetching $206 
a ton. Veneers are brisk at 7 to 15 cents a 
square foot. Wholesale quotations on air dried 
plain mahogany, f.o.b. Boston, log run for figure: 

No. 1 No.2 No.3 


FAS com. com. com, 
WIE! snvicn ceded $200@205 $170 $110 $50 
5/4, 6/4 & 8/4.. 205@210 175 115 45 
NE eran (retin 215@220 180 120 
1, ee. 185@190 120 
1G/4 ....cecs0ne SooQpaeed 190 120 


BOXBOARDS 


BOSTON, MASS., Oct. 14.—The boxboard and 
shook market appears to be working gradually 
on to a more satisfactory basis. Moderate ex- 
pansion in industrial activity is bringing in- 
creased consumption of packing lumber. Few 
industrial plants have much stock on hand and 
there are more inquiries and orders are more 
important. Quotations: Square edge pine box- 
boards, inch, $35@40; round edge pine, inch, $30 
34; mixed lots, inch, $24@380. 


OBITUARY 


ALBERT E. MAHANNAH, for the last thir- 
teen years vice-president and general manager 
of the Kelsey Wheel Co., of Memphis, Tenn., 
died Oct. 18 at his home on Carr Avenue in 
that city, after an illness which had lasted for 
weeks. He was 60 years old. Mr. Mahannah 
was born at Courtland, Ohio, was educated in 
the elementary and preparatory schools of that 
city and later attended Albany College in Ohio. 
He began his connection with the lumber in- 
dustry at Marietta, Ohio, and later engaged in 
that business at Brownsville, Tenn., and Lyon, 
Miss. He went to Memphis about twenty years 
4g0 where he continued to expand his lumber 
interests, giving particular attention to spokes. 
He became connected with the Kelsey Wheel 
Co. in 1911 and was an important factor in the 
development of the plant which this company 
now operates in Memphis for the manufacture 
of automobile spokes and other wheel parts. 
Mr. Mahannah is survived by his widow, Mrs. 
Elizabeth B. Mahannah, four sons: F. Bg te Cvs 
\. A. and M. E. Mahannah; two sisters: Mrs. 
L. M. Post, Newton Falls, Ohio, and Mrs. C. B. 
Edwards, Courtland, Ohio, and one brother, T. 
W. Mahannah, Courtland, Ohio. 3urial took 


Lag in beautiful Forest Hill cemetery, Mem- 
Ins, 














_C. H. MCQUONN, representative in Salt Lake 
City, Utah,. for the Boise-Payette Lumber Co., 
of Idaho, and former manager of the Buhl, Idaho, 
yard of that company, was shot and instantly 
killed on the night of Oct. 11 by a bandit. Mr. 
McQuonn was motoring with a companion on 
the outskirts of the city when the murder oc- 
curred. Mr, Quonn was at one time mayor of 
the city of Buhl. He had been connected with 
the Boise-Payette Lumber Co. for twelve years. 
A widow and two daughters survive him. 


p MRS. GEORGE H. COMBS, mother of R. 
ryor Combs, treasurer of the Long-Bell Lum- 
a Co., and wife of Dr. George Hamilton 
combs, pastor of the Country Club Christian 
qeureh, Kansas City, Mo., died at her home in 
hn city on Saturday, Oct. 11. The funeral 
ane on Monday afternoon from the home 
. R. A. Long. The directors of the Long-Bell 
umber Co., at their meeting on Monday morn- 
ang adopted resolutions of sympathy for Mr. 
-ombs, and voted to close the offices of the 








CHICAGO 
3067 McCormick Bldg. 
332 So. Michigan Ave. 








Why Sell Redwood? 


“i ae» of our good dealer friends in a recent letter jokingly 
remarked that from his standpoint one of Redwood’s big 
disadvantages is its permanence—its great durability makes 
replacements unnecessary. Nothing ste of a cyclone will 
destroy Redwood. Fungus does not rot it and worms and in- 
sects leave it alone. It is a slow burner. Thoroughly painted, 
it looks well a long time. Even unpainted, it still resists decay. 
A Redwood house needs little repairing. 


But this dealer keeps right on ordering Redwood. He finds 
that telling these sad facts about Redwood to his customers 
does not drive them away. 


Sometimes he even ventures to remark that according to the 
U. S. Government Report entitled “Physical, Mechanical and 
Chemical Properties of Redwood” there isn’t any other wood, 
either soft or hard, that averages as high on durability, lack of 
shrinkage, strength as a beam or post, ease of glueing, workability 
and ability to “stay put.” 


’ Ciho Pacific Lumber Co. 


WA 


NEW YORK CITY 
941 Pershing Square Bldg. 
100 East 42nd St. 


The Largest Manufacturers and Distributors of California Redwood 





/ If you would like a copy of this 
illuminating bulletin comparing 
all commercial woods, write and 
we'll send you one by return 
mail. The more you know about 
Redwood, the more you will sell. 


SAN FRANCISCO 
Robert Dollar Bldg. 
311 California St. 


LOS ANGELES 
Central Bldg. 
6th & Main Sta. 











Dependable 
Lumber!!! 





Nothing Else— 


Remember that the Stack Lumber Company 
are really furnishing “Dependable Lumber.”’ 
So when you want Birch, Maple, Norway and 
White Pine or Hemlock lumber, straight or 
mixed cars with lath or other northern woods’ 
products, put your requirements up to us. 


We know how to deliver satisfaction. 


Stack Lumber Company, Escanaba, Mich. 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
fin 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
fn leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn 8t,, Chicago, Ill. 


Accounting System for Retailers 7h's, 79% 2's 


print of a series of 
articles that were written especially for the AMERICAN 
LUMBERMAN. It covers every point that might come up 
in an accounting system for a retail lumber yard. 
It is thoroly indexed so that any item may be referred te 
quickly. In attractive paper binding with colored cover 
design. Postpaid, $1.00. Special Price on Quantity Orders. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicags 
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The Whole Truth 


Nothing is so false as half the truth. The 
advantage of the Detailed Audit is that it is 
the whole truth—nothing but the truth and 
the truth in such fullness that only one con- 
clusion regarding the condition of your business 
is possible—and that conclusion—the exact 


truth. 


The trouble with the ordinary audit is that it is 
only half the truth. True as far as it goes, but 
too often confining itself to surface figures and 
stopping without disclosing the real facts un- 
derlying the figures— facts essential to the whole 


truth. 


So often does the Detailed Audit disclose, where 
least expected, facts absolutely essential to a 
true revelation of business conditions that we 


advise it—unreservedly. 


In his knowledge that he has the whole truth 
of his business conditions before him, the exec- 
utive finds confident power and freedom of 


action. 


ERNST & ERNST 


SYSTEMS 


AUDITS — 


TAX SERVICE 


NEW YORK 
BUFFALO 
ROCHESTER 
BOSTON 
PROVIDENCE 
PHILADELPHIA 
BALTIMORE 
RICHMOND 


CLEVELAND 
CINCINNATI 
TOLEDO 


DETROIT 


KALAMAZOO 
COLUMBUS PITTSBURGH 
YOUNGSTOWN WHEELING 
AKRON ERIE 
CANTON CHICAGO 
DAYTON MILWAUKEE 
LOUISVILLE MEMPHIS 


TAX OFFICE: 910 To 918 MUNSEY BLDG., WASHINGTON, ©. C. 


GRAND RAPIDS 


MINNEAPOLIS 
ST. PAUL 
DAVENPORT 
INDIANAPOLIS 
ST. LOUIS 
KANSAS CITY 
OMAHA 

DENVER 

SAN FRANCISCO 





LOS ANGELES 
ATLANTA 

NEW ORLEANS 
DALLAS 
HOUSTON 
FORT WORTH 
SAN ANTONIO 
waco 
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Judge Us By What Our Customers 


“We again wish to thank you for the prompt service that you have given us on 


Speed: 

this car, and we appreciate this very much”. 
Dependability: 

requirements this season”. 
Quality: 


was soft Yellow variety in Uppers”. 


Say 


“Thank you for the splendid manner in which you have taken care of our 


“The two cars shipped us were high grade stock and fine for yard trade as it 


Speed-- Dependability —-Quality = Satisfaction. 


You will enjoy the same satisfaction in buying 


DOUGLAS FIR LUMBER 


from 


WORTH LUMBER COMPANY, 


6632 White Building, 
SEATTLE, WASH. 








company in the afternoon in respect to the 
memory of the deceased. Dr, Combs was pastor 
of the Independence Ave. Christian Church for 
many years and Mr. Long was a member of 
the church and a heavy contributor to its funds, 
Mrs. Combs was active in the work of the 
church and the Long and Combs families were 
very close friends. Mrs. Combs was 958 years 
old. 

FRANK H. JUCKETT, pioneer in the lumber 
business of Cedar Rapids, Iowa, and prominent 
in Masonic circles in that State, died on Oct. 
9 at his home in that city, after an illness of six 
weeks. Mr. Juckett was 82 years old. He was 
a veteran of the Civil War and after his dis- 
charge from service went to Jowa. He estab- 
lished a lumber yard in Clarence a little later 
on and in 1884 moved to Cedar Rapids where he 
lived until his death. He was in the lumber 
and coal business there until his retirement 
about two years ago. The business was taken 
over by his son who still conducts it. Mr. 
Juckett was born in Whitehall, N. Y. A widow 
and four children survive. Services were held 
at the home under the auspices of the Knights 
Templar on Sunday afternoon. 


CLARENCE J. McBRIDE, of Pittsburgh, a 
member of the McBride Lumber Co., of Rankin, 
Pa., a suburb of that city, died on Tuesday, Oct 
7, in the Mercy Hospital, Pittsburgh, after an 
illness of four days with pneumonia. Mr. Mce- 
3ride had been a member of the McBride Lum- 
ber Co, since its organization in 1913. He was 
president of the Pittsburgh Millwork Bureau and 
a member of the Pittsburgh Lumbermen’s Club, 
Idgewood Country Club and the Knights ot 
Columbus. He was 34 years old and is survived 
by a widow, one son, Robert, and a daughter, 
his parents, six sisters and two brothers. The 
funeral was held Friday, Oct. 10, with solemn 


high mass at St. James Church, Wilkinsburg, 
Pa., with burial in Calvary Cemetery, Pitts- 
burgh. 





STEPHEN W. ABBOTT, president of the 
3urnham & Davis Lumber Co., of Lowell, Mass., 
died suddenly at his office in that city on Oct. 
6. Mr. Abbott had been attending to business 
as usual on that day and seemed in his usual 
good health until nearly five o’clock, when he 
suddenly collapsed. He was widely known as 
a man of sterling character and an expert lum- 
berman, Mr. Abbott, who was 66 years old, 
left a wife, Mrs. Abbie M. Abbott; a daughter, 
Mrs. Edgar H. Douglas, of Lowell; one brother, 
Ashmon R. Abbott, of Albion, Me., and three 
grandchildren: Elinor A., Phyllis W. and Stephen 
A. Douglas, all of Lowell, Mass. 

EDWARD STREIGHT, a former lumberman 
of Crawfordsville, Ind., died at the home of his 
son in Denver, Colo., recently. Mr. Streight was 
for many years owner of the Streight Planing 
Mill, now the Smith & Duckworth Planing Mill, 
of Crawfordsville, when it was the only mill in 
the city and furnished material for many of 
the homes and business buildings of Crawfords- 
ville. About 1890 he moved to Pullman, IIl., 
where he was in charge of the cabinet depart- 
ment of the Pullman car works. Later he went 
to Denver in the same capacity for the Pullman 
company. Four children survive. 


JOHN BUFFUM, well known in the north- 
eastern lumber trade for half a century, died on 
Oct. 4 at his home in Melrose, Mass., in the 
eighty-fifth year of his age. Mr. Buffum had 
been ailing for a long time previous to his death. 
He is survived by a widow and one daughter. 
Kuneral services were held in the First Con- 
gregational Church of Melrose on Oct. 7, with 
the Rev. Thomas Sims, pastor emeritus and an 
old personal friend of Mr. Buffum, officiating, 
assisted by the Rev. R. H. Bennett and the Rev. 
H, W. Dubbs. 3urial took place at Wyoming 
Cemetery, Melrose. 








JOHN W. STROH, retired lumber dealer of 
Crawfordsville, Ind., died at his home there at 
the age of 83, following several years of declin- 
ing health. Mr. Stroh was well known in the 
old-time lumber trade of Indiana. He leaves a 
widow, one son and a daughter. 


AUGUST W. LUKEN, JR., of the lumber 
firm of Luken Bros., of Baltimore, Md., died 
on Oct. 7 at his home in that city after a short 
illness. He was 29 years old and was a son of 
the late Harry Luken, founder of the lumber 
business. Two brothers and three sisters sur- 
a ‘BP Eaaaeeaaeaaaaaeneaa 


TROUBLE AND LITIGATION 


MEMPHIS, TENN., Oct. 14.—George McSweyn, 
formerly vice president of the Memphis Band Mill 
Co., has sought the aid of the Chancery court here 
in securing distribution of dividends earned by the 
firm during the years Mr. MceSweyn and his father, 
James F., former president of the company, were 
in actual charge of its business. He says in the 
bill that these dividends amounted to approxl 
mately 600 percent on a capitalization of slightly 
more than $40,000 and that distribution of these 
in installments was ordered some months ago. He 
alleges that the first installment due on July 1, 
has not been paid and charges that the directors, 
at a special meeting of stockholders had adopted 
resolutions recalling the action in respect to dis- 
tribution, It is charged that the action in calling 
a special meeting of stockholders was illegal and 
that the company has no right to refuse to make 
the dividend distribution. 
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News Letters ——‘‘Buy a Moore and Get the Best’ —— 


(Continued from page 76) | 
TUSCALOOSA, ALA. 


Oct. 13.—The southern pine market seems to aii «i 

have taken another forward step during the last =? eak: bai 
week. Inquiry is considerably better, and each my SPORE | 

week new items are becoming more popular. Last 
week there was a slight advance in high grade shed 
stock, especially in ceiling and flooring. Common | 
poards and shiplap have also shown improvement. 
However, 1x4-inch in the lower grades is still drag- } 
ging. In framing practically all items in No. 1 
ommon are in good demand, but some items of 
9x4-inch are still low in price. Certain items in 
No. 2 common and better framing are becoming | 
more popular, but cars of random lengths are not 
joing so well, except piece orders which are speci- 
fied. No. 2 common dimension is in better demand, 
especially in western territory. Finish, steam dried 
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ind smoke dried, both rough and dressed, is show- | Green Gum ready to enter Moore Moist Air Kilns 
ng some improvement. Air dried finish remains | 
ibout the same. There is a very good demand at Rosa Lumber Company, 


| 
good prices for 6/4 air dried finish, but practically | Picayune, Miss. 
one is offered for sale. Demand from western 
nd middlewestern territory has shown improve- 
ment in a general way. The East seems to have 
had a surplus of stock, but this has about disap- 
eared. The weather is favorable, and production 


and shipments are moving forward. Orders, how- | 99 
ever, are accumulating at the mills. ; | 


ELKINS, W. VA. 


Oct. 13.—Some companies report the develop- | ‘ 
ment of a little better demand than during the | Write for the aa Mr. L. O. Crosby, Pres., 
irst few days of October. Prices, however, remain — || Ciicteincail Rosa Lumber Co. on enter- 
nm about the same level. According to all reports | ° : 
there ig a fair supply of dry stock, but not much | M F t ing their THIRD ORDER for 
more than enough to take care of the present de- oore acts : : - 
mand. Railroads are taking the lumber which they Moore Moist Air Dry Kilns. 
had purchased and are also placing orders for more. | | 
\ctivities among the mills are undoubtedly on a 


® 
teint kus imate |  Mloore Dry Kiln Company 
- peat a y were during the correspon¢ oore Yr ] n om an 


In connection with the hearing before Maj. Cripp, | “KILN BUILDERS SINCE 1879” 
listrict United States engineer, on the application 


f the Gauley Power Co. for a permit to make | Jacksonville, Fla. - 2 Fully Equipped Plants. ba North Portland, Ore. 


“Drying faultless 








surveys and obtain priority rights for a power dam 
n the Gauley and Meadow rivers, protests were 
offered by the Wilderness Lumber Co., the Flynn 
Coal & Lumber Co. and the Gauley Land Co., and 
twenty days’ additional time was permitted to the 





























Chesapeake & Ohio, the New York Central and the 1 
Sewell Valley railroads to file objections, if there Center @ 
should be any. Lumber companies claim that the Hemmin 8-W heel | railer 
proposed raising of the water level would inundate Draught } 
oal and timber lands and interfere with trans- as —_ 
ortation over the railroads enumerated. This trailer is preferred by lum- DN TO ee 7 
bermen who use tractors for haul- 
JACKSON, MISS. ing trains of logging trailers be- 

Oct. 18.—-Loeal manufacturers and wholesalers cause they give a steel center line — ge ey 

{ southern pine report more activity in the mar- draught through the entire train. es 

ket the last week, considerable improvement being ' : hal 

shown in retail yard demand for yard and shed The sturdy construction of all Hemming 
‘tock, with other consumers buying as heavily as 4-, 6-, and 8-wheel log wagons and trailers ,, SPECIFICATIONS: | 
heretofore. All the mills in this section booked insure long wear at rock bottom maintenance pA Bo ——. , en 

nders a more es than they penmnenst 7 cost. They are especially designed to meet poco on or3 x12’, long sleeve 
faet, production has not been up to normal for : are y 3 ‘ "Th thint?c ‘ 34” diamete i ” er ti 
me time. The demand ja this section ec vee Of the needs of lumbe rmen. I hat’s why so ee ee Cece. | 
“od, running mostly to low grades. Stocks are || many of them are in use today on the most center bar, 4!3"x6!", with 3’x5” built-up 
onsiderably below normal, and manufacturers | difficult logging operations. . a iaeua ie 
would welcome a little breathing spell, The de- ; : ' caper ne ,5’long; reach,4”’x6’’,11’long. 
mand for lath continues heavy, with No. 1 selling Write for Complete Catalog Today. = 
for $4 and No. 2 for $2.25, mill basis. The car ma- e ge e 
‘rial and export markets continue very strong. | HEMMING WAGON FACTORY, Meridian, Miss. 
Demand continues good for practically all hard- ae 
wood items, but prices are not high enough to in- 





sire very much profit to the manufacturers. Red 
ind sap gum, oak for flooring, and items for export 
tre enjoying a brisk demand, at fair prices. Logs &“ 99 

ire plentiful in this section, and stocks nearly GENUINE HILL DIRECT ACTING STEAM DRAG SAW 
normal, but conditions will be changed somewhat 
with the coming of bad weather. yy (Moveable Base) 


PORTLAND, ORE. 





ioe oo J. Kuhl, manager here for the Made in 
as “xploitation & Export Co., says that 

"ne foreign demand for fir lumber is “medium and Every Type 
*rattering,” with Japanese business fairly active and 
nsidering that the Japanese Government is now Size 
‘ing to the trade over the large quantity of 





amber ——_ after the earthquake. When this 
Material is absorbed, Japanese demand is likely to 
increase. SPEED UP YOUR LABOR’- -: #SPEED UP YOUR ENTIRE PLANT 

uls Gerlinger, of the Gerlinger Lumber Co., left i ‘ 
the other day for New York on a business trip. He Your competitors are using Hill drag saws and steam Dogs and doing it. WHY NOT YOU? 
*xpects to be in the East nearly a month. He re- 

















‘urned recently from a business tour of California 

a. P. Edward, who handles sales for the company, COMPLETE os? OF ANY 

nS that business is only fair, with demand from EQUIPMENT WOOD CUTTING MACHINERY DESIRED 
ie better than during the summer but only FOR MILLS CAPACITY 


ittle better than a month ago. The Willamette 


Valley Lumber Co.’s mills at Dallas, Ore., also 
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Hours Saved on 


Every Job 


Bradley - Miller Frames come in 
compact bundles—easily assembled 
ina few minutes. There is nodelay, 
no tedious measuring and fitting. 








Made in sizes to fit every standard 
opening, Bradley - Miller Frames 
speed building and reduce labor 
costs. The genuine white pine con- 
struction and quality workmanship 
insure long life and perfect service. 


Bradley - Miller & Co. 


BAY CITY, MICHIGAN 
Eastern Frame Representative, 


A. D. MOORE, P. O. Box 867, New Haven, Connecticut. 

































































CHOICE, DRY 
NORTHERN Hardwoods 
Write Us for Anything in 


Hard Maple, Birch, Basswood 
Soft and Rock Elm 


We Have > Y05"""" White Maple 
TIPLER LUMBER CO., Tipler, Wis. 














headed by the Gerlingers, is now in operation after 
having been extensively repaired following a fire 
several months ago. 

The mill of the Umpqua Mill & Timber Co,, 
Reedsport, Ore., which has been closed down for 
two months, has resumed operations, as have also 
the mills of the Winchester Bay Lumber Co. and 
the Reedsport Lumber Co. The mill owned by 
C. M. Johnson at that place has been in continuous 
operation. 

The Chas. K. Spaulding Logging Co., of Port- 
land, is improving its drying facilities at the Salem 
(Ore.) mill. The last of its old kilns is being 
rebuilt of tile and concrete, and Moore’s progres- 
sive system is being installed. When this kiln 
is complete, all three of the company’s plants, in- 
cluding Salem, Newberg and MeMinnville, Ore, 
will be equipped with Moore’s progressive, moist 


air kilns. 
SPOKANE, WASH. 


Oct. 11.—Present prices are said to be below 
cost of production, and the big mills are not dis- 
posed to go lower, as sacrifice sales now would 
simply deplete stocks, and very active business ig 
expected in December after inventories are taken, 

James Brown, president of the Long Lake Lum- 
ber Co. and of the Spokane Hoo-Hoo Club, and 
Mrs. Brown returned the first of the week from a 
month’s trip east which took them as far as New 


York. 
OMAHA, NEB. 


Oct. 14.—Lumber sales in Omaha and its sur- 
rounding trade territory have been below the whole- 
salers’ expectations during the last week. Secause 
farmers generally turn their products into cash 
at this time of year, sales in rural districts are 
usually heavy, but this fall the farmers have not 
bought much lumber, Wholesalers do not expect a 
large rural demand until next spring. The fall 
building rush is bringing in the average retail 
lumber business in Omaha and, because of permits 
issued, retailers expect good sales of lumber to 
home builders during the next few weeks. October 
weather has been excellent. 

Several Omaha lumbermen will go to Yankton, 
S. D., Oct. 16, to dedicate the Yankton Bridge 
across the Missouri River and to take part in the 
trade trip which will open a new territory to 


Omaha. 
VANCOUVER, B. C. 


Oct. 11.—Fifty percent increase in lumber ex- 
ports from British Columbia for the first nine 
months of 1924, over the total for the first nine 
months of 1923, is record. The 1923 total for nine 
months was 220,000,000 feet; the 1924 figure is 
now grven out as 323,076,000 feet. Present ac- 
tivity in lumber export would indicate that the re- 
maining quarter of the year is going to keep up the 
ratio of increase, 

The export trade is bidding on 10,000,000 feet 
of railway ties for Egypt, but bids are not to be 
opened until Nov. 20. Meantime the rush is still 
on to fill the boats waiting under demurrage for 
Atlantic specifications. Lumber is being handled 
with amazing rapidity, and ships move every day, 
in the effort to expedite despatch of orders. In 
some cases the mills have not been able to cut fast 
enough to keep up their proportions. When present 
orders are filled a lull is expected from the At 
lantic, as from other United States markets, where 
pre-election conditions affect placing. California, 
which is a promising market for the near future, 
is quiet at the moment in common with the rest 
of the country. Japan is looked on as more prom- 
ising every week. A few orders have been placed 
here lately, principally for logs. It is said Japan 
is working on estimates for permanent building 
operations for next year, and is also buying more 
freely across the line than for some time. New 
Zealand is buying box material and cedar poles, the 
orders now in process of being placed. 

Lumber production in the Fraser Valley, which 
is a distinct section from the Coast district proper, 
shows a gratifying increase. A 50,000,000-foot in- 
crease in the logs scaled in that area, usually 
called the “Railway Belt,’ is recorded by the 
Dominion timber agent in charge. 

Progress was made this week on _ proposed 
amendments to the Timber Royalties Act, whet 
T., D. Pattullo met a committee from the Timber 
Industries Council. Definite proposals were sud 
mitted by the timbermen, but will be held in con 
fidence until the minister can report to the gov 
ernment and prepare the amendments he will re 
ommend to the legislature when it meets on Nov. 2 

New York, Shanghai, Hong Kong and London, !! 
the order named, are the four chief ports of the 
world, in the view of Capt, Robert Dollar, vetera® 
shipping man of international fame. Addressing # 
joint meeting of the Canadian Club and Vat 
couver Board of Trade, Capt, Dollar made use of 
this statement to emphasize the importance of 
cities on this Coast going after the trade of the 
Orient. 
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TORONTO, ONT. 


Oct. 13.—Considerably more optimism is dis- - 
played by wholesalers this week than previously 
this year. White pine stocks on the north shore 
of Lake Huron and Georgian Bay are practically 
all sold, and two or three of those in the Georgian 
Bay district have been placed. In the Ottawa dis- 
trict the manufacturers have not found it possible 
to dispose of their stocks quite so easily; buyers 
are unable to meet the ideas of manufacturers. 
Red pine production is below that of last year; 


each succeeding year shows a reduced output. The ‘ YF 
cut of hemlock will also be smaller this year, but \|| : = i “Wan A 


prices are low. White pine lath are moving quickly, ( MOLONEY | 
| 





















































and if the demand continues there will be very lit- 









tle available for early spring shipment. Under 

ous “ s Rng ; - NEY, a 

: these conditions it is not unlikely that prices will ts WY | & 
advance. sritish Columbia shingles are being dis- i] ieee . 4 


posed of in the Ontario market at a price which 
shows little or nothing over the cost of production, 
, A large wholesaler who has adopted the policy dur- 
ing 1924 of selling only to No. 1 risks, states that 
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: A& 
his business is picking up steadily, especially in Mo) FROM at. > 
e eT) ritl : . tO Of > tle > > | Oy + 1S: 
; connection with spruce and hemlock. He reports he ley Belti! s' | 
that the demand for lath has been very good. This lag a 4 N 31. y 
" wholesaler reports a steady demand for hardwoods - . : o RANICUT sf 
] of various grades, particularly for the higher. An- v——_.. "HICAG ~ 
2 other firm says that industrial consumers, especially —S 
' furniture, agricultural implement and machinery ita Pa 
manufacturers, are having better business. He is 
looking for steady improvement, not so much in 
connection with actual orders for fall business as 
,- in orders for spring shipments. 
p= 
. WINNIPEG, MAN. es 
h Oct. 13.—The Dominion bureau of statistics esti- 
re mates Canada’s wheat crop at 291,604,000 bushels, ° ° ; 
ot as again 474,199,000 bushels a years ago. Of this : A combination that’s unbeatable for 
a total the Prairie Provinces are expected to harvest : « 
11 about 265,000,000 bushels, and this amount will Its purpose. 
il probably return as much money as the bumper : 
ts crop of a year ago. The unfortunate part of it Moloney Leather Belting with an 
to is that only about 50 percent of the threshing is earned reputation for long lasting, wear-re- 
er done so far, as the weather has been very bad. sisting quality—for its efficient and faultless 
The lumbermen report practically nothing doing at x a 
n, country points. Most of the retailers now feel transmission of power. 
ge that very little lumber business will be done for the 
he rest of the fall. Naturally, there has been a de- som”? Cement — almost as well known to 
to cided slump in wholesale business. Stocks are very the trade—the product that joins Moloney 
low. Dimension has been quoted wholesale as low Belti 1 4 ‘ bl 4 
as $28, Winnipeg, and dimension, boards and ship- eiting laps 1n an inseparable union. 
lap from the Coast in straight carloads have been 
oX- quoted as low as $27.75. One wholesaler has been 
ine quoting native spruce dimension delivered in Win- 
ine nipeg at $28. 46 99 
ine T. A. Burrows, of the T. A. Burrows Lumber 
is Co. (Ltd.), and Sales Manager T. A. Sparks have 
ac- been visiting the tie mill at Phoenix, B. C., which - c 
re- has accumulated about five million or six million 2 Sticks with an 
the feet of dimension, board and shiplap. WHALE * 
B. F. Harris, of the B. F. Harris Lumber Co., a: gh Ob ’ Ti : 
ot wholesalers of northern spruce, reports that he has pees stinate enacity 
8 about cleaned up all stocks which he controlled. + ee 
rr William Hoover, Winntpeg sales manager for c T ‘6 ” H 
till ’ 5 EMEN? 
ro Tomlinson & Mitchell, wholesalers, says they are M Cement sa Moloney product, of 
ed doing a very nice business in the United States Molone course. Perhaps the only thing that 
lay, market, although Prairie business has shown a con- y 7 eee s 
In siderable falling off. Whale Brand need be said for it is that it sticks. 
fast J. W. Brown, sales manager Great West Lumber as. 43 s ‘ 
sted Mills, also reports sales have shown a considerable Cement And this it does with an obstinate te- 
‘ falling off. Mr. Brown believes the market has : : : 
At- < < bid 
; reached the bottom. (Waterproof nacity and a persistency that is amaz 
wn T. Cuddy, of the Cuddy-Nelson Lumber Cx ; ; Manna Ret 
nia, . Cuddy, o e Cuddy-Nelson Lumbe Oks : ; 
a wholesaler of Coast and Mountain products, says pier mate se Foal ing. The belting on which it is used 
rest it is doing very nice business in Alberta, but that a aiihd, tok ienatiae a may be driven hard and fast, years 
OM Manitoba and Saskatchewan business has shown steam, we recommend 


aa avery great decline. the use of Whale Ce- may go by, yet “M’’ Cement doggedly 


(pan sumeeenwoe ment.In addition to 


ding HYMENEAL rartinesotmece Stays on the job. 


nore ment, it is waterproof. . one 
New COOLEY-OSGOOD. Gerald V. Cooley, for- Moisture or steam can- Such Staying qualities do not go 
, the merly of Boston, Mass., and now a resident of not harm it. ‘“ $9 ° ° 
Tacoma, Wash., and Miss Helen C. Osgood, unrewarded. “M Cement is much in 
hie aughter of Harry Osgood and granddaughter o ‘ . 
= George R. Osgood, second vice president of the “A Belt is demand—and to you who are not yet 
Ausf Wheeler, Osgood Co., of the latter city, surprised No Stronger than Its : : : - 
t in- their many friends by announcing their mar- Weakest Lap” acquainted with it our only suggestion 
nally age this week. The young couple were married : A 
the n Seattle on Saturday, Oct. 4. After a short 1sS— It. 
Wedding trip they will make their home in Ta- S try 
vosed coma, where Mr. Cooley is in business. Our engineers are at your disposal to help solve 
when 


GERRITY-HASTY. The coming marriage is your belting problems, whatever they may be. 
mber announced of James F. Gerrity, head of large 
lumbering interests in Bangor, Me., and Boston, 
con- Mass., and Miss Edith Julia Hasty, who for a 


gov- number of years has been manager of the Art 

| rec Store which Mr. Gerrity owns. Mr. Gerrity is oO one e 1 
ae ‘) years old and a widower. Miss Hasty is 57. 

sige Mr. Gerrity’s son, J. W. Gerrity, of Brookline, 


Mass., is a member of the lumber firm of which 


f the his father Is head, and manager of the Boston 124-138 North Franklin Street « CHICAGO 
ice, 

















teraD 

ing -—— : 
Van- MILLER-OTTO. J. W. Miller and Miss Elsie ATLANTA, GA. PORTLAND, ORE. 
ise of Otto, both of Oshkosh, Wis., surprised their 

age friends recently by the announcement of their 

ce a Marriage which took place in. Cloquet, Minn., 

of tne on Sept. 29. .Mr. .Miller_is connected with the 


adger Lumber Co., of Oshkosh. 
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Recent Court Decisions 











If the following legal items are separately 
pasted on cards and arranged in accordance with 
the index numbers and serial numbers printed 
with them, a cumulative subject-index to current 
business law will result. Suggestions for mak- 
ing such a card index, together with the equiva- 
alents of index numbers will be supplied on 
request. 


Separate Orders Stand on Own Basis 

2-12-7. A lumber company sent in several suc- 
cessive orders for lath to another company. ‘The 
orders were of different dates, and all were for 
lath, The kind of lath was in some instances 
different. The price was different in each order, 
The terms of payment, that is, five days after 
delivery of each car, was the same in all orders. 
The purchaser failed to pay for the first three cars 
delivered. Thereupon the seller rescinded the con- 
tract as to the remaining orders and refused to 
ship any more cars. If the contract had been a 
single one composed of all the orders, the breach 
of any one of the orders by the purchaser would 
entitle the seller to rescind as to the other ship 
ments. Dut if each order constituted a separate 
contract, the failure of the purchaser to pay for 
any one order would not relieve the seller from 
earrying out the other orders. The orders had no 
relation to each other and did not refer to each 
other. They were separate and distinct contracts. 
The seller was entitled to the recovery of the pur- 
chase price of the cars delivered. The buyer had a 
counterclaim for damages which he sustained by 
reason of the failure of the seller to make de- 
liveries under the other orders. Huntington € 
Fink Co. v. Lake Erie Lumber & Supply Co., Su- 
preme Court of Ohio, 143 N. B. Rep. 132. (2839) 


Credit for Old Materlal 

2-12-8. In determining the amount due a con- 
tractor on a remodeling job, against which lien for 
materials furnished may be enforced, the owner is 
entitled to credit against the contract price for 
the value of the old material from the jo) used in 
remodeling. Such credit must be deducted from 
the contract price before the lien for new material 
attaches. Richardson v. Lanius, Supreme Court 
of Tennessee, 263 S. W. Rep. 799. (2939) 





Recovery of Trespass Damages 

3-4-5. If description of land is sufficient to 
identify it clearly, even tho technieally inaccurate 
or defective, it is sufficient to sustain recovery of 
damages for trespass. While failure to allege fixed 
or certain damage is a technical pleading defect, if 
not objected to as such, it is cured by actual proof 
of damage. Hodges v. Hewlett & Martin, Supreme 
Oourt of Alabama, 101 So. Rep. 55. (2940) 


Excessive Valuation for Taxation 
1-3-2-9. Certain lands of a mill company were 
valued for taxation purposes at $180,700. These 
identical lands were actually sold thereafter for 
$90,000. This was such evidence of overvaluation 
as justified recovery of half the taxes paid. Ta- 
coma Mill Co. v. Pierce County, Supreme Court 

of Washington, 227 Pac. Rep. 500. (2941) 


Labor Lien on Contract Sawing 

2-12-8. A Jaborer working for a contracting 
sawyer filed a lien on the lumber in a suit against 
the sawyer. The sawyer had moved his mill to 
another job before the levy was made. The owner 
was in possession. The work of sawing for the 
owner never gave the sawyer legal possession of 
either the timber or the lumber. The owner had 
no notice of the laborer’s claim and paid the saw- 
yer in full. ‘The lien for wages could not be en- 
forced against the property. Hobbs v. Broad River 
Lumber Co., Court of Appeals of Georgia, 123 8S. F. 
Rep. 756. (2942) 


Sale of Timber by Life Tenant 

1-1-1. The owner of land on which there was 
timber gave a deed to his children, reserving a 
life estate for himself, and specifically reserving 
the further right to sell the timber. Under the 
latter reservation title to the timber passed to 
those to whom he sold it, and the grantees in the 
deed could not prevent them from cutting and 
removing it. Simpson v. Powell & Co., Supreme 
Court of Georgtu, 123 8. E. Rep. 741. (2943) 


HE WHO BUys what he needs not, soon sells 
what he needs.—Japanese Proverb. 
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Advertisements will be inserted in this de- 
partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks, 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No Sankey except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received iater will be placed 
under heading Too Late to Classify. 














WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Mannattan Bldg., Chicago, Ml. 












































WANTED—FOREMAN 
yard in Chicago; steady job; must have good 
experience; state age, give references and salary want- 
ed in first letter. 

Address “h.. 126;"" ware 


For a pine 


American Lumberman. 





WANTED—EXPERIENCED DETAILER AND 
siller for mill manufacturing high-class special work, 
State age, ability, experience and salary expected in 
first letter, 

Address “RR. 106,”’ 


RELIABLE WHOLESALE 
Lumber ‘company, doing business principally with rail- 
road and industrial trade, wants experienced pine and 
hardwood salesman and buyer as assistant manager, 
Address “p.?? 137,”’ eare American Lumbermanr, 


WANTED—AN A-1 MANAGER 
For a medium sized yard in Southern Wisconsin, han- 
dling lumber, grain, feed and coal. In reply state age, 
if married, salary expected, reference, or any other in- 
formation which may have a bearing on this position. 
Address “Pp. 106,’’ care American Lumberman. 


care American Lumberman, 











WANTED—YOUNG MAN 
With millwork experience, capable of accurately taking 
quantities off ordinary plans. Must be of good person- 
ality. Good, permanent position for right party. State 
experience and salary 
BARR & COLLINS, Oak Park, Ill. 


WANTED—AN EFFICIENT ESTIMATOR 
Of lumber and mill work, with thorough understanding 
of all phases of estimating. Answer, giving references 
and experience. Write KEYSTONE LUMBER COM- 
PANY, Pittsburgh, Pa. 


WANTED—EXPERIENCED PLAN MAN 
To list and detail house finish, stock and special, for 
mill, The J. A. MAHLSTEDT LUMBER & COAL CO., 
New Rochelle, N. Y. 


COMPETENT STENOGRAPHER 
And Sales Assistant Wholesale Office in Toledo. In 











reply state age, salary expected, references, date 
available. 
Address “M, 108,’’ care American Lumberman. 





WANTED—ESTIMATOR 
One of the largest sash and door companies in the North- 
west wants a“first-class estimator, one who is capable 
of making quantity surveys from plans and specifica- 


tions. Must be familiar with Cost Book ‘‘A.’’ Best 
of opportunities for advancement to right man, 
Address “K. 8/7’ care American Lumberman, 


WANTED—YOUNG MAN 
With yellow pine office and mill experience desiring 
to become salesman on road. Write fully. 
THE DIMENSION CO., Lockhart, Ala, 
MAN AS SUPERINTENDENT 
Getting out Railway Ties, Pulpwood, must be able to 
invest $5000. Percentage of profits and salary. Address 
POST OFFICE BOX 309, Toronto, Canada. 











DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 So. Dearborn St., Chicago, Ill. 



































WANTED 
Salesman to sell southern pine to consuming and indus- 
trial trade in Western Pennsylvania or New York State. 
Good commission paid to high-class man, 


Address “RR, 127,"’ care American Lumberman. 


THOROUGHLY EXPERIENCED 
3uilding material salesman. Permanent position. Good 
territory. 
Address “RN, 109,’’ care American Lumberman. 


WANTED—TRAVELING SALESMAN 
For Western Penna. by Pittsburgh wholesaler. Pref- 
erence given to applicant working this section. Give 
age, experience, and salary. 
Address ‘‘M, 120,’’ care American Lumberman. 


WANTED—SALESMAN 
With established trade in pine, cypress and hardwoods 
to represent wholesaler; salary, expenses and percent- 
age, Write P. 0. BOX 983, Jacksonville, Fla., stating 
age, reference, experience and remuneration expected. 
All communications confidential, 


IOWA SASH AND DOOR PLANT WANTS 
REPRESENTATIVE FOR OHIO-KENTUCKY 
We specialize on stock carloads to jobbers. Don’t apply 
unless thoroughly familiar with the business and well 

established with jobbers in Ohio. 
Address “Pp, 112,’’ care American Lumberman. 


MILLWORK SALESMAN 

For work. in Cleveland—prefer man familiar with ‘‘Cur- 
tis’? woodwork. An energetic and capable man will be 
well paid. The man we want should have experience 
gained with millwork manufacturer rather than retail 
yard. 

' THE STANDARD BUILDING MATERIALS CO., 

1862 E. 123rd St., Cleveland, O. 


WE’RE LOOKING FOR RELIABLE 
Experienced millwork salesman, with Chicago contrac- 
tor acquaintance. Splendid proposition—commission ba- 
sis. Confidential. Large responsible concern. 

Address “Pp, 115,’’ care American Lumberman. 


WANTED—SALESMEN 
To sell Southern Pine and Hardwoods te consuming and 
industrial trade. Good commission paid to high class 
men. Address ‘‘M. 127,’ care American Lumberman. 


LARGE MANUFACTURER OF ARKANSAS 
Soft pine wants salaried and commission salesman for 
Indiana, Iowa, Ohio, New York and Pennsylvania. 

Address “TL, 123,’’ care American Lumberman. 


WANTED—TRAVELING SALESMAN 
For Pittsburg territory, by reliable Pittsburg whole- 
saler. Must have established yard trade, yellow pine 
principally. For immediate engagement or January 1. 
Give age, experience, salary, etc., in detail. 
Address “G.117,’’ care American Lumberman. 


WANTED—SALESMEN 
To sell reg ee pine and gulf red cypress lumber on 4 
commission bas 
ELM CITY SOMBER COMPANY, New Bern, N. C._ 


WANTED—COMMISSION SALESMEN__ 
To sell white pine mouldings as a side line. ‘Territories, 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin. THE TRAILER-TRUCK CO. 
Nashotah, Wis. 
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WANTED—EXPERIENCED SALES MANAGER 
Want man thoroughly familiar with yellow pine, ca- 
pable of buying from the mills as well as handling 
sales. Prefer man who can invest a few thousand dol- 
lars. Will make attractive proposition to a hard worker 
that can make us money. Position now open. State age 
and experience, giving full details. 

Address “‘M. 101,’ care American Lumberman. 


WORKING FOREMAN WANTED 
To estimate and detail on special millwork and interior 
finish. Experienced in New York State mills, accurate 
taking a. off plans and a first class estimator. 
Apply THH MARKERT MANUFACTURING CO., East 
Water & Almond Sts., Syracuse, N. Y. 


WANTED 
Experienced mill work estimator capable of estimating 
plans for buildings of any kind. ive references and 
experience, also salary wanted. The opening to be 
filled in two to, four weeks at the latest. 
ddress ‘A, 112,"" care American Liumberman. 











AGENTS WANTED 
Exclusive territory to handle established 
Stake Pocket. Attractive proposition. 


Patent Car 


HARRY P. BOURKE, Escanaba, Mich. 
See display advertisement. 





DO YOU WANT A MECHANIC? 


You can get good mechanics by advertising under head 
of Wanted—Mill Mechanics. Send your ads to th 
AMBRICAN LUMBERMAN, 481 8. Dearborn St., nt 
cago, Til. 
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